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NLUMBUS BOLT WORKS, Columbus, Ohio. 





Always On Top 


2 (a <A 

he ney.) 
| \¢ se < 

i) >. 4 J Any weak spot in your roofs 

NONE GG should be attended to now. A 

Bey leaky roof can cause an im- 

mense loss on short notice. 

American Seal Elastic Oil Cement is 

surecure. If your roof is old 

and cannot be soldered this is the one thing to use. 

American Seal Roof Paints, Metallic and Graphite, 

preserve and protect. None better, none just as 

good. Prices are right even if the quality is the 


Agencies: 


THE PERKINS ROOFING & SUPPLY CO. 
235 Lake St., CHICAGO, ILL. 


STOCKHOFF SVPPLY CO., 107 N. Main St., 
ST, LOVIS,MO, ~- 


sommmmen| WE MAKE 


Stove, Tire and 
Carriage Bolts— 
Rods, Rivets, Ma- 
chine Screws, 
Nats, Hinge Pins 
and Special Bolts 
Screws and Nuts 
of all descriptions 





COW CHAINS 


Oneida 


Community 
ONEIDA, N. ¥. 





THE ATLAS BOLT 
& SCREW CO. 
Cleveland, 0. 





This Spare for Sale. In- 
quire of Daniel Stern, 69 
Dearborn St., Chicago. 
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BLACK DIAMOND <x 
FILES and RASPS 


PERFECT—ALWAYS 
Twelve Medals Awarded at International Expositions 


Copy of Catalogue will be sent free to any interested file user upon application 


Cc. & H. BARNETT COMPANY 


Biack Diamond File Works PHILADELPHIA 
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“BROWN” 
TIE-OUT CHAINS 


© Fitted with Stake Ring, a Swivel every ten 
feet, and a Swivel Snap. 


A FREE SAMPLE WILL 
TELL THE STORY. 


The BRIDGEPORT CHAIN CO. 


BRIDGEPORT, CONN. 
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‘;ompare these points of the 



















“PRISCO” LANTERN 


With any other lantern you may have in stock. 



























































MADE OF IX TIN 
NoT IC. 


HEAVY, SUBSTANTIAL RING, 


ONE PIECE DOME. 


EXTRA SMOOTH STAMPED TUBES, 
WIRED EDGES 


CLAMP GUARDS TO HOLD GLOBE GENUINE “MACBETH” GLOBES. 


SECURELY WHEN TILTED BACK 
FOR TRIMMING WICK OR CLEANING, 
BURNER. 

BRASS BURNER AND CONE. 
HORIZONTAL PERFORATIONS IN 
GLOBE PLATE TO DEFLECT COLD 
AIR FROM BURNER AND KEEP. 
GLOBE COOL. 


WICKED READY FOR LIGHTING. 


CAM-LEVER LIFT, EASY WORKING, 


PERFORATED GLOBE PLATE COMPACT AND ALMOST INVISIBLE. 


REINFORCED AT BURNER HOLE, 
AND MADE FROM EXTRA HEAVY 


METAL. NO RAW EDGES ON GLOBE PLATE, 


HIGHER FILLER. 


LARGER AND STRONGER 
OIL FOUNT. 
THUMB LIFT 


SIMPLEST AND EASIES 


CANNOT BLOW OUT. 





IF you can sell a customer a better lantern than he ever bought before, for the same money, he not only becomes one of your regular 
customers, but is a walking, talking advertisement for your store. 

HE may not know the difference between I X and I C tin, but YOU DO. 

HE may not know that coke tin plate is the ordinary cheap tin product, and that open hearth charcoal tin plate is the finest grain and 
purest tin product possible, and that’s what makes “Prisco” lanterns look like silver. 

BUT you understand what the quality of the goods must be when we state that “PRISCO” open hearth charcoal tin, made to our order 
is the only kind used in our construction. Did you ever ascertain which kind is used in other makes ? 

HE does know however that Macbeth globes are less liable to break than any other globe made, that a larger oil fount will require less 
filling, that if there are no raw edges he is not apt to cut his hands, and can see at a glance they are already wicked for lighting. 

HE may not realize that the reason they look so bright and clean is because we clean the globes as well as the entire lantern. 
We also retin the founts which fact is an absolute insurance against leakage. 

PUTTING together these few points alone, that any one can see at a glance, and the details of construction that others may not 
appreciate, but that you understand, you have a lantern that is not only a pleasure to sell, but has talking points that you can 
even enthuse the purchaser over. 


WHY not tell your jobber you want to try some of these “ PRISCO” lanterns? 














The Pritchard-Strong Company 


25 Circle Street, Chicago Representative : 
ROCHESTER, N. Y. 


FACTORIES SALES CO., 
Garden City Block, Chicago 
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Lyon Brothers—Bargain Headquarters of America 








Bargains—Bargains—Bargains 
BARGAINS ARE THE ONLY ‘‘ SURE CURE’’ TONIC FOR ALL RETAIL STORE ILLS 


The few bargains shown on this page were selected at random, and if they do not meet with your re- 
quirements remember that we have thousands of others from amongst which you can select enough trade 


boomers to satisfy your every need. 


Our Fall and Winter Catalogue No. 430, brimful of seasonable bargains is just from the 


press. 


Every dealer should have a copy of this book. 


We will prepay one to you upon request. 





THE MOST RELIABLE LOCK BARGAINS OF THE YEAR 


KEYSTONE 
PAD-LOCKS. 








ASSORTMENT No. K12. Made up 
of 8 brass plated, 
steel japanned and 2 wrought 
steel nickeled locks. 
one different. Each with 2 
keys. Average size 1}x1} in- 
ches, displayed on 12}x14-inch 
strong card. Price per assort- 


.... #5¢ 


ment of 1 doz..... 











2 wrought 


Every 


KEYSTONE 
PAD-LOCKS. 


ASSORTMENT No. K14. Consists 


of 4 brass plated, 4 wrought 





steel oxidized and 4 wrought 
steel japanned padlocks on 
strong 12}x1l4-inch display 
ecard. Average size of locks 
2x2 inches, assorted styles, 
These are strong, heavy locks 
Price per assortment of 12 


a... $1.90 


padlocks .... 








ramsus Columbia Cutlery Co.’s 


Electric Magnetic Razor 


at $3.75 


WOULD BE GOOD VALUE AT 
25 PER CENT MORE 





40 COLUMBIA CUTLERY pa ELECTRO MAGNETIC ringing 
steel razor, %-inch blade made of best quality Norwegian 
tempered steel, highly crocus polished and finished, pearl 
inlaid black rubber handle. Case embossed 
TE” EI ES SS $3.75 





Genuine Stag Handle 


2-PIECE CARVING SET 


PRICED DOWN TO 


43c ser 


Made of Best Quality English Tempered 
Double Shear Steel 





1281 2-piece, genuine — handles, 8-inch. Turkish 
scimeter swedged blade, hand forged from best quality 
Norwegian tempered shear steel and ground to a keen cut- 
ting edge, nickel plated bolster and cap, 2-tined fork with 


s a Special value at price uote. 
Pair in a” DatSivitdh 4ccxs ng > ° Sagee weg ob said 43c 








MASLIN 
KETTLES 








Blue speckled enam- 
eled outside and white 
enameled inside, cast 
iron. Outsells the com- 
mon maslin kettle three 
toone. For cleanliness 
nothing excels te 
‘*New Idea.”’ 


2-quart “‘New Idea” kettles. 


BOSD ccccscvcccccces. ace -B33c 
83-quart ‘‘New Idea” kettles. 
BAOD . cccccccscceess coves 40c 


WE SAVE YOU 50c DOZ. 


These 


High Crade JACK KNIVES 


If bought anywhere else would 
cost you $2.25 


Our special 
price, dozen 


$1.75 


Put up in 
handsome 
cloth lined 
rolls. 





4443 iz uillecent putierns—sig, vone, dogwood and 
ebony handles, single and double bolstered, all two 
bladed knives highly polished and finished. Most of 
them are made to retail at 35 and 60c each. Roll is 16 
inches long, made of leatherette, strongly stitched and 
lined with purple cloth and fitted with cloth flaps. 
Knives are held ~' — oy %-ineh , ew which runs 
through center of roll. -rice per dozen 
knives, including POll............. se.se0-- $1.75 





A Record Breaking Price 
On Tipped Pattern Steel 


KNIFE AND FORK SETS 
PRICE 43c PER SET 








BAG 00 cnssesdssececsec cl 67c 
10-quart “New Idea” ket- 
Shes. Hach .... <....0.06 73c 


LYON BROTHERS "33,42 
ie nAaene Ween new CHICAGO 





1285 Made of the very best quality steel, in the 
popular tipped pattern. They are very highly finished, 
bave the appearance of solid silver, and will wear 
almost as well. Neatly wrapped. Our special 
Sh. <a bis eeces 43c 
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CLERMONT ior srast 
HOT BLAST 
One Mould 
yo <a No Leakage 


a q Perfect Combustion 
Perpendicular Slots 





Add much or little coal, 
air will always be ad- 


mitted evenly. 


Steel Range 


Heavy Body 
Duplex Grate 
Draft Register 
Ventilated Linings 


It’s a range 
different from 
anything 
you've ever 


sold. 


It’s a range that clearly and 
unmistakably shows why 
catalog house goods are un- 
desirable. There’s nothing 
like it. 

GET CATALOGS 


GEM CITY STOVE 60. Dayton, Ohio 
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Ohe ROYAL RED CROSS 


was designed 


FOR THE RICH PARLOR 








Co-Operative Foundry Co. 


Rochester, N. Y. 


The pretty form of this heater, which may be seen from illustration, nickel plate 
trimmings, and architectural creations ornamenting it splendidly make it an 
artistic piece of property for the most tasteful home. Its system of hot air flues 
supplies warm air and causes a circulation of the air in the room with results 
comfortable enough for the gentlest nature. That it is 


THE BEST IN EVERY RESPECT 


we can say conscientiously. It is fully described in our Catalog. 


John Kontny, Chicago, 


Western Agent. 



























6 


THE AMERICAN ARTISAN AND HARDWARE RECORD 



















BEA CON 


vinced the 
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“AAC 





= SS ES 


ered is 


White's Beacon 


Which won a Gold Medal at the World's Fair of 1904 


is the most economical stove on the market. It is very handsome and 
allows a splendid margin of profit to the dealer. 


One customer writes: ‘‘We are having good success with the Beacon. 
Our trade is so much better than we expected when we ordered the other car, it 
has made it necessary for us to order another. If Mr. is in the field 
have him come down and see about this matter at once.’ 























We fill all orders promptly. 


Thomas White 
Stove Co. 


Quincy, - Illinois 
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For Hard Coal 


is one of the most powerful 
heaters. It is original, somewhat 
massive in form and constructed 
scientifically. The chief feature 
is its venti-duct, which consists of 
a system of tubes running through 
the apparatus. Taking in air from 
under the stove, these tubes 
lead it through intense heat and 
permit it to radiate from above 
the heater in large, warm volumes. 
The constant demand for air near 
the floor for continuous radiation 
in the upper part of the room 
results in heating and causes a 
circulation of uncommon comfort. 
The stove is handsome and origi- 
nal in design, surpassing anything 
yet produced in the stove maker's 
art. Its heavy nickel trimmings 
have a mirror finish and are ven- 
tilated to prevent tarnishing. It is 




















ja cine Since 5 Deen aE ale hse rn thy ob 


See er 





In Every Respect a 
Twentieth Century Product. 


| WRITE FOR CATALOG 


CHICAGO STOVE WORKS 


CHICAGO, ILL. 
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MASTER 
ECONOMY 


DESIGNED FOR SOFT COAL 


Is the GREATEST 
iy STOVE PRODUCED 
IN RECENT YEARS 











Chief among the features which make it distinct- 

ively more efficient and economic than others is a 

radiating surface more than twice as great as 

in any other heater of the same size. Another 

feature is the style of draft. The air is taken 

in at three different openings, passes through 

the fuel into the diving flues on right and left 

of stove, downward into side flues of base, 

then backward through middle: base flue, 

upward through rear flue and out through pipe 

after entering top part of drum, or. body of 
stove. 

This circulation of the air and plan 
of forcing the draft through the base, 
together with other characteristics in- 
corporated in it make 


A Powerful and 
Positive Base Burner 


of the stove and thoroughly warms 
the air near the floor. 


The Stove Sells Quickly 
and Brings Good Profits 


We manufacture a complete line 
of stoves and always have a large 
stock on hand ready for shipment. 


We can make shipments of these stoves the same day order is received. 


Agencies given to reliable dealers Write for catalogue 


Comstock-Castle 
Stove Co., Quincy, Ill. 
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The Kook of Kokomo 


is the latest thing on the market. It was completed this year and 
embodies all the most modern improvements. The most critical 
cook and the most tasteful housewife will feel perfectly satisfied with it. 
The heavy carvings on its exterior and the tasteful nickel trimmings 
give it the appearance of a rich ornament in metal. The new style of 
fire box, flues, and oven render it efficient to a very high degree. One 
of the new features is the 


OVEN THERMOMETER 


by which the cook can be guided in her work to a degree of perfection 
unknown heretofore. 


Designed for Modern Living 


in every respect, this apparatus 


WILL SELL MOST READILY 








WRITE FOR CATALOG. 


Globe Stove @ Range Co. 
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BOOKS BY MAIL. 





{The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines especially rejeesented by this journal. 
No BOOKS EXCHANGE DP 





SHEET METAL WORKING. 
GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. From one inch to twenty inches; price $1.00, 
prepaid. From twenty inches to forty inches, price $1.00, prepaid. From 
one inch to forty inches, made in 2,4, 4,5,6 7 and 8 pieces with 160 patterns 
and angle chart showing all angles and degrees of same gotten from 160 
patterns, price $2.00, prepaid. 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


For single pitch, gable and hip skylights. Contains 6 to 8 and 10-inch 
ventilator patterns and skylight chart, giving the length to cut hip and 
rafter bars for any size skylight up to 24 feet wide, for % pitch skylights. 
Full set of patterns and charts. Price, $3.50, prepaid. 


TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to all who work in sheet metal. 
It describes the method of laying out nearly everything which the metal 
worker will be called upon tomake. Joints,elbows,and all kinds of kitchen 
utensils are fully described. The work is supplemented by rules for men- 
suration and hundreds of valuable amy my L. J. Blinn. This book 
contains 296 pages with 169 illustrations, bound in cloth. Price, 82.50. 


THE CORNICE WORK MANUAL 


Is a 240-page book, illustrated with 184 engravings. It is thoroughly 
indexed and attractively gotten up, with substantial red cloth covers, 
embossed in gold. Chapters treat of The Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The Entabulature, The Reading of Drawings, 
The Measuring of Cornices, Estimating, Rieht Angle Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angle Return Mitre Pat- 
terns, Patterns for a Pediment and Thcir Development, Patterns for a 
Segmental Section of a Pediment. Details and Patterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffolding 
for Cornice Work, Ornament Stamping Machine, The Management of 
Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizontal 
Cornice, Detail of Slating and Slaters’ Tools, Details for Horizontal and 
Kaking Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 


A 250-page book, containing over 2v0 illustrations. By Joe K. Little. 
This book gives several methods for developing some of the most dificult 
and complicated patterns. It also devotes corsiderable attention to pat- 
terns of irregular shape and unequal taper. The laying off of patterns by 
triangulation is shown at length. This book is eminently practical and is 
recognized as the paramount practical authority in its chosen field. 
Price, $3.50 per copy. 


TINNERS’ HELPER AND PATTERN BOOK. 
By H. K. Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 
Price, $1.00. 


SHEET METAL WORKERS’ GUIDE. 

A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
ldering, Geometry as applied to Sheet Metal Working. By W. J. E. 

Crane. Price, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 
THE AMERICAN ARTISAN Full Size Patterns printed on manilla 
paper, from which they are readily transferred to heavy sheets and cut 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, $1. 


PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the beginner. It is thoroughly practical and has 
a deservedly large sale. By P. N. Hasluck. Price 50c; 50c edition is paper. 


THE WORKSHOP 
MANUAL OF RECEIPTS 


By Sidney P. Johnston. Contains 241 pages, giving 1,718 receipts for sol- 

dering, polishing, painting, hardening, writing on, nickeling, whitening, 

ungilding, varnishing, turning, testing. cleaning, mending, marbling, lac- 

quering, japanning, cementing, coating, decorating, graining, annealing 

oe es the various metals. It occupies a field of its own. 
ee, OU, 


HINTS FOR PAINTERS, DECORATORS AND 
PAPER HANGERS. 


How to Mix Paints. Price, 25c. 


HEATING AND VENTILATION 
THE HOUSE WARMING MANUAL. 


This handsome book contains the $300.00 essays in THE AMERICAN 
ARTISAN House Warming Competition for coh priane. It contains the 
latest and most practical up-to-date methods of heating a house by hot 
air, steam or hot water. An invaluable feature is found in the compara- 
tive cost of the three systems, and the estimates concerning labor of put- 
- FE piping yn ay oe. The yo ng this book 

er have any fears about incorrectly es ati @ furnace or 
heating job. 270 pages. Price. $3.50. . tad , 


HOT WATER MANUAL. 


With Information and Suggestions on the best methods of Heating 
Public, Private and Horticultural Buildings. Treatise on the High and 
Low Pressure Syste1:s, Bath Apparatus, Hot Water y=! for Public 
Institutions. Duplicate Boilers, Radiators, Laundry Drying Stoves, 
Swimming Baths, Turkish Baths. Causes of and Hints to prevent Fail- 
ure , By Walter Jones. Price, $3.50. 


DANIEL STERN, 









































PUBLISHER AND 
BOOKSELLER, 


STEAM AND HOT WATER FITTERS'TEXT BOOK 


Prepared for the Steam and Hot Water Heating Course at the New 
York Trade School, with Supplementary Chapters on House Heating, 
Specifications and Surface Estimating. ~ Thos. E. McNeil. 140 pages, 
numerous illustrations and diagrams. 5x7in,, cloth. Price, $1.00. 


FURNACE HEATING. 


_ A practical and comprehensive treatise on warming buildings with 
hot + an an appendix on furnace fittings. By Wm. G. Snow; cloth. 


Price 
HOT-WATER HEATING, STEAM AND GAS 


FITTING; ACETYLENE GAS—HOW 
GENERATED AND HOW USED. 


For Plumbers, Steam Fitters, Architects, Builders, A) tices and 
Householders. Containing Practical Information of all the Principles 
Involved in the Construction of Steam, Hot Water, Acetylene Gas Plants 
and how to Py do Gas Fitting. By Jas. J. Lawler. Revised by Geo. 
C. Hanchett. rge 12mo., cloth, elegaatly illustrated. Price, 82.00. 


ADVERTISING 
TOWNLEY’S ADS NO. |. 


Comprising 100 Steel Range Advertisements which have been success- 
fully used by one of the leading retail firms in the West. Catch the eye of 
the reader; drive home the thought and reach the pocketbook. Price, $1.00. 


TOWNLEY’S ADS NO. 2. 


50 bright pulling hardware ads prepared by a practical hardware 
dealer for_use in local papers. They have brought trade. Price, 50c. 


TOWNLEY’S ADS NO. 3. 

If you advertise or intend to advertise bicycles you will be interested 
in the reproduction of the best advertisements of a leading retail firm as 
they appeared in the papers. Selections from a great number of ads used 
in a practical way in our retail business are given. ~50 ads for 50c. 


TOWNLEY’S ADS NO. 4. 

50 Warm Air Furnace ads 50c. These ads have “CATCHY HEAD- 
LINES,” attractive wording and fresh appearance. They increased our 
sales and will yours. Printed on one side. Copy ready for printer. Save 
time and worry, and are worth ten times what they cost. 


TOWNLEY’S ADS NO. 5. 


Townley’s 50 Farm Implement and Vehicle Ads. Bright and breezy 
Have been used in local papers and have won trade. Price, 50c. 


PLUMBING AND DRAINAGE 
WATER CLOSETS. 


A ‘Historical, Mechanical and Sanitary Treaties, by Glenn Brown, 
Architect, Associate American Institute of Architects. This book von- 
tains over 250 engravings. The drawings are so clear that the distinctive 
features of every device are easily seen at a glance, and the descriptions 
are full and thorough. The paramont importance of this department of 
the construction of houses renders all comment upon the value of such a 
work unnecessary. Neatly bound in cloth, gilt title. Price, $1.00. 


PLUMBING, DRAINAGE AND WATER SUPPLY 


and Hot Water Fitting. This work treats of drainage, city wells, exter- 
nal plumbing, internal plumbing and fittings, tapping mains under ,~ 
sure, ornamental lead work, heating, hot water work, etc. By John 
Smeaton, C. E. 8vo, 236 pages, 217 illustrations, cloth bound. Price, $8.00. 























PRACTICAL HINTS ON JOINT WIPING. 
For beginners in plumbing. Price, 25c. ~ 





LAWLER’S AMERICAN SANITARY PLUMBING. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. By Jas. J. Lawler. Containing practical information on 
all the penis nvolved in the Mechanics and Sciences of Plumbing. 
Everything explained in the most simple language, so that it will be im- 

ssible to misunderstand anything. The best illustrated work of the 
ind ever a showing many new appliances and devices not 
reg any other work. Containing 320 pages, large 12mo, cloth. 
rice, . 


MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed at 
the present date. Over 300illustrations and diagrams, showing the varivu ~ 
systems of construction in the heating and ventilating by Steam and Hu 

atersystems. Six folding inserts, showing waste pipe system in plumb 
ing, one pipe system of both Steam and Hot Water Heating. Overhea?! 
system. Fan system of heating and ventilation, and Steam and Hot Wat''r 
circuits. By Jas. J. Lawler. 400 pages, large octavo. Cloth. Price, %." 


COMMERCIAL 
THE MANUAL OF BUSINESS. 


By S. P. Johnston. Contains 263 pages, andis well indexed. By perenies 
its pages one can tell at a glance correct business forms for business an 

legal instruments of all character, and secure authoritative advice on 
discounts, property laws, contracts, penmanship, postal regulations, 
debts and collections, bookkeeping, transportation, parliamentary laws, 
etc. If you strike an unknown business term this book will define it 
for you. If you want the meaning of a business abreviation refer to 
this book which also helps in many other ways around your store. The 


price is $3.50. it 


69 °Streer,. 
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If $5.00 Extra Profit Appeals To You, Send Your Base Burner Orders To Us 


THIS IS ALREADY THE BANNER YEAR FOR 


CINDERELLA BASE BURNERS 


YET WE ARE ABLE TO SHIP PROMPTLY 


We make them several styles in 
a variety of sizes. 


quality. 


others and are sold at 


All are of one 
Some are more lavish than 
a slightly 
higher price. 

There may be Base Burners that 


have some few unimportant details 
that Cinderellas do not have. 





But Cinderellas have some very 
important features that others do not 
possess. 

They are all five-flued, giving them 
40% more Radiating Surface than 











Cinderella Base Burners are 
strong double heaters and powerful 
circulators. Their circulating flues 





have the same capacity as a 7-inch 
round pine. 

All the nickel work is plated on a 
copper base. This is the most costly 
way of doing it. 
the most brilliant and drrable nickel - 


But by this means 





finish is obtained. 

The Fire Pots lift out. The Grates 
are the Ransom Duplex. The fitting 
All the parts 
of any stove of a given number will 


is absolutely accurate. 




























fit any other of our stoves of the same 
name and number. 

We have certainly put the design, 
material and workmanship into these 
stoves to make them the equal of any- 
thing made in America, and as such 


the every-day three-flued stoves. 


This increased radiation increases 
their heating power and reduces the 
consumption of fuel to the lowest 
possible amount. 











we again present them. Our rrices 


Cinderella Base Burners use from 
2 to 344 tons of coal in a long winter. 
The quantity depending upon the 
size of the stove and the space heated. 


le ot eet, Lie PITTSBURGH STOVE & RANGE CO., Pittsburgh, Pa. 


duplex grates. All are doub'e heaters. All are Western Agency: W._D. SAGER, 38 to 40 Michigan Street, CHICAGO, ILL. 


five flued, 


10 BEST REASONS WHY THE KING BEE AIR BLAST $28,285.18 


EVERY HOME 


Because—It is the Cleanest, most Economical, most Per- 
fect Operating and best all around stove of its class made. 
Because—It does not require an expert to operate it. 


Because—It is mounted with our Famous Anti-Buckling 
Ring, which prevents Drum from warping. 


Because—It is guaranteed to be Air-Tight and will always 
remain so. 


Because—It has an Exposed Fire-Pot, an essential feature to 
insure Long Life and powerful Base Heat. 


are 10 to 20% lower than you would 


expect 
burgh.”’ 








for they are ‘‘made in Pitts- 










TO ALL 
Lift off nickel. Lift 
































Because—It has a Broad Deflecting Ring, which keeps Base as 
Hot as any Hard Coal Base Burner. 


It has a Large Ash Pan. 
Because—It is Unsurpassed as a Gas and Smoke Con- 
sumer. 


Because—It has our Patent Perforated Puff Preventor, 
which positively prevents explosions so common to all other 
Hot Blast Air Tight Stoves. 


Because—It burns Soft Coal, Hard Coal, Coke, Slack, 
Wood, Cobs or any kind of fuel. 


It will pay you to investigate the King Bee Air Blast. It 
will save one-half the Fuel Bill. 


THE STOVE IS ALL RIGHT. THE PRICE IS ALL RIGHT. 
IT IS A TRADE WINNER. 


- Ask for King Bee Booklet, prices and territory. 
Nos. 314..316-318-320-322. We are the Original Inventors of the Down Draft. 


CULTER & PROCTOR STOVE CO., PEORIA, ILL. 


Manufacturers are cautioned against using our Patent Perforated Puff Preventor. 





Because 
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THE MONITOR 
BASE BURNER 


































The quickest room-heater on the market. 
With its front flue construction, the heat is 
carried to the front of the stove, down across 
the entire bottom, then up the back, thus 
forcing it to cover the greatest amount of 
heating surface, before allowing it to pass 
out the pipe. This construction (on which 
we own exclusive patents) cuts down the 
fuel bill. The heat is distributed in the 
house, and not sent out the chimney. 

With its many new improvements, its 
new trimmings of special beauty, it is a 
better seller than ever before. Thousands 
of them are in use. Our plated work has 
been brought to the highest grade of 
perfection. 

Write for complete catalogue and 


discounts. 
MANUFACTURED BY 


THE WM. RESOR @ CO. 


Estsbished = CINCINNATI, O. = ™=*yggsr'ed 




























FOSTER’S RELIABLE 


A beauty to look at, 
A comfort to have, 
A pleasure to work at. 


cal cook. 


EVERY PART CARE- 
FULLY WORKED OUT 


Study Up Our Catalog. 


Ohe¥ oster Stove 
Co., Ironton, Ohio. 


Will satisfy the taste of 
the fastidious house- 
wife and meet the 
demands of the criti- 
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The New 
Model Oak 


LARGE SIZE | | 










Designed to heat public places such as 
stores, churches and school houses. 


It is higher than your head and weighs 
600 pounds of which every inch of sur- 
face radiates heat, making your place 
comfortable even in the coldest days. 


“ 



















ee 


Constructed on the principle of our 
high-grade Model Oak it is air-tight, 
the fire can be controlled perfectly, and 
it requires very little attention. At the 
same time it is as handsome a stove as 
you want, nickeled tastefully and well 
proportioned. 


Tho price will please and surprise you. 
WRITE FOR CATALOG. 


PORTSMOUTH STOVE @ 
py RANGE CO. "bai 


es 
. x QV E N 
P Hitencuth 0. Waa 


MORLEY BROS., Saginaw, Mich., Wholesale Agts. for Mich- 








Here $a Snap for Wide-Awake Range Dealers 


I am going to sell 1,000 400 1b. six hole steel ranges finished in Ja pan for 


$15.00 Each 


just to keep my boys busy and foundry running full blast. I'll sell the ranges too, so you'd 
better get in line and ORDER NOW. 

These ranges formerly retailed at $60 each. Send me a carload order and get my best cash 
discount or I'll give dating to firms with satisfactory credit. What better proposition can you 
ask for, if you have a little capital, are sufficiently enterprising, and want to make money ” 

DO YOU KNOW there is a big demand for the ‘‘Willard” Steel Ranges because they give 
perfect satisfaction, and don't cost too much? Then why don't you supply them? I would much 
rather sell to a good hustling dealer than direct to the consumer. 


WILLARD STEEL RANGES 


are advertised in many leading publications, and the people know them and want them Get my prices—it means 
profits—DOLLARS—to you. Every sale leads to another I can sell you a better range than you can buy ANY 

WHERE for the money, one that cooks well and bakes evenly and perfectly, and will last a lifetime, with proper 
care. Tell me how many ranges you can sell annually and I will make you a very interesting proposition. 





AGENTS WANTED. 


WAM..G. WILLARD, Sansa, SIF. LOUIS, MO. 


BOOKS BY MAIL 


HE Publisher of the American Artisan will take pleasure in supplying books of whatever 
character. at catalogue prices, prepaid by mail, to any address, on receipt of price. The 

following are lines specially represented: 

SHEET METAL WORKING. THE FOUNDRY. THE WORKSHOP. HEATING AND VENTILATING. 

PLUMBING AND DRAINAGE. BICYCLE REPAIRING. THE STORE AND OFFICE. 


DANIEL STERN, fo ociunonn oh ciicaae 
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Strong Points of 
Born Steel Ranges 


Patent Malle- 
able Hinges 
for Oven Door. 


These Hinges render the oven 
doors of Born Ranges proof against 
breakage from the jar and strain of 
frequent and sometimes careless 
opening and closing. 

They add strength without increas- 
ing weight and make it possible to 
use an ornamental cast frame with- 
out sacrifice of durability. 

This cut shows the corner of an 
oven door with patent hinge plate 
anchored in place and a portion of the frame cut away to expose it to view. No 
range but the Born possesses this feature. It is worthy of further investiga- 
tion—send for catalogue 11B. 


THE BORN STEEL RANGE CO., Cleveland. 0. 


"13S SSOUD 
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SPRAGUE DAMPER & VALVE REGULATORS Non-Electric. 


i years in ase. Thousands giving satisfaction; they are guarenteed; also 8 e 
ectrics, and automaticchecks for Steam, Hot Water and Hot Air Heaters of all kinds. 


HOWARD THERMO. co., bad West, Oswego, N. ¥. / 


The Largest 
Best and 
Cheapest 


Oil 
Heater 


Silver @ Co. 


304-314 432 
Hewes Street Broadway 


BROOKLYN, N. Y. 



























Catalog sent on request 











IDEAL FURNACES 





Always please the purchaser. 
Have great heating capacity. 
Burns soft or hard coal or coke. 
Large and heavy fire pot. 


Gives more heat, with less fuel, than 
others. 


Requires but little attention. 


If you want more information about 
this furnace, write to 


THE H. P. DEUSCHER CoO., 
HAMILTON, OHIO. 





rs 


MONCRIEF 


WARM AIR FURNACE 


All Cast Iron. 
Moncrief Duplex Grate. 
Large Radiating Surface, 
Double Fire Pot. 
Specialties<{ Large Grate Surface. 
Top Return Flue. 
Simplicity, Durability, 
Economy. 
Cleanliness in Use. 


HENRY & SCHEIBLE 
COMPANY 


6-8-10 Long St., Cleveland, Ohio 


Sales Agent—J. C. KIMMEL, 3314 East 
15th St., Kansas City, Mo. 
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GUS WINTERBERG, 
Sandwich, Iil., writes: 





i i ek 
i i i td 


“Please stop my advertisement for tin- § 
ner, or furnish me with a bookkeeper, as I ¢ 











cannot attend to all the mail that I receive.” § 
Y 
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THE NEW «LOW DOWN” 


Crown Warm Air Furnace 


Patented 























From the Centre of the Earth 


to send down a few furnaces. The world is getting cooled down 
and they want to keep warm some way. ~-We sent a couple of our 
furnaces with our friend Perry 


TO MELT THE NORTH POLE. 


We are getting tired of that chunk of ice lying up there. Have you 
calls for powerful heaters ? 
WRITE FOR OUR CATALOG. 


The March-Brownback Stove Co. 


POTTSTOWN, PA. 
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Forget Trouble = ¢  cqiceemous tis 
Forget You 


Have a | 
Competitor ==> 


But Bear Us le 


a ae 


HOT AIR 
FURNAGES 














































Are Made 
- ~~ : ie in fe : ro: = - Pa idea” 
TRIUMPH KING FURNACE. Five Sizes. Many Styles TRIUMPH SPECIAL FURNACE. Five Sizes. 
Hard or Soft Coal. Portable or Brick Set. and in Hard Coal or Coke. Portable or Brick Set. 
Many Sizes 


JOHN KONTNY, 


Western Agent, 


65-67 N. Desplaines St. 
CHICAGO 


THE CRAIG- 
REYNOLDS 
FDRY. CO. 


DAYTON, OHIO 


Mfrs. Triumph Furnaces, 


Triumph Hot Water and oS mao 


TRIUMPH STEEL FURNACE. Five Sizes. Triumph Steam Heaters TRIUMPH ALL CAST FURNACE. Five Sizes. 
Hard Coal. Portable or Brick Set. Hard or Soft Coal. Portable or Brick Set. 
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MONARCH 


AIR BLAST 
FURNACES 


FOR SOFT COAL 


If you have not received our 1905 Cata- 
logue, please send for it at once 


)_ The Forest City 
‘Foundry & Mfg, Co, 


Cleveland. Ohio 











THE NAME 


BOYNTON 


has an established. value when applied to 
Furnaces, Steam and Hot Water Heaters. 





























This has been gained 





by years of honest 
value — by giving in 
1849, 1860, 1870, 
1880, 1890, 1900, 
1905 the best heating 
apparatus made at 
that time. Our cus- 
tomers know that we 
keep abreast of the 
times and are always 
first in the field with 
every real improve- 
ment. 


WRITE US FOR 
CATALOGUE 


























147-149 Lake St... CHICAGO 








Ghe BOYNTON FURNACE 


207-209 Water St.. NEW YORK 


CO. 
























ee 
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See the immense amount of heating 
surface this furnace possesses. 


Therein lies the POWER and 
ECONOMY of this heater. 


We GUARANTEE it to contain 
MORE DIRECT HEATING SUR- 
FACE than any other made, 





Prices right for the goods. § 


Write us and we will send you com- 
plete catalogue illustrating and 
describing all heaters we make. 


L. J. MUELLER FURNACE CO. 


ESTABLISHED 1857 
Milwaukee, Wis. 


The Handy 


191 Reed Street 


Scientific in 
Principle, 


Satisfactory 
In Every Way 


Built upon the results of 


Furnace Pipe 


Should be in every 
hardware store. 
People will call for it 


recent investigations in 
furnace-economy it is noth- 
ing but up-to-date. It uti- 
lizes every unit of energy 
possible, gives the greatest 
comforts, and will serve a 
lifetime. It will pay you 
% to see our catalog. 


F The Meyer 
Furnace Co. “i 


insures, 





as soon as they see 
what advantages it 


Write for catalog. 


F. MEYER 
reori, | & BRO. CO. 


Peoria, Ill. 











IN CHOOSING A LINE OF FURNACES 


to sell to your trade there are 
a few things of prime import- 
ance to consider. 

In the first place there must 
be no question about the fur- 
mace giving satisfaction to 
your customers. They must 
be no experiment. 

Then you Should be able to 
get them promptly in the rush 
season, when a few days de- 
lay may mean the loss of a job. 

You should not pay big 
freight charges from some east- 
ern point when you can beat 
both the goods and prices 
nearer at home. 

You should, if possible, buy 
the entire material for the job 
from one house at one ship- 
ment. 

You should remember that 
if you sell Green Furnaces 
you will have all these advan- 
tages. It pays to have our 
agency. 


GREEN FOUNDRY 482 FURNACE WORKS, “ion” 
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FRONT RANK STEEL 


FURNACES 


YEARS of experience in the manufacture of steel 
furnaces enables us to present the type shown here- 
with. It isthe embodiment of the strongest features 
gained in our long experience. Built like a boiler, has no 
cast fire pots to crack or warp nor cemented joints to leak gas 
—a powerful heater because of the long vertical fire travel. 


10,000 


in use in 


St. Louis 








Thousands in all sections of the country attest our claims of 


SUPERIORITY 
BURNS 


Hard or soft coal, wood, gas or coke. 


Haynes-Langenbers Mfg. Co., St. Louis, Mo. 

















Are You Making Money ? 








You know,—better than anyone else,—whether or not you 
are making money in the furnace business. 


But isn't it unsatisfactory,—this constant bidding in the ef- 
fort to be ‘‘the low man’”’ to ‘‘land the contract"'? 


At the end of the year, it's a hard squeeze to make the busi- 
ness show you a profit,—even on paper ! 


Contrast this with the KELSEY Agency |! 


With the KELSEY you are installing a System that allows 
you a larger profit. The KELSEY appeals to people who 
want the best,—and who know when they get it. 


One KELSEY is sure to sell another,—and so it goes until * 
the end of the year, when you find you've installed practi- 
cally all the most desirable heating jobs in your locality,— 
and at the same time have a good profit—n cash. 


We would like to send you the KELSEY Agency Proposi- 
tion, and go over the matter with you. 


** There’s Only ONE Warm Air Generator !"’ 








Kelsey Heating Co., Syracuse, N. Y. 


New York City: Philadelphia: Western Sales Agents: 
156 FIFTH AVENUE Builders’ Exchange 24 S. 7th St. COOK & VAN EVERA COMPANY 
JAMES SMART MPG. CO.. Brock » Out. 38 Bast Lake Street, CHICAGO 
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Another feature which makes 


The Gilt Edge Radium 


superior to the ordinary ‘‘ Horse Shoe”’ 
radiator is the 


Proper Air Supply for Combustion 


As the outlet in the! ordinary furnace is im front, rigbt 
above the door, the air that passes in from under the 
grate is apt to pass out at the outlet before uniting with 
the gases above the flames, which results in an undue 
amount of smoke and soot. The outlet in our apparatus 
is at the rear and near the top of the dome, so that the 
air coming in from below is forced to go through the 
fuel to the top of the dome where its oxygen attacks all 
the carbon liberated and 


CONVERTS INTO FLAMES ALL ELEMENTS POSSIBLE. 


| The economy this results in is not to be underestimated. 
For further details 


— : — SEE OUR CATALOGUE 
R. J Schwab @ Sons Co., mipwavkee, Wisconsin 


bhe MAJESTIC 


Warm Air Heater 


Makes Warm Friends. 


Better Make Her Acquaintance for 1906. 
SHE’S A WINNER. 


Send for Catalogue and Prices. 


The Chappell Furnace Co., Morenci, Mich. 


EMPEROR For 
FURNACES "°° 


SIMPLE—SAFE—DURABLE—ECONOMICAL IN FUEL 


The Best and Cheapest Line of Wood 
Furnaces. Furnished for Either 
Brick or Galvanized Iron Casing. 


BERGSTROM STOVE CO. 


Send for Catalogue. NEENAH, WIS. 
























the expansion of business nay bctaying preft tose mang manatocturere, 


Persistence in Advertising sivitursirz set: Sesto remy yosent = on pat 
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Lennox Torrid Zone Steel Furnaces 


Built of heavy steel plates, 
riveted gas tight. Not a 
packed joint in the job. 


























Now sold in twenty-two 
states, and throughout the 
Canadian Northwest. 


Largest factory in the world 
for making steel furnaces. 


Dealers who want a durable, 
quick heater, easy to set as 
a stove and easy to manage, 
should write . 


lO ee 





WILL FIND OUR FURNACES 
JUST WHAT THEY WANT 


for a public building, as in no 
other make has such a study been 
made of ventilation, genial heating 
and thorough efficiency as in those 


Made By Us 


KRUSE @ DEWENTER 


427-429 E. Washington St., Indianapolis, Ind. 





Our Catalog will give the comfort seekers many points. 


Ghe Stanton 


Seamless Warm Air Furnace 


Why sell a cheap and inferior line of Furnaces, simply 
because your competitor does. 

There is no money in handling cheap Furnaces. They 
are sold on pricealone, and notonmerit. The STANTON ; 
SEAMLESS STEEL FURNACE has been on the market } 
for ten years, and many of them in use for that length of 
time without repairs, and still good. 


Write for our catalogues which give full description. 


Ghe Stanton Heater Co. 


Martins Ferry, Ohio 


P J Te ul ry li LU? 17? 1 HEMUTEY H. DALLMAN, Se 


NEW LINE OF CATALOGUES WRITE AT ONCE FOR FULL PARTICULARS AND PRICES BE en em rg 
sph tania Kellogg Machaylameron Ce. pone gp O9. Wapenerdge excep 
MINNEAPOLIS SOLS Owners SEATTLE a 
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IF IT BURNS AIR WE MAKE IT 


SN VK 


Es 





SRE F\L 





THIRTY DAYS FREE TRIAL 


FREIGHT PAID TO YOUR STATION 


WRITE FOR FREE STOVE BOOK 


THE FEDERAL STOVE CO. 


Successors to The Cahoone Co. 
41 PARK ROW, NEW YORK, N. Y. 














The Shoals Fuel-Saving Attachmen t 


is entirely arfferent from any Hot Blast Arrangement, Smoke Pipe 
device, or so-called Gas-Consumer! 
It works on a different principal. 
The Shoals Attachment not only ignites the coal-gas that is now 
wasted, but it causes perfect combustion of the coal itself. 
These are proven facts,—and if you'll let us send you a Shoals 
Attachment on trial, we’ prove these facts to you / 
Representative Dealers who have received and tried the Shoals 
Attachment pronounce it the only perfect fuel-saver they have ever 


We want to send you our booklet,—and send you a Shoals 
Attachment on trai. 

Quickly installed in any Furnace, or Stove. 

Shall we send the booklet and Exclusive Agency Proposition! 


NATIONAL HEATING APPLIANCE CO. 








Sales Department, 


Western Office: 


145 LaSalle St., CHICAGO. 


UTICA, N. Y. 








Why 


eee RRR 


do some business men set 


aside sums of 


money for advertising that Would be envugh 


for some people to live on? 






















The New 
Lion Furnace 








Will be Placed on the Mar- 
ket Jan. Ist. 


Besides embodying the usual 
qualities for which the “Lion” 
furnace has been noted we have 
solved in its reconstruction some 
problems in the manufacture of hard 
and soft coal furnaces that have 
puzzled furnace makers for years 
and have succeeded in making it 


AT A LOW COST 


We will also be able to furnish our 
Ohio and Western Penna. trade 
with an Oak Stove ‘“‘down draft,” 
which we have thoroughly tested 
with both soft and hard coal and 
crude oil. Also a stove which can 
be used for soft coal and gas. 


WRITE FOR INFORMATION 
YOUNGSTOWN FURNACE ®@ 


SUPPLY CO. 
YOUNGSTOWN, OHIO 















ASBESTOS FURNACE CEMENT. 


BUY ONLY COLEBROOK’S ASBESTOS FURNACE CEMENT AND STOVE PUTTY. 
Best that can be manufactured and quality tells. 
we want to know is what you want and we can fill the bill. 
CEMENT gets as hard as iron and no heat can destroy the same. 
tubs, bbls. and half-bbls. 
Insist on having COLEBROOK’S ASBESTOS FURNACE CEMENT and STOVE PUTTY and 

you will not have to apologize. Samples:for*the asking. Manufactured only by 


W. H. COLEBROOK & SONS, 


SYRACUSE, N. Y., U.S. A. 


om * 


LARGEST MANUFACTURERS OF ASBESTOS FURNACE CEMENT IN THE WORLD. 


If we please you tell othérs; if we don’t, tell us. All 
COLEBROOK’S ASBESTOS FURNACE 
Put up in all size removable cover cans, 
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It is merely 


A Question as to Cost 


The superiority of steel over cast iron is 
to-day readily conceded 







Let us quote you prices on 


Steel Casing Rings 
Compare them with your cost of Cast Iron Rings, and 


see how much you can save by buying from us. 
Moade to order from your own dimensions. 








The Walworth Run Foundry Co. 


Makers of Fine Stove Plate and Furnace Castings. Manufacturers of Warm Air Registers. 


883 Empress St.. CLEVELAND. OHIO 





























AS WE FOUND IT AS WE HAVE MADE IT 


J. D. WARREN MFG. CO., 23 CHICAGO, UU. S.A. 








= 


ba writes: Thanking you for sending your valu- 

J. VW. ROBISCH, Jefferson, Wis., able paper regularly, as I could not get along 
without it. Having recently branched out in 

the hardware business, your paper is more valuable than ever. 6-3-05 
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WHY DON’T YOU GET THE BEST? 
Stowell Side Wall Registers 


Furnished Either With or Without Boxes 


BOXES furnished with tin strips on sides by 
which they can be readily fastened to wall and to 
Register. The box is furnished with a collar for 
stack extension or with solid top and is made for 
first and second floor as well as two registers in 
opposite rooms or double headers. Full line Floor 
Registers and Boots. Send for new Catalogue D. 


51-73 Milwaukee Ave., SOUTH MILWAUKEE, WIS. 


TRB REGISTERS re scat compan 


If you want registers QUICK remember that 
our stock, of the best registers made, now 


consists of 600,000 pieces. 



























Tuttle @ Bailey Manufacturing Company 


ESTABLISHED 1846 














NEW YORK CHICAGO BOSTON . BROOKLYN 
MANUFACTURE 

ANUFACTURERS | | /LAWLER’S THERMOSTATIC REGULATOR 

Locations in Alabama, Georgia, Ken- FOR HOT AIR FURNACES. 


tucky, Mississippi, North Carolina, 
South Carolina, Southern Illinois, 
Southern Indiana, Tennessee and 
Virginia, in the territory of the 


SOUTHERN RAILWAY AND 
MOBILE & OHIO RAILROAD 


For yourindustry. We have advan- 
tageous locations for almost every 
sort of 
MANUFACTURING PLANT 
Where conditions of Production and 
Distribution are favorable. We have 
the Iron, Steel, Timber, Fuel, Trans- 
portation Facilities, Markets. No 
section surpasses ours. 
M. V. RICHARDS, 








This illustration shows a Lawler 
Regulator applied to a hot air 
furnace for automatically controlling 
the furnace heat to any desired 


temperature. 





It is the most perfect machine for 
the purpose in the world. 

Good reliable furnace men in 
every city, wanted to handle this 
furnace Regulator. 





Land and —— name 





Washington, 
@HIAS. S. CHASE Agent, og A ATS, agent, 
722 Chemica! Building, 
sei. ete! i LAWLER REGULATOR CO 
. 








158 Wooster St., NEW YORK CITY. 


The Curtis Hardware Co., 
Paonia, Colo., write: 


Our Western Agents: 


THE NORWALL MFG. CO., 
138 Jackson Boulevard, CHICAGO, ILL. 


Smith’s Hot Water Attachments 


Are known from one end of the country to the other. They are used in almost 
every successful furnace job. They are made in all capacities, from a 30-gallon 
tank to one carrying 1,000 ft. of radiation. Our booklet tells the story. 


CHAS. SMITH CO.., 103 ate si, Chicago. 


Ww. C. T. HAMILTON, Minneapolis, Omaha Stove Repair Works, 
. North Western ‘Agent. Western Agents. 


‘Kindly take out our advertise- 
ment for man as we have about 25 
applications. '’ 
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Ha-Ha-Ha! Our Record is Clean 


WE DO NOTISELL TO 
CATALOGUE HOUSES 


Catalogue house competition is pretty strong. Isn't it? 

Did you ever stop to think what it would be if some 8,000 
retail hardware dealers, working together through their 
State and National Associations had not been working 
against this evil for years. 

Do you know that we, and over four hundred legitimate 
manufacturers of hardware lines, now absolutely refuse to 
sell to these concerns. 

We consider them a common enemy to the retail dealer. 
Then why buy registers from manufacturers who do sell 
this common enemy ? 











imitated 


our advertising cuts are 





Even 


With Jones Registers 
but one-half the num 
ber of basement pipes 
are necessary 

















4 We ask that you mak: comparison 
between the different side-wall Reg- 
isters, when you will agree with us 
that the Jones side-wal! Registers are 
the best. 
Because:—-THEY VENTILATE. OTHERS DO NOT. 
Because:— 
They have greater capacity than others. 
They are more durable, and cannot break like the cast register fronts do. 
They are neater in design and more finely finished than others. 
The front is fitted to the body of the register, which prevents leakage, which 
is so objectionable in side-wall registers where the front fastens to the wall and 
not to the body of the register. 
They are noiseless and do not rattle when being adjusted. 
OUR BOOKLET, Advanced Methods of Warm Air Heating, sent upon request. 
Heating plans furnished in accordance with the JONES SYSTEM OF mn 
HEATING AND VENTILATING. i 
And perfect results guaranteed where Jones Registers are used. A No. 15 JONES REGISTER. 
The trade supplied by legitimate jobbers everywhere. For heating large first floor rooms. Bottom Col 
lar, 7x135e. These Registers are fitted with a Top 
MANUFACTURED ONLY BY Collar which fits 3}4x12 single or No. 8 double wall 
pipe when two rooms are to be heated fone above 
' THE UNITED STATES REGISTER CO Lt BATTLE CREEK, the other) from one large basement pipe and are 
m op LUG, WiCMIGAN fri.rsne oom sa he tree toors "en Seed for 








Floral City Furnaces 


Are strictly up-to-date, old 
patterns have been rele- 
gated to the scrap heap, 
old methods discarded, 
but they are in no sense 
experiments. 


EVERY FURNACE IS TIME TRIED AND 
HAS BEEN THOROUGHLY TESTED 
in aclimate where the tempera- 


ture often falls to 40° and 50° 
below zero. Write for catalogue. 








Monroe Foundry & Furnace Co., Monroe, Mich, 






















5,000 Candle Power Vapor 


pes 


feet. It will pay for itself in four 
months. Wili cost you nothing to 













The New White Light Gas Company 


(INCORPORATED)} 


. 312 West Madison St., CHICAGO, ILL. - . 











Simple 
Durable 






Established 1857 





_191 REED STREET 





MUELLER 


WALL REGISTERS 





Quickest Instalied 
Greatest Capacity 


We also make a complete line of Floor 
Registers. GET OUR PRICES. 


L. J. MUELLER FURNACE CO. 


MILWAUKEE, WIS. 
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Some goods are sold by bluffing 


The Schwab Side Wall Register is Sold on Its Merits 


Original in Construction, 
Artistic in Design. 


This register is the neatest design of any on the market. 
This register being made of cast iron has a straight, smooth 
surfaceon the edge making it easy to fit the base board 
against the same and to remove the face at any time there- 
after when it is desired. 

The No. H, single faced register has a collar to the register 
box 7x13" inside full measurement. The No. T, double 
faced register box has a collar 954x15(” inside full measure- 
ment. These measurements are larger than are actually 
furnished by any other manufacturer sending register box 
with the register. This register is made with a flange 
within which to fit the register box making a tight fit. 

The box and register are sent separate and adjustable. 

Registers are made full size published. 

This register is one of the factors of a Modern System of 
Heating residences by a radical change in the installation B& 
adopted and practiced by us more than by all otherscombined. 

Safe delivery and durability guaranteed. Goods sold 
only to the hardware trade. 

Send for ou booklet, ‘‘Modern Methods of Heating Resi- 
dences’’ or plan for heating residences under this system 
furnished free on application and results guaranteed by the 


R. J. SCHWAB @ SONS CO., The Furnace Men, Milwaukee, Wis. 
SAVE HALF YOUR FUEL 


by using the 


ROCHESTER RADIATOR 


Satisfaction guaranteed or money refunded. 

Over 100,000 of them in use. . 

Fits any stove or furnace. 

For Hard or Soft Coal, Wood or Gas. 

Price from $2.00 to $12.00. 

One square inch of radiating surface directly over the hot 
current is better than six ina drum or side heater with per- 
pendicular tubes. 

Easily cleaned. We guarantee our radiators not to in- 
terfere with, or choke the draught. 


The Part that Does Write for descriptive catalogue and prices. 


the Business ROCHESTER RADIATOR CO. xocuretee ny 


STERLING 


AIR HEATING 


RADIATOR 


Steam and Easily attached to any STOVE, 
—<—_<—_<—_<_$_$_$ 


RANGE or FURNACE using any 
kind of fuel. Doubles the heating 
Hot Water capacity or saves 50 per cent of 
Oe} 


fuel expense. Iasures warm 
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floors, uniform temperature, 


Heating. an td continuous circulation, comfort 


and health. Frcm 50 to 90 per 
rm cent of the heat usually es- 
x \M : ft An Encyclopedia of Practical Plumb- copes up the chimtey and is 


ing and Heating Work. By Jamzs ecg oaat 
J. LAWLER. 400 pages large octavo, Rodiator me 


Size 6x9 inches. Price $6.00. saves and utilizes 
This book is practical throughout. -_ = Wo 
Its aim is to impart information room or in room 
that practical men can utilize in above sane SO Ser 
earning their daily bread and but- qolninils tolnaiaiae 
ter. It is the ready key to prob- Does not interfere 
lems arising in sanitary and heat- wen Sea Sr 
ing work, and has already taken 
its place as a leading practical au- radiator that will 


For =e bee ee 






thority in this field. omit of compari- 
FOR SALE BY aS maney maker 
DANIEL STERN, - 69 Dearborn Street, - CHICAGO. Wirte for full description and terms. 





STERLING AIR RADIATOR CO. 


617-60 Wabash Ave., Chicago, lil. 
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“S Battle Gieck. Mich. /26/)5. 
American Artisan, 

Chicago, Ill. 
Gentlemen:- 

We enclose herewith a copy for next week's add, and we would 
call your attention to the slight changes we have made from our add of last 
week, For instance we wish that you would underline the sentence, "We do 
not sell to catalogue nouses*, In the third line use the word"best" instead 
of "register for me". Also underline words where we have underlined with 
the pen, 

We have just received an order from Indianapolis, Ind, with a 
copy of our add enclosed and this is but one of many orders we have received 
as a direct result of our advertising in your valued columns, and we can not 
help expressing our appreciation for your paper as a valuable advertising 
medium as compared with others we have used. It is very evident that when 
the merits of the Jones Registers are properly presented by a prominent 
trade paper, their sale is assured. 

Thanking you for past favors we are, 


Yours very truly, 


The United egister Co, Ltd 
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EACH JONES REGISTER !S A REGISTER, REGISTER BORDER, REGISTER BOX, VENTILATOR AND DEFLECTOR 


WALL PIPES ARE TWO FEET SHORTER AND BUT ONE-HALF THE NUMBER OF BASEMENT PIPES, ELBOWS, ANGLES, COLLARS AND O4 4PERS ARE NECESSARY WHEN USED 
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QUALITY 
not only in 
the furnace 
but in 
furnace work 

are the two 

essentials that 

build up a 

furnace business 

worth your while. 

Better profits, 

satisfied customers, 

a good reputation 

are a sure result. 

If interested take 

up the subject 

with us— 

learn about the 

Round Oak Furnace 
and Round Oak Methods. 
We can 

‘Deliver the goods”’ 
Warmth and Comfort, our 
' furnace catalogue, sent 
on reqvest. 











ESTATE OF 


P. D. 
BECKWITH 
Dowagiac 

Mich. 


MAKERS OF GOOD 
COODS ONLY 
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And this, Fritz, is the now famous Round Oak Chief Steel 
Range. It is considered the best mounted, finest finished, most 
complete and satisfactory range ever made. 
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Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


Terms oF SupscripTion 1m THE Unitep STATE T 
Canapba, (Invariably in advance): On Tuan, estan aT 
4n Forgicn Countrizgs Except Canapa, One Year, Postace Paip, 84.00. 


Address all Letters, communications, and remittances to 


DANIEL STERN, PUBLISHER AND PROPRIETOR, 


69 DEARBORN STREET, CHICAGO, ILL, 


Entered at the Chicago Post Office as Second Class Matter. 
Tuais Parer is « MemBer or THE CHICAGO TRADE Press 
ASSOCIATION. 


CHICAGO, NOVEMBER 11, 1905. 











THE PUBLISHER IS PLEASED TO ANNOUNCE THAT THE 
AMERICAN ARTISAN WILL BE SENT FREE OF CHARGE 
FOR THE REMAINDER OF 1905 TO NEW SUBSCRIBERS FOR 
THE YEAR 1906. YEARLY SUBSCRIPTIONS SENT NOW 
WILL BE CREDITED TO THE END OF 1906. 








THE first financial report of the new German steel 
trust gives figures for the first thirteen months of its 
existence. The figures indicate that the combination 
has been financially successful. The dividends of all 
except one of the underlying companies remain the 
same or have been increased. Dividends on four 
companies were increased by two per cent; on one 
company by seven per cent; on one company by four 
per cent; on two by one per cent, and on another by 
one-half per cent. Dividends declared by six com- 
panies remain the same. The sole concern which has 
not maintained for the last thirteen months the profits 
paid in previous years, is the Ilsede Iron Works & 
Rolling Mills Company, dividends of which were re- 
duced from fifty-two per cent in 1903-1904 to fifty per 
cent in the past year. The business of the steel] trust 
is said to represent approximately $100,000,000 an- 
nually of steel products. 








A STATEMENT given out after a recent meeting of 
the directors of the United States Steel Corporation 
shows that the total net earnings of the company for 
the quarter ending September 30th last, were more 
than $31,000,000. The earnings increased about $r1,- 
000,000 each month, during July, August and Sep- 
tember. The total tonnage of unfilled orders on hand 
at the expiration of the third quarter was almost 
$6,000,000. This is the record. The net earnings for 
the first three quarters of 1905 amount to approxi- 
mately $85,000,000; for the first three quarters of 
1904 to approximately $50,000,000. 

The full report for the year ending June 30, 1905, 
of the Colorado Fuel & Iron Company has just been 
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issued. This shows that the operating expenses were 
about $2,500,000 more than in 1903. The net earn- 
ings were about $500,000 less. The net income for 
the year 1904-5 was approximately $1,500,000. Dur- 
ing the coming year it is purposed to turn rail, track, 
bridge and structural steel products toward the con- 
struction of the Western Pacific Railroad. 











In A recent issue we commented upon the advan- 
tages to accrue from the use of the telephone after 
business hours. We pointed out that it 
is often decided to purchase a washing- 
machine, a stove and other comparatively 
costly venture during the evening at a 
family conference. We decided that it would be well 
for the dealer to follow up these cases under some 
pretext or other and attempt to get that order by 
telephone during the evening rather than to wait for 
the customer to come around the next day. An ex- 
change has attacked the scheme. We quote an ex- 
cerpt from the criticism as follows: 

“Suppose the lady of the house has decided that she 
needs a new range and having looked over the deal- 
er’s stock goes home to talk it over with the head 
of ‘the family. He comes home with troubles of his 
own on his mind and nursing a beastly headache. The 
diplomatic housewife wisely refrains from saying any- 
thing about a new range, but about 9:30 p. m. the 
strenuous merchant decides that the psychological 
moment has arrived to clinch the order and -calls up 
the residence of the prospective customer. The hus- 
band, who is still feeling out of sorts and has just 
chastised the oldest boy for some misdemeanor, goes 
to the telephone to find that the message is a follow- 
up scheme to relieve him of some of his cash. It is 
quite likely that the up-to-date merchant will decide 
that the psychological moment to retreat has arrived.” 

But suppose on the other hand that the troubled hus- 
band comes home to the fire-side, tired it is true but 
comfortably tired. Following a well-cooked dinner, 
hubby and wife settle themselves into easy chairs; 
Father with his pipe, Mother with her sewing. With 
the day’s work done, without the cares and plans of 
the morning, comfortably churning the well-cooked 
dinner, husband and wife can rarely be found in a 
more receptive mood. After the little ones are in bed, 
Wifey brings up the new steel range. “But you have 
one,” says Hubby. Wifey explains that the grate is 
broken, the top cracked, the oven warped, etc. Hub- 
by tries to stave her off. “But I'll have to know to- 
night,” declares Wifey, “there’s just one range left. 
Schlick will call up to-night and have it here the first 
thing to-morrow morning, if you want it. John, it’s 
just the handsomest range you ever saw.” John con- 
sents. 

Is that the moment to strike or rather the next 
morning after Mrs. John has had a chance to think it 
over, to inspect the range in the house-furnishing 
store, to look through a mail-order catalogue? 

On the whole, it is merely a question of view-point. 
There may be more cares than pleasures; there may 
be more grounds for pessimism than optimism, but 
we doubt it. Mankind is inclined to be congenial— 
at no time more than after the day’s work is done. 


Come 
Again. 
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Twilight is apt to discover a more complacent group 
of mortals than “the gray dawn of the morning after.” 
Referring again to the original article, it may be 
well to point out that the telephone was recommended 
chiefly as a means of stimulating responses from ad- 
vertisements. We showed that inasmuch as news- 
papers are read principally in the evening it would be 
wise for the advertiser to insert at the foot of his an- 
nouncement: “Exchange, 899. Call us up this even- 
ing. We never sleep.” By this means prospective 
purchasers might be induced to do it mow—not to- 
morrow when they might or might not pass the store. 
Let us add in conclusion that one of the greatest re- 
tailers the world has ever known, John Wanamaker, 
has adopted the system explained in our earlier edi- 
torial. This aggressive and successful merchant main- 
tains a night shift of telephone operators at both es- 
tablishments to take orders coming from advertise- 
ments inserted in the daily newspapers. So far the 
plan has paid. With a few modifications to-be made 
in accordance with local and financial conditions, the 
scheme would pay hardware dealers. It is well to 
give the purchaser every opportunity possible, not to 
restrict his order to the confines of a business day. 








EXCEEDED by many in point of national enthusiasm, 
the recent gubernatorial election in Massachusetts was 
of greatest importance to industrial in- 

Worthy terests. Massachusetts was the one 

of point in the country where tariff was the 
Notice. ; ; ° : , 
question at issue. This contest is the 
manufacturer’s sole means of discovering the present 
sentiment of the people in regard to this ever-moment- 
ous questions. 

The Republican platform was Protectionist in the 
full sense of the word. Hide-bound protection with 
Senator Lodge as sponsor was the watchword. The 
Democrats voiced the aim of those who for years 
have been demanding reciprocity with Canada. 

Strange to say the contest centered around the 
Democratic candidate for Lieutenant-Governor, Henry 
M. Whitney. The election of Curtis Guild, Jr., the 
republican candidate for Governor, was conceded in 
advance. Mr. Whitney proved himself a man thor- 
oughly fitted for the emergency. The astonishing 
spectacle was afforded of this candidate, a man sixty- 
six years of age, with business interests of great mag- 
nitude and supposedly with neither time nor inclina- 
tion for seeking an empty political honor, leaping to 
the front as the most vigorous personality seen in Mas- 
sachusetts politics for the last twenty years. He trav- 
ersed the state from end to end, successfully refuting 
arguments propounded by that master of oratory, 
Henry Cabot Lodge. Mr. Whitney’s resourcefulness 
was amazing. His knowledge of everything pertain- 
ing to the trade and the treaty between this country 
and Canada made him the terror of all Republican 
campaign speakers. He displayed an overwhelming 
capacity for detail, dealing authoritatively with every 
branch of industry. Coal, iron, wood pulp, stoves and 
a hundred other subjects were matters with which he 
had a most intimate acquaintance. 

The entire Republican ticket was elected. Whitney 
ran ahead of his ticket, but was defeated by the nar- 
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row margin of from 3,000 to 4,000 votes. The greatly 
decreased Republican vote may be interpreted as a re- 
buke to Lodge and the present tariff. 

Mr. Whitney’s success would certainly have been 
an incident of unusual importance in American poli- 
tics. As lieutenant-governor of Massachusetts his 
scope would have been meager, but of the great moral 
influence of his victory upon the nation there could 
not be a vestige of doubt. His election, in fact, would 
probably have done more for genuine tariff revision 
than anything that has happened in a great many 
years. 








THE sIx retail hardware associations, who have so 
far reported on their headquarters for the forthcoming 
Aggressive- annual conventions, announce that they 
aces will utilize halls rather than hotels for 
Versus advertising and auditorium purposes. 
Passivity. They declare that in the past, hotels have 
charged exhibitors and the associations unreasonable 
prices for space used during the meeting. They ex- 
pect to rectify these abuses by using hotels for their 
legitimate purpose entirely—that of boarding and 
rooming the delegates. The convention proper will 
be held in halls rented from a different management 
and in these halls, though not too closely connected 
with the convention hall proper, manufacturers and 
jobbers will be able to get space for their exhibits at 
reasonable rates. 

It will be remembered that last January THe AMER- 
ICAN ARTISAN first broached this question in an ag- 
gressive manner. The paper took up the problem and 
advocated the hall scheme. It was too late to make 
any change in arrangements for the February meet- 
ings. Not two months had passed, however, before 
the Illinois Retail Hardware Dealers’ Association an- 
nounced that the first regiment armory in Chicago 
would be utilized during 1906 instead of the custom- 
ary hotel. This announcement was closely followed 
by a similar one from Milwaukee. Since that time, 
association officers throughout the country have been 
unanimous in their espousal of the policy. In the 
meantime, THE AMERICAN ARTISAN had gone on urg- 
ing the associations to adopt the plan. Inasmuch as 
THE AMERICAN ARTISAN has been the only trade 
paper in the hardware world advocating the scheme, 
the fruitful results of the campaign are most gratify- 
ing. The results show the tremendous influence of the 
trade press. Of the state convention committees who 
have so far reported, not one is opposed to the idea. 

The result of this campaign indicates also that the 
country is in a mood to favor those papers that are 
aggressive rather than passive. The chief criticism 
of English trade papers and of the trade papers of a 
generation ago was that they are rather catalogues 
than magazines of vital and edifying interest. The 
trade paper that is successful and that is powerful, is 
the paper that not only comments upon past incidents 
drawing conclusions from time to time, but the paper 
that awakens thought, stimulates action and suggests 
of its own accord the path to be pursued. Such a 
paper THE AMERICAN ARTISAN has striven to be. In 
this respect it is singular among hardware publica- 
tions. 
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RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 

Not many years ago, in a good-sized town in New 
England—a town of about 125,000 population—a 
young man started out with a rather modest hardware 
store and no unlimited capital. One of his first in- 
vestments was a year’s contract for a three-inch double 
column space in the three leading daily newspapers. 
For two years his advertisement appeared in the fol- 
lowing form: 
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EE — 
FOLEY'S HARDWARE 
IS BETTER THAN 
MOST HARDWARE 














Every month or so, this dealer changed the word 
hardware to stoves, cutlery, guns, washing machines, 
roofing, etc. The advertisement otherwise remained 
exactly the same. 

In glancing at the notice, one fact strikes the critic’s 
attention immediately. The firm name and the address 
are wholly omitted and this, in a town in which there 
are at least fifteen or twenty other different hardware 
establishments. The folly, the utter senselessness of 
omitting the two most essential features of any adver- 
tisement, strikes the attention of an advertising critic 
immediately. In the same way that this bit of lunacy 
strikes the attenion of an advertising critic, so it at- 
tracted the attention of almost every inhabitant in the 
town. 

We shall call the man Foley. Foley’s hardware 
was on the lips of seventy-five per cent of the adult 
population of the town. Everybody with a dollar to 
spend had heard of it. Within two weeks or so after 
Mr. Foley had anchored his establishment on one of 
the prominent streets of the town, ten per cent of the 
population knew where Foley’s hardware was to be 
bought. Their information was obtained by passing 
the establishment and seeing the name on the window. 
But they all saw it and they all remembered it. In 
the course of two months, one-half the people in the 
town knew where Mr. Foley held forth and they, too, 
remembered it. It was not as 3562 Howard Ave., 
but as Foley’s hardware and a certain position around 
which a number of other stores were centered. 

I doubt whether many hardware dealers have se- 
cured such complete returns from advertising invest- 
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ments as Mr. Foley. Without the slightest effort on 
his part, without any correcting of proofs or writing 
of new copy, the advertisement continued to pay se 
that a profit of seventy-five per cent was realized on 
his advertising. The one attribute that enabled Mr. 
Foley to profit so handsomely was grit—the ability 
to pay a good, stiff price for space and say almost 
nothing in that space. It was his nerve in arraigning 
himself against a world of advice and example which 
said clearly, no advertiser should omit his name and 
address from an advertisement. Mr. Foley won a 
hard battle against himself when he refrained from 
amplifying upon the simple statement, “Foley’s hard- 
ware is better than most hardware.” 

In declining to change his advertisement, Mr. Foley 
utilized a bit of knowledge of human nature, derived 
from his own experience. A phrase that is a trifle dis- 
agreeable, a singy-songy song, anything that is tire- 
some, will often be remembered longer than things that 
are decidedly pleasing. A rumdum air will hang in 
your brain in spite of everything and you find your- 
self whistling it all day. You try to forget it, but the 
thing hangs on like a yellow dog or a bad smell. 
“Foley’s hardware is better than most hardware,” is 
one of the phrases. It sticks in spite of all your efforts 
to cut it out. That’s what the inhabitants of Mr. 
Foley’s home town discovered, and that’s one of the 
reasons why Mr. Foley’s advertisement paid so hand- 
somely. 

It is perhaps unnecessary to comment upon the orig- 
inality of the appearance of the advertisement, and yet 
here too the talent of Mr. Foley was successfully util- 
ized. Originality was his primary object in the set- 
ting up of the advertisement, although he attempted 
to attract the attention of every reader that glanced 
at the paper. Mr. Foley felt that white space was 
more effective than heavy black type. 

Mr. Foley started out with a most modest capital 
and within six months was heavily in debt. Between 
six months and a year after the business was inaug- 
urated, it commenced to pay and at present, after hav- 
ing been in operation for about two years, it is easily 
the most heavily patronized store in the town. 

* * * 

With the coming of Thanksgiving, it might be 
apropos for the live dealer to get up a Thanksgiving 
Such a window would include Thanksgiv- 
ing requisites—a steel range, dishes and pans for the 
kitchen, meat choppers, a kitchen sink, roasters and 
basters, fruit jars, trays, ash cans with three or four 
good sized live or stuffed turkeys contently flapping 
their wings in the arena. 


window. 


. * * 

We worship the greatest of poets. We sing praises 
to Napoleon, the god of war. Everybody has heard 
of Guttenberg. We all bow to Eli Whitney. Hardly 
a town in the country but what has a representation 
of George Washington. Rockefeller, the prince of 
merchants, is covered with ridicule and condemnation. 

* * * 


Tue Hogwallow Kentuckian announces that “while 
preaching was in progress at the Hog Ford church 
last Sunday, a lizard got on Fitz Smith and he broke 
up the meeting.” 
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News Siftings 


MEETINGS. 








National Founders’ Association—New York City, No- 
vember 15, 16. Headquarters, Hotel Astor. 

American Society of Heating and Ventilating Engineers— 
New York City, January 16, 17, 18. Headquarters, 12 West 


Thirty-first street. 
Retail Dealers’ Hardware and Implement Association of 


Texas—Dallas, January 23, 24, 25. 
Wisconsin Retail Hardware Association — Milwaukee, 


February 7, 8. Headquarters, West Side Turn Hall. 
Nebraska Retail Hardware Dealers’ Association—Lincoln, 


February 13, 14. 
Indiana Retail Hardware Association—Indianapolis, Feb- 


ruary 13, 14, 15. Headquarters, Tomlinson Hall. 
Iowa Retail Hardware Dealers’ Association—Des Moines, 


February 14, 15, 16. 
Illinois Retail Hardware Association—Chicago, February 


20, 21, 22. Headquarters, First Regiment Armory. 

Ohio Hardware Association—Canton, February 27, 28, 
March 1. Hegdquarters, Great Auditorium. 

Southern Hardware Jobbers’ Association—Hot Springs, 
Va., June 12, 13, 14, 15. Headquarters, the New Homestead. 

American Hardware Manufacturers’ Association—Hot 
Springs, Va., June 12, 13, 14, 15. Headquarters, The New 


Homestead. 
Michigan Retail Hardware Association—Detroit, August 


8, 9. 


It is announced that McLean, Holt & Company will 
erect a stove foundry in St. John, New Brunswick, 
to cost $10,000, 

Arthur J. W. Carr, 504 Eleventh street, North West, 
Washington, District of Columbia, wants catalogues 
and price lists of stoves, ranges, gas fixtures, hardware 
and up-to-date furnishings for flats and dwellings. 

It was finally decided to erect a stove foundry at 
Beaumont, Texas, on Oct. 27th. A site has been do- 
nated and accepted, and the work of removing the 
plant of the company from West Point, Miss., to Beau- 
mont, will begin immediately. 

The Cribben & Sexton Stove Company, Chicago, 
deny the current report that labor difficulties are forc- 
ing them to remove from Chicago to Aurora, Illinois. 
The relations between the company and its employes 
alone are of a nature to dispell belief in the rumor. 

Fifteen union foundries of Philadelphia are closed 
as the result of a coremakers’ strike, backed up by-a 
sympathetic strike of molders. The coremakers de- 
manded an addition of twenty-five cents a day to the 
minimum wage of $2.50. The employers refused to 
accede to the request. About seven hundred men are 
now involved in the strike. The employers show no 
signs of yielding, and are considering the advisability 
of adopting the open shop principle. 

In catalogue No. 27 of the Bergstrom Stove Com- 
pany of Neenah, Wisconsin, are shown a complete va- 
riety of stoves and ranges adapted to all kinds of fuel 
—hard coal, soft coal, wood and lignite. The line 
comprises steel ranges, cast ranges, steel cooks, cast 
cooks, base burners, surface burners, wood furnaces 
and a general line of heating stoves for all purposes. 
This line includes the well-known Iron Duke cooking, 
and Emperor heating stoves for lumber and mining 
camps. These products are offered to the trade seek- 
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ing a satisfactory line of heating and cooking appar- 
atus at popular prices. The firm was founded in 1857. 

David G. Cooper of Terryville, Connecticut, manu- 
facturer of oven thermometers, has begun the erec- 
tion of a new brick factory and warehouse, which will 
be used in place of the buildings destroyed by fire re- 


cently. Mr. Cooper saved about five thousand ther- 
mometers from the fire and since that time has manu- 
factured about three thousand in a building used tem- 
porarily as a factory in the same city. He is behind 
in his orders, but expects to catch up in the course of 
the next month, by which time he will have completed 
his new building. 

R. H. McDermid of Chicago has recently been 
granted a patent on a handy foundry ladle. Instead 
of providing each ladle with a fixed handle, riveted to 
the shell, Mr. McDermid has so adjusted the handle 
to the ladle that it can be removed at the pleasure of 
the operator. The end of the ladle handle is flattened 
down and notched. It is then slipped through a loop 
and fastened securely by an iron wedge. With this 
device the ladle can be handled more conveniently 
when cleaning, lining, heating, etc., anda smaller 
number of.handles will be required. 

On Nov. 5th, all necessary arrangements were com- 
pleted for the banquet of the Stove Salesmen’s Asso- 
ciation of Pennsylvania, which will be held at Mayer’s 
Cafe, 700 North Franklin street, Philadelphia, on 
Wednesday, Dec. 20th. The committee on arrange- 
ments is composed of W. F. Habicht, chairman, J, 
Wotherspoon and W. G. Withers, This delightful, 
annual affair, made somewhat informal by the frater- 
nal spirit of the members, has proved a most popular 
event. An alliance of this nature between knights of 
the road is sure to be productive of social as well as 
practical benefit. In these two respects, the Stove 
Salesmen’s Association of Pennsylvania has been emi- 
nently successful. 


Foster’s Retort hot blast is a medium-priced, eco- 
nomical heating stove, a favorite with users, retailers 
and manufacturers, It is made by the Foster Stove 
Company, Ironton, Ohio. The features ‘for which a 
patent was given by. the United States government 
consist of two magazines, one inside the other and 
both suspended inside the drum from the top of the 
stove, well down into the fire chamber. These maga- 
zines are three inches greater in diameter at the bot- 
tom than at the top, thus preventing the fuel from 
hanging up as in many soft coal magazine heaters. 
The fuel is put in through the top of the stove. The 
magazine is slotted from near the bottom to the top. 
The gases pass out through these slots into the next 
or draft magazine, which is not slotted. The latter 
surrounds the fuel magazine, leaving an open space of 
one inch all around for the free passage of the draft. 
‘The manufacturers will be pleased to furnish addi- 
tional information upon request. When writing, 
kindly add: “Saw it in THe American ARTISAN.” 


The Kramer Brothers Foundry Company, Dayton, 
Ohio, carry repairs for forty thousand different stoves 
in stock, a fact which they illustrate conclusively in 
their 1905-1906 specialty catalogue. In this catalogue 
are shown some of their most popular repairs in cook- 
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ing and heating stoves and ranges. They request 
dealers to send the name of the line of stoves main- 
tained as leaders, or of which dealers have an agency. 
After the receipt of the dealer’s letter, the Kramer 
Brothers Foundry Company will make special induce- 
ments to secure that trade. The company also carries 
a full line of patent break off repairs, which may be 
utilized for second-hand stoves, for repairing and sec- 
ond sale. 

The 1905 year book, describing Round Oak stoves, 
ranges and furnaces, manufactured by the Estate of 
P. D. Beckwith, Dowagiac, Mich., has been issued in 
its second edition. The catalogue was gotten out in 
June, 1905, but the demand from the customers of the 
company was so great, that a second edition was or- 
dered. The makers of Good Goods Only have lived 
up to their reputation and to their watchword by turn- 
ing out a booklet which for typography, general attrac- 
tiveness and pleasurable description could hardly be 
improved upon. The “Standard heating and cooking 
stoves of America” are described in a simple but ef- 
fective manner. The special features of Round Oak 
heating stoves are enumerated in a way to be easily 
comprehended. Numerous cuts of the stoves are 
shown, in which every feature is clearly illustrated. 
The Round Oak room heater for stores, churches, 
school rooms, halls and large rooms where a furnace 
cannot be used is said to be the next best heater. 
The Beckwith air tight is made for wood only. The 
Round Oak Chief steel range has enjoyed sales which 
justify the tribute which the makers pay to this fa- 
mous cooking apparatus. It is shown in all its dif- 
ferent styles and appears to advantage. The Round 
Oak cast range occupies ten pages of well selected 
reading matter and illustrations. In presenting their 
full line of Round Oak warm ais furnaces and com- 
bination heaters, the Estate of P. D. Beckwith feel that 
they have covered all possible needs of furnace users. 
They feel likewise that they have fulfilled the require- 
ments of the trade in a comprehensive manner supply- 
ing their needs with a furnace as good as it is possible 
to make. This furnace is shown in every variety of po- 
sition and style. The different parts are illustrated 
likewise. The Estate of P. D. Beckwith will be pleased 
to send one of these catalogues to members of the 
trade mentioning THE AMERICAN ARTISAN. 


+. 





NO BUCKLING. 





One of the gravest criticisms to stoves constructed 
to-day is their tendency toward buckling. Oak and 
air blast stoves, in many cases, have a drum which is 
riveted to the top of the fire-pot. Frequently the 
lower part of this drum, after being in use a short 
time, warps and lets in air so that the stove is no 
longer air tight and the fire is uncontrollable. 

The Culter & Proctor Stove Company of Peoria, 
Illinois, invented their anti-buckling. ring to meet this 
emergency. All of their oak stoves and the King Bee 
air blast are mounted with this ring, the construction 
of which is described as follows: The drums are 


driven down over the ‘upper flange of the anti- 
buckling ring, the flange having first been covered 
with cement. 


The drum is then riveted to the ring, 








AND HARDWARE RECORD 


33 





and not to the fire-pot. The cup joint at the center 
of the ring is filled with cement, which covers the 
lower edge of the drum. The lower flange of the 
ring is placed in groove inside of fire-pot, in cement, 
and is bolted to the outside of the fire-pot, through 
several lugs, thus forming a tight joint. The anti- 
buckling ring protects the drum where fire is most in- 
tense. The broad deflecting pot ring is then placed 
over the outer edge of the anti-buckling ring, fitted in 
a groove to receive it, which has first been filled with 
cement, and bolted to the ring. This conceals the ring 
from view, and at the same time holds the drum in 
place. The broad deflecting pot ring deflects the heat 





Anti-Buckling Ring. 


to the floor, making the base as hot, it is said, as base- 
heating stoves. 

The Culter & Proctor Stove Company will be 
pleased to furnish additional information to those 
mentioning THE AMERICAN ARTISAN, 
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STRAIGHT FROM THE SHOULDER. 





The Wisconsin grocers, in their annual convention 
recently held, did not mince matters in condemning 
Governor La Follette, who has vetoed a bill passed by 
the legislature of that state with a vote of 103 to 26, 
providing for less extensive exemptions to debtors. A 
resolution was passed by the assembled grocers as 
follows: 


Wuenreas, the recent legislature believing that the pres- 
ent exemption laws are unreasonable and unjust and produc- 
tive of extravagance, dishonesty and “deadbeatism” among 
those prone to take advantage of them, passed an amending 
measure known as assembly bill 48A; only 26 out of 103 mem- 
bers voted against same; and 

WHeEreAs, said measure had the approval of the gen- 
eral business and commercial interests of the state; and 

Wuereas, Gov. R. M. LaFollette, disregarding said in- 
terests, as well as the consensus of public opinion respecting 
said measure, vetoed the same for the sole purpose, as we 
believe, of promoting his own political interests; and 

Wuenreas, said veto finds no justification either in said 
bill, or sound morals; therefore be it 

Resolved, that we, the representatives of the Retail 
Grocers’ Association of Wisconsin, in fifth annual conven- 
tion, assembled in the city of Milwaukee, this 13th day of 
September, 1905, condemn said veto, as well as governor’s 
message relating thereto; be it further 

Resolved, that we commend all members voting for said 
bill, and particularly those who voted to pass the same, not- 
withstanding the governor’s veto thereof. 
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American Manufacturers 

Free. F. S. Kretsinger, rr, Cleve- 
lan 

Vice-Pres.,C. W. Asbury, Phil- 
adelphia; George W. Corbin, New 
Britain; William M. Pratt, Green- 
field, Mass. 

Advisory Board, Julius C. Birge, 
St. Louis. 
¢:Ex. Com., Robt. Garland, chair- 
man, Pittsburgh; —— Disston, 
Philadelphia; John E. Harbster, 
Reading; William H Hays, Pitts- 
burgh; W. M. Tdussig, New York 
City; C. F. Carrier, Elmira, N. Y,; 
ace’ Ingalls, Newark; Edward 
M. Kemp, Chicago. 

Arkansas Retail Hdw.Dealers’ Assn 
Pres., T. B. Stewart, Newport, 
ist V.-P., R. P.. Allen, Van 

Buren. 
2d V.-P., W. E. Dean, Portland. 
Sec.-Treas., C. E. Taylor, Little 

Rock. 

Ex. Com. (till June, 1907), Hamp 
Williams, Hot Springs; R. F. Rays, 
Russelleville; J. P. Simpson, Mal- 
vern; J. R. Mott, Helena; (till June, 
1906), Frank B. Gregg, Little Rock; 
C. T. Rosenthal, Batesville; J. 
M. Pittman, Prescott. 

Chicago Retail Hdw. Dealers’ Assn. 
Pres., H. E. Gnadt. 

V.-P., W. B. Costello. 

Sec., G. R. Lott. 

Collector, John Hora. 

Treas. J. L. Smith. 

IMlinois Retail Hdw. Dealers’ Assn. 
Pres., Frank B. McKenney, 


Rockford. 
, F. Goering, 1 E. St. Louis 


Seo, L. Nish El 
Treas., nglehardt, Chi- 


Geo. A 
“SS. Com., Frank B. gw 
Rocktord. &. Nish. Elgin; Geo : t 
Engelhardt, songs’ ohn- 
son, Peoria; F. F. Porter, mene od 
Wm. Bittel, Peoria; H. G.Cormi 
,  Goowidere: 


indian Te Retail Haw. Assn. 
Pres., A. L. Severance, Durant. 
ist V.-P., Geo. W. Mowbray, Tulsa 


2nd p a W. J. Pettee, Okla- 
— OW: 
on G. Johnston, Oklahoma 
ty. 


indiana Retail Hdw. Dealers’ Assn. 
Pres., A. N. Shidler, South Bend. 
ist V.-P., Chas. Frame, North 
Manchester. 
2nd V.-P., Walter B. Creed, New 
Albany. 


Sec.-Treas.. M. L. Corey, Argos, 


Ex. Com., W. P. Lewis, New A\l- 
bany; Chas. E. Hall, Indianapolis; 
J. L. Fulton, Portland 
The Inland Em Implement and 

Hardware Dealers’ Associa’ 

Pres., C. L. Butterfield, Moscow, 
Idaho. 

ist V.-P., E. E. Lucas, Daven- 
port, Wash. 

2d V.-P., Dana Child, Spokane, 
Wash, 

Sec., E. W. Evenson, Spokane, 
Wasb. 

Treas., J. A. Fridaker, Spokane, 
Wash. 


lowa Rees | Hdw. Dealers’ Assn. 
Tes. , H. S. Vincent, Ft. Dodge. 
-P., C. E: Haas, LeMars. 
Sec.-Treas,,A.R.Sale,Mason City. 
Directors, T. A. Nichols, Burling- 
mn; D. S. Stouffer, lowa City; E. C. 
oore, Waverly; S. R. Mills, Mason 
City; U. S. Johnston. Tama; R. J. 
Breckenridge; Brooklyn; L. C. Clif- 
ford, Des Moines; F. P. Bollinger, 
Alton; W. J. Langfitt, Harlan. 
Kentucky Retail Hardware and 
Stove ’ Association. 
Pres., J. C. Frederick, Owens- 


boro. 
ist V.-P., U. S. Shacklett, Fulton. 
2nd V.-P., George W. Buck, 
Louisville. 
Treas., J. Steitler, Owensboro. 
Sec., John R. Sower, Frankfort. 
Hardware Association. 
Y tn J. H. Whitney, Merrill. 
'V.-P., E. B. Standart, Holland. 
eS, Henry C. Weber, Detroit. 
Sec., Austin J. Scott, Marine 
t 


City. 
Ex-Com., S. Winchester, Jack- 
son; J. G. Patterson, Detroit; E 
B. Standart, Holland; E. Ss. Roe, 


Silmenen John Popp, Saginaw; 
J. B. Sperry, Port Huron; C. Mi. 
Alden, Grand Rapids; J. H. Murray, 


Cadillac; George . Griffin, Albion; 
T. Frank Ireland, Beld ing. 


Hardware Assn 

a A. T. Stebbins. Rochester. 
-P., H. R. Schroeder, St. Paul. 
Sec MS. Matthews, Minneapolis. 
G. F. Duerre, Plain View. 
Ex-Com., W. H. Toml inson, Le 
Sueur; J. . Smith, x 

R. Schroeder, St. Paul 


Lucas, Litchfield; W. T. Cowing, 
Alexandria; C. H. Casey, My ely 
er Gewalt, foes 


ter; Geo. i yo St W a 
Missouri ~— Hardware Dealers’ 
Association. 


Pres., Tayler Frier, Lou'siana. 
V.-P., Wm, H. Habn, St. Louis. 
Sec.-Treas., Frederick Neudorff, 
St. Joseph. 
Ex. Com., F. A. Kannsteiner, St. 
Louis; W. C. Shoop, Richmond; 
O. W. Johnston, Marshall. 


ware As 
OPres., W. S. Wright, Omaha. 

Vice-Pres., John C. Koch, Mil- 
waukee. 

2nd Vice-Pres., Brace Hayden, 
San Francisco. 

Sec.-Treas., T. James Fernley, 
Philadelphia. 

Ex. Com.,R.M. Dudley, Nashville; 
W. D. Taylor, Cleveland; F. Bar- 
ker, Elmira, N. Y: J. D. Moore, 
eres ag Ala; A- J. Bibler, 
Aone KOT . E. Strauss, Boston. 
National Hdw. Association. 

Pres., W. P. Bogardus, Mt. Ver- 
non, Ohio. 


ist V.-P., E. M. Bush, Evans. 
ville, Ind. 

2d V.-P., H. F. Emery,Fargo,N.D. 

Sec., M. L. Corey, Argos, Ind. 


Treas., A. T. Stebbins, Roches- 
ter, _— 
Ex. Com., T. Frank Ireland, 


Belding, Mich.; S. R. Miles, Mason 
City, Ia.; A. H. ‘Abbe, New Britain, 
Conn. ; Frank A. Bare, Mansfield,O; 
C. H. Williams, Streator, Il. 


Nebraska Retail Hdw. Dealers’ Asn. 
he hag : Uhlig, Holdrege. 


ist V.-P., Albert Degner, Norfolk 

24a V.-P : Frank Haecker, Friend. 

=~ Nap -P. ’M. . Hargleroad, Hol- 
stein. 


Sec., J. Frank Barr, Lincoln. 
Treas., H. J. Hall, Lincoln. 


N.Dakota Retail Hdw.Dealers’ Asn. 
Pres., H. F. Emery, Fargo. 
P., Martin Jacobson,Minot. 
2a V.-P.,H. H. Walters, Casselton. 
3rd V.-P., O. I. Butler. 
Sec., C. N. Barnes, Grand Forks. 
Treas., H. T. Helgesen Milton. 
Members Ex. Com., W. R. McIn- 
tosh, Bottineau; E. E. Elliott, San- 
born; W. H. Pinkerton, Lakota. 
Ohio Hardware Association, 
Pres., John F. Baker, Dayton. 
-P., C. 8. Johnson, Barberton. 
r. Sec. Frank A. Bare, Mans- 


L. Shearer, Dayton. 
. F. Stahler, Waverly. 
ao Com,, John Kramer, Dayton: 

C. W. Jewell, Utica; W.S Perry, 
Zanesville: Frank W.Ingalls,Byran 
Will M. Crumrine, Salem; A: Boeb- 
inger, Cincinnati: John Spoer!l, 
Hamilton; W. F. Jacobs, Youngs- 
town. 

aga Retail Hdw. Assn. 

Pres., Geo. V. Thompson, Mt. 
Jewett. 

V.-P., J. H. Bowers, Charleroi. 

Sec.-Treas., J. E. Digby, McKees 
Rocks. 

Ex. Com., Joseph M. Selheimer. 
Lewistown; J. E. Digby, Mckees 
Rocks; Geo. V. Thompson, Mt. 
Jewett; Pa.; Geo. L. Moore, 
Brownsville. 

St. Louis Stove Dealers’ Assn. 

Pres., R. H. Myers. 


Treas., F. A. Kannsteiner. 


Southern Hardware Jobbers’Assn 
Pres., 4 B.Dunlap,Ft.Smith, ATK 
= V.-P., J.S. Warren Memphis, 


9a V. -P., Frank S. Gray, Jackson- 
—— Fla. 
Sec.-Treas., C. 
— Tenn. 

x. Com., Bruce Keener, Knox- 
ville, Tenn. ; Chas. Ireland, Greens- 
boro, N. C.;'0. B. Barker, Lynch- 
burg, Va. 


Texas Retail Hdw. and Imp. Assn. 
Pres., S. L. Erwin, Hone weer 
Secy, & Treas., J. W. anus. 


bas oe ow 
R. L. Penick, Stamford. 
Clark, Ennis: H.S 
- W. A. , 
Bonham; D. B. McCall, axaha- 
chie;W. M. Gunnel, Charles Hut- 
chins, Sam Mareos. 
Wisconsin Hdw. Dealers’ Assn. 
Pres., Ralph Burtis, Oshkosh. 
V.-P., E. Tietgen, Manitowoc. 
, C. A., Peck, Berlin, 
Ex. Com., W. H. Busse, Milwau- 
kee; E. R. Ramm, ney London; 
Jas. Murphy, Racine: H. J. Krue- 
ger, Neenah. 


B. Carter, Knox- 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 92 to 97 inclusive. _ 








Hoff & Brother, Reading, Pa., hardware merchants, 
have been making extensive improvements, including 
an entirely new front to their extensive establishment 
in that city. 

O. J. C. Rose, E. C. Dorchester, Joel. Page and 
others are the incorporators of the Dorchester & Rose 
Company, Geneva, N. Y., capitalized at $25,000, to 
manufacture hardware and hardware supplies. 

Walter B. Ross is president and treasurer and Clif- 
ford T. Eldridge is clerk of the Ross Brothers Com- 
pany, capitalized at $75,000, to deal in agricultural 
tools. The company is located at Worcester, Mass. 

There is a movement.on foot in St. Louis by hard- 
ware employes to make unanimous the Saturday half 
holiday principle. It is desired to extend this ruling 
through the entire year instead of during the summer 
months alone. 

John J. Jones of Toledo, Ohio. one of the pioneers 
in the establishment of the glass industry in New- 
castle, Pa., died suddenly, October 27th. Mr. Jones 
was prominently identified with many western bank- 
ing institutions. 

Elizabeth V. Grieman, Herman R. Hop, 876 Ja- 
maica Avenue, Brooklyn, N. Y., and others are the 
incorporators of the Apex Cutlery Company, 108 First 
street, Hoboken, N. J., capitalized at $100,000, to man- 
ufacture safety razors, cutlery, hardware, etc. 

W. K. Morrison & Company of Minneapolis, whose 
establishment was recently destroyed by fire, have 
opened new quarters which they will occupy tempor- 
arily. They will at once rebuild on their former site 
and trust to make their new establishment handsomer 
than ever. 

Wright & Wilhelmy, hardware jobbers at Des 
Moines, Iowa, are about to begin the erection of a new 
warehouse, one hundred and thirty-two feet square 
and six stories in ‘height. The building, when com- 
pleted will have cost somewhere in the néighborhood 
of $100,000. 

J. E. Porter Company, Ottawa, IIl., announce that 
nothing but the best steel and malleable iron are used 
in the construction of their extensive line of hay car- 
riers. These are said to be simple, strong, and prac- 
tically everlasting. A sample order will, it-is said, 
prove the statement. 

Two girls were mortally burned and four or five 
others seriously injured in a fire which occurred at the 
hardware factory of M. Gould Sons & Company, New- 
ark, N. J., on Oct. 27th. The company manufactures 
brass goods ‘and trunk hardware. The building was 
destroyed with a loss of $20,000. 

The number 602. Napanoch pocket knife tool: kit car- 
ries conveniently a pocket knife, a reamer, a file, a 
saw, a chisel and a screw driver. A pocket knife is 
the base tool. The other tools can be attached to the 
pocket knife by a simple Dackward wrist movement 
and can be quickly removed. The combination pocket 
knife, with which.every ordinary tool used by a car- 
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penter can be combined, is small, handy and practical 
devoid of the faults so common in many other combi- 
nation tools. 

The stock of hardware of the late Maccracken Hard- 
ware & Implement Company, Lancaster, Ohio, has 
been transferred to the Martens Hardware Company, 
the J. H. Goldcamp Hardware Company and _ the 
Frank Winter Hardware Company. The invoice of 
the stock amounted to $9,800. The stock was divided 
equally. 

The Jones Hardware Company of Richmond, Ind., 
gave away a list of prizes recently for the largest ear 
of corn, the largest pumpkin, the largest Irish potato, 
the largest sweet potato and the best freak in any of 
these products. A number of prizes was issued in 
each contest. The contest proved extremely popular. 
The exhibits were used as window displays. 

The American Manufacturing Company, engaged in 
the manufacture of hardware specialties at Chatta- 
nooga, Tenn., have almost completed a large building 
on Water street, in that city. The company has been 
in existence for about seven years, increasing their fa- 
cilities rapidly. J. D. Robinson is president, D. M. 
Hey is vice-president and William Weber is secretary 
and treasurer. 

The William Schollhorn Company, New Haven, 
Connecticut, have purchased a piece of land upor: 
which they will erect a one-story brick building. This 
building will be in addition to the one which was 
started two months ago. Both these additions will 
be pressed into service for manufacturing purposes 
next spring. They will double the company’s output 
of pliers and nippers. 

Arthur D. Dimmit, for the past twenty years a 
hardware and tin merchant of Bloomington, IIl., died 
Oct. 30th, at his home in that city. Mr. Dimmit com- 
menced business operations twenty years ago with a 
small capital but with plenty of ambition and ability. 
He made it a rule never to buy unless he could pay, 
and this was his motto until the end. Mr. Dimmit was 
born in Ohio in 1853. His father survives him. 


The Gray & Dudley Hardware Company of Nash- 
ville, Tenn., have purchased the plant of the Tennessee 
Harness Company, formerly owned by W. S. ‘Brans- 
ford. The formal transfer occurred November Ist. 
The Gray & Dudley Company recently sold their ex- 
tensive retailing establishment at Birmingham, Ala., to 
the Prowell Hardware Company, in order to concen- 
trate their energy on manufacturing interests. The 
purchase of the harness factory is but one step in the 
development of the policy. 

The J. D. Warren Manufacturing Company, Ma- 
sonic Temple, Chicago, have published a price list, 
which shows an average reduction of fifteen per cent 
over the one issued September 1, 1904. In quoting 
these prices to the trade, they announce that none of 
the good qualities of workmanship that have made 
the Warren system of shelving so popular throughout 
the country, have been sacrificed. In spite of constant 
advances in lumber, the methods of manufacture have 
been improved so extensively that the cost of products 
has decreased to the extent shown. Improved meth- 
ods have materialized from their twelve vears’ ex- 
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perience in the manufacture of hardware shelving 
exclusively. 

The Bullard & Gormley Company, 78-80 Randolph 
street, Chicago, dealers in hardware, cutlery and tools, 
have bought out the sporting goods establishment of 
James L. Van Uxem, formerly located at 1o1 Ran- 
dolph street, Chicago. The former company has never 
dealt in sporting goods as a specialty, but this addi- 
tion to their stock will make their establishment com- 
plete in this respect. The Bullard & Gormley Com- 
pany have long been recognized as one of the leading 
hardware concerns in the Central West. 

The Supplee Hardware Company of Philadelphia 
point with pride to a letter received by one of their 
agents from James Pendirgast, head gardener of the 
Lewis & Clark Centennial Exposition, attesting to the 
great satisfaction that a number of Great American 
lawn mowers gave during the last season. These 
mowers were used ten hours a day during the whole 
summer and in this time are said never to have re- 
quired resharpening or repairing. The company will 
be pleased to show other testimonial letters eulogizing 
highly Pennsylvania lawn mowers. 


Two conventions composed of intimately associated 
industries—one of vehicle wheel manufacturers, rep- 
resenting seventy-five per cent of the product of the 
United States, and the other shaft and hickory pole 
manufacturers representing ninety per cent of the 
product of the United States—met in separate session 
in Cincinnati recently, to agree upon prices for the 
coming year. The dual meeting was a failure in this 
respect, but both organizations appointed committees 
to meet in Chicago. The shaft and pole manufactur- 
ers are said to have demanded an advance of ten per 
cent, which the whee! makers felt the market could 


not stand. 


It takes a cold, material phenomenon to drive home 
certain facts. Thousands of mortals for almost as 
many years failed to recognize the law of gravity. 
When Sir Isaac Newton enjoyed the exquisite pain of 
having his nose flattened by a stray apple, the law was 
discovered. It is easier to determine some things than 
others. Willard L. Harvey, 40 Dearborn street, Chi- 
cago, the western representative of the Garland Nut 
& Rivet Company, announces that it is not hard to 
learn why Garland rivets, cold-punched nuts, semi- 
finished nuts, carriage bolts, machine bolts, etc., are 
favorites of the trade. The manufacturers furnish 
cold facts, easily digested. 

According to the modern verdict, no form of adver- 
tising is more effective, especially in the larger cities. 
than a well arranged show window. Aggressive mer- 
chants make use of their windows during the evening 
as well as the day. A well lighted show window serves 
not only to make the contents of the window visible to 
passersby, but serves as a beacon light. To the end of 
attaining the greatest illuminating power at the lowest 
possible expense and surrounding the process with 
absolute safety, The New White Light Gas Company 
of 312 West Madison street, Chicago, designed their 
five thousand candle power vapor lighting system. This 
system is said to make illuminating gas of the best 
quality at from twelve to fifteen cents per thousand 























































cubic feet. The manufacturers allow responsible hard- 
ware dealers six months’ time to pay for the system. 
The company publishes a catalogue which will be 
mailed to dealers mentioning THE AMERICAN AR- 
TISAN. 

The Richards Manufacturing Company, Aurora, IIL, 
are again obliged to make extensive additions to their 
already extensive plant. A contract for the erection of 
additional buildings has been let and these will be 
ready for occupancy within a few days. The additions 
are three in number, one being one hundred and thirty- 
eight by sixty-four; another thirty by eighty, and a 
third, thirty by twenty-four. The main building was 
erected in the spring of 1904. The products of the 
company include grindstones, door hangers and similar 
specialties. James H. Pease is president, O. N. Sta- 
ley is vice-president, H. O. Spencer is treasurer and 
W. H. Fitch is secretary and general manager. 


The Blacklock Foundry of South Pittsburgh, Tenn., 
have been troubled with a strike of their molders since 
July last. The company demanded the right to deal 
with all of its employes on the same basis, whether the 
latter belong to a union or not. About thirty-five 
molders demurred and instituted a boycott against the 
Loman Hotel where some of the.non-union molders 
are boarding. This hotel is kept by a widow, and the 
revenue derived from this source is her only means of 
support. Nevertheless, the thirty-five representatives 
of the labor union notified every merchant in South 
Pittsburgh, that nothing was to be sold to the Loman 
Hotel under penalty of a similar boycott. Traveling 
salesmen arriving in town are notified that by locating 
at the unfair hostelry, no goods will be bought from 
the houses represented. An injunction against these 
high handed acts was issued a few days ago. 
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TIP TOP. 








More than one hundred copies from one original, 
the duplicates reproducing the original hand writing 
so faithfully as 
to seem like or- 
dinary written 
letters and not 
as copies, is 
what is claimed 
_ for the Tip Top 
duplicator, 
shown in the ac- 
companying  il- 

Tip Top Duplicator. lustration. It is 
manufactured by the Felix F. Daus Duplicator Com- 
pany, 111 John street, New York City. Each appara- 
tus contains five and one-half yards of rolled printing 
surface which can, it is said, be used continually for 
taking duplicates. 

The handling of the apparatus is simple. Coated 
paper is stretched ready for use by turning of two cog 
wheels. The original letter is written with ink sup- 
plied with the machine on ledger paper. The original, 
when dry, is laid written side downward on the print- 
ing surface, smoothed with the hand in every direc- 
tion and left to adhere for from one to two minutes. 
This produces the negative. On this negative the 


Loy AME Ft a 
Daitts pip op 
_ Vp 7 a 7 
Dip ALLELE 

OO cd 





36 THE AMERICAN ARTISAN 











AND HARDWARE RECORD 








sheets to be printed are placed, each sheet being 
smoothed and removed until the desired number of 
copies is produced. The negative surface can be used 
over and over again as satisfactorily, it is said, as for 
the first operation. No washing is required. 

A circular describing the machine will be furnished 
by the Felix F. Daus Duplicator Company upon re- 
quest. When writing, kindly add, “Saw it in THe 
AMERICAN ARTISAN.” 
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A HANDY TOOL. 





Combination tools in general are at present re- 
garded in no very desirable light. Combination knives 
and corkscrews and screw 
drivers, chisels and other 
tools of a similar nature, 
have been uniformly dis- 
couraged because no one of 
the different tools performed 
its function satisfactorily, 
while the user had to carry 
around all of the others, for 
which he had need perhaps 
once a month, perhaps once 
a year. 

The pruning hook and 
saw shown in the accom- 
panying illustration, has 
proved of a different nature. 
The functions of pruning 
and sawing off dead limbs 
are properly united. The 
two operations are per- 
formed at practically the 
same time, and a tool that 
unites both offices at the cost 
of one, relieving the oper- 
ator of the inconvenience of 
carrying around two cum- 
bersome tools, finds a ready 
market. 

The tool shown in the ac- 
company ing illustration, 
contains a knife and a saw, 
made of the best cast steel, 
to be used with or without a 
pole. The tool. in itself is 
light and yet strong and is 
provided with a saw that may be detached when its 
use is not required for large limbs. As shown in the 
illustration, the saw blade is attached to the hook by 
means of two clamp screws. These screws can be 
removed without great inconvenience. 

The tool is called the Little Giant aud is manufac- 
tured by Henry Disston & Sons, Philadelphia, Chi- 





Praning and Sawin 
Combined. 


‘cago, Memphis, Cincinnati, Boston, San Francsico 


and New Orleans. The manufacturers will be pleased 
to furnish additional information to those mentioning 
THE AMERICAN ARTISAN. 
sontetpiicthenial ini A 
The Springfield (O.) plant of the American Ra- 
diator Company was slightly damaged by fire, 
Oct. 31st. 
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Meeting AmericanHardware 
Manufacturers Association 


The ninth annual convention of the American Hardware 
Manufacturers’ Association was called together for the first 
general gathering Wednesday morning, November 8th, at the 
opening session of the National Hardware Association, to 
which the members of the former organization were espe- 
cially invited. The executive committee of the American 
Hardware Manufacturers’ Association met on Tuesday at 10 
a.m. At this time many other members of both the asso- 
ciations had arrived, as was apparent from the rapidity with 
which the badges, prepared for each individual, containing 





Julius C. Birge, Ex-President, American Hardware Manufactur- 
ers’ Association. 

his name and a white, red or blue ribbon, according as he 

was a guest, jobber or manufacturer, were distributed. 

Both gatherings were marked by enthusiasm and opti- 
mism, conditions which probably resulted from the satisfac- 
tory manner in which goods have been moving during the 
past year. All of the gatherings were well attended, espe- 
cially the joint session of Wednesday morning, when there 
were more present than at any other meeting ever held by 
either organization. 


WEDNESDAY AFTERNOON. 


The formal opening session of the American Hardware 
Manufacturers’ Association was called to order by President 
Julius C. Birge, at 2:45 p. m., Thursday afternoon. This 
session was open to members only. Following the roll call, 
in which it was seen that the percentage of members present 
was unusually large, President Birge delivered his annual 
address as follows: 


PRESIDENT BIRGE’S REPORT. 


To the Members of the American Hardware Manufacturers’ 
Association : 

The many important and far reaching questions which 

are liable to come before this convention for your considera- 





] 


tion lead to a statement which may illustrate the close rela 
tions existing between us and the interests with which we 
have to deal. The proposition is that Agriculture, Manufac- 
tures, Commerce and Education are corner stones in the tem 
ple of American Progress. As active factors in our national 
life, they should operate in perfect harmony toward the de 
velopment of our material resources, in the prosecution of our 
individual duties and in the uplifting and betterment of man 
kind. As each is absolutely dependent upon all the others, it 
would be absurd for either of these factors to ignore the 





F. 8S. Kretsinger, President, American Hardware Manufacturers’ 
Association. 


others or assume to be independent of those vital relations 
which bind them all together. We see Agriculture wake the 
slumbering forces of the soil and cause the once barren wild- 
erness to yield the food which every human being requires 
The manufacturer, from the crude materials found in rock and 
forest, shapes the. infinite variety of useful articles upon 
which every civilized’ man is dependent. At the bidding of 
merchant princes, Commerce sends the white winged messen- 
gers of peace across every sea, and on land distributes to 
every home nearly every desirable article needed for every 
human want, while Education gives to all the training which 
prepares them for this work and fits them to enjoy its fruits 
Should any one endeavor to escape this dependency and live 
as a hermit in the depths of the forest, he would find that the 
clothes which would protect him and the gun upon his shoul 
der are supplied from the joint service of the manufacturer 
and merchant. With the consciousness of these closely inter 
woven relations, and in the interests of perhaps the most ex 
tensive department of manufactures, the iron, steel and hard 
ware industry, we are this week to be brought into conference 
with representatives of an important branch of commerce 
with which we are closely associated, to-wit, the hardware 
jobbers. 

The purpose of these concurrent gatherings is, as we be 



























lieve, to promote and continue pleasant mutuaf relations, to 
advance the interests of manufacturers, to adjust if possible 
in a friendly manner any matters which may be causes of in- 
convenience or friction, and incidentally to infuse into our 
otherwise severe business relations the genial influence of 
social life. 

(No. 2) TOPICS OF INTEREST TO ASSOCIATION. 

There are branches of commerce other than mercantile, in 
which we are also vitally interested, not the least of which is 
railroad transportation. Matters in which we have interests 
in common with the railroads are to be presented at this con- 
vention, and will doubtless receive your consideration. Posi- 
bly no two men could be found in the United States who were 
better qualified to discuss the merits of the old Esch-Town- 
send bill than were Secretary Taft and President Spencer, 
who discussed the matter at Hot Springs. ; 

The so-called interstate commerce law convention assem- 
bled in Chicago on October 26 and to this a delegation was 
sent from this association. We were asked to sign and return 
a proxy, a form of which was sent us, providing that the vote 
of this body be cast in favor of a specific policy as indicated. 

It is reasonable to presume that no officer of this asso- 
ciation would commit this body in such a slip-shod manner. 
Every member of this association should be a factor in any 
general pronouncement of views upon any subject wherein a 
declaration of principles is made. We expect a brief report 
on this convention. 

In August last a convention was held ‘in Chicago, at 
which was considered the questions of reciprocity and tariff 
revision. Our relations especially with Canada make the sub- 
ject one of interest. A report from the chairman of our 
delegation will be presented. 

On a former occasion there was presented to you some 
statements concerning the destruction of the great forests of 
Hon. Gifford Pinchott, forester of the United States, on 
the United States, a matter of tremendous importance. You 











































©. W. Asbury, Vice-President, American Hardware Manufactur- 
ers’ Association. 
will be greatly interested and instructed on this subject by 
Thursday evening. 
(No. 3) AGRICULTURE AND TRANSPORTATION DEPENDENT. 

Agriculture not only represents the great producers of 
our country, but the agriculturists are among the most 
numerous consumers of your products. Our present method 
of transacting business and the sinking of our identity con- 
ceals us so completely from the consumers of our wares that 
they can hardly realize that we are factors in their interest, 
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and yet we must always have their wants in mind. In fact, 
upon them we are primarily dependent for our trade, and 
they are dependent upon us for the goods. 

If the manufacturer, the merchant, the transportation 
company, and the consumer are thus dependent one upon the 
other, it is manifestly important that the methods of con- 
ducting affairs shall be along fair, natural and proper lines, 
and in harmony with honorable business principles. If there 
are wide differences of opinion as to what are for the best 
interests of either of these departments as they bear upon 
any question of mutual concern, these interests may be profit- 
ably considered only through a spirit of friendly reciprocity. 































G. W. Corbin, Vice-President, American Hardware Manufactur- 
ers’ Association, 
The interdependence of all these interests is so absolute that 
neither can wisely dictate terms. In the light of these sugges- 
tions it seems proper briefly to mention some of the im- 
portant questions which may come before you for considera- 
tion 
(No. 4) THE POSTAL QUESTION. 

When in the office of a great factory or commercial house 
a little 2 cent stamp is placed upon a letter, it is a matter of 
little thought, from the fact that it is but 2 cents. When 
however, it appears that the aggregate during the year runs 
into hundreds and thousands of dollars, and that letter post- 
age is the chief maintenance of the great postal depart- 
ment and contributes largely to the payment of frieght on 
parcels and other cheap rate matter, we are inclined to ask, 
In what interests is this cheap transportation conducted? The 
subject is one which at the present time appears especially to 
merchants, by reason of proposed legislation. Two years ago, 
at Atlantic City, the plan to increase the scope of parcels 
post delivery by lowering the rates on merchandise was pre- 
sented at length by a special advocate of that idea. Many of 
our members expressed themselves as not being directly in- 


‘terested in the subject. Nevertheless, upon learning the dis- 


astrous effects upon the regular merchant trade which would 
result from the proposed legislation, you with practical unani- 
mity adopted resolutions in opposition thereto. These reso- 
lutions were transmitted to the proper authorities. 

(No. 5) THE ENDLESS CHAIN. 

A few months ago there was widely issued from Brook- 
lyn, N. Y., over the signature of Richard W. Bainbridge, an 
official of the Manufacturers’ Association of New York, an 
alluring scheme, the ostensible purpose of which is the reduc- 
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tion of letter postage to 1 cent. The ultimate purpose, how- 
ever, was, as admitted, to increase the scope of parcels post 
delivery. The plan proposes that the increased burden be 
thrown upon the rates on periodicals, which. would still re- 
sult in an increased postal deficit. The much abused “endless 
chain” system of correspondence was introduced to give in- 
creased popularity and indorsement to the plant without cost 
to the promoters. Copies of these communications were sent 
to our members by our secretary. 
(No. 6) NUMBERING BOXES. 


Another effort to facilitate parcels post delivery resulted 
in an order from the Postal Department instructing that all 





H. B. Lupton, Ex-Vice-President, «merican Hardware Manufac- 
turers’ Association. 
rural routes be numbered and all boxes in each route should 
also be numbered, thus enabling certain classes of advertisers 
to reach every rural box in the United States without the 
expense and inconvenience of securing the names of the per 
sons addressed. The Iron Age, of New York, took the 
initiative, and with much patience secured information which, 
when laid before the Postal Department, resulted in a tem 
porary suspension of the order. The entire trade press of 
the country and many merchants have used their influence 
along the same line. The order was amended so that the 
names and numbers should both appear on the boxes. This 
intensified the objection. The fact offered by some manu- 
facturers that a liberal parcels post would prove a convenience 
to them in mailing samples is hardly an offset to the havoc 
which befalls the retailers through the shipments made from 
catalogue houses direct to consumers. 
(No. 7) CATALOGUE HOUSES A MENACE TO RETAILER. 

This naturally leads to the subject of catalogue house 
competition, which has become one of absorbing interest to 
the trade at large in many branches, to manufacturers as well 
as to the merchants. The present position of the manufac- 
turers on this question is very similar to that of an old col- 
ored man, described by an ex-governor of Virginia. 

The negro, while riding a mule through a dense forest at 
night, was overtaken by a violent thunderstorm. Being unable 
to make any headway through the thick darkness except by the 
aid of the fitful flashes of lightning which occasionally re- 
vealed his surroundings, and becoming greatly alarmed by the 
loud and terrible peals of thunder which reverberated over his 
head, he at last appealed to the throne of grace in this fashion, 
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“Oh, Lawd, if it’s jest the same to you, I'd rather have a little 
less noise and a little mo’ light!” 

We have heard the continued thunders, peal after peal, 
but we need a little more light. We need light on how it is 
hoped to curb the catalogue house except by competition, so 
long as some merchants and some manufacturers furnish them 
all the goods, that they need, to the extent of $75,000,000 per 
annum, and so long also as these houses arrange to manufac 
ture (as they now do) such goods as they cannot easily obtain 
from other sources. This increase in the manufacturing 
branch of their business cannot be viewed either by you or 
the jobbers with complacency. In the meantime, the trumpets 
of rams’ horns are being blown around the walls of Jericho, 
which refuse to fall. The retail merchants are encouraged to 
believe that you manufacturers are the evil spirits that are 
supporting these houses, yet it appears that few from this 
membership have any relations with them. Several articles 
published in journals giving color to this idea have appeared, 
and some communications from both jobbers’ associations 
strengthen this belief. An official communication was deliv- 
ered to our secretary after your adjournment at Hot Springs, 
and has therefore probably not come to your notice hereto 
fore. It is as follows: 

“Tune 8, 1905 
“To the Members of the American Hardware Manufacturers’ 

Association : 

| 


“The following resolutions have this day been adopted by 


the Southern Hardware Jobbers’ Association, and are re 
spectfully submitted for your consideration 
“DISTRIBUTION OF GOODS BY THE MANUFACTURERS 


“Resolved, that this association record its unqualified di 


approval of any manufacturer marketing any part of his prod 





Joseph Hottel, Member Entertainment Committee, American 
Hardware Manafacturers Association. 
uct through any other channel than the legitimate hardware 
jobber, and when this policy is disregarded by any manufac 
turer, the offending party shall be reported to the secretary, 
who shall take the matter up through personal correspondence 
and endeavor to cause the manufacturer to discontinue this 
practice; and we further, most earnestly, protest against the 
manufacturers selling to the small dealers at all, as by doing 
so the small dealers frequently purchase more goods than they 
can legitimately handle, and therefore dispose of the surplus 
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at cost, to the damage of the jobbers for hundreds of miles 
around.” 

This communication was acknowledged by our secretary, 
who quoted a resolution adopted by you at Atlantic City, 
which resolution was quite in harmony with the request of 
the jobbers. 

It must be conceded that the inroads of the catalogue 
houses are certainly a matter of serious concern to all re- 
tailers and jobbers, and is of equal concern to you. Strong 
and experienced merchants are pushing the campaign against 
these houses, and, as we must believe, conscientiously and 
vigorously, in the interests of the merchant trade. So far, 
however, as is indicated by the information which has come 
to our notice, the only remedy proposed by the merchants’ 
organizations is that all manufacturers and jobbers shall 
discontinue the sale of any goods to these houses. The pen- 
alty for any disregard of this protest will be the reporting 
of the offender to their secretary, after which the defendant 
will be given a hearing. If found guilty the punishment will 
be at the discretion of the court. You naturally ask, Does 
this place the manufacturer in a dignified position? Is it a 





F. D. Mitchell, Secretary-Treasurer, American Hardware Manu- 
facturers’ Association. 


courteous declaration, and can it possibly prove an adequate 
remedy? Even though it may seem perfect in theory, is it 
possible to induce or compel all jobbers and manufacturers 
to co-operate? If the response is not absolutely unanimous, 
will it succeed? Have we evidence that the jobbers are in- 
clined to make any sacrifices or concessions whatever, look- 
ing to this end, and which are in any sense ‘equal ‘to those 
sacrifices which they ask you to assume when they urge you 
to refuse all trade with those great houses, at the same 
time also to avoid retailers, and those who sell groceries. 
and also consumers, which request is responded to by the 
greater number of our members? There is another phase of 
the case which may be fairly considered. Let us assume 
(which we can safely do) that no catalogue house can buy 
from a manufacturer any article at any less price than you 
would sell a similar article to a regular jobber. Now, taking 
into account the cost of catalogues, the expense of distributing 
them to millions of consumers, and the added cost of the de- 
livery of single packages by their methods, are they able to 
place this article directly into the hands of the consumer at 
a less price than the retailers will supply a similar article 
which they obtain through the ordinary channels of trade, the 
jobbers? It would appear that they are able. If they are, 
both we and the jobbers certainly have the catalogue house 
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question with which to reckon. The jobbers and retailers 
cannot, either with fairness or success, throw the burden of 
the fight entirely upon the manufacturers. 

For the purpose of ascertaining if the merchants are 
really making sacrifices which would appear sufficient to 
meet the catalogue house competition, we have taken occasion 
to purchase a few very staple articles of different kinds from 
reliable retail stores near Chicago, the center of disturbance. 
The different manufacturers who produce the particular arti- 
cles referred to, state that the manufacturer’s profit on them 
is very close—not to exceed Io per cent; and this statement 
we have endeavored to verify. On one kind of article, the re- 
tail price paid was $1.10 each. Tracing this identical article 
back to the manufacturer who produced it, it was found that 
the cost, to the jobber, was not to exceed $4.00 per dozen: 
thus showing a net profit of more than 200 per cent to be di- 
vided between the jobber and the retailer, with enough margin 
remaining to pay the freight to the jobber. We discovered 
similar results on other lines of goods, each showing equally 
large margins for some one. This kind of competition will 
certainly not interest a country buyer who has access to cat- 
alogue house prices. 

While many of us have been strictly and conscientiously 
refusing to sell this and other similar trade, the catalogue 
houses have on a large scale entered into the manufacture of 
goods which they find it difficult otherwise to obtain. At the 
same time, some jobbers have also entered the field of man- 
ufactures, both directly and indirectly. While the manufac- 
turers have heen pilloried in these rigid stocks, more than 
one of the large jobbers, as has been generally known, have 
duritg the past year held extensive trade relations with these 
catalogue houses; and you are therefore again between His 
Satanic Majesty and the dark and deep blue sea. 

The subject is of commanding importance to us. We be- 
lieve that the catalogue houses are a menace to the retail 
stores. We recognize that the retail stores make the country 
towns to become centers of civilization. For the interest of 
rural communities, if for no other reason, we would foster 
them. 

We are striving, and will continue, to assist the jobbers 
who are our customers, in trying to solve this problem, but 
they apparently fail to recognize the fact that their only rem- 
edy means that the various manufacturers shall turn their 
backs on an annual business of more than $60,000,000, which 
is transacted by two of these houses. Most of us will con- 
tinue to make the sacrifice so long as there is any prospect 
of accomplishing results, but the present crusade against those 
houses along the lines proposed is sure to fail. 

In the line of campaign, which is that the manufacturers 
as a whole shall be drafted and put in the front line in the 
conflict, for the protection of the so-called regular trade, and 
suffer the main shock of the almost hopeless contest, should 
you not have some share in the honor which is usually ac- 
corded to worthy allies, or are you content to remain down in 
the galleys tugging at the cars while the commanders sit on 
the deck waving their flags and receiving the plaudits of their 
admiring constituents? 

It is fair to state, however, that the merchants’ committee 
certainly have conducted an honorable and open campaign. 
There has been no subterfuge or deception, for they have 
stated with apparent frankness and sincerity just what they 
want—an example worthy of the emulation of this associa- 
tion. It deserves in return our highest respect and if the 
interests of manufacturers had been more fully recognized 
would doubtless have received almost universal co-operation 


(No. 8) SPECIAL BRANDS. 


The statement has recently been published that you have 
raised the issue of jobbers’ special brands for the purpose of 
evading the catalogue house question. It would seem that 
this impression is an error, for the reason (as I am informed) 
that the subject of special brands was the main question pre- 
sented at the first meeting of this association, four years ago, 
and at a time when the jobbers as a whole were nursing the 
infant which has now become a giant beyond their control. 
This subject has annually since that meeting been presented 
by various members for your consideration. This, however, 




















seems immaterial. The fact remains that you havg made it a 
question of today, and have imposed upon me by virtue of my 
office the duty of bringing it before this convention. This 
seems to necessitate a brief statement of the present status 
of the question. 

You will remember that at the convention at Hot Springs 
there was read a report upon this subject, which was pre- 
viously prepared by a committee of nineteen members se- 
lected by your instructions from the various industries here 
represented. The report was unanimously adopted by a rising 
vote, without one single dissent, and at the largest executive 
meeting ever held by this association. The official copy was 
transmitted to the jobbers then in session, with the request 
that they give it their kindly consideration. Their reply, 
which, by the way, never reached us except through the 
press, clearly indicated that the report was not understood 
or received in the spirit in which it was presented. This is 
not strange, because the jobbers had but little time for its 
consideration, and this time was apparently devoted to some 
personal matters and to the form in which the report was 
framed, rather than to the real question at issue. In view 
of your unanimous and deliberate indorsement of the report, 
it must be understood that you then believed that all the 
statements contained therein were true. It was your ex- 
pressed opinion that in view of the supreme importance of 
the subject as it bears upon many of you as manufacturers, 
it was expressed in language of moderation and in a spirit 
of thorough friendliness. The evident plan of the report was 
to set forth briefly and as kindly as possible some effects of a 
practice which, as much from the policy of the manufacturers 
as through the acts of the jobbers, has become so nearly 
universal as to cause you embarrassment, which embarrass- 
ment is intensified by the urgent, and, under other conditions 
possibly the reasonable, request that you confine your sales 
exclusively to jobbers. So far as can be discovered in your 
report, the entire discontinuance of the use of special brands 
by jobbers was not suggested, or probably not expected. You 
expressed no objections concerning the use of jobbers’ names 
on any articles. The issue presented was that the jobbers 
generally demand the absolute elimination of every track, 
trace, or resemblance of the manufacturer’s brand, name or 
place of business, upon the goods furnished; and this under 
existing conditions you regarded as unfair. It was admitted 
that a few goods bearing factory brands were sold in cases 
where the customer demanded them. The concluding para- 
graphs of the report embrace all that you as an association 
have asked to the present time. The request is as follows: 

“We therefore ask the Southern Hardware Jobbers now 
in session, to consider the question whether or not the sale 
of standard factory brands, in preference to the enormous 
multiplicity of irregular private brands, would not also be to 
their advantage. We invite this consideration with the as- 
surance that we certainly can and do furnish goods bearing 
our standard brands fully equal in quality and certainly at 
as low prices as those at which we would furnish similar 
goods under special brands. 

“Some doubtless have adopted the use of private brands 
in view of the possibility that if an article bearing the man- 
ufacturer’s brand prove to be highly satisfactory and profitable 
to the retailer and consumer, such persons may seek to deal 
directly with the producer. The present policy of manufac- 
turers should certainly remove this fear if it exists, but we 
believe that the use of jobbers’ private brands is inclined 
more than anything else to drive the manufacturers to a more 
direct distribution of their goods. 

“Such merchants as will assist in the mitigation of this 
evil by handling regular manufacturers’ brands will receive 
our most cordial support and co-operation.” 

This request certainly appears to be courteous, dignified and 
respectful, and fairly opens the gates for a conference if such 
should be mutually agreeable. 

Mr. Bush, secretary of the retail dealers’ association, in 
addressing you this morning, said: “We the retailers make 
your goods household words.” This ‘s all you ask them to 
do and if done you would protect them if possible. 

The next speaker, the vice-president of the retail dealers’ 
association, said at that meeting: “We the retailers want our 
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names on the pay roll. They deserve it, but yours should also 
go on.” 

One paragraph in the report, which to a callous manu- 
facturer seems to be quite innocent, has evoked much crit- 
icism, but, as stated in their reply, points to the jobbers as 
past-masters in the art of double-dealing 
paragraph is, as follows: 

“Many jobbers often buy a second grade of goods and 
sell them under a private brand as their first quality.” 

If this statement be untrue or misleading, you should cor 
rect it. It was not stated that all jobbers do this. In fact, 
if they did, it still is not questioned that any jobber or man- 
ufacturer certainly has an absolute legal and moral right to 
grade his wares as he sees proper. for the 
statement in your committee’s report, as you doubtless con- 
strued it, was simply to show the effect of this practice on 
the sale of regular brands, and not to point a moral—the 
question was private brands, and not men 

The gentleman who, it is said, prepared the main reply 
for the Southern jobbers, is believed to be the soul of honor, 


The objectionable 


The occasion 





Samuel Disston, Member Kxecutive Committee, American Hard- 
ware Manufacturers’ Association. 

and yet if the best goods which he sells under his own brands 
are at all times the best that are made, he is certainly a par- 
agon and deserves to be enthroned on the seats of the saints. 

If the paragraph should be addressed to some persons 
in another connection as obtain 
good prices for their goods, it might be received as 


indicating their ability to 
a high 
compliment; and some salesmen on the road would receive 
would develop the 


On the other hand, 


an immediate advance in salary, if they 
ability to sell cheap goods at a high price 
it would not be strange if there were buyers who use all 


the arts of diplomacy to secure their goods at a less price 
than their competitors 
It is an axiom with merchants, that goods must be bought 


well and sold well; but why cloud the main issue by mag- 
nifying incidental statements far beyond their importance and 
manifest interest, so long as it is admitted that many merchants 
upon the regular and uniform ex- 


and manufacturers rely 


cellence of their goods for success 


The head of a certain very large jobbing house which 
has been exceedingly careful with the quality of its private 
brands (and there are others of the same type), apparently 
never imagining that his house was in the minds of your 
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committee, has strongly commended your statement, and as- 
serts that the common practice of shifting jobbers’ brands and 
grades is unfair and misleading, and that many of them for 
the good of the trade should be eliminated. 

The extent to which manufacturers are asked to meet 
the demand for private brands is fairly illustrated in the 
pocket cutlery industry, wherein not only is the jobber’s 
private brand required but in some cases the retailer’s name 
is etched upon the blade in addition to the jobber’s name. A 
pocket knife of this type was recently purchased from a re- 
tail store in a Michigan town having a total population of two 
hundred persons. It is a general store dealing in feed, flour 
and general supplies. If the manufacturer were given a fair 
recompense for the enormous detail accompanying such work 
there might be some justification for this practice. As the 
main speaker at the jobbers’ session this morning presented 
many figures showing the small profit to the retailer when 
competing with catalogue houses, it may not be amiss to state 
that between the retail price paid for the knife just referred 
to, which was 75 cents, and the price at which manufacturers 





N. A. Gladding, Member Entertainment Committee, American 
Hardware Manufacturers’ Association. 


here present regularly furnish the same kind of knife to any 
reputable jobber, there is a profit of fully 150 per cent. 

This is not one of the cases previously referred to in this 
report. If the speaker of the morning instead of showing 
only the profit between the jobber an‘ the retailer in a few 
instances had also shown to the manufacturers what the job- 
ber’s profit really was, the burden of responsibility might have 
been definitely fixed. 

Other jobbers have stated that if you will protect them in 
a profit on your staple goods, they would prefer them to ir- 
regular brands. This plan deserves your consideration. 

In your report you expressed the hope that some jobbers 
may fairly open the way for your brands to the consumers; 
and to such you promise your cordial support and co-opera- 
tion, and you advise them that if present conditions continue it 
will be impossible long to restrain many of the manufacturers 
from seeking such avenue as will carry their regular goods 
to the consumers. 

Putting aside the features of your report which it must 
be regretted have been construed differently from what was 
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intended, the main points of the question are clearly before 
us, and are as follows: 

The jobbers are pressing more strongly than ever that 
all of your products shall pass exclusively through their 
hands. 

They will not to any considerable extent permit your 
brands or labels to appear on their goods. 

They will buy and sell the goods of manufacturers who 
de sell through other channels. 

They will manufacture, as opportunities are afforded, as 
thev certainly have a right to do. 

They ask you on their behalf to fight the catalogue houses, 
which to-day are off and far away beyond any possible con- 
trol of either you or the merchants so long as present methods 
are pursued. Many of us have conscientiously worked with 
them on these lines, but the handwriting is on the wall. 

Have you any assurance of reciprocity? Does the reply 
of the Southern jobbers indicate any inclination to assist us 
in our dilemma? 

While it is not the purpose of the factories with which 
the president of this association is connected, to change their 
policy in marketing their goods, it is absolutely certain that, 
unless there can be some friendly compromise of these ques- 
tions, in the near future, there will with many factories be a 
realignment of forces and a readjustment of methods in many 
lines. Some manufacturers will rush into the arms of the 
catalogue and department houses, fearing it will soon be too 
late. Others will reach for direct trade through other meth- 
ods. These words, being the expression of honest convictions, 
ought to be received even by a jobber in the friendly spirit 
in which they are given. It is no time for dissimulation or 
trimming, and a sensible merchant will respect a frank and 
honest statement in a higher degree than he will a qualified 
statement known to be somewhat different from views ex- 
pressed on this floor. 

If these sentiments are not fully endorsed and approved 
by you, this report will not be given to the press. I am simply 
striving to summarize your views as best I can and as your 
servant. 

There is one matter with which many of you may not 
be entirely familiar. In the summer, a circular and prospectus 
prepared by some person not a member of the association 
was mailed to twenty of our members. . It was so sent with- 
out my knowledge or authority of your board or of the of- 
ficers. Some person, from motives unknown to your board, 
appears to have placed copies of the document in the hands 
of some merchants. The standard of integrity of the hard- 
ware jobbers of this country is so favorably established, that 
we know with certainty what estimate they would place on 
any person who, to put himself in their favor, will deliberately 
seek to embarrass those whose confidence he has temporarily 
secured. 

These questions now before us, and which seem to be 
of such commanding importance to the manufacturers at the 
present time, and being perhaps of equal interest also to the 
merchant trade and to the consumers, seem to emphasize the 
idea set forth in the introduction to this paper (and doubtless 
at too great length), that the subject ought to be treated if 
possible in harmony with the merchants. 

The jobbers have asked you to discuss with them the 
catalogue house question. They have expressed themselves 
on the subject of private brands. On all subjects except the 
last mentioned, you have apparently come fdirly into accord 
with them. The discussions have resulted in placing before 
both bodies the two sides of the question and in the spirit 
which might be expected One value of these joint conven- 
tions :s to work towzrd a mutuality of interests. 

The hardware jobbers of this country I hold among my 
best and most valued personal friends, and you surely share 
this sentiment. Like other honorable business men, they 
would abhor deception, and they are bound at least to respect 
those who frankly and honestly, but in a kind spirit, will state 
their views. You need them, and they need you. Be fair. 

If a committee from the bodies would undertake to reach 
some solution of this matter which would prevent radical 
measures on the part of our members, it might prove of 
value. 
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With this convention, the duties with which you intrusted 
me will be assumed by another. This seems the most fitting 
opportunity for me to express to you my sincere thanks not 
only for the honor which you have conferred upon me for 
the second time, but for the uniform kindness and forbear- 
ance which has been manifested, and which I trust may be 
bestowed upon my successor. 

Unbounded thanks are due each member of your official 
boards. Their constant intelligent and sacrificing efforts, un- 
known to most of you, have been the power which has con- 
trolled the organization. Although some of them have at 
times from necessity been brought into some prominence, yet 
each of them has been averse to those duties which would 
bring him into the public eye. 

This has led to a readjustment of your committee, and 
you will doubtless observe that there is now very little dupli- 
cation of names. 

The spirit is, that there shall be rotation in office and 
that each member shall come to the front. Let every man 
keep behind this association and push it along. 





President Birge’s address produced the most remarkable 
enthusiasm. After its delivery, Vice-President Henry B. Lup 
ton assumed the chair and upon asking the pleasure of the 
assemblage as to what should be done with the masterly con 
tribution, Vice-President Asbury moved that it be adopted in 
the following words: 

“MR. C. W. ASBURY :—Mr. President, I quite agre« 
with you, Mr. Chairman; seldom have we been favored with 
such a comprehensive and such an accurate report, not only 
of the doings of the association, but of the grave questions 
which confront us. I move you, sir, that the report of the 
president be approved by a rising vote 

“CHAIRMAN LUPTON:—It is regularly moved and 
seconded that the report of the president be approved by a 
rising vote. In other words, that it meets our approval and 
goes to the press with the endorsement of every member of 
the association. Gentlemen, I ask for a rising vote on that.” 

The members rose in a body, and chairman declared the 
motion unanimously carried. The report of the president was 
succeeded by reading of the minutes of the July convention 
which in turn was followed by the report of Secretary-Treas 
urer, F. D. Mitchell. The report of the various committe: 
was then called for and William M. Pratt, of the Goodell 
Pratt Company, Greenfield, Massachusetts, and chairman o 


the committee, appointed to attend the National Reciprocit 


conference recently held in Chicago, read the following r« 


port: 


REPORT OF RECIPROCITY COMMITTEE. 


—_—_——— 


Mr. President and Members of the American Hardware Man 
ufacturers’ Association: 

The Committee appointed by your President to attend 
the National Reciprocity Conference held in the City of Chi 
cago on August 16th and 17th last, have to report that they 
attended the various sessions of that Convention and, while 
not taking active part in its proceedings, because we had not 
been instructed by our Association to do so, we were much 
impressed by the unanimity of opinion which found expres 
sion in the demands for a more liberal commercial policy on 
the part of this country in the form of a dual tariff, having a 
maximum schedule which should be applied to all countries 
not giving us their most favored nation rates, and a mini- 
mum schedule which should be applied to such countries as 
show us this courtesy. 

Believing that’ this is a subject in which many members 
of this Association are vitally interested, and in order that 
it may be freely discussed, your President has requested that 
I bring this matter before you. I shall endeavor to do this as 
briefly as possible, not making any attempt to deal with in- 
dividual schedules or classifications, but rather to show the 
great need there is for some action which shall not only pre- 
serve our present foreign market, but give us an opportunity 
to extend them. 

Reciprocity, which means a mutual interchange of rights 
and privileges, has been criticised in the abstract and con 
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demned in the concrete, as having a bearing on the commercial 


relations between individuals, it is necessary to commercial 
success. Having been dragged into politics, it has been so 
mercilessly abused by both political parties that hardly a sem- 
blance of its real meaning remains. In the days of Blaine, 
when Reciprocity was spoken of as a handmaiden of protective 
policy, it was assailed by the Democrats as a farce and mis 
nomer, and later when a certain element of the Republican 
Party, realizing the country’s commercial needs, attempted to 
use this policy for our advantage in foreign markets, they have 
been termed traitors to the cause of protection 


1 


Are the great commercial interests of this country to 
stand idly by and allow a policy which is essential to our suc 
cess in foreign markets mutilated in politics. Gentlemen of 
the Manufacturers’ Association, each and every one of you 
who have an export trade at this time, or ever expect to 
have one, are vitally interested in this matter; no one, not 
even the foreign buyer, questions the wisdom of a protective 
] 


tariff, neither do they object to any individual schedule which 
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needs of revenue or the protection of labor require, they 
do object to a policy under which we desire t sell every- 
thing and take nothing. They do object to schedules which 
are far higher than the needs in the case warrant 

Such a tariff and such a policy, gentlemen, becomes a 
bugaboo in the eyes of our foreign customers, they consider it 


retaliatory, and in self-defense will bring into play retaliatory 


tactics against us. Can we afford to have this done? Is it 
wise to jeopardize our vast foreign trade when through prompt 
action it might be preserved? Will the home market con- 
sume all the goods we are able to produce? Under a benefi- 


cent protective system we have developed into a great manu- 
facturing country; do our manufacturing interests require the 
same amount of nursing at maturity that was necessary at the 
early stages of their career. Gentlemen, they are old enough 
to vote and should lift up their voices in protest against any 
action or inaction which threatens in even the slightest degree 
our prestige in foreign markets 

Our manufacturers have labored diligently to make a 
place for themselves in the markets of the world, we have 
fought for every inch of ground we have gained; are we 
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to be deprived of the fruits of our labor and denied the needed 
help because of political pride or prejudice? Must our cam- 
paign in foreign markets weaken, become inactive or cease en- 
tirely, half of our forces withdrawn and used at home in an 
effort to drag a business question out of politics? I say to 
you, gentlemen, that something’must be done without delay ; 
this country cannot enjoy commercial prosperity without a 
foreign market for its surplus products. 

There are two phases of this question, to which I shall 
for a moment ask your attention, both are economic, the first 
having to deal with the effects upon our manufacturing in- 
terests of the continued selling of raw material, machinery, 
finished goods, and other exported articles at lower prices to 
foreign consumers than they are sold in home markets. This 
question is one of grave depth, it needs careful consideration ; 
to what extent this is done I am not prepared to say, that it 
is of almost universal practice, I have full knowledge; car- 
ried to extremes it would give our foreign competitors a great 
advantage, they already have cheaper labor, if they are to 
have cheaper material and the advantages of equal equipment 
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at less cost, we shall find some fine morning that their hands 
are full of trumps and that our own cards are of less value. 

The second of the economic phases is a financial problem 
as between nations. Will the nations of the world allow the 
trade balances to stand always in our favor? Can they afford 
to have their treasuries drained? Won't it be necessary for 
them in self-protection to take steps which shall equalize the 
balances? 


The history of an interchange of commodities between 
countries leads me to believe that it will not be possible for 
us to continue to trade in the markets for gold alone, we shall 
be obliged to accept certain commodities which are the prod- 
ucts of those countries if they are to continue to trade with us. 

Now, this may not be a subject which the Hardware 
Manufacturers’ Association, as an Association, will desire 
to act upon, but I believe it is incumbent upon every individual 
member, who has any interest at all or ever expects to have 
any interest in our foreign trade, to give it serious and careful 
consideration 


Gentlemen, I thank you. 
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Mr. Pratt’s report was accepted and was followed by the 
report of the freight committee delivered by T. A. Alexander, 
traffic manager of the Yale & Towne Manufacturing Com- 
pany, New York. The report was as follows: 


REPORT OF FREIGHT COMMITTEE. 


Mr. President, Members of Executive Committee and Gentle- 
men: 

I regret that it is not possible for your Freight Committee 
to make a more definite report. The continued illness of our 
former Chairman, Mr. E. B. Pike, and his consequent inability 
to take up certain important matters in detail, has made the 
Committee practically inoperative. Since my appointment as 
Chairman, I have been unable to meet the other members 
of the Committee until (yesterday), and we have not been 
able to discuss freight problems. The remarks I have to 
make are more in the nature of suggestions and personal opin- 
ions, and are submitted to the Association for consideration. 


GOVERNMENT CONTROL OF RATES. 


There have been numerous measures suggested by reason 
of unjust rates and discrimination in various ways as secret 
rebates, private car lines, etc., etc. The subject has been con- 
sidered by Cabinet, Congress, and various mercantile bodies 
and associations throughout the U. S. with many different 
results. Bill HR18588, commonly known as the “Esch-Town- 
send Bill,” was submitted to Congress at its last session and 
will unquestionably be taken up for discussion and settlement 
at the next session. 

Report No. 4093 of the House of Representatives, re- 
views the work of the Committee on Interstate and Foreign 
Commerce to amend the Interstate Commerce Act. The re- 
sult of the deliberations of this committee was finally reported 
to the House under the above number. In reading the report 
it appears that there was some difference of opinion on the 
part of the Committee and the minority framed a bill which, 
however, was not reported. Messrs. Shackleford and Lamar 
dissented from the views of both Committees and drew an- 
other bill, to which it is unnecessary to refer at considerable 
length, except to call attention to Section 3, which I will take 
the liberty of reading: 

“Sec. No. 3.—That all persons, copartnerships, joint stock 
companies, associations, and corporations, owning or operat- 
ing, or both owning and operating, any private freight cars 
or any freight cars not owned by a railroad company, used 
ig interstate commerce, are hereby declared to be common 
carriers and are hereby made subject to all the provisions so 
far as they are applicable, of the act to regulate commeree, 
approved February fourth, eighteen hundred and eighty seven, 
and all acts amendatory thereof and supplemental thereto.” 

On going over this matter more thoroughly I find the 
present Interstate Commerce Act includes the right of the 
Committee to prevent secret rebates and regulate private car 
lines, but, for reasons best known to themselves, they have 
not yet devoted attention to these important features which, 
while not affecting the Hardware Manufacturers, have a 
direct bearing on the results obtained by them through the 
effect on the country at large. 

Roy Stannard Baker, in a series of articles in McClures’ 
Magazine, will endeavor to prove that existing freight rates 
are responsible for the high price of all commodities. This 
appears to be a difficult matter to demonstrate, as statistics 
show that, while the price of all commodities is higher than 
ten or twelve years ago, the actual cost of transporting them 
is lower and the wages of the average mechanic and laborer 
are much higher, higher proportionately than the increased 
selling price of the necessities of life. 

We are all aware that the cost of freight is a considerable 
factor in the selling price of all goods, and one that has not 
always received the consideration it deserves. 


RATES. 


For some time prior to the passage and enforcement of 
the Elkins Bill, practically all of the Trunk lines gave rebates 
to shippers, to receivers, or to both. This rebate varied in 
amount, dependent on the importance of the party receiving 
the rebate to any particular road. The result was that none 
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of the carriers knew in advance what their revenue for haul- 
ing a ton of freight a given distance would be. This uncer- 
tainty, following a period of general business depression, was 
not conducive to satisfactory service by the Transportation 
Companies, and the result was that conditions became almost 
intolerable through insufficient equipment, etc. In addition, 
stock and bond holders were not receiving the dividends, they 
expected. 

Since the Elkins Bill has been effective, dividends have 
been paid, equipment has been increased, and the railroads at 
large are giving much more satisfactory service, though not 
up to requirements, due to physical condition, etc., etc. 

Rate making is a most important duty and in the hands 
of the best men in the employ of the Transportation Com- 
panies, men who have had long experience, and who are 
familiar with all conditions. It is a decided innovation to 
put the making of rates in the hands of a Government Com- 
mittee which must naturally be political and influenced by the 
party in power. If this is done chaos will reign, and it will 
require many years to establish an equitable schedule of rates 
for the whole country. During this period certain communi- 
ties or individuals will be favored, at the expense of others 
and the net conditions will be just as unsatisfactory as at 
present. In order to be thoroughly effective, the Committee 
should include not less than three practical railroad men who 
could not be influenced by party politics and who should be 
paid a salary equal to that which they would receive in their 
regular vocation. 

Personally, I am opposed to the Government Control of 
rates beyond that vested in the Interstate Commerce Com- 
mittee under the act as it now stands, but not enforced, as to 
secret rebates, private car lines, etc. It will unquestionably 
be a difficult matter to abolish secret rebates, even with free 
access to books and accounts, as we all know how easy it is 
to make a present and charge it on our books to advertising, 
entertainment or some other equally vague account. It is a 
well-known fact that the Transportation Companies them- 
selves would be very glad to do away with secret rebates, 
etc., but by reason of the strength of some of the great cor- 
porations they have been unable to accomplish the desired 
result. 

TIME. 

There is a tendency on the part of some of the members 
of this Association to include a time schedule of freight which 
shall be subject to a rebate or penalty for unreasonable delay 
We all know that freight trains must be run on regular sched- 
ule the same as passenger trains, but necessarily not so fast. 
If there was no schedule there would be endless confusion 
and accidents. My experience has been that through freight 
between great centers is run nearly on schedule time, but 
between local points there is bound to be delays, especially 
where there are many transfers to connecting roads. 

If this time limit was established, I fear it would be 
abused to as great an extent as private car lines and result 
in just what it is endeavored to accomplish by Government 
Control. All of us would be tempted to sacrifice time for the 
purpose of getting a lower rate, and the result would be the 
defeat of a time limit agreement. 


GRIEVANCES. 


We all have grievances against the Transportation Com- 
panies, some large, some small, some real, some fancied. We 
are, to a certain extent, at the mercy of the Transportation 
Companies, so to speak, and with Government Control of rates 
we would be subject to more grievances than at present. 

All Transportation Companies with whom we do busi- 
ness are inclined to be reasonable and to grant any demands 
up to a certain limit. This is especially the case if we happen 
to be located on competing roads, even if “six railroad sys- 
tems control 55 per cent mileage and 62 per cent gross receipts 
of this country.” There is bound to be competition in the 
amount of business obtained by roads controlled by the same 
management, as each desires to show the best results. 

When we have specific grievances against any particular 
road let us go to that road and endeavor to adjust it. Not to 
the local agent, but, in the language of New York, “to the 
man higher up.” If many of us have similar grievances 
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against different roads, and they are of importance, let them 

be referred to your Committee, which will take them up ac- 

tively and endeavor to obtain relief legislation, if necessary. 
CLASSIFICATIONS. 


The question of classification is one that is ever before 
us. I have found that reasonable requests, and I emphasize 
reasonable, always receive the attention they deserve. This 
matter of classification is most important both to shipper and 
carrier. It is in the hands of the men who must be familiar 
with all classes of goods, manufactured or otherwise, and 
their relation one to another. Many of us feel that certain 
classifications are unjust, but, from the view point of some 
other commodity, they are just, and a change in any specific 
item would be an injustice to others or necessitate the adjust- 
ment of many other articles to preserve the reasonable rela- 
tion. 

At the present time there are four classifications—“Offi 
cial,” “Southern,” “Western,” and “Pacific Coast” or “Trans 


Continental.” This latter does not differ from the “Western” 





W.8S. McKinney, Ex-Member Executive Committee, American 
Hardware Manufacturers’ Association. 
except in the number of commodity rates. If we could accom- 
plish a Universal Classification it would save endless con 
fusion and not result in serious loss to the carriers, to say 
nothing of convenience to shippers and consigners. All of us 
should consider this point carefully and work for its adop- 
tion with every Transportation Official on every opportunity 


FUTURE WORK. 


Your Committee will be pleased to have suggestions from 
the members of the American Hardware Manufacturers’ As- 


sociation which will be of interest to all and will give such 
suggestions its best attention. It particularly warns against 
what might be termed “Class Legislation,” as it should obtain 


the best results for the greatest number 


CO-OPERATION 


Co-operation with similar Committees of other organiza 
tions is strongly urged. Combined action from all classes of 
trade from all sections of the country must be productive 
of good results. The question of freight is an important one, 
and but recently has received the attention it deserves 

At the meeting in Hot Springs it was suggested that a 
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Traffic Manager be appointed. The suggestion is again put 
before you. This Traffic Manager should co-operate with 
men in similar positions with the members of the Association 
and with other Associations. He should keep posted on the 
action of all Classification Committees and Rate and Sched- 
ule Makers, making known that the: Hardware Manufacturers 
of the U. S., their customers and allies have an interest in 
freight and traffic matters and propose to look after them. 


President Birge announced the nominating committee 
after the address of Mr. Alexander. The convention then 
adjourned to meet again at the card party given by the Na- 
tional Hardware Association at the Arlington Hotel. 

THURSDAY MORNING. 

The executive session, open only to members of the 
American Hardware Manufacturers’ Association, was called 
to order at 10 o'clock. Rebates and the practice of dis- 
crimination in the transportation of merchandise by railroads 


were discussed. 
Henry B. Lupton, George P. Hart and C. W. Asbury 
were appointed as a committee to confer with the Na- 





D. H. Goodell, Member Freight Committee, American Hardware 
Manufacturers’ Association. 

tional Hardware Association as to time, place and arrange- 

ments for the next annual convention. 

F. S. Kretsinger brought up the matter of consular re- 
ports, stating that inasmuch as many of our consuls were not 
United States citizens the daily reports published by the fed- 
eral Department of Commerce and Labor were conducted on 
a political rather than a business basis. These reports were 
instituted about a year and a half ago with the purpose of 
extending the foreign trade of the United States. They 
have been criticised as being productive of great expense with 
somewhat dubious benefit. 

William M. Pratt of the Goodell-Pratt Company, Green- 
field, Massachusetts, then addressed the convention. This 
address was intended for the joint meeting of the National 
Hardware Association and the American Hardware Associa- 
tion, held Wednesday morning. It was not delivered at that 
time through lack of opportunity. Mr. Pratt’s address fol- 
lows: 


ADDRESS OF W. M. PRATT. 





The growing tendency towards organization necessarily 
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carries with it a heavy responsibility which must rest upon 
the shoulders of those who direct and administer the af- 
fairs. This concentration of power must be handled wisely 
and well if the results are to be beneficial, yes, even if se- 
rious consequences are to be avoided. The manufacturers of 
to-day, and particularly those engaged in making hardware 
and its kindred products, are not in an enviable position. 
They are standing between two fires, as it were; they find 
organized labor on one hand dictating to them how they shall 
run their plants and an organized selling power upon the 
other making similar pretenses as regards their methods of 
distribution. 
CATALOGUE HOUSE CAMPAIGN. 


The honorable gentlemen comprising the catalogue house 
committee, from motives purely philanthropic, are endeavor- 
ing to emancipate the great rank and file of hardware trade 
from the slavery of catalogue houseism. They believe (cer- 
tainly this is the impression conveyed by their statements) 
that the catalogue houses must be destroyed, and are bring- 
ing every means in their power to accomplish this result. 
They have endeavored by persuasion and argument to in- 
duce manufacturers to refuse to sell them goods, hoping to 
either force the catalogue houses to become manufacturers 
themselves or go out of business. Having exhausted general 
methods, I understand that it is now their intention to adopt a 
more strenuous policy, that they will push forward with great 
vigor, and, through concerted action, will attempt to induce 
the rank and file of the hardware trade in this country to favor 
in their purchases those manufacturers who have declined to 
sell the catalogue house trade. 

Now there is little in the phraseology of this platform 
that could be criticised, yet its hidden meaning is not hard to 
read. I should hate to think that any one of the gentlemen 
who are prominent in this movement would favor, either 
directly’ or indirectly, a campaign of boycott, yet this im- 
pression is sure to go out if such a program is adopted. It 
would be just as well, and I believe far better, to come out 
and call a spade a spade, fight it out in the open and let the 
outcome of the whole matter be the survival of the fittest. 
The adoption of that policy, gentlemen, may be with thoughts 
of revenge, it cannot be with the hope of victory. 

THE STAND. 

The company which I represent has taken no uncertain 
stand upon this question. We do not believe that it is wise 
or for our best interests to decline to sell the catalogue houses’ 
trade, and we propose to continue to sell them; and while we 
are willing to use our good offices with the catalogue houses 
in an endeavor to have fair and reasonable prices main- 
tained, not having seen fit to attempt to regulate the retail 
selling price upon various articles which we manufacture, we 
do not consider it consistent that we should insist upon the 
catalogue houses maintaining fixed prices, when we know 
that oftentimes retail merchants themselves are selling our 
goods for less money. Now, gentlemen, we are willing to 
take all the blame upon our shoulders, the goods will go in a 
straight line from our factories to the warehouse of our 
catalogue house customer. It will not be necessary for any 
jobber to be a member of the national association or not to 
incur the enmity of his fellow jobbers by becoming an under- 
ground passage through which the catalogue house can be 
supp ‘ied with our goods. Having made our platform, we 
propose to stand on it, and if we are not able to succeed, we 
will accept with good grace the other alternative; or, in the 
words of Kipling, as taken from the “Young British Sol- 
dier,” slightly changed, “When the jobbers come out to cut 
up our remains, we will roll on our musket and blow out our 


. brains and die like a soldier.” We believe that the consuming 


public has some rights in this matter. That to them the 
catalogue house is sometimes a convenience, sometimes an 
economy, and sometimes both. They have purchased our 
goods from catalogue houses for many years, until this ave- 
nue of distribution has become a desirable one and we de- 
cline to close it. 
CHANGE FRONT. 

Gentlemen, with all due respect to your good intentions, 

you are on the wrong track, you are endeavoring to de- 
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stroy when you should create; you are looking for motes in 
the eyes of others and you have overlooked entirely the 
beams in your own. You have concentrated a telescope mind 
upon the evils of the catalogue houses until they have be- 
come magnified beyond all proportion. Better far should you 
turn this instrument upon your affairs in an endeavor to 
meet this competition by searching for methods of economy, 
assisting the retail hardware merchants in order that they may 
be able to offer to the consuming public in service and effi- 
ciency what no catalogue houses can ever supply. Are you 
gentlemen of the. National Hardware Association offering to 
the retail hardware merchants of this country the maximum 
of service at the minimum of cost, or have you in reaching 
out into territory far from your base increased your costs 
of distribution until they have become excessive? And you, 
gentlemen of the National Hardware Merchants’ Associa- 
tion, are your stocks well assorted and your stores well kept? 
Are you studying carefuly the needs of your constituents? 
Are you alive and quick to adopt modern trade getting meth- 
ods? Do you advertise to the consuming public, keeping your 
name before them and pointing out the advantages of your 
wares? Are you quick to take hold of anything new which 
may interest your customers, and are your clerks alive to 
the necessity of showing up what they have to sell? 

I venture the assertion that those of you who can answer 
these queries in the affirmative never have, are not at the 
present time and never will suffer severely from catalogue 
house competition. The evils which you so desire to cor- 
rect can never be corrected by an attempt on your part to 
throttle the catalogue houses by cutting off their source of 
supply. The great consuming masses of this country will not 
stand for it; they hold the balance of power. Without their 
demands your warehouses would be closed and your factories 
idle, and any attempt on your part to drive out of business a 
distributing medium which may appear to them a convenience, 
if not an economy, will result in failure and react to your 
own injury. 

The catalogue houses will continue to exist regardless of 
this agitation, and such goods as they require they will be 
able to procure, notwithstanding all your efforts to prevent it. 
Now this is not a subject which can be taken up by the 
manufacturers’ association as a whole and acted upon as an 
association. Certain manufacturers have already declared 
themselves as declining to sell to this class of trade; some of 
them tried to and could not. Others of our members never 
came in contact with them at all and still others who have 
formerly sold them directly or indirectly have acceded to the 
wishes of their jobbing friends and taken a step which I 
believe each and every one of them will live to regret. The 
only way you can put the catalogue houses out of business 
is to educate the consuming public so that they will not buy 
from them. Just so long as the consuming public regard 
them as a convenient source of supply, just so long will they 
continue in business. 

THE CAUSE. 

What is the cause of all this disturbance? Unprofitable 
prices. Who is to blame for them? Catalogue houses alone? 
Far from it. Sometimes the manufacturer, through an over- 
zealous desire to secure an order from a competitor’s cus- 
tomer or because of a surplus of goods and a shortage of 
cash, feels that he must turn his stock into money. Some- 
times the jobber who in reaching out into fields far from his 
base is obliged to offer some special inducement to secure a 
foothold. or in an endeavor to secure an order for special 
brand goods, which carry a large profit, is willing to sacrifice 
his profit on manufacturers’ well known brands which al- 
ways meet with ready sale. Then again the retail merchant 
will occasionally cut prices; perhaps he has more goods of 
some certain kind than he requires and wants to sell them; 
perhaps his neighboring competitor has upset the market and 
he must meet him; perhaps trade is sluggish and he hopes to 
stimulate it. 

Evils of this character are bound to crop out occasion- 
ally under our present competitive system; they can be cor- 
rected in a measure, but never eliminated entirely. You can 
pick out individual items upon which the catalogue houses 
are making ridiculously low prices, and I will find you retail 
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merchants who have gone them one better: to go to the 
other extreme, I have known men in the retail hardware 
trade in this country who have deliberately marked articles 
costing them $12 per dozen $2.50 each and wondered why they 
did not sell. Perfection does not reign largely on this uni 
verse and in our present day commercial life there is plenty 
of room for improvement, but I claim that the catalogue 
houses, individually and collectively, are no more to blame 
for the present unsatisfactory condition of certain prices than 
the jobbers, retailers or manufacturers individually or colle 
tively; and the sooner you cease your warfare on them the 
sooner will you be able to accomplish the end which you are 
now striving to attain. You are having the same trouble 
to-day with the catalogue houses that you had among your 
selves a dozen years ago, before the present organization was 
completed. You had tried for years to fight it out with your 
neighboring competitors and the warfare was disastrous to 
both. You have perfected your organization and your war 


fare among yourselves has ceased. 
NATURE'S LAWS RULE 


Now I am not attempting to defend any individual cata- 


logue house, neither am I defending all of the methods em- 





€ Robert Garland, Chairman Executive Committee, American 
Hardware Manufacturers’ Association. 


ployed by catalogue houses as a class, but I am defending this 


method of distribution. It is a legitimate one and will con 
tinue in vogue just so long as the consumer sees fit to em 
ploy it. This condition is no more serious nor does it differ 
materially from that which confronts nearly every manufac 
turer at some time in his career; he finds after having dili 
gently worked toward the development of trade upon cer 
tain lines and met perhaps with considerable success that 
some larger, better equipped or perhaps more ingenious com 
petitor has duplicated his product and is offering it at less 
f that 


than his‘ actual cost. Unless, gentlemen, the goods « 
particular manufacturer have an individuality with the con 
suming public, he must meet their prices or he is bound to 
lose his trade. He cannot continue to sell goods at a loss and 
he is forced to devise means and methods sufficiently economi 
cal to enable him to compete at a profit. He might go about 
the country making any amount of noise. but it would not 
avail. Perchance could he invoke the gods of war and as 
sembling them within the inner chamber and behind closed 
doors invite the various jobbers of the country to come there 
and defy their position, notc....jy we might gam, but not the 
results desired. He might even be so bold as to atfempt to 
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cut off the source of his competitor’s supply of material. How 
much, gentlemen, do you think that would avail? 

Now all that is written and all that is said about cata- 
logue houses is only advertising them to the consuming pub- 
lic. While you are endeavoring to make it more difficult for 
them to obtain goods, they are increasing their efforts to sell, 
and stirred by their success aspirants for similar success are 
starting new catalogue houses in the east, in the west, in the 
north and in the south; for any dealer who publishes and 
circulates freely a net price list to the consuming trade must 
be considered a catalogue house. It is the principle which 


you assail. 


The present large catalogue houses of this country were 


nursed by you during their infancy. Now you have forgotten 
your mother love and are attempting to disown them. You 
sold them all the goods which they required until their pur- 
chases became so large that it was necessary for them to deal 
with the manufacturer direct, and from that moment your 
warfare against them began. Are you as particular about 
declining to sell these new catalogues that are showing up 
now in their infancy as you will be when they have become 
larger factors in trade? Or are you willing to supply their 
wants while they are small and when they begin to assume 
proportions and become important avenues of distribution, 
will you ask the manufacturers to assist you in shutting off 
their supply? If this sounds strange to you, let me call your 
attention to the fact that truth is stranger than fiction. 

In closing let me say that the solution of this problem 
rests wholly and entirely with the consuming public. Go to 
them, convince them that the retail hardware merchant can 
render better, more efficient and as economical service as the 
catalogue houses and you have nothing to fear from their 
competition; until you do that, this method of distribution is 
bound to continue an important one. 





THURSDAY EVENING. 


The immense banquet hall of the New Willard was 
crowded to the doors, Thursday evening, for the open session 
and the reception to follow. President Birge called Vice- 
President Lupton to the chair and the latter proceeded to 
introduce the speakers in his charming manner. Mr. Lupton 
delivered the following remarks in presenting Theodore P. 
Shonts, chairman of the Isthmian Canal Commission: 

“To me has been assigned the pleasant task of presenting 
the honorable gentlemen who are our guests to-night. A canal 
connecting the Atlantic and Pacific oceans has been the dream 
of centuries. More than three hundred and seventy-five years 
ago it was suggested to pierce the Isthmus of Darien. Later, 
four different routes had been proposed, among which were 
the Isthmus of Tehauntepec and the Isthmus of Panama. 
Owing to the need of quick transportation of both men and 
territorial to the newly discovered gold fields of California, 
there was in 1849 a railroad projected across the Isthmus of 
Panama, and overcoming what were then great engineering 
difficulties, the railroad was completed in a few years. 

“The canal project was not forgotten, and in Paris in 1875, 
at the Congress of Geographical Societies, the question was 
brought up for discussion and a society was formed to fur- 
ther the project. In 1879, De Lessups, who made a success 
of the Suez canal, connected himself with the enterprise and 
a company was formed, with a capital of $150,000,000, to 
build an inter-oceanic canal across the Isthmus of Panama. 
What was done, and what was not done, is but recent his- 
tory. The French project failed. 

“After the Cuban war, and, with our added responsibili- 
ties in the far East, the government felt that it must act at 
once and perfect an inter-oceanic canal. 
were thought feasible—the Panama and the Nicaragua; and, 
after the most thorough consideration, the Panama route was 
selected and the building of that canal is now in the hands 
of the American people. 

“A commission composed of most brilliant men now have 
charge of our Isthmian affairs, and the chairman of that 
commission has honored us by being with us to-night. 

“L take pleasure in presenting the Honorable Theodore 
P. Shonts. 


Only two routes ° 
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ADDRESS OF CHAIRMAN SHONTS. 


Mr. Shonts’ introduction was followed by marked enthu- 
siasm. He proceeded to enumerate the many difficulties at- 
tending the construction of the Panama canal Mr. Shonts 
insisted excellent progress is being made in all lines of the 
preparatory work and that soon the canal would be under 
way. No other country than America, he added, would refuse 
to be daunted by seemingly insuperable obstacles. 

Mr. Shonts predicted dirt would begin to fly in earnest 
by July 1 next. At that time the plant would be instailed 
and working to its fullest capacity. 


NO DOUBT ABOUT BUILDING. 


“The canal will be built—rest assured of that—and it will 
Le built at Panama,” Mr. Shonts said. “Those two phases of 
the problem have passed irrevocably from the field of debate. 
There is an industrious and voluble band of hired Ananiases 
moving to and fro in the land whose mission it is to deny 
this. The burden of their song is: ‘The canal] will never be 
built at Panama and everybody connected with the enterprise, 
including the president and commissioners and engineers, is 
convinced of it. You can hear the members of this band 
chanting their song, singly and in chorus, wherever men con- 
gregate and wherever a few reporters are gathered together. 
They are rehearsing for their grand burst of noise when con- 
gress shall have assembled. When they are not rehearsing 
they are putting the words of their song into bogus inter- 
views and other written forms of newspaper publication, 
which they are sending forth by thousands from their bureaus 
of publicity in this and other cities. As one contemplates the 
output of this singular industry, this factory of fiction, he is 
moved to say of its guiding spirit, as Shakespeare says of 
Captain Dumain: ‘He will lie with such volubility, sir, that 
you would think truth were a fool.’ 


CANAL’S ENEMIES DERIDE IT. 


“Who is capitalizing this industry? What is the bountiful 
source of this spouting spring of mendacity? Is it to be 
found among the friends of an isthmian canal? Are these 
supplying funds for the sustenance of such a campaign of 
misinformation? What interests, except those foolishly dread- 
ing the competition of an isthmian canal, would put up money 
to delay and possibly defeat its construction? That there are 
interests of that kind is not a matter of suspicion or specula- 
tion, but of history. They have been fighting a canal for more 
than half a century and they fought it successfully till Theo- 
dore Roosevelt, armed with his ‘big stick,’ appeared as its 
champion. From that moment their efforts have been pow- 
erless, but they have not yet discovered the fact. They are 
wasting their energies and their cash, for behind Theodore 
Roosevelt stand the American people in solid mass and with 
determined front, shouting as one man: ‘Give us a canal 
that will be adequate to meet the demands of the commerce 
of the world and give it to us at the earliest possible mo- 
ment.’ That, gentlemen, is the command which the commis- 
sion, under the inspiring lead of the president, is obeying 
to the letter. We are building the ‘Roosevelt canal.’” 

Seemingly disposed to view the matter from Mr. Shonts’ 
standpoint, the members present greeted his remarks with 
vociferous applause. President Birge, after restoring quiet, 
introduced Gifford Pinchot, forester of the United States, 
in the following words: 

“In this country we have been most improvident in the 
destruction of our forests and have not appreciated their 
importance in the general economy of the world. 

“Germany was the first nation to develop a wise forest 
administration, and now nearly all nations have legislated for 
the conservation of the woodland. The source of supply for 
the raw material that furnishes us such a great variety of 
economical products should be under the most careful super- 
vision of the states and national government. 

“We have with us to-day the forester of the United States, 
and I take pleasure in introducing the Honorable Gifford 
Pinchot.” 

Mr. Pinchot’s address found favor with the audience 
in a gratifying manner and it was evident that the greatest 




















































































ong @ 


st 


1 


n 


o's 


wn 


eae 


ers F PH TP TF oe 





THE AMERICAN ARTISAN 





authority on horticultural matters in the country was equally 
prominent as a man of the world and as a citizen. 

David Williams was ther called upon by President Birge 
for one of his usual charming speeches and he succeeded 
in more than his usual way. A reception and a dance fol- 
lowed in the ball room. The abundance of well selected 
and well served refreshments, the entrancing music, the lux- 
urious environment, the magnificent toilets and the dancing 
in which over one thousand participated, made the occasion 
one which will never be forgotten by any of the attendants. 
It was voted the most sociable and successful function ever 
given by any hardware association. 

Notes of enthusiastic praise were to be heard on every 
side. Praise for the cuisine, for the entertainment commit- 
tee, for the hotel management, for the service, and for the 
speakers. The conclusion of the affair, so difficult in manage- 
ment and so dependent upon fraternal relationship rather 
than provident methods alone, without a hitch, without a 
blunder or bathos of any kind or at any time, was some- 
thing which few anticipated. That the entertainment com- 
mittee of the American Hardware Manufacturers’ Associa- 
tion accomplished all this, speaks volumes for their executive 
ability, their foresight and their untiring efforts. 

The committee was composed of the following men: 

F. S. Kretsinger, Chairman, American Fork & Hoe Co., 
Cleveland, Ohio. 

Henry W. Avery, 

The Avery Stamping Co., 


C. W. Asbury, 
Enterprise Mfg. Company, 
Philadelphia, Pa. Cleveland, Ohio. 
Robert Garland, N. A. Gladding, 
The Garland Nut & Rivet Co., E. C. Atkins & Company, Inc., 
Pittsburg, Pa. Indianapolis, Ind. 
John E. Harbster, Joseph M. Hottel, 
Reading Hardware Company, G. & H. Barnett Co., 
Reading, Pa. Philadelphia, Pa. 
Edward Ingalls, W. T. Johnson, 
The Atha Tool Company, The American Axe & Tool Co., 
Newark, N. J. Glassport, Pa. 
George M. Landers, Fred. S. Merrick, 
Landers, Frary & Clark, Standard Horse Nail Company, 
New Britain, Conn. New Brighton, Pa. 
Edward E. Perry, T. H. Taylor, 
Hopkins & Allen Arms Co., American Steel & Wire Co., 
Norwich, Conn. New York City. 

Attractive souvenirs, including gold chains and preserved 
fruits, were distributed by the Oneida Community, Limited, 
of Oneida, New ‘York, during the reception. They were 
very popular and helped to develop the insouciance and gen- 
eral freedom from care of the whole occasion. 

In addition to the attractive souvenirs furnished by the 
Oneida Community, Limited, John Chatillon & Sons of New 
York City held in store a pleasant surprise in the form of a 
miniature scale. The Dover Manufacturing Company, of 
Canal Dover, Ohio, gave away some asbestos sad irons that 
proved especially popular. 


FRIDAY MORNING. 


The final executive session of the American Hardware 
Manufacturers’ Association assembled in its ninth annual con- 
vention was called to order at 10 a. m. Friday morning by 
President Birge. 

Taking up the matter introduced by F. S. Kretsinger in 
the Wednesday session with regard to the character of the 
consular reports issued by the Department of Commerce 
and Labor at Washington, the following resolution was 
passed : 

“Resolved, That the American Hardware Manufacturers’ 
Association, in convention assembled in the National Capitol, 
approves a plan to reorganize the American consular service 
on a strictly business basis, that it may become more serv- 
iceable in the extension of our foreign trade, by the creation 
of larger markets for our products.” 

It was determined to send a copy of these resolutions 
to President Roosevelt. 

During the course of the convention, a great deal of 
annoyance was engendered by lobbyists representing the two 
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armies of railroad rate regulation advocates. The supporters 
of Mr. Bacon’s views on the matter and the supporters of 
President Parry were present in goodly numbers in the 
lobby of the hotel exhorting the members of the two hard 
ware conventions to advocate their respective methods of 
reform. The presence of these two rival factions may have 
helped to make the question of primary importance to the 
hardware men, and was partially responsible, perhaps, for 
the heated discussion of the matter of railroad rate regula 
tion and the final passage of the following resolution by the 
vote of forty-nine ayes to seven nays: 

“Whereas, The American Hardware Manufacturers’ As 
sociation, assembled in ninth annual convention, has under 
consideration proposed action of various kinds intended to 
preserve and promote the interests of its members as manu 
facturers and shippers, and incidentally the public at large, 
including the appropriate amendment of the Interstate Com- 
merce Law, that great statute which was designed to redress 
all real grievances of shippers and consignees, and yet protect 
the railway carriers in the enaction of reasonable and just 
revenue, and which has been shown by the test of long experi 
ence to be defective in important respects, and particularly 
so in failing to afford prompt and efficient remedies to ship- 
pers for existing transportation evils, and whereas, the amend- 
ment of this important remedial law was given extended treat- 
ment in the last executive message to Congress by the Presi- 
dent of the United States, and has since been publicly dis- 
cussed by the president in numerous addresses, wherein that 
great leader of the people and advocate of the enforcement 
of civil rights has announced the changes in the law which 
after the most painstaking examination, consideration of the 
opinions of the Attorney General and other legal advisors, and 
mature reflection, are deemed essential to effect the purposes 
of the act and justly promote the public interest, and whereas 
it seems a prudent and wise course to follow the disinterested 
and patriotic leadership of our great President rather than be 
diverted by specious arguments from individuals and more or 
less interested sources into advocating peculiar and untried 
plans of legislation, now therefore be it 

“Resolved, That this Association does hereby cordially 
endorse the plans for railway rate legislation proposed by 
President Roosevelt, and recommend that such railway rate 
legislation be enacted by the Congress at its next session.” 

The election of officers was then taken up, the Nominat 
ing Committee reporting as follows: 

PRESIDENT. 

F. S. Kretsinger, American Fork & Hoe Company, Cleve-_ 
land, Ohio. 

VICE-PRESIDENTS. 

C. W. Asbury, Enterprise Manufacturing Company, Phila 
delphia, Pennsylvania. 

George W. Corbin, Corbin Cabinet Lock Company, New 
Britain, Connecticut. 

William M. Pratt, The Goodell-Pratt Company, Green 
field, Massachusetts. 

ADVISORY BOARD. 


Julius C. Birge, St: Louis Shovel Company, St. Louis 

Missouri. 
EXECUTIVE COMMITTEE. 

Robert Garland, Chairman, Garland Nut & Rivet Com 
pany, Pittsburgh, Pennsylvania. 

Samuel Disston, Henry Disston & Sons, Inc., Philadel 
phia, Pennsylvania. 

John E. Harbster, Reading Hardware Company, Reading 
Pennsylvania. 

William H. Hayes, Iron City Tool Works, Limited, Pitts 
burgh, Pennsylvania. 

W. M. Taussig, Challenge Cutlery Corporation, New York 
City, New York. 

C. F. Carrier, Cronk & Carrier Manufacturing Company, 
Elmira, New York. 

Edward Ingalls, The Atha Tool Company, Newark, New 
Jersey 

Edward M. Kemp, Wabash Screen Door Company, Chi 
cago, Illinois. 

The election of Mr. Kretsinger was hailed with great 
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enthusiasm despite the regret expressed that ex-President 
Birge could not continue the great services which he had 
rendered the Association in his former capacity. President 
Birge was one of the ablest presidents that the Association 
had ever had, and his last stroke, the annual address deliv- 
ered at the Wednesday afternoon session, was a masterpiece. 
After the incoming president had been conducted to the 
chair, Vice-President Asbury rose and spoke as follows: 
“Mr. President, there is one subject about which I feel 
deeply and I am quite sure that all-manufacturers in this 
room feel the same. We have been charmed with the presi- 
dent who has just retired, his marked ability in conducting 
the affairs of this Association for two years cannot fail of 
appreciation, his personality appeals to all of us strongly and 
the services he has rendered are beyond my poor power of 
expression. I move that a vote of most hearty 
thanks be extended Mr. Birge for his services to this associa- 
(Applause. ) 


you, sir, 


tion during the two years of his office.” 
The motion was seconded by Henry B. Lupton and car- 
ried by acclamation. The ninth annual convention adjourned 
at 12:15 p. m. 
+2 —$__—__— 


VERNON C. WISE. 


Vernon C. Wise, the son of Jesse V. Wise, was 
killed at a football game, Saturday, Nov. 4th. Vernon 
was a member of the Oak Park High School Second 
Eleven, and in spite of his light weight, one of its 
most aggressive players. He suffered injuries, how- 
which resulted in his death half an hour after 
He was conscious 


ever, 
he has been taken from the field. 
to the end. 

Jesse V. Wise, his father, lives in Oak Park, Illinois, 
and has been well known in Western hardware circles 
for the last nineteen or twenty years. He has been 
Western agent for Bommer Brothers, 256-276 Classon 
avenue, Brooklyn, New York, for the last four years 
with an office at 179 East Lake street, Chicago. Pre- 
vious to that time he was employed by the Hodge & 
Homer Company, being connected with this concern 
for fifteen vears. 

EEE ASLO OS NE 
SCREEN DOOR FIXIN’S. 


With the purpose of presenting a description of the 
new Columbian and Cleveland all-steel, screen door 
hinges, screen door sets and the Columbian all-steel, 
door ‘spring and other specialties, the Columbian 
Hardware Company of Cleveland, Ohio, have pub- 
lished a small booklet entitled “Screen Door Fixin’s.” 
This booklet has been numbered fourteen and is for 
the season of 1906. 

The Columbian all-steel spring hinge with hold back 
has a powerful, triple coiled, smooth acting spring 
that swings the door quickly and evenly from any 
angle. The broad bearing surfaces increase the ef- 
ficiency of the hinge and prevent sagging of the door. 
The hinge is clean cut and symmetrical in appearance. 
The edges of the flanges are drawn down at right an- 
gles giving a beveled effect, strengthening the flanges 
and leaving no raw edges to be torn or bent by rough 
usage. This hinge is made of steel throughout. 

The Cleveland spring hinge is simple with a heavy 
spring. It is well made and solidly put together, the 
spring being exposed. The hinge will allow a door to 
remain open or closed as desired. 

Other trade marks of this well known line of spring 
hinges include the Clover Leaf, Acorn, Columbia, 
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Gem, Star, Faultless, Torrey and others. The com- 
pany manufactures also a complete line of door pulls 
and catches, sash lifts, etc. 

The builders’ hardware catalogue describes their 
line of Columbian steel gem spring hinges, Columbian 
floor spring hinges, cabinet and show case spring 
hinges, coat and hat hooks, door springs, etc. The 
company also publishes a vise and anvil catalogue. 
They will be pleased to send catalogue number four- 
teen of their Screen Door Fixin’s to dealers mention- 
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REORGANIZED. 


The Garry Iron & Steel Company of Cleveland, 
Ohio, has been reorganized with the same name. All 
of the debts of the old organization have been paid in 
full with interest and the new company is incorporated 
with a paid up capital stock of $300,000. George D. 
Wick of the Youngstown Sheet & Tube Company is 
president, C. S. Bigsby is vice-president, and W. A. 
Kingsley is secretary and treasurer. Mr. Kingsley 
has been for many years with the General Fire Proof- 
ing Company. 

It is the intention of the new company to enlarge 
the business, particularly in the manufacture of iron 
and steel roofing, conductor pipe, eaves trough, and 
roofing paint. This work has been entrusted in great 
part to vice-president Bigsby, whose executive ability, 
time and labor saving genius, and warm personality 
are recognized as being of an exceptional nature. The 
plant of the company is in good condition and well 
equipped. Conditions are auspicious for a successful 
career. 

Pitta ie a oa 

John Daland, junior, is president, and G. H. 
Goodhue, 6 Chestnut street, Salem, Massachusetts, is 
clerk of Daland Company, Incorporated, capitalized at 


$8,000, to deal in hardware. 


Robert Morang, Augusta, Maine, is president and 
L. A. Burleigh is clerk of the Eastern Coupling Com- 
pany, incorporated with a capital stock of $50,000, to 
deal in hose sprinklers, etc. 


William H. Fellows is president and treasurer and 
Nettie E. Fellows is clerk of the Peabody Supply 
Company, capitalized at $8,000, to deal in hardware 
and building materials at Peabody, Massachusetts. 


The business heretofore conducted by the Benedict 
& Burnham Manufacturing Company and the Holmes, 
Booth & Haydens Company, both of Waterbury, Con- 
necticut, has been amalgamated and will hereafter be 
conducted under the name of the Benedict & Burnham 
Manufacturing Company. 


Notice has been given of the dissolution of the part- 


nership of Aaron G. Rice and James T. Chapman, 


under the firm name of A. G. Rice & Company, hard- 
ware and house furnishings, Sea Isle City, New Jer- 
sey. Aaron G. Rice is authorized to settle all debts 
due to and by the firm. A new building is being 
erected by Mr. Rice, which will be used as a plumbing 
shop and storage room for the new firm which will be 
conducted under his name. 








—_—_ — — =~ 


‘¥ 


rr = 


we 








THE AMERICAN ARTISAN 





AND HARDWARE RECORD 51 


Meeting National Hardware 
Association 





The eleventh annual convention of the National Hardware 
Association was held at Washington, D. C., November 8, 9 
and 10. Delegates from all parts of the country were present. 
The first meeting was held WedneSday morning, November 
8. That the meeting would be a success was apparent from 
the promptness and enthusiasm of the members. 

WEDNESDAY MORNING. 

President Samuel A. Bigelow called the convention to 
order at ten-thirty. He said: 

Ladies and gentlemen, delegates and friends, it is a great 
pleasure to extend to you a warm and hearty welcome to 
the 11th annual convention of the National Hardware Asso- 
ciation of the U. S. 

Each year increased attendance shows the growing in- 
terests in our work. The feature of our meetings that we 
like most to cultivate is bearing good fruit, for never before 





8. A. Bigelow, Ex-President, National Hardware Association. 


have the ladies outnumbered the present attendance. We ap- 
preciate their continued interest in our work. 

Assembled here in the capital of our country are repre- 
sentatives from nearly every state in the Union, as well as 
from our sister state across the Canadian border, we are 
here to cement the ties of friendship, brotherly love, to work 
together for our common welfare. Let us hope that each 
member will meet many old friends and make many new 
ones and carry away home pleasant memories of our Wash- 
ington meeting. 

The convention then joined in singing “America.” 

The president introduced Rey. D. J. Stafford, D. D., rec- 
tor of St. Patrick’s church, Washington, who invoked the 
Divine Blessing in the following words: 

INVOCATION. 
In the name of the Father, Son and Holy Ghost, Amen. 


Almighty and everlasting God, father of all nations, we lift vention, than in the Capitol of our Country? 


our hearts in gratitude to Thee this morning. We thank 
Thee for our great prosperity, for the national resources of 
our great country and for all that marvelous progress where- 
with Thou hast blessed with bountiful harvests all the na- 
tions of the world. 

Grant us, Father, thy protection, Almighty God to direct 
us in the ways of prosperity and to bless us in the days of 
our happiness, as Thou dost bless us in the days of our 
troubles, in the days of our misery. Give us to understand 
that righteousness exalts a people and that to abide in the 
way of Thy commands is the best security for future prosper 
ity and future greatness, and that in our dealing with one an 
other, as well as in our dealings with the nations of the world, 
we may always remember to give just measure and absolute 
justice to every individual and to every nation with whom we 
have dealings that we may always be faithful to Thee, and that 
we may understand that morality and honesty are the things 





W. 8. Wright, President National Hardware Association. 


upon which national prosperity depends and the surest guar 
anty for the future of this great country; that in all things 
we may glorify Thee and bless Thee through Jesus Christ 
our Lord. 

rhe blessing of God, the Father and Son, and the Holy 
Ghost descend upon this convention and inspire you in your 
deliberations and in building up business integrity amongst 
all the states of our great nation. 

Mr. Bindley moved that Mr. Van Newkirk be elected 
as general secretary during the session of the convention 

The motion was seconded and carried 

On motion J. J. McCaffrey was elected railroad secretary 
during the sessions, 

President Bigelow then read his annual address, which 
was as follows: 


PRESIDENT BIGELOW’S ANNUAL ADDRESS 


What more fit place to hold our eleventh annual con- 
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What better time than in the closing months of a most 
eventful year, which has brought peace to two great nations, 
through the personal effort of our beloved President (Theo- 
dore Roosevelt). 

With armies of half a million men, veterans who had 
fought the fiercest battles recorded in history, each confident 
and anxious to renew the conflict, neither was willing to 
suggest a settlement. 

These were the conditions existing when he proposed 
a conierence to arrange terms for peace. The world looked 
upon the realization of his suggestion as an impossibility. 

His position as President of a great nation, free from 
the petty jealousies and self-interest of all other countries, 
added to his known honesty of purpose, eminently fitted him 
to accomplish this most difficult undertaking. 

The sequel to this great triumph is now being developed 
in Russia, where it promises to give new life and liberty to 
millions of people who have been downtrodden for hundreds 
of years. 

Let us rejoice that our President has been the chosen 
savior to relieve all this distress and suffering, and that 
God has given him the power and strength of will to accom- 
plisi these great results. ; 

In offering our tribute, I believe we can all subscribe 
to Secretary Morton’s estimate of the man, whose honest 
integrity, and indomitable will have enabled him to accom- 
plish so much good for all mankind, and placed our country 
in the proud position of peacemaker for all the world. 

“He is, taken all in all, one of the most remarkable 
of all the great men who have occupied the White House. 
As earnest in his love of country as Washington, as far- 
seeing as Jefferson, as courageous as Jackson, and as much 
opposed to human slavery in all forms as Abraham Lincoln, 
he stands robust in his integrity, and sturdy in his deter- 
mination that there shall be a square deal all around.” 

Let his example guide us in the work of our convention. 


John C. Koch, First Vice-President, National Hardware Associa- 
tion. 


INDUSTRIAL CONDITIONS. 


A year ago we were on the threshold of the second great 
outburst of American industrial expansion. To-day we are 
in its midst. 

Looking about us, we find labor of every condition 
fully employed—our factories are all working and producing 
a larger output than was ever known before. 

Pig iron, the base metal from which all hardware prod- 
ucts are made, was never in greater demand, many furnaces 
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have withdrawn from the market, having sold their entire 
product for the first quarter of the coming year. 

All classes of buyers are still in the market, and all 
grades of iron are in demand. 

Notwithstanding advanced prices, buyers are seeking to 
make contracts extending far into next year, but few fur- 
naces are willing to sell beyond April next. 

Consumption at the present has reached marvelous pro- 
portions. Prices have already advanced over $3.00 per ton 
in the past year. Coke, also an important factor in the re- 


Brace Hayden, Second Vice-President, National Hardware 
Association. 


duction of pig iron to the finished products, is in active 
demand at higher prices. Ovens are heavily over-sold, and 
high premiums are being paid for prompt delivery. 

Bountiful harvests have rewarded the farm laborers in 
every section of this great country. A high level of prices, 
both for farm products and for manufactured material, is 
increasing the fabulous wealth of our country with rapid 
strides. A report from this city in September gives these 
facts regarding the country’s crops in 1905: 

“The value of the farm products raised in the United 
States in 1905 will equal approximately the total value of 
all the gold mined in the last thirty years. 

“While the backbone of agricultural prosperity is repre- 
sented by the three great speculative crops, wheat, corn and 
cotton, other products swell the total by many hundreds 
of millions of dollars. For example, the American hen lays 
$145,000,000 worth of eggs per year, but it is worth about 
as much as the wheat crop, and more than the cotton crop. 

“In 1870 the country produced 287,000,000 bushels of 
wheat for a population of 38,500,000. This year it will pro- 
duce 700,000,000 bushels for a population of 83,000,000. 

“The wheat crop would require 24,640 trains of 40 cars 
each to move it, more than half of the freight cars in the 
entire country. The 5,737,000 farms in the country are valued 
at more than $20,000,000,000, and gross value of crops raised 
in 1809 was $4,717,000,000, or 20 per cent gross income, and 
yet the average return per farm is but $800. 

“The distribution of the crops is the marvel of the world. 
To-day a million freight cars are hurrying the crops over 
the many miles of railway to the seaboard, and to the various 
distributing points to feed our people. 

“The 2,716,000,000 bushels of corn would occupy approxi- 
mately equivalent to 3,380,000,000 cubic feet if closely packed, 
or space enough to cover the entire site of the ‘city’ of 
London to a depth of 100 feet.” 

Two years ago Benner prophesied the conditions as they 
now exist in 1905 and promised they should continue until 
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1911. Surely we should be thankful that we can share in 
this prosperity. 

For four months, our brothers in the South have been 
called on to fight a terrible plague, which has paralyzed 
business, and brought sorrow and suffering to its people. 
With true- American pluck and energy, they have fought a 
bitter fight against a subtle foe, and, thank God, they have 
won. Let us hope they have done their work so well they 
may never be called upon to renew this terrible struggle 





BR. A. Kirk, Member Advisury Buard, Nation®l Hardware 
Association. 


again. To-day they are free to pursue their paths in peace, 
and share in the general welfare. 


ASSOCIATION WORK. 


Never before in the history of our country was there 
a brighter outlook for the industrial and commercial inter- 
ests than exist to-day. During the past year your Executive 
Officers have labored diligently on the lines laid down by 
you at our last convention. The report of the various com- 
mittees will give you the detail of their work and their 
recommendations should receive your careful attention and 
loyal support. 

You will be called upon to discuss and advise your of- 
ficers and committees on many vital and important matters. 


Our intercourse with manufacturers has been most cor- 
dial. 


Our membership was never larger or more united than 
it is to-day. 

The benefits from our Association are increasing each 
year. i iff 

Our customers, the retail dealers, appreciate our support 
and honest desire to improve the conditions that menace 
them. 

Intelligent, broad-minded men govern their councils and 
use their influence to promote cordial relations with their 
jobbing friends. 

In the two years your President has occupied that hon- 
orable position, he wishes to thank the members of your 
Executive Committee and your Secretary and all the mem- 
bers for their loyal support. 

No member ever refused to accept a committee appoint- 
ment or to do any work assigned to him. His years spent 
in your service and his many warm friends will ever bring 
back pleasant memories, but none that he treasures more 
highly than the many kind and loving messages he received 
on his golden business anniversary. 
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Let; us be grateful that death has taken from us so many 
less than in the preceding year. 


OBITUARY. 


Members rise while we read the names of those of our 
number who have joined the Great Majority since our last 
meeting : 

Mr. Henry C. Millar, of Charles Millar & Sons Co., 
Utica, N. Y. June, 1905. Mr. Millar had been identified 
with the commercial interests of his city for a number of 
years and had the confidence and respect of the entire com- 
munity. 

Mr. Edmund Orgill, of Orgili Bros. & Co., Memphis, 
Tenn. Died in September, 1905, in the 81st year of his age. 
For 51 years he was identified with the hardware interests 
of that city. Was a man of high character and bequeathed 
to his family an untarnished name 

Mr. Fred Hinds, of Babcock, Hinds & Underwood, Bing- 
hamton, N. Y. May sth, 1905. A young man who gave 
promise: of great usefulness, esteemed by his friends and 
loved by his family. 

Mr. Dosithe P. Patenaude, of A. M. Holter Hardware Co., 
Helena, Mont. Died May 3d, 1905, in Southern California, 
where he had gone in the hope that his health might be 
restored. He was generally in attendance at our conven- 
tions and took a great interest in Association work. He will 
be missed by many friends. 

Mr. Wm. C. Peters, of James M. Vance & Co., Phila- 
delphia. Died Jan. 15th, 1905. An honorable, conscientious, 
old-time merchant, noted for dealing justly with his fellow- 
men, and taking great interest up to the time of his death 
in the uplifting of mankind. 

Mr. James N. Frye, of Frye, Phipps & Co., Boston, Mass. 
Died Dec. 5th, 1904, in the 76th year of his age. He was a 





W. W. Supplee, Member Advisory Board, National Hardware 
Association. 


successful merchant and a courtly, honorable gentleman, 
dearly beloved by hosts of friends. 





Secretary-Treasurer T. James Fernley made the following 
report: 


SECRETARY-TREASURER FERNLEY’S REPORT. 





Again, and for the eleventh time, it is our privilege to 
come before you with a report of the conduct of the work 
entrusted to your humble servant. We will not attempt at 
this time to give a detailed account of the work of the year, 
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but following custom will during the three days of our con- 
vention report in detail regarding correspondence and con- 
ferences, as questions may arise during discussions. 

During the year, we have visited nearly all the members 
of our Association excepting those in ‘the extreme West. 
The members of our Association have all expressed them- 
selves as being well pleased with the work that was being 
accomplished by our organization. We have whenever pos- 
sible during the year attended meetings of sectional and 
state Associations. Among others visited being the Southern 
Hardware Jobbers’ Association, New York State Hardware 
Jobbers’ Association, and the Missouri River Hardware Job- 
bers’ Association. We have been in constant communication 
during the year with all sectional and local Associations and 
have been benefited thereby. 


One hundred and twenty-eight houses have signified their: 


intention of having one or more representatives present at 
this convention. This is a larger number than has ever been 
present on any previous occasion, and this would indicate 
that the interest in the work of our organization is stronger 
than ever, Quite 70 per cent of the membership will answer 
to roll call. Considering that the organization covers the 
entire country, and that about 10 per cent of our members 
are located in the Pacific Coast States, we feel-that the at- 
tendance at this convention indicates in no uncertain manner 
the strength of the organization. 
RELATIONS WITH RETAIL TRADE, 


We are very much pleased to report that the retail mer- 
chants of the country have built up a very strong organiza- 
tion and that to-day the National Retail Hardware Associa- 
tion of the United States is a truly representative body. The 
officers of this Association and our own are on very friendly 
terms indeed, and we are co-operating to the extent of our 
ability in our efforts to improve existing conditions. 

CATALOGUE HOUSE COMPETITION. 


A very large portion of the work of the Secretary- 
Treasurer during the year has been devoted to his duty as 
General Secretary of the Wholesale & Retail Hardware Joint 





P. E. Strauss, Member Executive Committee, National Hardware 
Association. 

Committee, and it is very pleasing indeed to be able to report 

that our labors in this connection have been crowned with 

considerable success. Inasmuch as this is a subject which 

will be discussed at our meetings, we will not go into detail. 

MAIL DELIVERY, 

Our attention was called through the columns of the 
Iron Age on September 2ist, to the order of the Fourth 
Assistant Postmaster General, providing for the numbering 
of rural free delivery boxes, and the delivery of mail to the 
patrons of the rural routes when addressed by number. 
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We immediately wired the Postmaster General, protest- 
ing against the order, asking for its immediate rescinding. 
We also communicated promptly with the members of our 
organization, and with the secretaries of the various com- 
mercial bodies, including Boards of Trade, Chambers of 
Commerce and Commercial Clubs throughout the country, 
asking them to take similar action. We were very much 
gratified indeed at the responses received, and as a result 
of concert of action from the various commercial channels, 





R. M. Dudley, Member Executive Committee, National Hard- 
ware Association. 


the order has been suspended. It is still mecessary to be 
vigilant concerning this matter. 

We would also call the attention of the members of our 
Association to the importance of the necessity of carefully 
watching legislation in connection with the enactment of a 
Parcels Post Bill. We find that a very large number of 
the members of Congress are in favor of the passage of 
such a bill, and it can only be prevented by a systematic and 
active opposition. 


ONE CENT LETTER POSTAGE. 


During the year a very large number of manufacturers 
have sought our assistance in connection with their efforts 
to meet the views of the jobbing trade. We have been very 
freely consulted regarding classification of the trade, and at 
all times have endeavored to be fair and impartial in sug- 
gestions made to manufacturers. As a rule, we find that 
those who are attempting to be classed as jobbers, and who 
are not entitled to jobbing consideration, are not legitimate 
retail merchants, but are a type of concerns who are doing 
a general merchandising business, and who are jobbing other 
lines of goods, simply using “hardware” as a side line. We 
feel that our efforts in connection with the classification of 
the trade are as much to the interest of the retailer as to 
the jobber. 

FINANCIAL CONDITION. 


Our financial report will show that our treasury is in a 


‘prosperous condition, notwithstanding the fact that we have 


had some unusual expenses this year in connection with our 
catalogue house work. 

The standing committees of the Association have given 
very faithful attention to all correspondence placed in their 
hands. The Executive Committee, without any exception, 
have manifested a desire to so guide the work of the Asso- 
ciation that the interests of all the members should be prop- 
erly protected. Our President has been in constant corre- 
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spondence with the Secretary of the Association, and has 
generously given his time and talent in connection with our 
work. . 

The Secretary-Treasurer desires to thank the Associa- 
tion for confidence reposed in him, and to express a hope 
that this eleventh annual convention will be the most suc- 


cessful one ever held. 





It was moved and carried that the reports of the presi- 
dent and secretary-treasurer be accepted and placed on file. 





William Starke, Ex-President, Canadian Hardware Association. 


Secretary Fernley announced the future programme as 
to social features outlined by the entertainment committee. 

Roll call showed a large attendance of delegates. 

The president introduced Mr. C. A. Birge, ex-president 
of the Canadian Manufacturers’ Association, who made the 
following remarks: 


VOICE FROM CANADA. 


Mr. President, Ladies and Gentlemen and Members of 
the National Hardware Association and Members of the 
American Manufacturers’ Association of the U. S.: It 
gives me a great deal of pleasure to say just a word or two 
to you this morning. I shall not take up your time, because 
I know you have a lot before you. I am unexpectedly called 
upon this morning. 

I am not here representing anybody but myself in a way. 
The Canadian Hardware Association has sent a representa- 
tive here who I believe will speak to you later on, but I am 
here on their invitation as a manufacturer of Canada. The 
invitation has come to me year after year through the secre- 
tary of the association up there, yet this is the first time that 
I have been able.to avail myself of it. 

I do not feel as a stranger amongst you entirely, because 
I am to some extent an American. I am not an American, 
but I am a real Canadian, but my father was born in the 
good old state of Connecticut, consequently I have a warm 
heart and a warm corner in my heart for anything that be- 
longs to the U. S.—its people, its government, and everything 
else. 

I bring to you, while not a representative—not officially 
representing the manufacturers of Canada, or the iron manu- 
facturers of Canada, but I believe I am personally safe in 
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saying that the gentlemen here representing the Canadian 
wholesale association will bear me out in bringing greetings 
from the Canadian manufacturers of hardware to the Na- 
tional Hardware Association—the buyers of hardware, they 
are very important to us as manufacturers. We like you 
very much, but we like you on this side of the line. You 
have got such a very high wall around your garden that the 
only way we can get to look over it at all is to go through 
the gates and we cannot bring anything with us. Our wall is 
not quite so high as yours, but we are hoping to have it 
higher; we are hoping to have it somewhere along the line 
of your own—not as a retaliatory measure at all, but for 
the purpose of building up in Canada our nation as you in 
the United States have built up yours, under the policy of 
protection. 

We admire the people of the United States and our ad- 
miration has been wonderfully increased during the last few 
weeks by the action of your noble President—and uncrowned 
King—who reached out his hand to two of the rulers of na- 
tions on the earth, and said, gentlemen, it is time for peace 
Our admiration was further called out by the fact that the 
reaching out of his hand in that manner resulted in peace 
—results which I question if any other ruler on the face of 
the earth could have brought about. (Applause.) 

United States stands in a peculiar position in that respect 
You are in position to do that thing, because you are not 
entangled so much with foreign policies as the European 
nations. 

Let me again offer greetings as a Canadian manufacturer 
and my good wishes for the success of your convention and 
for your success commercially, nationally, and personally. 
I thank you, gentlemen. 

Secretary-Treasurer Fernley then introduced the Cana 
dian representatives as a body to the association. 


President Bigelow announced that the next thihg before 





W. M. Glass, Chairman Transportation Committee, National 
Hardware Association. 


the convention was the discussion of the catalogue house 
question. He introduced Mr. S. Norvell of St. Louis, chair- 
man of the catalogue house committee. 


Mr. Norvell said: 
S. NORVELL’S ADDRESS. 


Mr. Chairman, Ladies and Gentlemen: In our handling 
of this catalogue house question to-day we are going to try 
to get away from dealing in platitudes. We find that a good 
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many people are talking of the catalogue house subject and 
when we get down to tacks we find they are saying what 
somebody else has told them; they don’t know what they are 
talking about from the actual facts. They are dealing in 
impressions, and our effort to-day will be to cut out oratory, 
even if we were capable of being orators, and dealing in 
some cold facts, and in order that there may be no question 
about the facts that we will present, we will produce by this 
stereopticon photographs of the pages of the last two cata- 
logues issued. We are not dealing in ancient history, there- 
fore we are not producing any photographs of old catalogues, 
with one exception. They are catalogues that have been 
issued within the last sixty days. 

On my way to Washington I had the pleasure of stop- 
ping in Pittsburg, and there I was invited out to a home of 
a prominent official connected with the Manufacturers’ As- 
sociation. He had heard me “orate” on a number of occa- 
sions. At the supper table his young daughter said she would 
like to know about this catalogue house question. I warned 
her of what it meant to get me started upon that subject, 
but with the courage of childhood and ignorance she per- 
sisted; so after dinner we sat by the grate, and in A B C 
manner I told this young lady what this catalogue house 





J. D. Moore, Member Executive Committee, National Hardware 
Association. 


question meant, and the official of the association afterwards 
told me I converted him and he had never understood the 
matter as clearly as he did in the A B C talk. 

Now, to boil the matter down—for generations it has 
been the custom in this country for the.manufacturers to sell 
goods to the jobber and for the jobber: to sell the retail dealer 
and for the retail dealer, to sell the consumer. That system 
has built up in a large measure the prosperity of this country. 
It has developed our business men. Nowhere in the world 
has there been the opportunities that there has been in this 
country for the man who started with nothing in a few years 
to become the proprietor himself. That condition, if the 
catalogue house is permitted to increase and to continue 
what they are already doing will largely pass away, because 
it will limit individual opportunity. Benjamin Franklin, one 
of our wisest men, stated that that government was the best 
government that gave the largest number of men an oppor- 
tunity to raise their families in comfort and respectability. 
We claim that the catalogue system is absolutely against that 
proposition. It means a few very wealthy and hundreds of 
underpaid employes. The President of the United States, 
in his last message to’ Congress, said’ that the well-being of 
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this country depended on the welfare of the artisan, the 
laborer, and especially upon the well-being of the small mer- 
chant, and while business enterprise. was to be commended, 
that he saw one of the evils .of the times in the gathering 
together of immense amounts of capital and great numbers 
of people in a few concerns in the large cities of this coun- 
try. I think we can claim that President Roosevelt is a 
pretty good anti-catalogue house man. 

Now the figures that we will present to-day have been 
compiled, not by jobbers, but by retail merchants from their 
own invoices. The gentlemen you will hear are active retail 
merchants. 

Now I will first call upon Mr, E. M. Bush of Evansville, 
Ind., vice chairman of the joint committee on the catalogue 
house question and also vice president of the National Retail 
Hardware Association. 

Mr. Bush addressed the convention and said: 


ADDRESS OF E. M. BUSH. 





As one of the representatives of the retail hardware in- 
terests, and a member of the joint committee, I am glad of 
this opportunity to meet with you and discuss the burning 
question of catalogue houses. 

The worthy and honored president of our national retail 
organization, our national secretary, the chairman of the 
joint committee and other official sources, with the discussion 
of this matter in the trade press have left me no new argu- 
ments to bring to you, nor would the ten minutes allotted 
to me permit me logical presentation. My idea ‘is that we 
may have for a short time a heart to heart talk about the 
matter. 

May I ask how many of you gentlemen, you manufac- 
turers have, like the retailers—taken one of these catalogues 
home and gone carefully through it, noting their prices and 
the goods of your manufacturer that they illustrate and sell. 
You know what the catalogue has paid for them, you know 
what the jobber has paid for them and you also know what 
the jobber is expected or required to get for them from the 
retailer, I want to say and I base my knowledge upon well 
established facts, that a retailer who pays rent and himself 
a salary cannot do business under 20 per cent. Remember 
that the volume of business done by retailers does not run 
into the millions or even hundreds of thousands of dollars, 
as does your business, Sales of $30,000 to $40,000 a year for 
a retailer is a very fair business; 20 per cent of the first 
amount is $6,000; of the latter, $8,000. An attempt to pay 
freight, drayage, taxes, rent, insurance, advertising, donations 
to all sorts of enterprise, stenographers, clerk hire, book- 
keeper, collector etc. and to yourself a moderate salary out 
of this will quickly convince you that I have made no mis- 
representation as to our cost of doing business. Knowing 
then that it costs the retailer not one per cent less than twenty 
to do business seeing how little margin there is upon your 
goods for the retailer, if he meets the price—which we are 
having to do more and more all the time—have you not won- 
dered how he can do it and meet his obligations? We are 
up against a condition, not a theory, gentlemen. 


FACTS NOT THEORIES. 


We retailers have no means of knowing the cost of 
manufacture, but we have the intelligence to judge of rela- 
tive values, and we know that the manufacturer, except per- 
haps when the volume of business runs into millions, cannot 
make money where his products are sold above the actual 
cost of production—counting nothing for marketing same, 
wear and care of machinery, salaries, rent, taxes, insurance, 


‘etc., for the profits there is for the retailer if he meets the 


catalogue prices—and if you cannot do this with your volume 
of business, should the retailer be expected to grow rich 
and opulent upon his? Let me assure you that these cata- 
logues are in very generous circulation throughout the entire 
country and the only reason they are not in the hands of 
practically every rural household, at least, is because the 
cataloguers do not yet know all rural names, but these firms 
are turning heaven and earth and, I fear, some postal officials, 
to contrive some way to reach them all. For instance, the 
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recent order that was issued by the postal department that 
mail be delivered upon rural] routes by numbers only, and 
while we have succeeded in having this part of the order 
held up, the department still insists upon mail boxes being 
numbered—to my mind a most foolish proposition—for before 
the numbering is completed upon a rural route some new 
family moves in or builds upon it and what will his number 
be? In order to keep intact the numbering of these routes 
will the next official ruling be that no farm upon the route 
can be subdivided and built upon and that every new-comer 
must settle at the end of the route and so obtain a number 
no pre-empt? Why is numbering insisted upon? Does some- 
thing lie behind it? 

Allow the present deplorable and unprofitable condition 
brought about by catalogue houses to continue at the expense 
of the retailer and you, gentlemen, face not a theory, but 
a conditon, serious to yourself and the country, when these 
houses become so numerous and strong by syndicating that 
they can dictate to you the prices they will pay for goods or 
start factories of their own. Let us consider for a moment 
which system—for one of the other must eventually profit— 
will bring the greatest output for factories, and which system 
will tend to produce the highest grade articles. 

The catalogue house illustrates your wares with small, 
indifferent cuts, setting forth their virtues in a size type that 
requires a reading glass to decipher and depends upon cut 
prices to market these wares, and a cut price inevitably 
cheapens merchandise. 

If the retailer is supplemented by the cataloguer, with 
him yoes the trade press and a large proportion of a city and 
country press, for the retailer is the direct support of the 
latter and the trade press receive their support from the 
manufacturer who uses this paper to reach the retailer, No 


retailers—no trade press. 


The retailer besides advertising your wares in his local 
papers, displays them in show windows and well arranged 
stores, calling attention to their merits through progressive, 
wide-awake salesmen, whose end is to create the desire for 
possession, Who knows better than yourself that seeing an 
article creates the desire for it. How often have you in 
reading advertisements in magazines resolved to send for 
that article and never carried your resolve into execution? 
But see in a show window something you desire, you step in 
and possess it, and so with other members of our household 
The retailer's desire is to sell the best and most profitable 
line, avoiding investing in and talking inferior cut-price 
goods. Hence, gentlemen, I claim that supporting the re- 
tailers in this fight you are helping win your own battle, 
having in him an influence always at work to create a demand 
for more goods, and from him comes a more constant demand 
for better goods that bring a good profit. 


THE SQUARE DEAL, 


I attribute the demand there is now for cheap and inferior 
goods to the influence of the cataloguers, ten cent, racket and 
department stores, who are forever beating down the price and 
looking for leaders, that bane and curse of commercial life 
of to-day. If the change from the “deserved creating” to 
the “vision destroying” system is brought about, it will be 
much easier for the retailer with comparatively small invest- 
ments to change his vocation than for manufacturers to ad- 
just themselves to conditions that will be irksome, to say 
the least, or have for competitors the syndicate of mail order 
houses, with factories of their own—which will surely be the 
development of that system. 

We appeal to you, not as servants worthy of their hire, 
but in all the dignity of free-born American manhood, as 
men who believe in a square deal and who do not believe we 
are receiving a square deal, when after investing in, displaying 
and talking the quality and merits of your wares and assist- 
ing in making them household words in American homes, 
you manufacturers sell to, or permit to be sold by cataloguers, 
these wares which are used by them to knife your friends in 
the back. 

In my own place of business there are some tools that 
have been sold continuously by my predecessor and myself 
for fifty-two years, long before a catalogue house was 
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dreamed of, and I am glad to say, gentlemen, I have never 
seen these tools illustrated, priced or named by any cataloguer. 

What possible argument has a retailer with a customer 
who brings into his store ofie of these catalogues with a 
number, size and name of a manufacturer upon an article 
quoted at a less price than you can possibly sell and even 
make expenses? I have been up against this very proposition 
time and time again, and, gentlemen, it makes me feel like 
thirty cents. 

The retailers in our organization appreciate the wonderful 
progress that has been made in this work, for the comparison 
of the latest issues of the cataloguers with those of only two 
years ago, show that many prominent manufacturers, who 
were greatly in evidence then, have disappeared now and, 
we believe, forever from these pages. 

There ‘is an old Arabic prayer of good wishes, “may 
your shadows never grow less,” and I give it to you heartily 
—but may the name of every one of you vanish in like man- 
ner as have these other names of whom I speak from off the 
pages of every catalogue in the country, for then will the 
retailer come into his own again. 


At the close of Mr. Bush’s remarks Mr. Norvell intro- 





Retall 
Retail Hardware 


E. M. Bush, ist Vice-President, National Hardware As- 


sociation; Member Wholesale and 
Joint Committee, 
duced Mr. S. R. Miles of Mason City, Iowa, a member of the 
executive committee of the National Retail Hardware Asso- 
ciation. 
Mr. Miles said: 


ADDRESS OF S. R. MILES. 
Mr. President and Gentlemen: 

I thank you for this opportunity to present, as a mem- 
ber of the wholesale and retail joint committee, some phases 
of this catalogue house question from a retailer's point of 
view. In a great deal of discussion of this question it seems 
to me the retailer himself has not been taken into considera- 
tion; and that he has been criticised by those having little 
knowledge of the subject or people they have been wont to 
distrust. Such criticism is not only unfair, but unjust, and 
instead of bringing the three interested parties to this dis- 
cussion, namely, the manufacturer, the jobber and the retail- 
er, into close and more friendly relationship, so far as the 


retailer is concerned, it has had exactly the opposite effect. 
I would like you this morning, if you can, to place yourselves 
in the position of retail hardware merchants, forgetting for 
a time your own ideas on this subject and considering the 
question from. a retailer’s point of view. 


It has been said, 
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and with reason, that a single fact is worth a carload of 
arguments, and I shall try to refrain from dealing in glit- 
tering generalities, of which, it seems to me, we have had 
quite enough in the discussion of this subject, and to con- 
fine myself to facts as best I may. If my presentation of this 
question this morning is in an argumentative way, kindly 
attribute it to the habit necessarily acquired by a retail sales- 
man of presenting facts in this way, rather than any desire 
on my part to take up your time with more argument. There 
will be presented during this session a number of facts and 
figures in a way that must be more convincing than anything 
I can say to you and in a more comprehensive way than I 
believe the same facts and figures could be represented by any 
other method. With a knowledge of what is coming later 
I will only call your attention to two or three matters, hav- 
ing a bearing on the subject under discussion, that I think 
may not be touched upon later. 
EXTENT OF CATALOGUE HOUSE TRADE. 


On of the questions frequently asked by those not fa- 
miliar with the subject is: Is this catalogue house question 
general or local, or does it exist largely in the imagination of 
the retail merchants? To be able to answer this question 


8. R. Miles, Member Executive Vummittee National Retail Hard- 
ware Association; Member Wholesaie and Retail Hard- 
ware Joint Committee. 
fully and intelligently, on October 20th I caused to be mailed 
out through the secretaries of a number of hardware asso- 
ciations a circular letter in which I enumerated 32 lines very 
generally carried in stock by the retail hardware merchants 
of the country, requesting the merchants receiving them to 
check the various items on the list on which they were most 
frequently called on to meet the catalogue house price. While 
I knew something of the extent of the territory covered by 
the two prominent catalogue houses, I was very much sur- 
prised on checking replies received to note that they were 
from Minnesota on the north to Texas on the south; Massa- 
chusetts on the east, to Washington on the west; and was 
still further surprised to find more items checked on the 
same number of replies on the lists from Washington and 
Connecticut than from Wisconsin and Iowa. In this connec- 
tion I will give you a few of the prominent lines indicated, 
simply giving you the percentage as to the whole number of 

replies received : 
Ammunition 
Builders’ hardware 
Cutlery 

Hay tools 

Poultry fence 


60 per cent 
30 per cent 
50 per cent 
55 per cent 


very gratifying both in quality and quantity. 


60 per cent . 
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70 per cent 
per cent 
per cent 
per cent 
per cent 
per cent 
per cent 
per cent 
per cent 


Cream separators 
Guns 
Mechanics’ tools 
Sewing machines 
Stoves id gna eae sta’ 
Tin and enameled ware 
Washing machines 

The point I desire to bring out by this comparison is: 
What avenue of escape is there left open for the retailer if 
he is obliged to meet the catalogue house price on 32 different 
lines of goods carried by him? May I ask what lines are left 
open to him on which he can hope to redeem his business and 
make it profitable? There is but one reason why a Boston 
jobber can go to Iowa and sell his wares; that one reason is 
simply price. That same reason—price—is the real and only 
foundation upon which the catalogue house of to-day is able 
to build and maintain its business. The same weapon placed 
in the hands of the retail hardware merchant, or taken from 
the catalogue house would go a long ways toward the solution 
of this troublesome problem. ‘Do it now” is a trite saying in 
very common use to-day, and the retail hardware merchants 
of the country are saying to the manufacturers to-day, not to 
a single manufacturer, but as to one man, “Do it now.” Cut 
the catalogue house off your list. If it result in a still fur- 
ther slaughter of prices, let it come. We are ready for the 
fray. As you must be convinced before this session closes we 
cannot now profitably meet catalogue prices; and their inabili- 
ty to secure standard well-known brands of hardware through 
legitimate and regular channels will injure all far more than 
a still further slaughter of prices will injure the retail mer- 
chant. 

WHO GETS THE PROFIT? 


We have sometimes heard the great growth and present 
business of catalogue houses charged up to excessive profits 
demanded by the retailer, this profit sometimes even amount- 
ing to graft. Among other duties assigned me as a member 
of this committee, one was to tabulate a list covering certain 
lines of hardware for use at this meeting. The task becomes 
such an interesting one that I did not. confine myself to the 
lines assigned me, but made up a list of more than 150 items, 
covering pretty generally the various lines carried by the 
average retailer. A number of these items were figured by 
discount, but 122 of them were figured net, either by single 
piece, dozen or gross. I find these 122 items would cost the 
retailer $158.94, against the catalogue prices of the same items 
of $150.08. Now if this list of goods were sold by the mer- 
chant at his exact cost, without freight or even the catalogue 
house, one small percentage of profit added, it would pay him 
a gross profit of $1.14 or about three-fourths of one per cent. 
Speaking of graft, this is certainly a direct example. Now 
if you will add to the merchant’s cost 5 per cent to cover 
freight and cartage and 20 per cent for the cost of doing 
business, making a total of 25 per cent, and deduct from this 
his excessive profit of three-fourths of one per cent, you 
have a difference and an actual loss of 44% per cent. Con- 
sidering yourself in a retailer’s shoes, how do you like it? 
But you may see any dealer that will pay the prices used 
in this schedule is not entitled to any consideration. I will 
furnish any jobber or manufacturer in this room or out of 
it a copy of the items and prices used in making this com- 
parison, and if they will agree to supply the same goods at 
a material saving in cost to the retailer, I will undertake to 
put them in touch with a volume of business that will prove 
Making this 
comparison was not in my mind when making up this sched-. 
ule. It was suggested as the work progressed. And prices 
used are those at which any live retailer, hardware merchant 
can purchase the goods enumerated. But I have every reason 
to know the prices used are lower than are being made to 
the average dealer, either by the jobber or by the manufac- 
turer; making the comparison from the standpoint of the 
average retail merchant a still more aggravated one. 


A CASE IN POINT. 


Occasionally some writer for the trade press solemnly 
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and wisely informs us that business conditions have changed, 
and that the manufacturer must go direct to the retailer, 
if not to the consumer to market his products. In this con- 
nection, I have compiled some figures I requested a jobber 
selling southern trade, one selling eastern trade and a local 
Iowa jobber, to send me a few copies of orders just received 
from their customers. I made this request without disclosing 
in full my reasons; but, notwithstanding, they responded 
very promptly, and I think a brief study of these replies 
will prove not only interesting, but instructive. I will give 
you the state from which the order was sent, the number 
of items and the number of factories with which it would 
be necessary to place orders to cover the various items. 
An order from Texas of 31 items coming from 1o different 
factories; Louisiana of 20 items from 12 different factories; 
Missouri of 36 items from 17 different factories; Mississippi 
58 items, 22 different factories; Arkansas, 60 items, 26 fac- 
tories; Missouri of 28 items, 12 factories; Massachusetts, 76 
items, 15 factories; Majne, 200 items, 34 factories; Iowa, 52 
items, 17 factories, at a total cost of $50.82, or about $3.00 
for each factory order. Iowa, 39 items, 19 factories, total 
$75.95, or less than $4 for each factory order. Iowa, 53 
items, 27 factories, $74.08, or about $2.75 for each factory 
order. 

While orders of the size indicated above might be satis- 
factory to the manufacturer, the placing of 40 orders with as 
many factories to cover 90 items would not be satisfactory 
to the retail merchant. I think these figures will serve to 
show that the retail hardware trade is not yet ready to go 
to the manufacturer direct in order to supply all of their 
wants; and that there is not only a very wide field of useful- 
ness for the jobber, but a decided reason for his existence 
on the part of the retailer. Too limited stocks carried by 
the average retailer is also frequently urged as a reason 
why the catalogue houses have been able to build up their 
present business. Let us consider for a few moments what 
it would mean to the retailer to buy a majority of his sup- 
plies from the manufacturer. It would mean one of two 
things, and still more limited assortment or increase in capi- 
tal invested. It is very much of a question even if the retail 
hardware merchants in many localities were able to and did 
sell every dollar’s worth of hardware in the territory 
belonging to him, if he would be justified in multiplying his 
present investment in stock by 2%, which would surely follow 
were the jobber to be eliminated. 

ACTS NOT WORDS. 

As a patriotic American citizen, as well as a retail hard- 
ware merchant, I am proud of the high rank the American 
hardware merchant, I am proud of the high rank the Ameri- 
can hardware manufacturer has attained among the hardware 
manufacturers of the world, standing, as he surely does, at 
the very pinnacle. And I congratulate you, gentlemen, on 
this proud achievement, but lest you forget, I ask if you 
will consider, for a few brief moments, at least, one element 
that has made this success possible, and to ask yourselves 
if success without the aid of the “man behind the gun,” 
the more than 2,500 active, energetic, loyal retail hardware 
merchants of the United States, can your success continue 
without his assistance, if it can, there is little use to continue 
this discussion. If not, what then? But you say we want and 
must have the continued assistance and co-operation of the 
retail hardware merchant. Let us supposé you have had in 
your employ a man that has been with you for years. This 
man has been an intelligent, faithful employe; has been 
an important factor in the successful conduct of your business. 
You call him into your private office and say to him, “John, 
you have been in my employ a great many years; I appreciate 
what you have done for me, and I want you to continue in 
my employ, but owing to changed business conditions it will 
be impossible to longer continue your name on the payroll.” 
How long would John stay? The retail hardware merchant 
of to-day is John. We care little for words of praise and 
flattery, what we want is our names on the payroll. Without 
this you cannot hope to continue to receive that hearty and 
enthusiastic support that has marked the past, and surely 
contributed to your success. In the discussion and the 
handling of this question, the retail merchant (hardware) has 
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undoubtedly made some mistakes. But in considering them 
we ask you to throw about them that same mantle of charity 


that he has used in considering your attitude on the catalogue 
house question. That mantle, while new, seems from the 
viewpoint of some manufacturers at least to be high enough 
and broad enough to cover the entire catalogue house ques 
tion. The mantle of changed conditions. 

At the close of Mr. Miles’ remarks, Mr. Norvell pro- 
ceeded to give his illustrated address on the catalogue house 
question. 


STEREOPTICON ILLUSTRATION. 





Mr. Norvell said he had prepared a large number of 
stereopticon views for the education of the delegates on the 
catalogue house question. The room was darkened and pic- 
tures thrown on a screen. 

The first pictures were those of the buildings of catalogue 
houses photographed from catalogues. 

The next were photographs taken from catalogues of the 
claims made therein that the catalogue house would undersell 
everybody on earth. 





T. F. Ireland, Member Executive Committee, National Retail 
Hardware Association; Member Wholesale and Retail 
Hardware Joint Committee. 


Photographs of what was said in the catalogues about 
shipping goods direct from the manufacturers to their con- 
sumers and their shipping arrangements. 

Photographs of how they claim to avoid express charges 
by club orders being made up among mechanics and farmers 
and shipping to one person by freight. 

These pictures were all taken from the last two cata- 
logues issued by certain prominent catalogue houses. 

Photographs were shown of offers made by certain cata- 
logue houses to their customers of 7 per cent interest on sums 
of money deposited with them running up as high as one 
thousand dollars. 

The price plan was shown of the catalogue houses where 
people buying a certain quantity of goods receive a present 
of an organ, a gun, or a sewing machine, which amounts to 
a cut of 5 per cent on the goods sold. 


The system of the catalogue house was shown of dis- 
tributing catalogues by which they pay people in the neighbor- 
hood to go around and scatter these catalogues and send 
the names of the farmers to whom they have given them. 

The commission system of the catalogue house was shown 
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where they pay one farmer 5 per cent to gather up orders 
from others. 

There were fifty plates shown, comparing the retail 
dealer’s cost with the prices quoted to consumers by the 
catalogue houses. 

Then followed twenty-five telegrams from twenty-five of 
the iargest houses in the United States selling hardware, that 
represented a total capital of twenty-five million dollars, and 
a total sales in the hardware line of over one hundred mil- 
lions, and who employed a force of twenty-five hundred 
traveling men. These telegrams were from all parts of the 
United States—from Boston to San Francisco and from 
Minneapolis and St. Paul to New Orleans, and all of them 
stated that they did not sell catalogue houses and that in 
their opinion the only cure for this evil is for manufacturers 
to quit selling them; that they did not believe in the con- 
trolled price idea—that is, the manufacturers controlling the 
catalogue house price. The great majority of these telegrams 
stated that both jobbers and retail dealers in purchasing goods 
should try as far as possible to avoid those lines shown in 
the catalogues of catalogue houses. 

Mr. Norvell, as chairman of the catalogue house com- 
mittee, said that he had requested twenty-five of ‘the largest 
jobbers, both Association and independent jobbers, to give 





oO. B. Barker, Member Executive Committee, Southern Hard- 
ware Jobbers’ Assuciation. 

an expression of opinion on the catalogue house question and 
that only two had declined to be quoted on the subject, thus 
showing the unity of opinion of the jobbers upon this ques- 
tion. 

A series of arguments or questions prepared by the com- 
mittee were shown on the screen for the consideration of the 
convention, which were as follows: 


CATALOGUE CATECHISM. 


No. 1.—If railroads should give a ‘few shippers an ad- 
vantage of twenty per cent over others, would not this be 
unjust discrimination? Would the government stand for it? 

No. 2—If certain manufacturers sold a few jobbers at 
twenty per cent lower than the rest of the jobbing trade, 
how long would their goods be carried by other jobbers? 

No. 3.—Is not a catalogue house selling to consumers a 
retail dealer? 

No. 4——When a manufacturer Sells his line of goods to 
a catalogue house at twenty per cent less than the retail mer- 
chant can buy the same goods, is not this unjust discrimina- 
tion? 

No. 5.—Is not the controlled-price theory wrong in prin- 
«ple? Should the catalogue houses enjoy both a jobbing and 
retail profit? ; 
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No. 6.—Do not such double profits on certain lines place 
them in position to do business without profit on other lines? 

No. 7.—When a manufacturer sells his line to catalogue 
houses upon the controlled-price theory, thus enabling them 
to enjoy all the jobber’s profit and all the retail merchant's 
profit, does he not, by affording them this double profit help 
the catalogue houses carry on their warfare, in the form of 
cut prices, against other manufacturers who have declined 
to sell them? 

No. 8.—Have not manufacturers who were sincere and 
determined in their efforts not to allow catalogue houses to 
obtain their goods through indirect sources, shown it is pos- 
sible to cut off their supply? 

How can a catalogue house injure itself more than to 
quote cut prices on lines of goods and then be unable to fill 
orders? 

No. 9.—If a manufacturer admits he is afraid catalogue 
houses will cut prices on his goods, therefore he does their 
bidding; would it not be only logical for jobbers to obtain 
protection from this manufacturer in the same manner? 

No. 10.—Is not the key to the solution of this catalogue 
house question in the hands of the manufacturers ?—Simply 
because catalogue houses cannot obtain extreme prices on 
their lines from any other source? 

No. 11.—/s any jobber to-day, of any standing,. selling 
catalogue houses, or can he afford to take the chances of 
selling them? 

No. 12—Do not far-sighted manufacturers realize the 
profit both jobber and retail merchant can make on their goods 
is one of their dest assets? 

No. 13.—When a retail merchant cuts a price, is not the 
demoralization only local? When a price is cut by a cata- 
logue house, does it not cover the entire country and affect 
every dealer, regardless of local conditions? 

No. 14.—Is not the entire hardware trade of the country, 
wholesale and retail, a unit in its views on the catalogue 
house evil? 


No. 15.—Is not the only difference of opinion between 
most manufacturers and all jobbers and retailers, simply a 
question as to the remedy that should be applied to the evil? 

No. 16.—The Joint Committee believes the only remedy 
is to quit selling catalogue houses. If there is a better remedy 
it has not been suggested. 


Many people are prepared to criticise who have no sug- 
gestions to offer. 


No. 17.—It is only fair to those manufacturers who have 
quit selling catalogue houses that the entire jobbing and 
retail trade of the country should know the position, on this 
question, of every manufacturer and jobber in the hardware, 
sporting goods and cutlery lines. 

Do the manufacturers of guns and rifles realize that on 
account of the competition of catalogue houses, small mer- 
chants are not stocking their goods? Where formerly good 
stocks of these goods were carried all over the country, it is 
now the exception to find a complete stock in any medium- 
size or small retail store. Merchants tell the jobbers’ sales- 
men there is not enough money in the goods to pay for the 
investment of stock. They are trying to do business by taking 
special orders. 

It is clearly not to the interest of either manufacturers 
or jobbers to have retail merchants quit stocking any lines of 
goods. 

It may be interesting to hardware jobbers to know that 
the catalogue houses are obliterating, on those makes that 
the manufacturers have refused to sell them, the serial num- 
bers on guns and rifles they obtain through indirect sources. 
The manufacturers of such guns and rifles are refusing to 
guarantee or to replace any of their goods on which the serial 
numbers have been obliterated. 

This information should be given by jobbers to their 
salesmen. 

Some have been of the opinion that this catalogue house 
agitation would die out. Some have pursued a neutral policy 
in the hope that things would blow over. This is a mistaken 
policy. The retail merchants in a large part of this country 
are in direct competition with catalogue houses every day— 
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they cannot forget this competition, it is constantly impressed 
upon them. 

Therefore, even if this Joint Committee passes away, 
others will rise up to take their place and carry on the fight 
of an irrepressible conflict. The system of selling goods 
through jobbers and retail merchants, and through catalogue 
houses, cannot and will not exist in this country side by side. 

Every hardware and sporting goods jobber in this coun- 
try should see that his buyers have on their desks the cata- 
logues of Montgomery Ward & Company and Sears, Roebuck 
& Company. He should see that every buyer is thoroughly 
posted on the lines of goods sold by these catalogue houses. 
He should have his buyers study their prices. 

One of the greatest obstacles the Catalogue House Com- 
mittee has had to overcome on this question, has been the 
lack of definite knowledge on the part of manufacturers and 
jobbers, and also editorial writers of trade papers. Many 
men have expressed their opinions who did not know what 
they were talking about, and could not tell what was being 
offered by these catalogue houses on the various lines if you 
asked them. 

The retail hardware trade associations should impress 
upon their members the great importance of their being 
supplied with these catalogues, so they will know the prices 
that are being made and the lines of goods being sold by these 
catalogue houses. 

Mr. Norvell then stated that the object of the whole 
thing was educational, that this would probably be the last 
time that the catalogue question would be discussed in open 
meeting . 


REMARKS OF THE GRAND OLD ROMAN. 





At the close of Mr. Norvell’s illustrated address, Mr. 
W. P. Bogardus, of Mt. Vernon, was called upon for re- 
marks. Mr. Bogardus said: 

Mr. President and gentlemen: I would like to emphasize 
one point, if it costs the jobber fifteen per cent to handle 
goods and it costs the retailer 20 per cent to handle goods, 
how can either one .of them live if the catalogue house buys 
the goods at the same price that the jobber buys them? To 
whom will the jobber sell his goods? 

Now, we hear a good deal about fair play these days, 
of equity and justice, and we see the revolution which has 
gone over the country in the elections of yesterday, which 
indicates that the American people are in favor of fair play 
and justice to all. Now I submit to you, gentleman, that if 
you expect 90 per cent of your trade to live, you have got to 
protect them. If you give the same price to ten per cent vf 
your trade that you give—even less sometimes—that you give 
to your jobbers, how is the jobber going to sell his goods, 
and to whom is he going to sell them? 

It is utterly impossible for the retail trade of this country 
to exist unless there is some different arrangements made 
for the handling of goods, and I submit this question to you, 
gentlemen, as a fair question. 

We do not ask any favors. We do not ask any privi- 
lege. We simply ask to be treated as your friends, as the 
distributors of your goods, as the men who finally pass them 
out to the consumer, and we ask your help, and we ask your 
backing, and we ask your advice and counsel in this matter. 
We have been up against this proposition for twelve solid 
years. We have never been able to get to a solution. We 
come to you as friends, as helpers, to help us out on this 
proposition and to give us some kind of a solution. We are 
here to-day as friends, not: as enemies. We are here to 
give you suggestions to help build up the trade of this coun- 
try. It is trade that caters to the necessities of mankind, 
there is not a house built, there is not a building of any 
kind built, but what your manufactured goods have to go into it. 
Now let’s stand together and see if we cannot get a solution 
that will bring back to the retail trade of this country and 
the jobber some measure of the prosperity that they hereto- 
fore enjoyed. 

Mr. Norvell, the Catalogue House Committee, have had 
their say. We have presented our idea of the case. We leave 
the issue in your hands. 
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A recess was then taken of the convention until 2:30 
p. m. 





WEDNESDAY AFTERNOON. 

The Wednesday afternoon session of the National Hard- 
ware Association was called to order by President Bigelow, 
at 2:35 p. m. The session was executive in character, and 
consisted principally in reports of the various committees 
and the pursuant discussion. The report of the Catalogue 
House Committee was read, but owing to its important char- 
acter, the consideration of the matter was deferred until a 
later hour. 

The report of the Metal Committee, of which J. A. 
McKee of the Merchant & Evans Company, Philadelphia, is 
chairman, was read and referred back to that committee for 
further consideration at their special meeting. 

President Bigelow then read a telegram received from 
F. P. Dunlop, president of the Southern Hardware Jobbers’ 
Association, in which Mr. Dunlop explained that he was 





W. P. Sogardus, President National Retail Hardware Associa- 
tion; Member Wholesale and Ketail Hardware 
Joint Committee. 
unable to be present at the meeting and regretted his en- 


forced absence. 

Mr. Palmer of the Palmer Hardware Company then ob- 
tained the floor and stated that he had received a telegram 
announcing the terrible loss suffered by James D. Moore in 
the Moore & Handley fire at Birmingham, Alabama, in which 
a loss of between $250,000 and $300,000 was incurred. Mr. 
Moore is a member of the executive committee of the asso 
ciation. President Bigelow appointed Mr. Palmer and Colonel 
B. F. Eshleman as a committee to prepare proper resolutions 
for the Association. 

C. F. Bragg, chairman of the Heavy Hardware Commit- 
tee, then read his report, which was referred to that com- 
mittee. 

The report of the Fraternal Relations Committee was 
read by John Donnan. This report was placed on file. 


With the understanding that it will be taken up later for 
consideration, the report of the Committee on Membership 
was read and placed on file. 
of this committee. 

The report of the Transportation Committee was pre- 
sented by A. J. Bihler of the James C. Lindsay Hardware 


George D. Logan is chairman 
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Company, Pittsburgh. The report was discussed at some 
length, especially the portion of the report referring to the 
proposed action by Congress giving more power to the Inter- 
state Commerce Commission. The committee referred the 
question to the convention, which in anticipation of a heated 
debate and marked division, quickly tabled it. A portion of 
the report was as follows: 

“We do not think it advisable to take any official action 
in this matter, as we believe it is too big a question for any 
board or body of men to deal with. A relief in one direction 
would be an injustice in some other part of the country. The 
bill now before Congress does not deal effectually with the 
real evil, nor does it provide for the exercise of safeguards 
to a dangerous power. In our opinion, the bill has a tendency 
to tremendously increase the power of the government at 
Washington.” 

It was stated that the discussion of the question showed 
that the members were equally divided in their views con- 
cerning the virtues or evils attendant upon the President’s 
plan of increasing the powers of the Interstate Commerce 
Commission. 

The report of the Executive Committee was read and it 





F. A. Heltmaa, Ex-President, Southern Hardware Jobbers’ 
Association, 


was moved and carried that the report be accepted and placed 
on file to be taken up at a later date. 

The report of the Catalogue House Committee was then 
again taken up for discussion, and on motion, the report of 
the committee was approved to some slight changes. 

President Bigelow then announced the names of the 
Committee on Nominations, which were as follows: 

Capt. F. Barker, Elmira. 

George W. Herrick, Boston. 

Col. B. F. Eshleman, New Orleans. 

Maj. T. G. Walther, St. Paul. 

Hobart Weed, Buffalo. 

J. P. Balderston, Philadelphia. 

J. A. Warner, St. Joseph. 

Auditing Committee: 

A. B. Palmer, Savannah. 

J. G. Bauer, Topeka. 

A. S. Burwell, Seattle. 

On motion the convention adjourned until 10 o’clock the 
next morning. 
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WEDNESDAY EVENING. 


A card party given by the National Hardware Associa- 
tion and in charge of the ladies, was tendered to the manufac- 
turers Wednesday evening, in the parlors of the Arlington 
Hotel. It was a big success. Over three hundred ladies 
and gentlemen participated in the game of euchre. The pres- 
ence of this large number of players, the interior decorations 
and the general eclat of the occasion united in producing a 
magnificent ensemble. A. A. Norton, the official stenographer 
of the National Hardware Association, was the only player 
who won all of the ten games. He selected as his prize a 
beautiful set of silver table service, donated by the Oneida 
Community, Oneida, New York. Not many hardware stores 
contain the number and variety of hardware specialties that 
had been contributed as prizes for the card party. The dif- 
ferent souvenirs donated as prizes were almost innumerable 
in number and variety. There were over a hundred prizes, 
all being either hardware or cutlery, and contributed by the 
manufacturers. 


THURSDAY MORNING. 


The executive session of the National Hardware Associa- 
tion was called to order Thursday morning at 10:30. Presi- 
dent Bigelow was in the chair. Secretary-Treasurer Fernley 
read a report showing the financial condition of the associa- 
tion. This proved to be of a most optimistic nature, indi- 
cating a flourishing status. On a motion the report was re- 
ferred to the auditing committee, composed of A. B. Palmer, 
J. C. Bauer and A. S. Burwell. 

The report of the committee formed to consider a 1 cent 
postage for first class mail was presented. George T. McIn- 
tosh, the chairman, read the report as follows: 


ONE CENT POSTAGE. 


Gentlemen: The matter of 1 cent letter postage has been 
taken up by different organizations at various times, but up to 
the present time none of them seems to have made much 
progress, and in our opinion only a strong business organiza- 
tion such as ours will ever accomplish the desired result. 

To the members of the association this is a very important 
matter, and I have no doubt the reduction from 2 to 1 cent in 
letter postage would mean a saving of over $2,000,000 per 
annum. Your committee would be aided in their work very 
much if the members of this association would advise their 
secretary-treasurer the exact amount of their postage account 
for the year 1904 to enable your committee to know just what 
the saving would be to our membership as a whole. This in- 
formation, if given to him, will not be known in detail to any 
of the committee, but he will simply give the committee the 
total amount, so you will not be giving away any inside in- 
formation of your business, and at the same time will be aid- 
ing the committee very greatly. Your committee realize they 
have no easy problem to solve, but our cause is so just we 
have confidence that we will succeed in due time. 

Possibly you are aware that at the present time letter 
postage, or first class matter, only amounts to about 12 per 
cent of the total tonnage and contributes 90 per cent of the 
total revenue, and that the cost of carrying a letter for which 
you pay 2 cents is less than one-quarter of a cent. This be- 
ing the case, is it unreasonable to ask the government to carry 
this letter at 1 cent when at that price the profit is over three- 
quarters of a cent? 

You of course are aware that there is at present a very 
large deficit in the post office department, which is increasing 
very rapidly each year owing to the large amount of second 


‘ class matter carried at an enormous loss. 


Your committee do not believe it policy at this time to 
make any attack on this second class postal matter, as we do 
not want to encourage opposition from that very strong 
factor, but believe in advocating a just cause and let matters 
take their course. 

We presume during the past year most of your have re- 
ceived a circular from a so called manufacturers’ association 
of New York City advocating 1 cent letter postage, and inci- 
dentally parcels post. Your committee, aided by your secre- 
tary-treasurer, have followed up this circular very carefully, 
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and are satisfied it is an underhanded movement in favor of 
parcels post and is a movement of the Chicago catalogue 
houses. During our investigations your secretary-treasurer 
received a letter from the secretary of this so called manufac- 
turers’ association stating over his signature that 1 cent letter 
postage was a secondary matter with them. 

During the month of September your secretary-treasurer 
organized in the city of St. Louis an organization of presi- 
dents and secretaries of trade organizations, of which he was 
elected secretary, and at that meeting they adopted the fol- 
lowing resolution: 

“We recommend that the various trade bodies and com- 
mercial associations throughout the country make strenuous 
efforts to induce congress to enact a law providing for 1 cent 
letter postage.” 

A similar resolution was adopted by the National Drug- 
gists Jobbers’ Association at their meeting in New York City 
in October. 

In February, 1905, the following resolution was adopted 
by the Indiana Retail Hardware Association: 

“Resolved, that we strongly urge upon our members the 
importance of carefully watching legislation on the parcels 
post question. This is a measure which, if ever adopted by 
the government, will seriously cripple the interests of the 
retail merchants of the country. We therefore ask that every 
member of our association use his influence on members of 
congress to the end that they shall pledge themselves to vote 
against any such measure. 

“We further urge the adoption of 1 cent letter postage. 
This is a measure which will benefit every citizen of our land 
and is one which is in favor of the masses and not of the 
classes.” 

This resolution has the right ring and should be adopted 
by every association of the kind throughout the country and 
through them sent to each and every member of congress. 

The success of 1 cent postage means sure death to par- 
cels post and in your committee’s opinion is the only way to 
kill that movement permanently. 

Your committee believe they must at once commence 
very active work and ask you to aid its members by au- 
thorizing your president to increase its size as he may think 
best. 





The report was accepted and placed on file. 

The subject was discussed at length by the members, who 
urged that earnest attention be given towards carrying out 
the suggestions made in the report. 

Mr. Stoddard, traffic manager of the Ammunition Asso- 
ciation, was then introduced and addressed the convention as 
follows: 


MR. STODDARD’S ADDRESS. 





If you will give me a few moments, I will try and explain 
to you as briefly as possible the restrictions passed by the 
American Railway Association on the shipping of ammunition 
and loaded shot shells; also some facts why these restrictions 
are uncalled for. 

Owing to a number of explosions of dynamite, nitro- 
glycerine and blasting powder shipped in bulk, which have 
caused the loss of many lives and the destruction of a large 
amount of property, a few months ago the American Railway 
Association appointed a committee for the purpose of drafting 
regulations regarding the transportation of high explosives. 
This committee had several meetings and, at one of their 
meetings in New York, we were invited to appear. At this 
meeting I found that they had embraced ammunition in their 
report under certain restrictions and I explained to them that 
small arms ammunition and loaded shells (shot gun) were 
neither explosive nor dangerous to handle, either in transpor- 
tation or in store, through fire or otherwise, and to substan- 
tiate my statement I gave them evidence of tests that had 
been made at one of our factories. Some of the tests are as 
follows: A case of cartridges was shipped to St. Louis by 
freight and then reshipped east; it was very roughly handled. 
One side of the case was split open, evidently by a hard fall, 
while one.end was broken through and the contents damaged, 
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either by fall or something being dropped on it. The case 
was roughly patched, one or two big nails being driven 
through right into the primers, and, notwithstanding this 


rough handling, none of the primers exploded. 

A case of 500 No. 12 gauge smokeless powder loaded 
shells, regularly loaded and packed, was dropped 25 feet onto 
an iron floor covered with oak planking. The force of the 
fall split off the top of the case, started the glue and dove- 
tailed in the ends. None of the shells exploded. We have 
instances of several cases that were dropped in like manner, 
from different heights and positions, and in none of the cases 
was the ammunition exploded. 

A case of 500 smokeless powder shells, regularly loaded 
and packed, was placed under a.drop hammer, weighing 
1,500 pounds. The hammer was allowed to fall a distance of 
2 feet. The entire column of shells was crowded together 


2% inches, shortening each shell nearly half an inch. The 
anvil was forced up through one end of the case. The top 
and bottom of the case were split off. None of the shells ex- 


ploded. This is the severest test of the effect of general shock 
to a case of shells or ammunition. 


A case of 500 smokeless powder shells, regularly loaded 
and packed, was subjected to a fire and heat from a gas blow 
pipe. The side of the case was burned through and badly 





Bruce Keener, Member Executive Committee, Southern Hard- 
ware Jobbers’ Association. 

charred, and the ammunition was pentrated by the flames. 
The expert conductjng the test stood at the side of the case, 
his hand resting upon it. When the _blow pipe was turned off, 
the fire in the case went out, illustrating that ammunition will 
not continue to burn by itself. There was no combination of 
the contents sufficient to even move the position of the case. 

All of these tests can be verified by photographs taken at 
the time. I also gave them quotations from a large number 
of letters received from our customers where these goods had 
been in buildings that were burned, and also offered to take 
the committee to any one of our factories at our expense and 
put the ammunition to any test that they might require to 
prove that the goods were perfectly safe to handle in trans- 
portation and that there was no danger on account of fire.* 
The committee, however, did not see fit to accept our invi- 
tation, but claimed that on account of the demands of the 
public some restrictions must be laid on ammunition. As far 
as I am able to ascertain, there has been no complaint from 
the public regarding fixed ammunition or loaded shells (shot). 
The committee finally modified the regulations, requiring the 
goods to be marked “Handle carefully,” and the signing of a 


*One of these tests was described fully in THe AMERICAN 
ArTIsAN October 7, page 38. 
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certificate to cover each shipment. This, you will understand, 
applies to all shipments that contain ammunition. Any of you 
in making a shipment of hardware or other articles may in- 
clude a few boxes of cartridges in the case and will be com- 
pelled to comply with these regulations. It seems to us that 
it is unwarranted and unjust to ask that any such rules should 
be applied to this product. In our opinion, if we are required 
to brand our packages “Handle carefully” it will only be a 
short time when these articles requiring special care will ad- 
vance in rate or classification and so attract the attention of 
underwriters throughout the country as to make necessary 
the storing in special warehouses under advanced premium 
rates. It also calls to the attention of railroad employes and 
the public in general that we desire our goods handled with 
care, which is not a fact, as the goods are as safe to handle as 
nails, so far as danger from explosion while in transportation 
or by fire is concerned. If there ever had been, during the 
forty-odd years which this commodity has been placed upon 
the market, a single instance where the article itself had in- 
jured or the surrounding property been injured by reason of 
rough handling, collisions, fires or other disasters, there would 
be a possible excuse or necessity for the branding of these 





C. B. Carter, Secretary-Treasurer, Southern Hardware Jobbers’ 
Association. 


goods “Handle carefully.” There have been three tests made 
in the presence of fire chiefs, insurance men and committees 
appointed for the purpose, one in Chicago, one in New York 
and one in Duluth, and the reports of these tests have all 
been favorable. 

We believe it is for your interest that you take this 
matter up with the officials of the railroad with which you do 
business, and if ‘possible get them to eliminate the rule re- 
quiring these goods to be marked “Handle carefully.” 

We earnestly hope that you will give this matter your 
immediate attention and assure you we will give you all the 


assistance that is possible by our endeavors to influence rail-. 


roads against any legislation regarding small arms, ammuni- 
tion, etc. 

This question was thoroughly discussed by the associa- 
tion. Recommendations were made by several members that 
the subject be taken up generally and locally and that influ- 
ence be brought to bear upon the various railroads to modify 
their past rules in respect to restrictions imposed in shipping 
of fixed ammunition. The following resolution was adopted 
in reference to the matter: 
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“Believing that loaded shells and fixed ammunition are 
not high explosives, we protest against their being so classed 
by transportation companies and direct that our association be 
instructed to carry out the spirit of same.” 


CANADIAN DELEGATION, 


President Bigelow then introduced Mr. William Vallance 
of Hamilton, Ontario, president of the Canadian Wholesale 
Hardware Association, who spoke as follows: 

“Mr. President and Gentlemen: It affords me a great 
deal of pleasure on behalf of the Canadian association to 
thank you for the very kind invitation extended to our mem- 
bers to visit you. We need counsel, have much to learn, and 
we know of no gathering in the world where we could learn 
so much as from the gathering that I see before me this 
morning, composed as it is of the most influential members of 
the trade in the United States. 

“We occupy on the map not a very large space; we are 
scattered; we have not the solidity that your association has. 
The coast has a small association of its own. Winnipeg has 
one for Manitoba, and the eastern provinces have one for the 
maritime provinces, and our association is composed of repre- 
sentatives from Quebec and Ontario. We have not attained 
to a universal association such as you have, but we hope to 
progress to it, but, owing to our long drawn out settlements, 
this has not yet been attained. We come here to learn. We 
cannot teach you anything. We are glad of the opportunity 
you have afforded us. I thank you, gentlemen.” 

President Bigelow then introduced Mr. T. H. Newman, 
Montreal, vice president of the association. Mr. Newman 
spoke as follows: 

“Mr. Chairman and Gentlemen of the National Hard- 
ware Association: I desire to confirm as strongly as I can 
the thanks so ably expressed by our president for the many 
courtesies tendered our association. We have been in exist- 
ence about seven or eight years. Mr. Fernley, your able sec- 
retary-treasurer, has paid us two visits. I would like to 
make a statement, I don’t know whether it is proper or not, 
but we will come no more unless some of the national asso- 
ciation pay our association a visit. We would like to see you 
at our next annual meeting in October, in 1906, possibly to be 
held either in Toronto or Hamilton, Ontario. 

“T would like to say just one or two words regarding the 
cordial, friendly relationship between the United States and 
Canada, not only in a friendly way but from a business point 
of view. We all in Canada do as much trading with the 
United States—considerably larger—than we do with Great 
Britain. We are so closely allied to you, the boundary line is 
so narrow and almost unintelligible, that our natural desires 
and inclinations are towards American goods, and these have 
become familiarized to us to a very large extent, and our fac- 
tories are modeled very much on the same plans that they are 
in the United States and are developing rapidly. 

“We in Canada seem to have turned the corner. We have 
a population of about six millions, progressing rapidly, with 
an unbounded territory and unlimited resources, and we look 
forward to a great future, and I think I am safe in predicting 
that in the next ten or fifteen years Canada will see a devel- 
opment undreamed of ten years ago. 

“TI don’t think I can add anything to what Mr. Vallance 
has said, and you will be welcome in Canada if you come 
there and we will do our best to entertain you and hope to 
see you next October.” 

Following the interesting comments of the Canadian dele- 
gation, a motion to adjourn till Friday morning at 10 o’clock 
was made and passed. 

The Metal Committee of the association, of which J. A. 
McKee of the Merchant & Evans Company, Philadelphia, is 
chairman, and which includes W. T. Gummey, H. W. Waite, 
General C. W. Tillinghast, J. A. Warner and Major T. G. 
Walther, convened and proceeded to consider reports of the 
various committees. This session lasted for an hour, when it, 
too, adjourned. 


THURSDAY AFTERNOON. 


The social feature of the afternoon and perhaps of the 
whole jobbers’ programme was a visit by the members and 
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guests of both associations to President Roosevelt at the 
White House. The delegates and guests to the convention 
had been furnished with invitation cards reading as follows: 
Reception by the President, 
tendered to the members of the 
National Hardware Association 
and the 
American Hardware Manufacturers’ Association, 
Thursday afternoon, November the ninth, 
nineteen hundred and five 
at half after two. 
This card to be presented at the 
east entrance of the White House. 

These cards gained admittance for the possessors to the 
reception room at the White House. After they had all as- 
sembled, the doors of the President’s office were opened and 
the President was ushered in. He greeted the visitors with 
the following words: 

“Ladies and Gentlemen: I wish to impress upon you the 
great pleasure I experience in greeting this representative 
body of American business men, and when I have said that 
greeting to the men I want to go a little further and say that 
I think the average American is a very good fellow. The only 
better fellow I know is his wife. I want to say that I am glad 
to greet the gentlemen who are present, but I am more pleased 
to have the attendance of the ladies. ‘You know I don’t say 
anything that I don’t mean. When I say the American woman 
is better than the American man, I mean it. 

“It affords me great pleasure to see you here. This re- 
public has been prosperous, chiefly through the extraordinary 
perfection of our business men, and also through the honesty 
of our business people. I am sure that that is absolutely es- 
sential for the development of business men and their success 
depends not only upon efficiency but upon absolute honesty in 
the conduct of our public life in politics and the business 
world.” 

The President’s words were greeted with applause. They 
rang with sincerity. On behalf of the visitors, President 
Julius C. Birge of the American Hardware Manufacturers’ 
Association, spoke as follows: 

“Mr. President: You have said that you mean what you 
say. We know it. I will say with like sincerity that when the 
name of Theodore Roosevelt is mentioned, no other name, Mr. 
President, inspires in the heart of an American the pride 
which that name suggests.” 

The guests then filed past the President, each being re- 
ceived and introduced in turn. Many of the western repre- 
sentatives had had the pleasure of meeting the President when 
the Hardware Special had arrived in Washington earlier in 
the week. There was no apathy shown, however, when the 
opportunity was offered of meeting the President a second 
time. President Roosevelt enhanced his reputation of being 
“the ideal American.” 


FRIDAY MORNING. 

The executive session was called to order at 10:30 a. m. 
with President Bigelow in the chair. A general discussion 
of the special committee reports followed and in co-operation 
with the action of the American Hardware Manufacturers’ 
Association, the jobbers passed the following resolution: 

“Resolved, That the National Hardware Association in 
convention assembled in the National Capital, approves the 
measure to reorganize the American consular service on a 
strictly business basis, that it may become more serviceable 
in the extension of our foreign trade, by the creation of a 
larger market for our surplus products.” 

A special committee was then appointed to prepare reso- 
lutions thanking the ladies for their splendid entertainment. 
The names of the gallant troubadours were not given out, 
however, owing to the innate modesty peculiar to conquerors 
of the feminine heart. 

A committee was appointed likewise to draw up a letter 
to President Roosevelt thanking him for the reception ten- 
dered the Association. The President succeeded in winning 
the friendship and admiration of all with whom he joined 
hands and words of approval for his tact and his personal 
magnetism were numerous. 
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The report of the Executive Committee was then taken 
up for discussion in detail. The presence of many knotty 
problems contained therein led to a prolongation of the 
debate. Adjournment was made, however, at I p. m. to allow 
the Heavy Hardware Branch of the Association to go into 
session. At 2 p. m., this committee adjourned likewise. 





FRIDAY AFTERNOON. 


The convention was called to order again at 2:30 by 
President Bigelow and the consideration of the report of the 
executive committee continued. The discussion was hurried 
on and later, on motion, the report was adopted as a whole. 

The auditing committee reported they had found the 
accounts in good order. 

The report of the heavy hardware committee was re- 
ceived and placed on file. 

A committee was then appointed to confer with a similar 
committee of the American Hardware Manufacturers’ As- 
sociation to consider the most desirable place for the next 
annual meeting of the two associations. 

The committee on resolutions reported the following 
report: 

RESOLUTIONS. 


Your special committee respectfully recommend the 
adoption of the following resolutions: 

Resolved, That a cordial vote of thanks be extended to 
Mrs. F. P. May, Mrs. George May and the ladies who as 
sisted in making our visit to Washington so pleasant and 


happy; to Rev. D. J. Stafford, D. D., for participation in our 
opening exercises; to Mr. J. H. Van Newkirk for his ardu- 
ous labors as journal secretary; to Mr. J. J. McCaffery for 
his painstaking work as railroad secretary; to the American 
Hardware Manufacturers’ Association for their profitable 
and instructive meeting and exceptionally social receptions ; 
to Mr. E. S. Jackson for his incessant and successful work 
in preparation for the banquet; to the Arlington managers 
for all they have done towards making the convention a 
success. It is a pleasure for the committee to add to the 
report the congratulations to oyr President, Samuel A. Bige- 
low, from our entire membership, on his completion of his 
semi-centennial in the hardware trade and to express the 
wish that he is now entering upon the most sucessful and 
enjoyable period, the length of which shall nearly equal that 
which has passed. 

Resolved, That the thanks of this association be ten 
dered to the American Manufacturers’ Association for the 
privilege extended our members, including the ladies, of lis- 
tening to the Hon. Theodore P. Shonts in his able presenta- 
tion of the Panama canal question and to the address of Mr 
G. Pinchot on the subject of Forestry in the United States. 

Resolved, That the National Hardware Association 
heartily endorses the views of Mr. Shonts and pledges the 
support of its members in assisting him to reach the end to 
which he and this government stand pledged, namely: That 
the canal will be built. 

The election of officers resulted as follows: 

PRESIDENT. 
W. S. Wright, Omaha, Nebraska. 
VICE-PRESIDENTS. 

John C. Koch, Milwaukee, Wisconsin. 

Brace Hayden, San Francisco, California. 
SECRETARY-TREASURER. 

T. James Fernley, Philadelphia, Pennsylvania. 
EXECUTIVE COMMITTEE. 

R. M. Dudley, Nashville, Tennessee. 

A. J. Bihler, Pittsburg, Pennsylvania. 

W. D. Taylor, Cleveland, Ohio. 

F. Barker, Elmira, New York. 

J. D. Moore, Birmingham, Alabama. 

P. E. Strauss, Boston, Massachusetts 

The newly elected officers were then called upon for 
speeches, each addressing the convention expressing his ap- 
preciation of the honor conferred upon him. 

The new president, W. S. Wright, assumed the chair 
while J. H. Writter on behalf of the association brought for- 
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ward to the rostrum four pieces of silver consisting of three 
large silver berry dishes and a silver pitcher, and addressing 
Messrs. H. H. Bishop, John Bindley, R. A. Kirk and Samuel 
A. Bigelow, stated that the association presented them with 
these souvenirs as evidence of the esteem of the association. 
That the organization is an honor to its members and to the 
officers was certainly evidenced by the warmth expressed in 
the speeches made by the incoming officers. 

On the whole, the convention was probably one of the 
most remarkable in the history of the organization. Perhaps 
at no meeting before had such matters of import come up 
for consideration. In the discussions upon the catalogue 
house subject and the parcels post topic, problems have been 
stirred up that are of interest not only to the members but 
te millions of people outside of the organization as well. 

Before adjourning a committee of three was appointed 
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to select the next meeting place. It is probable that this 
committee will select Washington or Chicago. 


FRIDAY EVENING. 

The annual banquet, given Friday evening by the Nation- 
al Hardware Association at the New Willard, was a decided 
success. The banquet hall was delightfully decorated. 

The speakers’ table was arranged across the hall, while 
the members with lady attendants were clustered in the cen- 
ter. Gentlemen without ladies formed a border around the 
whole. 

The menu, toasts, etc., were delightful—the consumma- 
tion, as it were, of the genial, frank good-fellowship that 
marked the meeting throughout. The unusually large at- 
tendance of ladies, with their brilliant costumes, gave a 
striking effect to the tableau presented by the many guests. 


The Hardware Special 


The special train bringing western members to the 
grand rendezvous was an unqualified success. The 
unexcelled road-bed of the Pennsylvania lines made 
the trip delightful, comfortable even when great speed 


was attained. The banquet was sumptuous—well 


W. H. (Pop) Bennett, Leader of the Expeditien, American Hard- 
ware Manufacturers’ Association. 

served, well selected. The piercing, drizzling rain 

without was in great contrast to the cheery warmth 

within. 

On arriving at Washington, the entire party, one 
hundred and thirty-four in number, were accommo- 
dated with carriages and driven to the White House, 
where they were received most graciously by Presi- 


dent Roosevelt. The manner in which the President 
conducted his part of the ceremony accounted in a 
measure for the assertion that “intimacy with Teddy 
brings the reverse of contempt.” 

The youngest passenger aboard was Miss Frances 
Kemp, daughter of Edward M. Kemp of the Wabash 
Screen Door Company. When Miss Kemp presented 
the President with an enormous bunch of American 
Beauty roses, the latter thanked her in a manner so 
impressive as to establish firmly the theory that per- 


The 


sonal magnetism is the divinest attribute of man in 
his relation to man. 

The incidents of the trip included the presentation to 
each passenger of a small but delicately designed stick 
pin by S. R. Doescher. The pin contained the mono- 
gram of Mr. Doescher, the initials being joined by an 
arrow. Later on, a committee, endeavoring to bring 
the next annual convention to Chicago, copiously dis- 
tributed canary colored badges bearing the inscription 
MEET ME AT CHICAGO, 1906. 
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At 7:30 p. m., at the New Willard, the day of ar- 
rival, “Pop” Bennett was presented with a magnificent 
Swiss gold watch, made by Pataek Phillipe of Geneva. 
This was a tribute to the splendid organizing and 
social genius of the leader of the expedition. To 
Thomas Webb, passenger agent of the Pennsylvania 
Railroad, was given a diamond-studded stick pin in 
grateful recognition of his successful efforts. The 
presentation committee consisted of D. A. Merriman, 
E. M. Kemp and W. H. Eaton. 

The menu card, devised by Mr. Bennett and the 
Pennsylvania Company, was attractive. On the front 
cover was a picture of the capitol; on the back a half- 
tone of the presidential mansion. The menu itself con- 
sisted of the following well-chosen dishes: 

CAVIAR TARTINE 
COTUIT COCKTAIL 
GREEN TURTLE, AUX QUENELLES 
CELERY OLIVES M? NGOES 


POMPANO JOINVILLE 
CUCU MBERS 
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Corbin Cabinet Lock Co., D. O. Macquarri 
Corbin Screw Corp., Fred W. Fee 

Clyde Cutlery Co., R. B. Jones 

P. & F. Corbin, W. C. Stephens, Geo. Overton 

W. A. Campbell 

Chicago Hardware Co., W. J. Gold 

Dover Mfg. Co., Chas. T. Johnson, R. F. Lind 

Columbian Hardware Co., W. C. Whicher 

Eagle Lock Co., Fred D. Ford 

Garland Nut and Rivet Co., Willard L. Hary 

Klauer Mfg. Co., W. H. Klauer 

Lalance & Grosjean Mfg. Co., Palmer W. Holmes 

Lawson Mfg. Co., W. H. Bennett 

Milwaukee Corrugating Co., Louis Kuehn 

Don McMillan 

National Sweeper Co., W. D. Hodson 

Ohio Tool Co., W. G. Miller 

Oliver Iron and Steel Co., Geo. T. Bailey 

Charles Parker Co., Frederick Pease 

Reynolds Wire Co., H. G. Reynolds, W. B. Merriman 

M. D. Rodearme! 

John T. Rowtree 

Russell & Erwin Mfg. Co., T. J. Usher 

Iver Johnson’s Arms and Cycle Works, G. F. Salisbury 


The White House. 


CALF’S SWEETBREADS, A LA FINANCIERE 
FRENCH PEAS 
IMPERIAL PUNCH MOET & CHANDON 
WHITE SEAL 
PHILADELPHIA SQUAB 
MASHED POTATOES 
WALDORF SALAD 


NEAPOLITAN ICE CREAM CAKE 
ROQUEFORT CHEESE.. .... ....CRACKERS 
FRUIT 
COFFEE CIGARS 


Between the covers, printed on the most delicate 
silk parchment was enclosed a list of the donors—the 
various manufacturers and members of the trade press, 
who contributed to the success of the undertaking. The 
whole was surrounded by laurel leaf border printed in 
vermilion. The body was a baby blue. The list was as 
follows : 

American Steel and Wire Co., D. A. Merriman. 
American Sheet and Tin Plate Co.. W. H. Eaton. 
American Screw Co., H. A. Taylor. 

Tue AMERICAN ARTISAN, Daniel Stern, W. F. Wallace. 
Ames Shoyel and Tool Co., W. W. Birge. 

C. M. Avery. 

E. C. Atkins & Co., N. A. Gladding, W. L. Sanford. 
Beall Bros., Ed Beall. 


Baldwin Forging and Tool Co., J. E. Pilcher, Frank M. 
Baldwin. 


Excelsior Steel Furnace Company, A. W. Glessner 

LaCrosse Steel Roofing and Corrugating Company, John 
Krcuer. 

Sargent & Company, Ed Dunning. 

Stanley Works, D. B. Woodbury, A. C. McKinnie 

Simonds Mfg. Co., C. F. Braffet. 

Wilcox Mfg. Co., D. W. Simpson. 

Wabash Screen Door Co., E. M. Kemp 

Ward-Dickey Steel Co., W. C. Dickey. 

J. D. Warren Mfg. Co., J. D. Warren. 

There were one hundred and thirty-four passengers in all, 
one hundred and five of whom started from Chicago. The 
entire list follows: 

W. J. Gold, of Chicago Hardware Co., Chicago, II! 

Mr. and Mrs. E. A. Hoffman, of Hoffman Hardwar« 
Co., Los Angeles, Cal. 

Mr. and Mrs. G. W. Trout, of Trout Hardware Co 
Chicago, IIl. 

Mr. and Mrs. C. D. Clark, of Clark, Quien & Morse 
Peoria, III. 

Rudolph Tenk, of Tenk Hardware Co., Quincy, III 

Chas. M. Hurst, of Morehouse & Wells Ca., Decatur, II! 

Mr. and Mrs. Otto Boetticher, of Boetticher, Kellogg & 
Co., Evansville, Ind. 

L. C. Empkie, of Empkie-Shugart-Hill Hdw. Co., Coun 
cil Bluffs, Ia. 

Mr. and Mrs. C. A. Knapp, of Knapp & Spencer Hard- 
ware Co., Sioux City, Ia. 

H. B. Buhrmaster, of Schmidt Hardware Co., Burling 
ton, Ia. 
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F. H. Luthe, of Luthe Hardware Co., Des Moines, Ia. 

Mr. and Mrs. J. S. Hayes, of Huber & Kalbach Co., Os- 
kaloosa, Ia. 

F. E. Cutler, of Cutler Hardware Co., Waterloo, Ia. 

Mr. and Mrs. J. G. Bauer, of W. A. L. Thompson Hard- 
wate Co., Topeka, Kas. 

I. N. Hockaday, of Hockaday Hardware Co., Wichita, 
Kas. 

Mr. and Mrs. W. H. Harwi, of A. J. Harwi Hardware 
Co., Atchison, Kas. 

J. B. Silliman, of Blish, Mize & Silliman Hardware 

Co., Atchison, Kas. 

J. C. Fritchie, of Lee Hardware Co., Salina,’ Kas. 

Arthur Brittan, manufacturers’ agent, Chicago, III. 

Ed. Dunning, of Sargent & Co., Chicago, IIl. 

Mr. and Mrs. C. C. Filbrick, of Foster, Stevens & Co,, 
Grand Rapids, Mich. 

Miss How and Mr. and Mrs. Geo. W. Welles, of Kelley- 
How-Thomson Hardware Co., Duluth, Minn. 

T. G. Walthers, of Hackett-Walthers-Gates 
Co., St. Paul, Minn. 

E. M. Andreesen and Mr. and Mrs. H. J. Lee, 
Glass-Andreesen Hardware Co., Omaha, Neb. 

Mr. and Mrs. J. C. Kroner, of Fred Kroner Hardware 
Co., La Crosse, Wis. 

A. B. Wayne and Mr. and Mrs. D. A. Merriman, of 
American Steel and Wire Co., Chicago, III. 

Mr. and Mrs. W. H. Eaton and two others, of American 
Sheet and Tin Plate Co., Chicago, III. 

N. A. Gladding and W. L. Sanford, of E. C. Atkins & 
Co.. Indianapolis, Ind. 

Ed. Beall, of Beall Brothers, Alton, III. 

Mr. and Mrs. R. B. Jones, of Clyde Cutlery Co., Clyde, O. 

Fred W. Fee, of Corbin Screw Corporation, Chicago, IIl. 

D. O. Macquarrie, of Corbin Cabinet Lock Co., Chicago, 
Ill. 

Mr. and Mrs. Chas. T. Johnson and R. F. Lind, of Dover 
Mfz. Co., Canal Dover, O. 

F. D. Ford, of Eagle Lock Co., Chicago, Ill. 

Ludlow S. Sherwood, of Columbian Hardware Co., Cleve- 
lana, O. 

Mr. and Mrs. W. H. Bennett, of Lawson Mfg. Co., Chi- 
cago, IIl. 

W. D. Hodson, of National Sweeper Co., Marion, Ind. 

Mr. and Mrs. T. J. Usher, of Russell & Erwin Mfg. Co., 
Chicago, IIl. 

Mr. and Mrs. M. L. Corey, of Argos, Ind. 

Mr. and Mrs. S. R. Miles, of Miles Hardware Co., Mason 
City, Ia. 

W. G. Miller, of Ohio Tool Co., Chicago, Ill. 

Frederick Pease, of Charles Parker Co., Meriden, Conn. 

Mr. and Mrs. H. G. Reynolds; of Reynolds Wire Co., 
Dixon, Ill. 

Mr. and Mrs. W. B. Merriman, of Reynolds Wire Co., 
Dixon, III. 

Daniel Stern and Miss Stern, of THe AMERICAN ARTI- 
sAN, Chicago, III. 

Mr. and Mrs. Walter B. Birge, of Ames Shovel and Tool 
Co., St: Louis, Mo, . Ger 

Mr. and Mrs. E..M. Kemp-and Miss Kemp, of Wabash 
Screen Door Co., Chicago, IIl. = 

J. D. Warren, of J. D. Warren Mfg. Co., Chicago, Ill. 

D. W. Simpson, of Wilcox Mfg. Co., Aurora, III. 

C. M. Avery, of C. M. Avery & Co., Chicago, III. 

Mr. and Mrs. John .T. Rowntree, manufacturers’ agent, 
San Francisco, Cal. 


Hardware 


of Lee- 


Mr. and Mrs. H. A. Taylor of American Screw Go., : 


Chicago, Il. 

Mr. and Mrs. W. L. Harvey, of Garland Nut and Rivet 
Co., Chicago, Ill. 

Mr. and Mrs. Louis Kuehn, of Milwaukee Corrugating 
Co., Milwaukee, Wis. 

Frank M. Baldwin and J, E. Pilcher, of Baldwin Forging 
and Tool Co., Columbus, O. 

Mr. and Mrs. George Overton, of P. & F. Corbin, Chi- 
cago, Ill. 

Mr. A. C. McKinnie, of Stanley Works, St. Louis, Mo. 
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D. B. Woodbury, of Stanley Works, Chicago, IIL. 

Geo. T. Bailey, of Oliver Iron and Steel Co., Pittsburg, 
Pa. 

C. F. Braffet, of Sidmonds Mfg. Co., Chicago, IIL 

Mr. and Mrs. Frank T. Ireland, of Belding, Mich. 

M. G. Rodearmel, manufacturers’ agent, Minneapolis, 
Minn. 

W. C. Dickey, of Ward-Dickey Steel Co., Indiana Har- 
bor, Ind. 

Mr. and Mrs. W. H. Kauler, of Taylor Mfg. Co., Du- 
buque, la. 

Palmer W. Holmes, of Lalance & Grosjean Mfg. Co., 
Chicago, IIl. 

D. B. Gann, of Gann & Peak, Chicago, III. 

W. A. Campbell, of Chicago, III. 

Don McMillan, manufacturers’ agent, Chicago, II. 

S. R. Droescher, New York, N. Y. 

F. B. Platt, of Farwell, Ozmun, Kirk & Co., St. Paul, 
Minn. 

Mr. Elliott, of Hackett, Walther & Gates Hardware Com- 
pany, St. Paul, Minnesota. 

Miss Barber, Mason City, Iowa. 

Miss Vinz, Miss Verna Vinz and Geo. H. Vinz, Detroit, 
Michigan. 

W. H. Fogie, of American Steel Furnace Company, Chi- 
cago, Illinois. 

G. F. Salisbury, of Iver Johnson’s Arms & Cycle Works, 
Fitchburg, Massachusetts. 

A. W. Glessner, of Excelsior Steel Furnace Company, 
Chicago, Illinois. 

H. L. Black, Allen, Indiana. 

B. A. Moore, Chicago, Illinois. 

Wm. MeNeal, Cleveland, Ohio. 

A. E. Meuke, Cleveland, Ohio. 

Mr. and Mrs. T. H. Russell, Geneva, Ohio. 

Wm. Topping, Ashland, Ohio. 

C. A. McGuire, Springfield, Ohio. 

Conrad Dietz, Cincinnati, Ohio. 

H. W. Caldwell, Cleveland, Ohio. 

A. E. Bronson, Cleveland, Ohio. 

A. E. Bronson, Jr., Cleveland, Ohio. 

W. H. Brooke, Cleveland, Ohio. 

Geo. Deming, Cleveland, Ohio. 

W. D. Taylor, Cleveland, Ohio. 

Mr. and Mrs. H. H. Rudd, Cleveland, Ohio. 

Mr. and Mrs. J. Q. Riddle, Cleveland, Ohio. 

E. H. Luetkemeyer, Cleveland, Ohio. 

W. F. Norton, Cleveland, Ohio. 

Mr. and Mrs H. C. Holt, Cleveland, Ohio. 

Mr. and Mrs. Frank W. Davis, Cleveland, Ohio. 

Mr. and Mrs. L. S. Sherwood, Cleveland, Ohio. 

——————_—_—~-oe 
CONVENTIONALITIES, 


The Dana Manufacturing Company, of Cincinnati, 
Ohio, kept open house, suit 501, 502 and 503 of the 


Peerless iceland Freezers..:- ; 
Cincinnati, 0. ‘2 t 


New Willard Hotel. They were represented by 
George F. Dana, Frank M. Snook, L. W. Stewart, 
M. G. Rodearmel, C. M. Avery and George B. Mc- 
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Carty. They were distributing a neat little leather 
memoranda case with tablets. 

E. C. Atkins & Company, Indianapolis, were repre- 
sented by N. A. Gladding, W. L Sandford. J. F. 
Carey, and F. Herbert Smith, and they were dis- 
tributing among their friends a neat and useful foun- 
tain pen. 

F. D. Mitchell, the able Secretary-Treasurer of the 
American Hardware Manufacturers’ Association, de- 
serves great credit for the ingenious and effective 
badge worn during the convention. The name plate 
was a decided convenience in enabling members to 
enter more fully into the general conviviality of the 





occasion and making general acquaintance possible. 
In addition to this immense advantage, the ribbon is 
detachable. It was decided to have a white ribbon 
for visiting guests, a blue one for manufacturers and 
red for the jobbers. Visitors displayed inittation into 
either organization by removing the white ribbon and 
replacing it with a red or blue one. Besides this 
feature the name plate is removable so that mistakes 
in spelling were easily rectified. The badge on the 
whole is the most attractive, useful and ingenious that 
has yet been devised. It is a tribute to the perspicacity 
of Secretary Mitchell. 

A neat wedding of interest to the hardware world 
was at Nashville, Tennessee, November 1st, when Mr. 
Wilbur Foster Creighton was married to Miss Amelia 
Dudley, the estimable daughter of Colonel R. M. Dud- 
ley, of the Gray and Dudley Hardware Company. 
Miss Edna Disston, of Philadelphia, was one of the 
bridesmaids and Chalmers M: King, of Allegheny. 
was one of the bridal party. 

C. M. Avery, of Chicago, occupied rooms 25 and 
26 of the Hotel Arlington, where he made an attrac- 
tive display of the wares manufactured by the Wood 
Shovel and Tool Company, Piqua, Ohio, the Horton 
Manufacturing Company, of Fort Wayne, Indiana, 
and the Pritchard Strong Company, of Rochester, New 
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York. Assisting Mr. Avery were F. C. Peters, S. S. 
Gould and Wilson Wood. It was a surprise to many 
to notice what an enormous variety of shovels and 
spades Mr. Avery had on exhibition. The Rocker 
washer made by the Horton Company was much ad- 
mired, and the new Prisco lantern made by the Pritch- 
ard-Strong Company, of Rochester, called forth many 
expressions of praise. 

One thousand prints were offered by the Avery 
Stamping Company of Cleveland, Ohio, to each visit- 
ing jobber for distribution to customers. One side of 
the circular showed the “Intelligent Cooks” in colors. 
Below appeared the following lines by Palmer Cox: 

“The knowing beasts that roam the wood, 
Like human folk know what is good. 
And when they have a meal to fry, 

The spider ‘“NEVER-BREAK’ they buy. 


“While those who all advice refuse, 
Some other kind of spiders use, 
That cracks across and breaks around, 
And spills their breakfast on the ground.” 
The company was represented by Henry W. Avery, 
congenial as ever. 

The Canadian Hardware Association was repre- 
sented by an able coterie composed of President Wil- 
liam Vallance of Wood, Vallance & Company, Ham- 
ilton, Ontario; Vice-President T. H. Newman of the 
Caverhill-Learmont Company, Montreal; Secretary- 
Treasurer Gus. Hardy, Toronto; Ex-President 
Thomas D. Lee of Rice, Lewis & Company, Toronto; 
Ex-President William Starke of the Starke Hardware 
Company, Montreal, and Thomas Dexter of H. S. 
Howland Sons & Company, Toronto; C. A. Birge, 
Ex-President of the Canadian Manufacturers’ Asso- 
ciation, represented the productive end of the Domin- 
ion’s business affairs. 

Not to be outdone in the matter of generosity the 
J. D. Warren Manufacturing Company, Chicago, the 
well-known makers of hardware shelving, bestowed 
upon their many friends a set of playing cards encased 
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in a most luxuriant cover of refined calf-skin. The 
volume, for such it is in appearance, is convenient and 
practical. The company was represented by the pop- 
ular J. D. Warren. 

B. F. Hadley of the United States Hoe and Tool 
Company, Columbus, Ohio, gave away a neat leather- 
ette card case. 


Secretarv-Treasurer Mitchell stated ‘that the attend- 
ance was fully a 50 per cent :ncrease over that of any 
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previous meeting of the association. There were 
fully a thousand delegates and their ladies in attend- 
ance at the two conventions. About 400 were present 
at the executive session of the manufacturers, and 
fully 300 at the jobbers’ meeting. Fifteen applications 
for membership were received by the manufacturers. 

Frank Davis of the Lake Erie Iron Company, 
Cleveland, was very much sought after, as he was 
distributing a neat morocco coin case. 

W. K. Hawks, of the Philadelphia Lawn Mower 
Company, distributed a dating stamp as a souvenir. 

Howard M. Davis, of the American Sheet and Tin 
Plate Company, was a very busy man after his carload 
of clocks made their appearance; the clock is made of 
hammered polished steel, and made a very acceptable 
souvenir. 

The Pittsburgh Steel Company made a decided hit 
in distributing a walking-stick made of 34” steel rod, 
the head of which was decorated with red, white and 
blue silk ribbons. 

The Peters Cartridge Company of Cincinnati oc- 
cupies suites 901, 902 and 903, The New Willard, and 
were represented by W. E. Keplinger, J. S. French 














and T. H. Keller; they distributed a neat paper- 
weight consisting of three cartridges arranged in a 
tripod. 

The National Enameling & Stamping Co. were 
represented by Wm. H. Matthai, Geo. W. Knapp and 
George H. Harper and they distributed a granite ware 
milk pan. 

Mr. Frank M. Baldwin met with a very painful ac- 
cident and had a carriage door closed on his finger 
so that the end of the index finger of the left hand 
was amputated. 

George North of the Lamson Sessions Company 
presented his friends at the convention with a small 
monkey wrench. 

The sudden departure of James D. Moore, the re- 
elected member of the Executive Committee, was the 
cause of as much regret to the members as was the 
knowledge that the magnificent establishment of the 
Moore & Handley Hardware Company, Birmingham, 
Alabama, was destroyed by fire. The building was 
eighty-two and one-half by one hundred and fifty feet 
in dimensions, and five stories in height. It fronted on 
Twentieth street. The building had recently been 
erected at a cost of $75,000. The contents were valued 
at $200,000. It is gratifying to learn, however, that 
the company will not be entirely crippled, as they have 
another building not injured by the fire, three stories 
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in height and one hundred and seventy-five by one 
hundred, eighty-two and one-half feet in dimensions. 

The Savage Arms Company of Utica, New York, 
presented their friends with a leather fob, containing 
an Indian medallion. As is usually the case, the head- 
quarters of this company formed a convenient rendez- 
vous for many members of both the associations. 

The makers of the Magic Pattern Rule up in Sagi- 
naw, Michigan—the Lufkin Rule Company—enhanced 
their own personal magnetism by donating to their vis- 
itors a small three-foot tape line enclosed in a leather 
case. 

Kampfe Brothers of New York City made a decided 
hit when they presented a neat plaque as a souvenir. 

On Tuesday evening, Nov. 6th, a dinner was ten- 
dered the officers and Executive Committee of the 
National Hardware Association by the American 
Hardware Manufacturers’ Association. The repast 
was held at the New Willard Hotel, and served as a 
fitting canope for the conviviality to follow. 

The Hopkins & Allen Arms Company of Norwich, 
Connecticut, distributed an ingenious bit of mechan- 
ical effort to be used in keeping tab on a suspected 
opponent in a card game. One side showed the num- 
ber of points and the number of games and the trump ; 
the other displayed a baboon with a varied assortment 
of mouths, eyes and teeth. 

The souvenir of the American Fork & Hoe Com- 
pany, Cleveland, Ohio, consisted in a small memo- 
randum book, containing pages from which notations 
can be easily erased. 

The Smith & Hemenway, 296 Broadway, New York 
City, distributed a fountain pen as attractive as it was 
practical. R.N. Barber of the company is a man thor- 
oughly at home when it comes to any phase of the 
hardware business. 

The Lawson Manufacturing Company of New York 
City and Chicago were represented by Pop Bennett, 
who distributed a Matchless envelope opener. Pop 
felt that the social opportunities of the trip were not 
exhausted when the Hardware Special arrived in 
Washington, and continued to make others and him- 
self happy in his usual manner. 

The Winchester Repeating Arms Company of New 
Haven, Connecticut, maintained a strong hold on their 
position at the top of the souvenir ladder by distribut- 
ing an attractive hatpin. 

Other souvenirs consisted in a memorandum book, 
given by Iver Johnson’s Arms & Cycle Works, Fitch- 
burg, Massachusetts; an enameled cuspidor, by the 
United States Stamping Company, Moundsville, West 
Virginia ; and a pig skin bill book, by the Simonds Saw 
Company of Fitchburg and Chicago. 

Thursday night’s affair and especially the reception 
in the New Willard banquet hall, induced many con- 
gratulations for the members of the Entertainment 
Committee. The new President, F. S. Kretsinger, 
Vice-President Asbury, Messrs. Garland, Avery, Glad- 
ding, Hottel, and others were the especial recipients. 
The affair was undoubtedly one of the best conducted 
in recent years and was a tribute to the ‘energy’ and 
the good taste of the committee. The sd¢ial’ affairs 
given by the American Hardware Manufacttirers’ As- 
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sociation are occasions of more than usual interest and 
serve as a feature of the gatherings—perhaps as im- 
portant as the business sessions themselves. 


It was curious to note the great concern felt by the 
members at the stepping down from the presidential 
chair of Mr. Birge. The ex-president had faithfully 
executed the various duties incumbent upon him in his 
official capacity and had done more. He had not only 
been passively faithful but aggressively so. His two 
years of service show that the position of president of 
the American Hardware Manufacturers’ Association 
has increased in power and influence. It is a mighty 
opportunity for good or evil, and ex-president Birge 
used it for aggressive honesty. While it is perhaps 
unnecessary to add to the firm belief which Mr. Birge 
had inspired in others for himself, it might be permis- 
sible to add that President Birge’s success in the future 
is assured in whatever capacity he sees fit to extend 
his efforts. 

The weather during the whole trip was especially 
favorable. The rain encountered during the run East 
over the Pennsylvania served only to make more 
cheery the convivial warmth within. After the train 
had reached Washington, Apollo was most generous 
and drove away impending clouds in both the figura- 
tive and literal way. 


a 


TINNERS’ SHEARS. 








The accompanying illustration shows a cheap form 
of tinners’ shears adapted for cutting the lighter forms 
of sheet metal. It is described as follows by W. J. 
Slattery, Emsworth, Pa., the inventor: 

The materials required for this device are two old 16 
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SOE SHARP AND SQUARE 








inch files, a small bolt, a block of wood and a couple of 
screws. 
Cut one of the files to the length you wish the knife (A 
in the sketch) to be and grind one side and one edge sharp 
and square. Drill holes in the top for fastening the knife to 
the block of wood, using the screws. 

Grind the top and an edge of the other file (B) sharp and 
square. Drill a hole in the end of the file and one in the end 
of the block and mount the file with a bolt. 
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RETAIL HARDWARE DOINGS. 











NEW FIRMS. 
El Dorado, Nebraska—Mitt A. Fairchild. 
Tonkawa, Oklahoma—The Vickery-Lacy Hardware Com- 
pany; capital stock $10,000; incorporators, W. M. Vickery, 
J. K. Lacy, T. O. Williams and others. 
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Michigan, North Dakota—P. J. Lamb & Company. 

Conova, South Dakota—Mr. Johnson. 

Conova, South Dakota—Mr. Foulkes. 

Thorndale, Texas—The Thorndale Hardware Company; 
capital stock $10,000. 

Dayton, Oregon—L. J. & J. L. Castle. 

Tuscumbia, Alabama—C. W. Leftwitch. 

St. Johnsbury, Vermont—C. H. Goss Company; capital 
stock $15,000. 

Lawton, lowa—John Smith and E. H. Plumer. 

Darrow, Oklahoma—Darrow Mercantile Company; capi- 
tal stock $25,000; incorporators, W. S. McCaull, L. Under- 
wood and others. 

Pocahontas, Iowa—Charles Parker. 

BUSINESS CHANGES. 

Benkleman, Iowa—W. R. Barger succeeds W. M. Eisen- 
berger. 

St. Joseph, Missouri—W. R. Matchett succeeds Shutts 
& Tait. 

Farwell, Nebraska—A. M. Duster succeeds A. M. Duster 
& Company. 

Harrington, Kansas—The Harrington Hardware Com- 
pany succeed A. E. Kneeland. 

Hume, Missouri—Jacob Knipers succeeds D. S. Ruse. 

Panama, lowa—T. Weatheral succeeds Fred Hoffman. 

Ashland, Nebraska—McCartney Brothers succeed J. C. 
Wright. 

Brownsville, Oregon—Holloway, Stanard & Knapp suc- 
ceed Holloway & Webber. 

Almira, Washington—Kunz & Kramer succeed Hughes 
& Kunz. 

Anamosa, Iowa—W. B. Scott succeeds Scott Brothers. 

Morland, Kansas—L. W. Laird succeeds Laird Brothers. 

Okeene, Oklahoma—W. U. Cochrane succeeds O’Keene 
Hardware & Implement Company. 

Dolliver, Iowa—Blackwell & Company succeed A. R. 
Butler. 

Inman, Kansas—The Inman Co-operative Company suc- 
ceed Inman Hardware Company. 

Tampico, Illinois—A. S. Brewer and Henry Drill suc- 
ceed John R. Howlett. 

Derby, lowa—J. M. Jamison succeeds J. K. Wolverton. 

Martins Ferry, Ohio—The Otto Pettit Hardware Com- 
pany succeed J. M. Henderson Company. 

Garrettsville, Ohio—The Garrettsville Hardware Company 
succeed A. P. Schenkelberger. 

Wheeling West Virginia—Stack Hoge succeeds Alfred 
Brill. 

West Burlington, Iowa—Julius Pohren succeeds Herman 
Wolfert. 

MISCELLANEOUS. 

Palmer, Iowa—White Hardware Company; destroyed by 
fire; loss $6,000. 

Texola, Oklahoma Territory—The Terrill Hardware 
Company; destroyed by fire. 

Des Moines, lowa—The Garver Hardware Company; new 
building. 

Bentley, Iowa—Heft & Timberman; destroyed by light- 
ning. 

Geneva, Ohio—D. E. Morris; burglarized. 

Seattle, Washington—The Boynton Saw & Hardware 
Company; bankruptcy. 

Hancock, Michigan—The Northern Hardware Company; 
new location. 

Henderson, Texas—A. J: Lacy; destroyed by fire 

Wallingford, Connecticut—Dickerman Hardware & Sup- 
ply Company; new building 

Milford, Connecticut—George B. Clark; new location. 

Mexia, Texas—Jackson Brothers; burglarized. 

McKeesport, Pennsylvania—National Hardware Com- 
pany; new location. 

Anniston, Alabama—City Hardware Company; capital 
stock increased from $12,000 to $25,000. 

Lebanon, Kansas—Hendrickson Brothers; damaged by 
fire. 

San Antonio, Texas—Newton, Weller & Wagner; de- 

stroyed by fire; loss $30,000; insurance $58,000. 
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PRISCO LANTERN. 


Every feature an innovation, every feature a sell- 
ing feature, is what the Pritchard-Strong Company of 
Rochester, N. Y., claim for the Prisco lantern. If 
the dealer can sell to his customer a better lantern 
than the latter has ever bought before, for the same 
money, the customer becomes not only one of the 
dealer’s regular customers himself, but makes regular 
customers of others. He is a walking, talking adver- 
tisement. That the dealer who handles Prisco lan- 
terns will have many of these walking talking adver- 
tisements, is claimed by the manufacturers. Judging 
from a circular, we are inclined to agree with, them. 

The lantern is made of I X tin, not I C. While the 
difference between I X and I C is not apparent to most 
users of lanterns, it is apparent to the dealer. It is 
one of the reasons why Prisco lanterns look like silver. 


R 


Open hearth charcoal tin is*made to the order of the 
manufacturers of the lantern and is said to be the only 


kind used in its construction. The company also 
points to the Macbeth chimney. Macbeth globes are 
said to be less liable to breakage than other globes. 
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The oil fount used in these lanterns requires less fill- 
ing while there are no raw edges liable to cut the 
hands of the operator. 

A great number of mechanical innovations used 
with the Prisco lantern are not to be seen at a glance 
by any but a student in the construction of these spe- 
cialties. While they are not apparent to the tyro, each 
one of these innovations contributes to a common end 
and help to make the Prisco a durable, ornamental and 
easily operated lantern. 

The Pritchard-Strong Company of Rochester, 
N. Y., will be pleased to furnish additional informa- 
tion to those mentioning THE AMERICAN ARTISAN. 


—______—__+-0-_ 
AN INGENIOUS METHOD. 


There are a number of instances in which every 
hardware dealer could utilize most successfully, a book 
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that contains the price‘at which every article included 
in his stock, should be sold and the price at which 
it was bought. A customer frequently comes into the 
store and orders a special kind of dish pan that she 
has heard of but which the dealer has not in stock 
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and which he orders. The dish pan comes and the 
dealer sells it to the lady at a profit of twenty per cent. 
In six months we will suppose that the lady returns 
and wishes to get another dish pan of the same kind. 
The dealer orders the new pan and unless he has a 
record showing the selling price, he is liable to charge 
the customer more or less than she paid before. 
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While the dealer has probably forgotten the price, it 
is very possible that the customer has a better head for 
figures, especially where she is concerned and objects 
to what she terms an exorbitant charge. If the dealer 
has a record showing the exact price that the customer 
paid before, if he can prove by this means that the 
customer is mistaken, the customer will usually ac- 
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WROUGHT 


STAPLES. 


Steel Wire, — Machine Pointed. 


Inches, - - - 1 1% 1% 
W't per gro., - - 1 1% 1% , 
Per gross, - - - $1.20 1.22 1.25 1.70 


lt IN, AND ASSORTED, ONE GROSS: 


HOOKS AND STAPLES. 





Wrought Iron, Unpolished. 


o. 50—Inches, 3 3% 4 4% 
W't per gro., - 10 1] 16 20 Ibs 
Per gross, - $8.00 9.00 10.00 11.00 
No. 50—Inches, 5 6 7 8 
W't per gro., - 24 30 44 48 Ibs 
Per gross, - $12.00 14.00 22.00 25.00 

ONE-QUARTER GROSS IN A BOX 
Extra metal’ Wrought Iron, reac 
No. 60—Inches, 6 
W't per gro. —- 2 32 40 Ibs 
‘Per gross, $13.00 16.00 19.00 


ONE-QUARTER GROSS IN A BOX 





Extra Heavy Round Iron. 
No. 55—S in., bright, diameter “is -in., w't ow gro. 4% Ibs., 


per gross : $5.25 
No. 56—6 in., "bright, diameter %e in., w't Per gro. 5 Ibs. 
per gross. : . 5.60 


ONE-QUARTER CROSS IN A BOX 








Safety, Malleable Iron, Tinned, Wrought Staples, 
Spring Catch. 


Nos. - - 104 105 106 
Length, - - 4 5 © in. 
W't per gro.,  - 24 30 36 Ibs. 
Per gross, - - $13.00 14.00 17.00 


ONE-SIXTH GROSS IN A BOX. 


| 


2% 3 3% 4 Assd. 1% to3 1% to 3% 
4 6 11 12 3% 4 lbs. 
2.35 3.20 3.70 5.25 2.00 2.10 


BALANCE, HALF GROSS IN A BOX 


TRAP DOOR RINGS 
AND STAPLES. 


Wrought Iron, Unpolished. 


Diameter of Ring. - 2 2% 3 in. 
W't per gro., 16 22 27 Ibs 
Per gross - $16 OC 19.00 26.00 
7 @ Size Fin m is inside diameter 
ONE-QUARTER GROSS IN A BOX 


HITCHING RINGS. 





EN 





No. 10—2 in. ring, 34x3 in. screw, wengn iron, japanned, 
w't per doz. 3 lbs., - - - per dozen $1.20 
No. 20—-2 in. ring, 34X3 in. screw, wrought iron, tinned, w't 
per doz 3 lbs. - - - - - per dozen 1.40 
ONE DOZEN IN A BOX 





Wrought Iron Plate and Ring. 
No. 25—2 in. ring, 2x2 in. h yt. jepanned. w't per doz. 
wT Sa ae - per dozen $2.80 
No. 30—2 in. ring, 2x2 in. plate, tinned, w't per doz. 
3% lbs., - - . per dozen 3.60 
ONE DOZEN IN A BOX 
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knowledge the fact readily. If, however, the customer 
is not satisfied with the cost of the second pan, it is 
more than likely that she will not trust the dealer’s 
memory. 

Dealers who resort to the tag system for the selling 
and purchasing price, may some times remember not 
to sell their last sample, but very often succeed in giv- 
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ing away every one of the kind included under a cer- 
tain head. When they come to re-order, they have 
no record showing what they paid for the goods and at 
what price the goods were sold. The method pro- 
posed by D. C. Purdy & Sons of Highland Park, 
Illinois, and illustrated herewith, is one of the most 
practical solutions. It is described as folows: 
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AUGER BITS. 
“U.S. A.” 


Extra Cast Steel, Blued Finish, Extension Lips. 
6/ 7/ 8/ 9/ 10/ 1l/ 

W't per doz., - 1 ly 1% 2 2 2%. 2% 3 3% 

Per dozen, $4.00 3.50 3.50 3.75 3.75 4.00 425 4.50 5.00 5.50 


Sets of 32%4 quarters, one each, 4/, 5/, 6/, 7/, 8/. 9/. 10/, 11/, 12/, 13/, 14/, 1S/ and 16/16ths in., - 
HALF DOZEN IN A WOOD BOX. ONE SET IN A WOOD BOX. 


5/ 12, 13/ 
3% 
6.00 


36/..« 


3% 
6.50 


15/  16/16ths. 
4 4% bbs. 
7.25 8.00 


per set $5.75 


Inches, - 3/ 


Extra Cast Steel, Solid Center Stem, Double Cutter, Extension Lips. 





5/ 6/ 7/ 8/ 
1 | |6(f 2 2 
3.40 3.80 440 4.80 


Inches, 3/ 
W't per doz., - l 


Per dozen, $3.40 3.00 


9 ) 
2% 
5.20 


10/ 
2% 
5.60 


11/ 
3 
6.10 


12/ 
3% 
6.60 


13/ 
3% 
7.20 


14/ 


3% 
7.80 


16/16ths. 
434 Ibs. 
9.00 


HALF DOZEN IN A BOX. 





Extra Cast Steel, Single Concaved Twist, Extension Lip. 


4/ 5/ 
1% 
3.40 


6/ 
2 
3.80 


7/ 
2% 
4.40 


8/ 
2% 
4.80 


Inches, 
W't per doz., 1Y% 
Per dozen, - $3.00 
Sets of 32% quarters, - 


9/ 
3 
5.20 


10/ 
3% 
5.60 


13/ 
s 
7.20 


15/ 16/16ths. 
6% «6% Ibs. 
8.40 9.00 


per set $6.25 


l/s 12/ 
4 4% 
6.10 6.60 


HALF DOZEN IN A BOX. 





Nickel Plated, with Two Cutters. 
Small, \% to 114 in. cut, w't per doz. 6 Ibs., - per dozen $18:00 
Large, % to3 in. cut, w’t pér doz. 8 Ibs, - es 26.00 — 
ONE IN A BOX. HALF DOZEN IN A CARTON. 


Extra Cutters. 
2 3 
%tol1% RHtolK% 
W't per doz., 1% 2 ie 10 0z 
Per dozen. $3.00 3.75 5.25 6.00 


Nos. 1 and 2 are adapted to small: Nos. 3 and 4 are adapted to large. 
ONE DOZEN IN A BOX 


Nos. 
Cut, - 


1 
% to % 


4 
13% to 3 in. 





STEER’S EXPANSIVE. 


Nickel Plated, with Two Cutters. 
Small, % to 13 in. cut, w't per doz.4%4 Ibs., - per dozen $22.00 
Large, %to3 in. cut, w't per doz. 8 lbs., 26.00 
ONE IN A BOX. HALF DOZEN IN A CARTON 


Extra Cutters. 


1 2 


%tol% 1% toly% 
W't per doz., 2 5 5 10 oz. 
Per dozen, $3.00 3.75 5.25 6.00 


Nos. | and 2 are adapted to small; Nos. 3 and 4 are adapted to large. 
ONE DOZEN IN A BOX 


Nos. 
Cut, 


3 
% to 1% 


4 
15% to 3 in. 
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“We believe that every merchant should have some 
system whereby he can at a moment’s notice tell what 
he is paying for his merchandise. A price book with- 
out any illustrations is confusing. We have taken 

* * new loose leaf catalogue, turned it into a 
price book and have found that it makes a perfect one. 
We find that there is quite a difference in the prices 
of firms from whom we buy, but on account of hav- 
ing their quotations before us, we know at a glance 
where we should send our order. Competition is 
sharp and we must buy where we can do the best, 
quality considered. 

“In the front of our catalogue we insert a page 
upon which we enter a character for each firm with 
whom we deal, thus: 

*—Hibbard, Spencer, Bartlett & Co. 

W-N—Wells & Nellegar Co. 

T—Trout Hardware Co. 

Law.—Lawrence Bros. 

B—Butler Bros. 

“These characters we enter at the head of the col- 
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TOO MANY UNIONS. 





Led by the Allis-Chalmers Co., which is said to be 
planning to shut down its Chicago works and do all 
business hereafter at the $3,000,000 plant being built 
in West Allis, Wis., several. firms are declared to 
be forsaking Chicago because of the labor difficulties 
here. 

Much of the company’s machine manufacturing 
business has already been transferred to Allis, a 
suburb of Milwaukee. The general offices of the 
company have already been removed from here to 
Milwaukee. The change was begun soon after the 
fourteen months’ strike of the machinists’ union was 
ended. 

Other concerns leaving Chicago because of labor 
troubles and the number of men employed by each 
are as follows: 

Greenlee Bros., machine manufacttirers, moved to 
Rockford, 250 men; Foster, Kimball Co., machinery, 
to Elkhart, Ind., 60 men; Chicago Writing Machine 
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umns on the slips which are pasted to blank sheets be- 
tween the pages. We then insert in cipher with lead 
pencil, on the slip, the quotation or price of that firm, 
entering the date. We enter only the month and year, 
for example 7-5 represents July, 1905. 

“Once a week we ‘check over our invoices and enter 
or correct the prices in the catalogue. 

“We use the last column for the retail price. The 
retail price of any article from which the tag has 
been lost can be found by the clerk and the customer 
does not hesitate about buying as he would if the clerk 
had to make a guess as to what the article was worth. 

“Cuts of articles not illustrated in the catalogue, if 
pasted on the blank sheets, will not be affected by the 
changing of the pages which * * * send out two 
or three times a year.” 

A system of this kind is especially desirable where 
dealers are forced to meet catalogue house prices and 
where it is necessary to offer leaders. With a system 
of this kind prices can be cut scientifically. 
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Co., to Grand Rapids, 80 men; Challenge Machinery 
Co., to Michigan, 50 men; Pierson Machinery Co., 
to Detroit, 60 men; Sidway Manufacturing Co., to 
Elkhart, Ind., 150 men; Morgan Electric Machine 
Co., to East Chicago, 125 men; Ehmann Bros., futni- 
ture manufacturers, to Decatur, 500 men; Plate Glass 
Works, to Chicago Heights, 100 men; Kabo Corset 
Co., to Aurora, 500 girls; Eisendrath Glove Co., to 
Rockford, 300 girls; Brunswick-Balke-Collender Co., 
factory, to Grand Rapids, 800 men; QO. P. Bassett 
Printing Co., to Aurora, 300 men; Cutter & Cros- 
ette shirt factory, to Elgin, 200 men; Bates Machine 
Co., to Joliet, 600 men; total, 3,775 men. 
ieeetelliieadaineann 


THE RUSTING OF IRON. 





W. R. Dunstan publishes a summary of the present 
results of an unfinished inquiry into the reactions in- 
volved in the rusting of iron. While both liquid water 
and oxygen are necessary for the formation of rus*, 
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the presence of carbonic acid is not essential, although 
it may accelerate the action. The well-known effect of 
alkalies and alkaline salts in preventing oxidation of 
iron has been hitherto attributed to the withdrawal of 
the carbonic acid. It has been found, however, that 
the phenomenon is not due to this cause, but to the 
establishment of conditions in which the production 
of hydrogen peroxide is inhibited. When highly puri- 
fied iron, containing mere traces of impurity, is left 
in contact with dry gases (oxygen, carbon dioxide, 
mixtures of oxygen and carbon dioxide), does not take 
place. In the presence of the same gases and water 
vapor no rusting occurs so long as a constant tem- 
perature (34 degs. in the actual experiments) is main- 
tained ; but if the temperature is allowed to fluctuate, 
liquid water condenses on the surface of the iron, and 
rust is produced. It is thus shown that pure iron is 
not oxidized in presence of gases and water vapor 
only, but that the presence of liquid water is necessary 
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oughly dry and free from rust, and then coat with red 
lead and linseed oil, a thin coat, just enough to pene- 
trate the pores of the iron. The first coat must dry 
hard. Follow up with three other coats containing 
red or white lead in as great proportion as possible. 

To paint old iron, burn off all rust and scale, brush 
with turpentine or paraffin and proceed precisely as 
with new iron. 


” 
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FOR THE HUNTSMAN. 





The pleasures of hunting can be well pictured as B. 
D. Grant, Princeton, Minn., conclusively demonstrate< 
in the window display shown in the accompanying il- 
lustration. While a great deal of time and thought 
was necessarily expended upon this window, the dif- 
ferent parts going to make up the whole were not so 
expensive as to be prohibitive to the ordinary hard- 
ware retailer. Moreover, they have the virtue of pos- 
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Artistic and Profitable. 


for rusting to take place. In another series of experi- 
ments pieces of iron were left in contact with water 
saturated with a particular gas and with an atmosphere 
of the same gas above the solution. When hydrogen, 
carbon dioxide, or nitrogen which has been carefull, 
freed from oxygen was employéd, rusting did not 
occur, but if oxygen or a mixture of oxygen and car- 
bon dioxide was used oxidation took place. From 
these results, it is evident that for the formation of 
rust hoth cxygen and liquid water are required. In 
the experiments in which a mixture of oxygen and 
carbon «dioxide was used, the results observed indi- 
cated that in this case a secondary action proceeds 
sim iltaneously. 

Paint is the best preventive. The best time for 
painting new iron is at the foundry as soon after cast- 
ing as possible. Paint it when a dry wind or warm 
sun will act upon it; do not paint it in the early morn- 
ing or damp evening. First see that the iron is thor- 


sessing everlasting attraction and can be used many 
a time in the future for other displays. In conforma- 
tion with the theory of window display artists, Mr. 
Grant was careful not to detract attention from the 
main feature of the window by introducing extraneous 
matter. The display is designed for the huntsman 
alone and not for the steel range purchaser, the woman 
who wants a clothes pin or the fellow who is after a 


new roof. 
27-er 


“The smart man soon smarts for his smartness.”—Poor 


Richard, Jr. 
“It is much easier to be critical than correct.”—Disraeli. 
“To, choose timé is to ‘save time.”—Bacon. 
“Knock and others will ‘open up’ on you.”—Poor Rich- 
ard, Jr. : 
“Don’t give up—till you get a good price for what you 
give up.”—Poor Richard, Jr. 
“Of all sad words that make us hot 
The saddest are these, ‘Oh, I forgot.’” 
Tengwall Talk. 
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Heating and Ventilating 


LITTLE PROBLEMS. 








BY “OLD HAND.” 


I recently had a job a little out of the ordinary, both 
because of the size of the building to be heated and 
the success of the plan installed, and as regards ef- 
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use a furnace of too small capacity in order to push 
down figures on the bid. In this, I think they are 
wrong. 

The job mentioned above, was a three-story and 
basement building in one of the suburbs of Chicago. 
The building stands out on the fields, away from any 
trees or other buildings, accessible to winds from 
every direction. The walls are built of concrete with 
dormer windows on the top floor, in the style of a 
Northern Italian or Old English house. The windows 
are small with intersected panes, but there are lots of 
them. 

Installing, as I do, between one hundred and two 
hundred furnaces a year, I rarely find it necessary to 
figure up the different dimensions, the amount of ra- 
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fectiveness and fuel economy. Moreover, from pres- 
ent indications, although the job is only about a year 
and a half old, I believe the furnace is going to last, 
without repairs, half a generation or so longer. One 
of the cardinal principles that I use in installing all 
furnaces is to see that the furnace will not be over- 
worked. I realize that a twenty-three inch furnace is 
not required to heat a five-room flat, but I do feel that 
in almost a majority of the cases, dealers are apt to 















































diating surface of the furnace, etc., etc., to any great 
extent. I decided, however, to take down the specifica- 
tions of this house carefully and to finish the job in a 
scientific manner. First of all, I figured up the con- 
tents of the different rooms to be heated. I found that 
all in all on the three floors, the rooms to be heated 
contained approximately 33,280 cubic feet of air. The 
net wall surface, excluding the glass surface, amounted 
to 3,029 square feet. The amount of glass surface was 





































































































535 square feet. 
BED Then I went to work to find out the number of heat 
ROOM units that were required every hour to heat the house 
f1 comfortably so as to find the size furnace that would 
—4 do the work. The temperature in this section of the 
| country never goes very much below zero, but some- 
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times goes down to twelve or fourteen degrees below. 
I figure in every job to heat the house to a temperature 
of seventy degrees or perhaps a little more when the 
weather is zero outside, with a pretty stiff wind blow- 
ing. I call it seventy degrees for a matter of conven- 
ience and then put in a furnace that is comfortably in 
excess of the requirements. It takes 1.36 heat units 
to raise one cubic foot of air seventy degrees. If you 
multiply the air to-be heated by 1.36, you get 44,261, 
or the number of heat units required to raise the air in 
the building from the temperature of zero to seventy 
degrees. If the air outside of the building were main- 
tained at a temperature of seventy degrees, there would 
be no more figuring, but I was figuring on an outside 
temperature of zero, so I had to calculate the loss by 
radiation. I usually figure that one square 
foot of glass surface loses about as much heat as four 
square feet of wall surface. Dividing the total by four 
and adding 535 square feet of actual glass surface, you 
get 1,292 square feet of equivalent glass surface. By 
the way I am figuring, you can imagine the house 
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strong winds or for any of the other causes that oper- 
ate in hardening sentiment against the system of hot 
air heating, I decided that a number thirty furnace 
would be the proper thing. - You will notice that there 
is a big difference between what was required and the 
number of heat units that the heater would furnish, 
but you have got to allow at least twenty-five per cent 
for waste. The weight of the furnace I installed was 
3,124 pounds. 

I put big registers in most of the rooms and I based 
my figures by providing one square inch of furnace 
pipe area for every 1.25 square foot of equivalent glass 
surface in the rooms on the first floor and one square 
inch to 1.5 square feet of glass surface for rooms on 
the second floor. These measurements I considered 
the minimum and I increased the furnace pipe meas- 
urements five or ten per cent for rooms that were ex- 
posed to the north and to the west. 

In all my jobs, I attempt to show the customer that 
$20.00 or $30.00 do not make much difference when 
it is a question of reading comfortably in your slip- 
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containing 33,280 cubic feet of air and entire glass 
walls containing 1,292 square feet. I figure that a 
glass surface will radiate about eighty heat units per 
hour per square foot. Multiplying eighty by 1,292, 
gives 103,360 heat units lost every hour by radiation 
through the walls. Adding the heat units lost by ra- 
ciation and the heat units required to raise the temper- 
ature of the air in the building from zero to seventy 
degrees or 44,261 plus 103,360, gives the whole num- 
ber of heat units required every hour to keep the tem- 
perature of the house at seventy degres when the out- 
side temperature is at zero or 147,621. 

Having found how many heat units were necessary, 
I now attempted to find the furnace that would fulfill 
the requirements. I assumed that each square foot of 
radiating surface in the head generator would give at 


least 935 heat units very hour.. This is a pretty low . 


estimate. The thirty-inch fire-pot heater had 211 square 
feet of radiating surface according to the statement of 


‘the manufacturers. Multiplying 211 by 935, you get 


197,285, which is the total number of heat units that 
would be furnished every hour by a number thirty 
furnace without any great amount of pushing. A\l- 
lowing for waste through radiation .m the furnace 
pipes and for temperatures lower than zero or for 
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pers and shirt sleeves for fifteen or twenty years, or 
having to go to bed at 7:30 in the evening because the 
house thermometer is way down near forty. The ar- 
gument appeals to people pretty well. 
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K. M. C. VACUUM SYSTEM. 





As nearly as we can understand the K. M. C. 
vacuum system (Morgan patents) it is closely akin 
in possibilities to the elixir of life. It will rejuv- 
enate old steam and hot water systems with little 
inconvenience. It will infuse life into the new heating 
system that refuses to operate owing to sluggish 
circulation of the blood. It will strengthen the mus- 
cles and vitality of the best arranged and most effect- 
ive plants. 

Following the claims of the manufacturers, Kel- 
logg-Mackay-Cameron Company, of Chicago, Minne- 
apolis, Seattle and Kansas City, we discover that a 
hot water job with poor radiation can be converted 
into an excellent vacuum plant without necessitating 
the taking up of a carpet. The old two-pipe steam 
plant may be changed to the vacuum system without 
running a pipe above the basement ceiling. The old 
one-pipe steam job may be remodeled successfully at 
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small expense and inconvenience. The vacuum sys- 
tem, by producing a circulation of steam at lower 
temperatures than the boiling point of water under 
normal conditions, results in a continuous supply of 
heat with the same fire, which, without the system, 
would cease to impart any heat to the radiators. In 
fact, the K. M. C. system is said to be a scientific and 
practical adaptation of the vacuum system to the 
ordinary low pressure steam heating plant, whether 
an old or new installation. It can be applied without 
any alteration in piping or boiler. 

The accompanying illustration is intended to convey 
an idea of how the various appliances required are to 
be installed. Their arrangements can be changed to 
suit the conditions existing in different buildings. 

The air main, composed of two one-inch sections is 
the highest pipe shown in the cut. It pitches down- 
ward from the extremity of each section, about one 
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inch in fifteen feet, to the T directly above the ac- 
cumulating tank. The air return continues from the 
bottom of the tank through a swing check valve to 
the boiler. 

The swing check valve is placed in a position to 
prevent the water from leaving the boiler and is pro- 
tected by traps. It is located below the water line in 
the horizontal portion of the return from the air main, 
before it enters the boiler or before it connects with 
any steam return. It is placed so that the water of con- 
densation from the air main can enter the boiler. At 
the same time, it should prevent the water in the boiler 
from entering the air main—the boiler. 

A floating check is connected to the end of the long 
leg of the trap. A half-inch pipe is run upward from 
its upper opening, thence downward to the mercury 
column attached to the wall, the side opening of which 
is well above the water line of the boiler. 

An air vent pipe is shown connecting the lower 
opening of the regulator to the air main. An air vent 
pipe is also shown connecting the vertical drop of the 
return from the shortest steam circuit to the air main 
above it. These pipes vent the regulator and each 
steam return. 

The company have published an interesting booklet 
fully describing the K. M. C. Vacuum System. They 
will be pleased to send one of these booklets to those 
mentioning THE AMERICAN ARTISAN. 
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PARAGRAPHS. 





John Millar, well known to the heating trade of this 
country, recently died at his home in Toronto, Canada, 
at the age of sixty-two years. Mr. Millar was a heat- 
ing engineer, connected with the J. F. Pease Furnace 
Company. 

A remarkable long distance steam heating plant has 
recently been completed for the Eglfing Sanatorium in 
upper Bavaria. The steam conduits are protected by a 
concrete tunnel, the walls of which are lined with as- 
phalt. Cork slabs, used in the construction of the 
vault, bring the loss by radiation to a minimum. Steam 
entering the conduit at one hundred and fifty-nine de- 
grees Centigrade was found to have a temperature of 
one hundred and fifty-two degrees two miles distant. 
The tunnel constructed for the steam heating pipe is 
sufficiently wide to allow a man to stand within it. It 
is lighted at intervals by daylight and by small electric 
lights. 


Kruse & Dewenter of Indianapolis, Indiana, manu- 
facture a number of different types of furnaces, of 
steel throughout, and of cast iron throughout. In the 
steel furnace, the combustion chamber is made either 
of cast iron or fire brick to suit the dealer’s individual 
preference. A large prime heating surface with an 
equal distribution. of heat over the entire area, was a 
fundamental endeavor in the designing of these fur- 
naces. The steel furnaces are constructed with lapped 
and flanged joints, making them, it is said, absolutely 
tight and impermeable. Great care has been exer- 
cised to secure proper allowance for expansion and 
contraction. 


George W. Turney, known in all sections of the 
country as a former salesman of the Rome Manufac- 
turing Company, Rome, N. Y., but who recently re- 
signed this position to become secretary-treasurer of 
the Long-Turney Manufacturing Company of the 
same city, announces that the business of the latter 
company in spiral radiator tubing and specialties of 
a similar nature, has been extremely gratifying. Mr. 
Turney is more than satisfied with his present position 
and grateful to those members of the trade who have 
not forgotten him in his new capacity. Members of 
the hardware fraternity will be pleased to learn that 
Mr. Turney is obtaining a large share of the goods of 
life. 

The Gilt Edge Radium, manufactured by R. J. 
Schwab & Sons Company, the furnace men of Mil- 
waukee, Wisconsin, and which was placed upon the 
market recently, has met with a favorable reception at 
the hands of the trade. The sales have been gratifying 
and words of commendation from users have been nu- 
merous. These pleasing returns have been especially 
numerous from those users who have employed the 
Gilt Edge Radium in combination with the Schwab 
system of furnace piping. As has been explained in 
these columns previously, R. J. Schwab & Sons Com- 


pany strongly recommend the use of one furnace pipe 
where two or three had been employed previous to 
their inauguration of the new system. The new system 
has been used successfully in a great number. of in- 
stances, invariably with success. 
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DEVELOPMENT OF THE CORNICE MITER FOR 
OTHERS THAN A RIGHT ANGLE. 








BY LOUIS OEHRING. 

In Fig. 1 is shown a complete projection drawing 
for the development of an obtuse angled miter. In 
this figure is presented the section, which is required 
in order to know the shape of the molding, the eleva- 
tion showing the projected view of the miter line in 
elevation (this view is dispensed with in practical 
work), the plan and pattern. 

We begin by first drawing the angle I J K of plan; 
then bisect this angle. This is done by the following 
method: With J as a center, strike arc crossing line 
IJ and J K atab; then with a as center and compass 
set at any radius greater than the distance from a to 
J, strike arc at c, and with b as center strike arc 
crossing arc at c, using the same radius. Now, from 
J draw line through c as shown by J M. This repre- 
sents the miter line in plan. Now draw the section 
shown in connection with plan, and care must be taken 
that it is placed in the proper position intended for it. 
The only comment I can make is to try and see in 
your mind’s eye the position it should properly as- 
sume. Divide the curved portions of the section into 


& 
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equal spaces, as shown, and from these points draw 
lines parallel to the line I J to the miter line J M. The 


lines drawn parallel to J K are drawn here to show’ 


the connection the angle has with the miter proper, 
and here represents the second piece to complete 
miter. 

To draw elevation place section in the position 
shown, so that the lines drawn from the divisions, 
which are the same as those of section drawn in con- 
nection with plan, are parallel to the lire IJ; draw. 
the lines from the division point parallel to each other, 
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as shown between the lines CE F H. Now, from the 
points where the lines of the plan cross the miter line 
J M draw lines as shown, crossing lines of the same 
number in the elevation ; through these points of inter- 
section draw the irregular line D G. This represents 
the elevation of the miter at the angle given. 

To develop pattern, draw line ST at right angles 
N M of plan, and on this place the stretch-out of the 
molding, this being taken from the section and here 
shown by like numerals. Now, from plan draw par- 
allel lines at right angles to line N M from the points 
of intersection on the miter line J M to lines in pat- 
tern having like numerals. Through the points of 





























intersection thereby obtained draw the irregular: line 
shown from P to Q. This then will be completed pat- 
tern for an obtuse angle miter. 

In Fig. 2 is shown the development of an acute 
angle miter, and when the miter shown in Fig. 1 is 
thoroughly understood the reader should have no 
trouble in understanding it. In Fig. 2 the elevation 
has been omitted. It can thereby be seen that it can 
be dispensed with in producing the pattern. These 
patterns are developed by transferring with dividers 
by drawing the line through the plan as hown by e d of 
Fig. 1 or GH of Fig. 2, and taking the dimensions 
from this line to the miter line and transferring to 
pattern. 
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MAN AND ROOF. 





In most climates a man cannot live without some 
shelter from wild beasts and the elements. History of 
antidiluvian man does not record any instance of 
where tribes existed without some form of shelter. 
We learn that the Sandwich Islanders were grateful 
to the missionaries who supplied them with clothes for 
their nudity. These somewhat desirable accessories, 
however, were worn by the simple possessors over 
their arms. History does not record any instance of 
where a roof was used for decorative, rather than 
practical purpose. 

Man, however, soon decided that the two factors 
could be combined and that a roof could be made 
both ornamental and useful. From that reservoir of 
genius, the Nile river, the. archeologist constantly dis- 
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covers terra cotta tablets of various forms. These are 
the roofing annals of remote antiquity. The ancient 
Greek with his innate love of the beautiful and his 
disregard of labor, used tiles elaborately carved from 
slabs of snowy marble. The Chinese, Hindoo, Per- 
sian, Chaldean and Babylonian brought roofing tiles 
to a marvelous degree of beauty and excellence. His- 
tory records that the Indian tribes of Mexico and 
Peru devised a picturesque substance to keep the rain 
and cold from their dwelling. The days of authentic 





Berger’s Spanish Tile. 
history reveal a constant desire on the part of man to 
use art for practical purposes in the construction of 
roofing material. 

The various designs invented and utilized by an- 
cients and their successors in the construction of roofs, 
have been corrected, assorted and improved upon by 
the Berger Manufacturing Company. Many of these 

















An Artistic Job. 


designs are described in their new catalogue entitled 
Berger’s Metal Tiles. Their ‘Spanish metal tile roof- 
ing is shown in the accompanying illustration in its 
regular form. It represents the artistic beauty of the 
clay tile with none of its disadvantages. It is used for 
residences as shown in the second illustration, as well 
as for public buildings. 

As features of usefulness, the Berger Manufactur- 
ing Company point to its thoroughly scientific construc- 
tion, yielding the highest possible efficiency; to the 
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ease with which it could be applied, to its wide adap- 
tability ; to its durability and economy. Various illus- 
trations in the catalogue explain how, in a high and 
vertical side guard construction, expansion and con- 
traction are provided for and capillary attraction over- 
come. It is guaranteed to be absolutely storm and 
water proof. 

The new catalogue contains a number of pages de- 
scribing the different forms in which this roofing is 
manufactured. It is in line with the other attractive 
catalogues published by this company and. is deserving 
of the usual attention. The Berger Manufacturing 
Company of Canton, Ohio, will be pleased to mail one 
to interested roofers. When writing, kindly add, “Saw 
it in THe AMERICAN ARTISAN.” 
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SYSTEM VERSUS INCONSISTENCY. 


Emerson was a man oi thought. Whenever his ef- 
fervescent brain produced a sparkling gem, he would 
jot it down on a bit of paper and throw the scrap into 
the waste paper basket. When the waste paper basket 
was filled, Emerson would send the mass to the print- 
ing office to be published in book form. Perhaps to 
increase the value of this conglomeration, Emerson 
once said: “Consistency is the prop of little minds.” 

In this, we believe that Emerson was wrong. Con- 
sistency is not only not the prop of little minds, but it 
is not possible for little minds. It requires a gigantic 
mind te so construct the details of an architectural 
work that every pillar, every caryatid, every window, 
every aisle, every cornice, every cresting, etc., will 
conform to one uniform and unified whole. The same 
difficulty is encountered by a writer in the construc- 
tion of a novel, by an artist in the painting of a por- 
trait, by an engineer in the construction of a bridge 
and by a business man in the proper systematizing of 
his affairs. By working along certain definite, well 
planned and well followed methods, the business man 
develops a system regarding which so much is now 
being said. 

Just as it is hard to make the different fac 
tors entering into the construction of a church or a 
book or a business contribute to one definite end, so 
it is hard to thoroughly analyze and synthesize the 
different elements of a manufacturer’s products into a 
well arranged, well indexed and thoroughly useful 
catalogue. The project has been accomplished by the 
U. T. Hungerford Brass & Copper Company, Pearl & 
Park Sts., New York City. The task laid before the 
compiler of this catalogue was by no means an easy 
one. The company handles sheet and rolled brass; 
brass and copper wire: brass, bronze, copper, and 
other kinds of rod; sheet and rod copper; yellow metal 
in sheets; rods and nails; seamless tubing; brazed 
brass tubing; iron lined brass tubing; copper nails 
and tacks; solder; soldering coppers ;. copper rivets 
and burrs; weights and measures and many different 
kinds of hardware. To thoroughly classify all of 
these different materials so that the dealer using the 
catalogue, can tell and find exactly what he wants in a 
moment’s time and can so order as to cause no un- 


necessary delay, was no mean ambition. The compiler 
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of the catalogue has realized it in a most satisfactory 
manner. 

For the convenience of customers this company car- 
ries in stock in their New York warehouse, ready for 
shipment on receipt of orders, an assortment of brass, 
copper, etc., in various forms, aggregating over one 
million pounds. Regular stock sizes can be shipped 
the same day the order is received. Other than stock 
sizes will be made to order. All of the standard sizes 
are carried constantly. 

Under the heading hardware, are shown a number 
of specialties to be found in most hardware stores, 
including upholstery nails, brass checks, ornamental 
chains, wire cloth, oil cans, stair plates, perforated 
brass and copper, lamp trimmers, bolts and nuts, 
spring cotters, etc. ' 

Under the heading weights and measures, are found 
tables and rules useful for ready reference to all classes 
of metal workers. Following the general system used 
throughout the book, these tables are fhoroughly in- 
dexed. A moment’s time will suffice any mechanic to 
discover any table required in the working of sheet 
metal. 

The catalogue is one of the neatest in appearance 
that we have had the pleasure of reviewing for some 
time. The care taken in the compilation of the cata- 
logue, the time saving features, including a thumb 
index, make it especially desirable for the use of me- 
chanics. The U. T. Hungerford Brass & Copper Com- 
pany will be pleased to send one of these catalogues to 
interested dealers requesting same. When writing, 
kindly add, “Saw it in THe AMERICAN ARTISAN.” 
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CHAMPION METAL SHINGLES. 





The use of metal shingles for roofing purposes has 
received a decided impetus during the last few years, 
owing to the attractive- 

ness of this roofing pro- 

tection, its economy and 

its general serviceability. 

While all kinds of metal 

shingles have reaped the 

harvest, the credit for 

this victory is due pri- 

marily to the better 

grades—to the brands of 

metal shingle that pro- 

vide for expansion and 

attraction, that are easily 

applied, are absolutely 

storm proof and_ that 

make a roof as attractive 

Champicn Metal * bingies. as some of the most 
beautiful South American landscapes. 

J. H. Eller & Co. offer the Champion lock joint 
metal shingle, shown in the accompanying illustration, 
as one of the brands that has succeeded most ably 
in building up the trade on this kind of roofing ma- 
terial. These shingles are made with a lock joint, are 
simple in construction and said to be easily applied. 
They are absolutely water tight, it is claimed, and are 
stronger, better and cheaper than wood. They are 
made of galvanized steel and tin. J. H. Eller & Co. 
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of Canton, Ohio, will be pleased to send further in- 
formation on request regarding these shingles, and 
their immense-line of tin plate, eaves trough, steel ceil- 
ing, ridge and hip roll, capping and special valley roof- 
ing. When writing, kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 
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GROWING AND GROWING. 


The introduction of stamped or embossed sheet 
metal for interior decoration has been of compara- 
tively recent date. In 
this short time a vast 
amount of it has been 
installed, however, 
and those firms which 
undertook the manu- 
facture of metal ceil- 
ings at the time of 
their introduction 
have found their busi- 
ness increased to tre- 
mendous proportions 
in a very brief period. 

The advantages of 
metal decorations are 
numerous. They can be applied to either old plaster 
or wall paper, and are thus just as useful in the deco- 

ration of old buildings as 
When 
new buildings, no plaster 


Outside Mitre No. 8061. 


of new. used in 
is necessary; hence there 
is a saving of the cost of 
this 
commodity. 


otherwise 
The weight 
of metal ceiling is almost 
nil. Consequently, the 
strain on the trusses and 
joints over that caused by 
plaster is reduced. In 
case of fire, the value of metal ceilings can be readily 
appreciated. From a sanitary point of view, metal 


necessary 


Connection No. 8049—A. 


Plate No. 8005. 
ceilings have the advantage of being non-absorbent 
and are consequently free from infectious germs. 
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They are also insusceptible to damage through leak- 


age in water system or sewer connections. Inasmuch 
as they are firmly nailed on, shaking of the building or 
the floor above will not weaken the plates, and they are 
not at all affected by jars, vibrations, shrinking of the 
timbers or settling of the building, as is p!aster. More- 
over, the great beauty of the designs makes them es- 
pecially desirable in the eyes of those builders who 
aim to keep in line with zsthetic development. 

All of these facts are clearly brought out in cata- 
logue D, published by the Kanneberg Roofing & Ceil- 
ing Co., of Canton, Ohio. This catalogue contains 
over two hundred pages, with illustrations and descrip- 
tidns of ‘all of the various designs produced by this 
company. These include Louis XIV, Greek, Roman- 
esque, Empire, Colonial and miscellaneous designs. 





Inside Border Mitre No. 8041. 


A supplement to catalogue D contains cuts and de- 
scription of the Gothic style. This last line is com- 
plete and extremely popular. 

Special features of Kanneberg’s art metal ceilings 
include their adaptability to all classes and styles of 
buildings, their novel and artistic designs, their dura- 
bility, easy application and simple construction. The 
plates, after being stamped, are resheared on all sides. 
They are interchangeable and admit of a variety of 
styles with pleasing effects. The joints are said to fit 
sa closely and accurately as to be water and dust proof. 
The n-anufacturers will be pleased to prepare an artis- 
tic arrangement of plates suitable for the size and 
shape of the room designated by any one ordering their 
stock. They .will also submit an estimate of the cost 
and plan of each design without charge. 

®ne of.these catalogues will be furnished by the 
Kanneberg Roofing & Ceiling Co., of Canton, Ohio. 
When writing, kindly add: “Saw it in Tue AMERICAN 
ARTISAN.” 
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GASOLINE TORCH. 








Popular ‘Mechanics describes a home-made gaso- 
lene torch which contains the essentials of economy 
and practicability. The description follows: 

Procure an old tin can, pint size, with a screw top, for 
holding the gasoline. Punch a hole in the center of the top 
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and insert a piece of 44 inch gas pipe to within % inch of the 
bottom of the can, letting the pipe extend out of the can 4 or 
5 inches, soldering it in position. Screw a common cap on 
top of the pipe and drill eight or ten holes around the cap 
Fill the pipe with wicking or asbestos. 

When ready to light the burner, heat the can on the top 
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Gasoline Torch 


and kot gas will flow from the holes. When lighted it will 
burn as steadily and brightly as gas light. This fs a handy 
torch for use around the shop or outside, as it takes a very 
strong wind to blow 1t out. 
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POWERS CHIMNEY TOP. 





The statement made by a heating expert of experi- 
ence and intelligence, who said that eighty per cent 








x > of the stove troubles, investi- 
¥& gated in his life time, were 
ial 
— due to poor drawing chim- 
Cone and Pa iy neys, explains in a measure 
. a 
Sect obsiest- 3 5 the remarkable sales that 
Ai _._ 5 g - E Powers Brothers of Streator, 
Wire Rin : . . . 
wader Lug se- z z9 illinois, have enjoyed for the 
ures , r 5 ' : , 
. "a ** § Powers’ Automatic chimney 


top. 

This top is made on scien 
tific and mechanical ideas. As 
shown in the accompanying 
illustration, the bearing is on 
a pivot next to the cover where the weight comes. 
The brace at the bottom prevents the cover from rub- 
bing on the stack. The wind blows past the sides 
of the cover and not through the cover, thus creating 
a vacuum and increasing the draft. The cover stops 
rain, smoke and soot from blowing down the chim- 
ney. While the chimney top covers the smoke stack, 
it leaves its-full capacity open for draft, allowing the 
soot and the smoke to pass out freely. The wire ring 


Sectional View. 


under a lug on the center post above the brace, pre 
vents the cover from blowing off. 

Powers Automatic chimney tops were specified and 
used on the Chicago World’s Fair buildings. They 
are also used on boats, cars, factories and residences 
throughout the United States and Canada. 
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TRUCKS. 
Fron: F. B. Karl, Delaware, Ohio. 

Where can I get'trucks for handling radiators in 
houses ? . 

Ans.—Fairbanks, Morse & Company, Franklin and 
Monroe streets, Chicago. 

MODELS, 
From C. F. Smith Company, Dekalb, Illinois. 

Kindly advise us where we can have made a fence 
gate model. 

Ans.—Union Model Works, 193 South Clark 
street, Chicago; Hoeft & Moore, 85 Fifth avenue, 
Chicago; H. H. Franklin Manufacturing Company, 
Syracuse, N. Y.; William Gardam & Son, 41 Rose 
street, New York City; Globe Machine & Stamping 
Company, 971 Hamilton street, Cleveland, Ohio. 

STOVE AND FURNACE.FOUNDRIES. . 
From S. Andrews & Sons, Painesville, Ohio. 

Kindly enumerate furnace and stove foundries in 
Cleveland, Ohio; Akron, Ohio, and Erie, Pa. 

Ans.—Mannen & Esterly Company, . Cleveland, 
Ohio; Craig-Reynolds Foundry Company, Cleveland, 
Ohio; Forest City Foundry & Manufacturing Com- 
pany, Cleveland, Ohio; Henry & Scheible Company, 
Cleveland, Ohio; Schneider & Trenkamp Company, 
Cleveland, Ohio; American Range & Foundry Com- 
pany, Cleveland, Ohio; Cleveland Co-operative Stove 
Company, Cleveland, Ohio; Rohrbacher & Allen, 
Akron, Ohio; Taplin, Rice & Company, Akron, Ohio; 
Wise Furnace Company, Akron, Ohio; Germer Stove 
Company, Erie, Pa. 

H. AND C. REGISTERS. 
From E. H. Senger, Kenosha, Wisconsin. 

Where can I buy Hart & Cooley steel registers? 

Ans.—Wells & Nellegar Company, 72 Lake street, 
Chicago; Farwell, Ozmun, Kirk & Company, St. 
Paul, Minn.; Lee-Glass-Andreesen Hardware Com- 
pany, Omaha, Neb. 

CHIMNEY TOPS. 
From Geskermann Brothers, Milwaukee, Wisconsin. 

Where can we buy revolving chimney tops? 

Ans.—Kramer Brothers’ Foundry Company, Day- 
ton, Ohio; Powers Brothers, Streator, Illinois; Iwan 
Brothers, Streator, Illinois. 

CARPENTERS’ TOOLS. 
From Cari S. Johnson, Mt. Vernon, Washington. 

Where can I buy carpenters’ tools? 

Ans.—Stanley Rule & Level Company, New Britain, 
Conn.; Chapin-Stephens Company, Pine Meadow, 
Conn.; Ohio Tool Company, Columbus, Ohio. 

BLACKSMITHS TOOLS. 
From Carl S. Johnson, Mt. Vernon, Washington. 

Where can I buy blacksmiths’ tools? 

Ans.—Columbian Hardware Company, Cleveland, 
Ohio; Acme Machinery Company, Cleveland, Ohio; 
Bethlehem Foundry & Machine Company, South 
Bethlehem, Pa.; Buffalo Forge Company, Buffalo, 
N. Y.; Chicago Scale Company, 292-296 Jackson 
boulevard, Chicago, Ill.; Cincinnati Punch & Shear 
Company, Cincinnati, Ohio; Goodell-Pratt Company, 
Greenfield, Mass.; Heller Brothers’ Company, New- 
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ark, N. J.; Hilles & Jones Company, Wilmington, 
Del.; Niles-Bement-Pond Co., 136-138 Liberty. street, 
New York; Pratt & Whitney Co., Hartford, Conn.; 
E. F. Reece Company, Greenfield, Mass.; Solid Steel 
Tool & Forge Co., Pittsburgh, Pa.; Vaughan & Bush- 
nell Mfg. Co., Chicago, Ill.; Williams, White & Co., 
Moline, Ill. 


ICE MACHINES. 
From Tyler & Hallas. 

Where can we buy ice machines? 

Ans.—Vilter Manufacturing Company, Milwaukee ; 
Frederick W. Wolf Company, 139 Rees street, Chi- 
cago; York Manufacturing Company, York, Pennsyl- 
vania; Allis-Chalmers Company, Milwaukee; Harris- 
burg Ice Machine Company, Harrisburg, Pennsylva- 
nia; Henry Vogt Machine Company, Louisville, Ken- 
tucky; George S. Grier & Sons, Milford, Delaware; 
Murray Iron Works Company, Burlington, Iowa; 
Hendrick» Manufacturing Company, Limited, Carbon- 
dale, Pennsytvania; Spangler Manufacturing Com- 
pany, York, Pennsylvania; Triumph Electric & Ice 
Machine Company, Cincinnati. 


ITEMS. 


The Neweastle (Pa.) Forge & Bolt Works are 
having trouble with the structural iron workers’ union 
over a trifling matter which, however, threatens to 
close down the entire establishment. 


At an accident near Blue Island, IIl., on: Nov. 6th, 
when a Grand Trunk train crushed into an electric car, 
Fred Roscoe, a tinsmith living at 15620 Myrtle ave- 
nue, Harvey, Ill., was so badly injured that he will 
probably die. 


Louis B. Dalley, Thomas F. Barett and others are 
the incorporators of the New Jersey Steel Company, 
15 Exchange place, Jersey City, New Jersey, capital- 
ized at $1,000,000, for the manufacture of steel, iron 
and kindred products. 


Edgar S. Waters, Wm, C. Lilly, of Camden, New 
Jersey, and others are the incorporators of the E. S. 
Waters Company, capitalized at $100,000 to manu- 
facture brass, iron, copper, etc. The factory is located 
in Camden, New Jersey, at the corner of Second and 
Mechanic streets. 


A small strike of sheet metal workers, employed by 
F. Cortez Wilson & Company, 239 Lake street, Chi- 
cago, may lead to a larger disturbance. The union as- 
serts that it is the intention of various employers in 
this line of industry to form an association and estab- 
lish the open shop. 


The British tin plate trade remains practically as in- 
vulnerable as ever. The total tin plate exports of 
Great Britain are still close to four hundred thousand 
tons a year. The total export of all other countries 
in the world, including the United States, is less than 
twenty thousand tons. 


The eve for the automobile is catered to by the 
Globe Machine & Stamping Company, 971 Hamilton 
street, Cleveland, Ohio, in their attractive calendar 
for November. The concern itself is likened unto a 
most intrepid chauffeur driving an eighty-mile-an-hour 
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machine “after that order.” The company makes 
dies of all kinds and special parts to order. 

Follansbee Brothers Company of Pittsburgh are 
sending to their friends in the trade a calendar- 
blotter for November, depicting various familiar 
scenes in the lives of a mischievous boy and a pump- 
kin. It may furnish a clew to the cause for the won- 
derful ride of Ichabod Crane. 

The Hobbs Manufacturing Company, recently or- 
ganized by George P. Hobbs and associates to manu- 
facture stamped and pieced tin ware, at New Orleans, 
are considering different sites with the purpose of 
erecting a factory in the near future. The capital 
stock of the company is $100,000. 

A company with a capital stock of $60,000 is being 
organized in Quincy, Ill., for the purpose of buying the 
machinery of the Quincy Stamping Company, and to 
continue .the,business on a.larger scale. The opera- 
tions-of the ‘Quincy Stamping Company were discon- 
tinued some fime ago and the machinery has since 
been idle. 

Catalogue No. 3 of the United States Stamping 
Company; Moundsville, West Virginia, describes in 
colors their well-selected list of enameled steel ware. 
All of the cooking utensils made by this firm are guar- 
anteed triple coated, inside and out. The white lining 
is guaranteed to be acid proof. The principle colors 
include royal blue, azure and a delicate shade of 
green. The enamel is claimed to be absolutely free 
from poisonous substances. 


On Nov. 6th, a strike of bridge and structural iron 
workers employed by Post & McCord, New York City, 
which had been threatened for some time, went into 
effect. Ten thousand workmen were thrown out of 
employment. After the strike had been ordered, the 
general Arbitration Board of the Building Trades 
Employers’ Association met, and ordered the strikers 
to return to work. They declined to do so. 

A writ of execution has been issued against the 
Rapp Iron Works, manufacturers of structural iron, 
at 29th street and 11th avenue, New York City, It 
was issued in favor of the Phoenix Iron Works, of 
the same city. The Rapp Iron Works were incorpor- 
ated in April, 1904, with a capital stock of $20,000. 
Mr. Rapp, the president, has been the victim of bank- 
ruptcy proceedings in a number of. instances since 
July 1, 1893. 

“An eye opener” is shown by the cover of a small 
circular to be Mrs. Pat O’Grady enthusiastically pull- 
ing apart the eyelids of a youthful Achilles, who has 
met with two black eyes in a fistic encounter. Further 
investigation shows that the real eye opener is some 
extraordinary value which F.,O. Schoedinger of Co- 
lumbus, Ohio, is offering on furnace supplies, on gal- 
vanized and black sheets, Uncle Sam dampers, fur- 
nace cement, Hart & Cooley’s steel registers, faces 
and borders, etc. 

Since July 1st there have been almost 2,000 rural 
free delivery routes established by the postoffice de- 
partment. The total number is almost thirty-four 
thousand. There are about five thousand petitions 
pending, five hundred and forty-six having been as- 
signed for establishment prior to December 31st. 
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With the establishment of this large number of rural 

free delivery routes, each one of which will call for 

a number of rural free delivery mail boxes, it is not 

surprising that the Smith Brothers’ Manufacturing 

Company of Indianapolis, Indiana, are enjoying a 

remarkable run on the National mail box. 
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THE LARGEST COAL CONTRACT ON RECORD 





The largest coal contract ever made has been closed 
between the Pittsburgh Coal Company and the United 
States Steel Corporation. By its terms the coal com- 
pany will supply the steel corporation with all the 
coal the latter will take from outside interests during 
the next twenty-five years. The steel corporation 
will give the coal company all of its tonnage for 
plants and railroads in the Pittsburgh district, inclu- 
ding the Shenango and Mahoning valleys, and for 
the railroads and steamships in the Northwest, save 
that now cared for by the National Mining Company, 


‘a subsidiary company of the corporation, during the 


period which the contract runs, and the corporation 
agrees to make-no-new coal developments in Pitts- 
burgh coal territory. 

All coal received by the steel plants by river will 
be handled by the Monongahela River Consolidated 
Coal & Coke Company, and will be paid for delivered. 
The steel corporation tonnage enjoyed by the river 
company has heretofore amounted to 1,250,000 tons 
a year. The National Mining Company has operated 
two mines at Sygan on the Panhandle field, one at 
Brownsville, and the Gates mine in the Klondike coke 
region. 

The Pittsburgh district. plants consume between 
6,000,000 and 9,000,000 tons, varying with the pros- 
perity of the steel business. The contract will care 
for about one-third of the coal company’s entire ton 
nage. 

The amount of coal supplied under this contract 
will not be less than 6,000,000 tons per annum and 
will average nearer to 9,000,000. The price will yield 
the coal company a fair profit. The vast tonnage will 
enable the coal company to operate its mines to meet 
all its requirements with far greater economies than 
is possible otherwise. One effect of the transaction 
will be to silence a number of absurd rumors and 
speculations regarding the Pittsburgh Coal Company’s 
affairs and those of its principal subsidiary company, 
which have been exploited on every possible occasion 
for some weeks past.— 


————— oo 


The new Low Down Crown furnace for warm air 
and hot water has been successful in its short term of 
service. The system of combination heating has proved 
desirable in all sections of the country, uniting as it 
does, the duties of both hot water and hot air with the 
disadvantages of neither. This furnace is manufac 
tured by the March-Brownback Stove Company of 
Pottstown, Pennsylvania. Some time ago, the firm 


placed after their name on letter heads and in cata- 
logues, “makers of furnaces for long distance heat- 
The phrase has taken with members of the 
trade, and crown furnaces are now used in many in- 
stances where remote rooms are to be heated. 
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THE. AMERICAN ARTISAN. 


Advertising Department 


Our readers are invited to send in copies of their advertise- 
ments in the Iccal press for criticism. All communications should 
be addressed to the ‘‘Advertising Department’’ of THE AMERICAN 
ARTISAN. ' 
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The accompanying greatly reduced page circular, 
four thousand of which were printed and distributed 
by E. M. Austin, of Litchfield, Ill., is a good illustra- 
tion of what good paying circulars are like. The 
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“HAVE [T CHARGED AT AUSTIN'S.” 
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For September our $14.00 Plush Cover-d 
Couches Reduced to $10.50. 


Nothing bat a desire to crowd two month's bosiness 
imto one for thie sale would prompt euch « reine. 
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Terms $3.00 Down, $2.00 per Month 
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reading matter is of an interesting nature. Lots of 
energy, lots of American enthusiasm are infused in 
the sentences. Real bargains are made on some of 
the products in order to sell the rest. The advertise 
ment is attractively arranged. It is doubtful whethe1 
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a ‘thore “drtistié“Aulvertisementcan-be seen in the scrap 
books of any of the big metropolitan department 


stores. 
The second illustration shows an advertisement of 


the same firm reduced about one-half. This adver- 
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tisement, too, shows all the earmarks of a successful 
advertisement. All of the headings go to show that the 
firm of Austin is alive—is alive .to. its responsibilities 
and to the bargains offered by manufacturers which 
they~subsequently offer:to their customers. 





The advertisement of Engelbracht Brothers, St. 
James, Minnesota, is reduced about one-half from the 
original. The advertisement is unique and should have 
proved thoroughly profitable. As compared with the 
advertisement in which dealers display an index of all 
the wares carried in stock, it is pre-eminently superior. 





By the way are sou: still in seed of a beater? If so, call sow and 
get our prices and see the stoves. 


Engelbracht Bros. 


Hardware 
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The first two lines were readily legible in the original. 
The advertisement was the most attractive in the paper 
in which it appeared. The white space arrests the eye 
and the reader is left with just enough information to 
wish for more. 
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The Stillwater Hardware Company, of Stillwater, 
Minnesota, found a fruitful topic ifi Cole’s Original 
hot blast heater. The advertisement is not exceptional, 
but it is far above the average, especially in the matter 
of appearance. It is possible that the expenditure of 


Fuel Saving 


f That. will surprise yeu. Hf 
saving one-third to one-half 
your coal bill’ interests y o u, 
come and.see 

} Gole’s Original 
‘Hot Blast Heater 


in operation at the wt st 


STILLWATER HARDWARE CO. 


perhaps tank for an amusing cut showing a gnome 
throwing coal away or a woman emptying a bucket 
of good anthracite in the ash barrel, with a caption at 
the top of the advertisement reading “Don’t waste 
fuel”—we believe that the addition of this cut might 
have repaid the original cost four or five times. 


























The advertisement of Gemke Brothers & Busch, 
Delphos, Ohio, is what would be expected from a 
dealer who is progressive enough to sell Round Oak 
furnaces. The reading matter is carefully worded and 
calculated to produce good results. The accompanying 
illustration is reduced about one-fourth. The original 
advertisement was more legible and attractive. 


_ As You Like It 
' Hard or Soft coal, coke or wood. 
‘The great Round Oak Fornace 
‘burns them all with economy 
and success. It is air tight and _ 
holds the fire, producing a steady 
uniform heat from a great deal 
less fuel than is 
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Estate of P. D. BECK WITH, FRED &. CEE. Manager, 
Dowagiac, Mtoh. 


f 


Makers of good geeds only. 
FOR SALE BY 
GEMKE BROS., & BUSCH, Delphos, Ohio. 


We are a trifle in doubt as to the advisability of 
showing a sectional view of the furnace as in this ad- 
vertisement. We believe that, as a rule, users of fur- 
naces are not sufficiently conversant with their con- 
struction and internal appearance to tell from an 
illustration whether the construction is good or bad. 
A cut of this kind takes up room and, we feel, adds 
nothing to the value of an advertisement. It is thor- 
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oughly advisable to use one cut at least in their adver- 
tisétment. Gemke Brothers, however, are provided 
with the illustration showing the Indian and that, we 
believe, is amply sufficient. 





A highly attractive advertisement is that of S. E. 
McLaughlin, Manteno, Ill. The only objection that 
could possibly be made to its appearance is the super- 
abundance of decorative features. The printer wisely 
held himself down to few different styles of display 
type and these differeft styles are all of an attractive 
nature, 

This advertisement forcibly illustrates the advan 
tage and the disadvantage of using a border around 
the whole and demarcating rules between the para 
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| Gall and see the Peninsu- 
|lar Hopper Feed Oak 
| Stove. Something entire 
ly new and. original. It 
will: pay you to get m 
prices on Base Burners 
full-line of stove boards, 
stove pipe, elhows, damp- 
ers, coal hods and fire 
shovels. 

















| Special attention given to 
| heating, plumbing and 
| tin work. 
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graphs. It is impossible to tell at a glance the begin 
ning and the end of a great many advertisements to 
be seen in all of the advertising publications. An ad 
vertisement is left without a border and -with a six 
point rule dividing it in half. As a consequence, the 
space seems to be given over to two advertisers instead 
of one and the investment depreciates in value. It 
may be said, as a general rule, that an advertisement 
without a border should have no rules. If rules are 
used in an advertisement that is surrounded by a 
border, these rules should be lighter than the border. 
In most cases, they should be a great deal lighter. 
Mr. McLaughlin comes pretty near exceeding the 
limit as regards the prominence which is given to 
the rules. It is probable, however, that most readers 
will readily distinguish the top and the bottom of 
Mr. McLaughlin’s advertisement, although it would 
perhaps have been preferable to have three sets of 





one-line rules instead of three sets of three-line rules. 
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801,862—Breech-loading breakdown gun. Ansley H. Fox, 
Philadelphia, Pa., assignor to A. H. Fox Gun Company, 
Philadelphia, Pa. 

801,882—Carpet sweeper. 
Ind. 

801,9290—Cream cooler and aerator. 
Pomeroy, Iowa. 

801,049—Mop wringer. 

801,955—Oil-applying device. 
ton, Mass. 

801,957—Cream separator. 
sf Ihio. 

801,970—Pocket knife. James F. Connell, Bazine, Kans. 

801,978—Hoe attachment. Samuel J. Gardner, Temple, 
Tex. 

801,9907—Centrifugal 
Newark, N. J. 

802,000—Ventilator. Jacob Lorenz, St. Louis, Mo., as- 
signor of one-third to John S. Evard, St. Louis, Mo. 

802,014—Cleaning rod for rifles. Fred E. Muzzy, Chico- 
pee Falls, Mass., assignor to J. Stevens Arms & Tool Com- 
pany, Chicopee Falls, Mass. 

802,017—Ladder. Frank T. Newton, Ypsilanti, Mich., as- 
signor of one-half to John S. Haggerty, Detroit, Mich. 

802,027—Finger grip for fishing rods. Abner W. Bishop, 
Racine, Wis. 

802,033—Automatic firearm. 
geles, Cal. 

802,046—Air heater. 

802,053—Wire or rod cutter. 
held, Mass. 

802,056—Gearing for washing machines. William Nahr- 
wolt, Fort Wayne, Ind., assignor to Peerless Manufacturing 
Company, Fort Wayne, Ind. 


Missouri N. Knell, Elkhart, 
Max F. Stadtmuller, 


John A. White, Oxford, Ohio. 
Charles S. Young, New- 


Henry D. Zehrdach, Bluffton, 


cream separator. John Laurell, 


Charles Freeman, Los An- 


Adam S. Kiefer, Cleveland, Ohio. 
Thomas D. Millea, Spring- 
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Carl E. Miller, Akron, Ohio. 
George C. Weil, San Fran- 


2,054—Washing machine. 

802,063—Transom opener. 
cisco, Cal. 

802,081—Rail for sliding doors. Ulysses G. McQueen, 
New York, N. Y., assignor to Grant ‘Pittey and Hardware 
Company. 

802,083—Bevel square. 
Mass. 

802,0905—Coffee strainer. Alexander R. Darragh, Pitts- 
burg, Pa., assignor to Haworth & Dewhurst, Limited, Pitts- 
burg, Pa. 

802,144—Windmill. 
Ariz. 

802,147—Utensil handle. Henry G. Kuck, Peoria, IIL, 
assignor of one-half to Joseph Stuber, Peoria, Ill. 

&02,150—Centrifugal separator. Charles Nordstrom, Chi- 
cago, Ill. 

892,152—Combination 
Chicago, III. 

802,192—Water cooler and 
Brown, Knoxville, Tenn. 

802,2090—Brooder and heater therefor. Franklin C. 
Hare, Buffalo, N. Y., assignor to Cyphers Incubator Com- 
pany, Buffalo, N. Y. 

802,220—Cooking vessel. George W. Knapp, Baltimore, 
Md., assignor to National Enameling and Stamping Company. 

802,248—Screw driver. Henry Twardoks, Meriden, 
Conn. 

802,290—Pruning Saws. 
Vt. 

802,295—Heating furnace. Francis Kernan, Utica, N. Y. 

802,308—Ice shaver. Louis Olson, Minneapolis, Minn. 

2,345—Carpet stretcher. Robert D. Williams, Tap, 

Tex. 


Charles B. Parnell,, Greenfield, 


Benoni R. Harrington, Phoenix, 


desk cabinet. John D. Warren, 


John W. 


refrigerator 


Charles T.. Holmes, Charlotte, 
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802,378—Cooking or culinary vessel. Leroy J. Ellis, Fan- 
wood, N. J. 

802,385—Cheese-cutter. Charles F. Fogg, New York, N. Y. 
assignor of one-half to Timothy C. Woodin, New York, N. Y. 


802,401—Animal-tether. James L. Schaaff, Glencarlyn, 
Va. 
___ 902,434—Culinary utensil. Thomas Tierney, Chicago, III. 

802,435—Wire-stretcher. Willard R. Van, Waveland, 
lowa. 

802,438—Tongs. Robert E. White, Duluth, Minn., and 
Harry Hall, Manton, Mich. 

802,439—Stalk-cutter. Sylvester Wilburn, Myers, Tex. 

802,455—Ice-cream mold. John D. Kinzer, Indianapolis, 
Ind. 

2,458—Fire-resisting sheet-metal window-frame. 

Thomas Lee, Home City, Ohio. 


802,4909—Two-latch lock with safety-catch. Wilhelm 
Dickel, Berlin, Germany. 

802,502—Washing-machine. James M. Gagan, Chicago, 
lil, assignor to J. M. Gagan & Co., Chicago, Ill., a corpora- 
tion of Illinois. 

802,541—Miner’s pick. Frank N. Wilson, Cripple Creek, 
Colo., assignor of one-half to George D. Kilborne, Cripple 
Creek, Colo. 

802,564—Spraying apparatus. William G. Hall, Burdett, 
N. Y. 

802,579—Wire-stretcher. Butler S. Manning, Tap, Tex. 

802,588—Lifting-jack. Preston R. Parks and Simon E. 
McDougal, Mammoth, W. Va. 

802,618—Soldering implement. Bevily E. Williams, 
Woodville, Miss. 

802,615—Window-cleaner. Edward A: Veller, New York 

802,678—Lamp. William D. Boyce, St. Louis, Mo. 

802,693—Brooder. John H. Huff, Fresno, Cal. 

802,713—Auger-brace. Zaccheus Scott, West Newton, 
Pa. 

802,727—Metal-lath construction. Alfred S. Alschuler, 
Chicago, III. 

802,733—Dehorner for cattle. Charles E. Binnings, Stam- 


ford, Tex. 
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802,766—Process for heating apartments, &c Harry C 
Mallory, New York, N. Y. 

802,770—Hog-ringer. Frank E. Mohns and Charles O 
Mohns, Rockford, III. 

802,811—Gas sad-iron. George W. Huber, Philadelphia, 
Pa. 

802,825—Adjustable grate-basket. Parke S. Poindexter, 
Chattanooga,. Tenn., assignor to J. E. Annis, Chattanooga, 
Tenn. 

802,832—Milk-pail.. Frederick St. Thomas, Birnamwood, 
Wis. 

802,854—Window-lock. James J. Gier, St. Louis, Mo 

802,858—Animal-trap. James M. Harris, Desoto, Mo., 
assignor to Myron D. Weaver, Desoto, Mo. 

802,869—Lawn-mower. Charles Lomberg and William 
L. Stephens, Sharonhill, Pa. 

802,897—Manure-fork. George Wettlaufer, Stratford, 
Canada. 

802,917—Lantern. John Doering, New York, N. Y 

802,921—Saw-set. Johan Endresen, Stavanger, Norway, 
assignor of one-half to Johan Roysland, Stavanger, Norway. 

802,023—Beater. Edwin T. Farmer, Carthage, Mo, as 
signor of one-half to John Ruhl, Carthage, Mo 
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NEVER CAN TELL. 





Keep up your courage 
An’ stick to the song: 
“Never kin tell 
What's a-comin’ along!” 


Ship may reach home, 

Though the tide’s runnin’ strong; 
“Never kin tell 

What's a-comin’ along!” 


Worl’ topsy-turvy 
An’ things goin’ wrong; 
“Never kin tell 
What’s a-comin’ along!” 
—Atlanta Constitution. 
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Trade Report. 


IRON AND STEEL MARKETS. 


Chicago, November 1oth—After a lull occupying 
the period of about three weeks, though evident to 
none except close students of the iron and steel trades, 
the market has started back with a surging swing 
toward renewed activity. Pig iron prices are higher, 
now than they have been since August, 1903, and this 
fact in itself, may account for the renewed activity. 
Pig iron melters have been buying freely of late but 
there is substantial evidence that they are holding off 
rather than buying heavily with the expectation of 
another advance in prices. Purchases during the last 
motith are by no means on a par with the tremendous 
requirements. There is an apparent desire to main- 
tain a conservative attitude both in buying and selling. 
Prices are not being advanced to the mark that the 
buying public could stand. One representative of a 
large furnace interest during the last week declared 
that prices on both Southern and Northern cars of 
number two foundry might be raised to $20.00 a ton, 
Chicago, without the slightest break in the market. 
Pig irom is scarce at present, especially on some 
brands, including Lake Superior charcoal, basic iron 
and irons containing a large amount of silicon. 


The last important order for steel cars has been 
placed with the New York Central. The order aggre- 


gates twenty-five thousand. This order together with 
the two orders of the Pennsylvania system, furnish 
sufficient business for the leading steel car manufac- 
turers to keep plants busy until very near the close of 
1906. 

It is anticipated that prices on sheets will be ad- 
vanced in the near future. This advance will not be 
in the nature of an official rise in the schedule, but will 
restrict the practice of granting rebates and conces- 
sions that has been so current during the last six 
months.. The market is stronger now and there is lit- 
tle evidence of the ragged conditions that have pre- 
vailed. On special sheets, the market is particularly 
firm. 

The old material market is firm, although sales to 
consumers are not heavy. Dealers are active in their 
speculation and now have a firm hold on the market. 
Stove plate and light cast scrap are quoted at from 
$11.50 to $12.00. 

There is more coke on hand than for several 
months. The-prices have*been-dowered:a trifle, though 
contract coke is as strong as ever. Connellsville fur- 
nace coke is quoted at. $3.00 on contract for all or any 
part of next year. Spot shipments bring from $3.05 
to $3.10. Inqui1y for spot coke is good and likely to 
raise prices to a higher level. 


PIG IRON. 
Rogers, Brown & Company will say in their weekly 
report: 
Iron and steel are the leaders in trade conditions of al 
most unprecedented activity. 


Strength and free buying continue to ‘characterize the 
pig iron market in all its branches. . 

That the recent remarkable business in iron and allied 
products was founded, and is proceedihg on the firmest pos- 
sible basis, becomes more evident daily. Trading, large in 
the aggregate, is only limited by the ability of furnaces to 
meet buyers’ views regarding extended delivery. ‘The im- 
mense tonnage recently booked and the impossibility of op- 
erators figuring cost for next year, make it doubly difficult 
for them to offer for as long a period ahead as buyers gen- 
erally wish. 

Leading buying interests in all parts of the country are 
re-entering the market and the tonnage now under considera- 
tion is extremely large, considering the amount of iron sold 
the past two months. 

Southern iron is strong at $14.00 Birmingham and foundry 
grades hard to secure. Sales have been made at $14.50 
Birmingham for No? 2. 

Northern foundry iron has advanced, as well as Bessemer 
and Basic. Late heavy purchases of the latter have cleaned 
up the market and sellers’ ideas are high accordingly. The 
local situation is but a reflection of the country generally 
Inquiries and sales are good, with a large tonnage under 
offer. Orders and requests for spot shipment are still very 
numerous. Two features are of especial interest at this time 
as ‘indicating general welfare. The country’s bank clearings 
for October surpassed the previous month, as well as any 
October total in the country’s history. They fell only a trifle 
short of March, 1905, which reached the largest month’s total 
ever recorded. That this is the true index of the industria! 
situation is best shown by the fact that the total outside of 
New York City has never before been equalled. Commercial 
failures for October were a third less than last year, and 
make the best showing on record for low average of indebted 
ness. So far during November there has been absolutely n 
let up to the business placed in the heavier lines of finished 
material. It is é¢stimated that contracts for 50,000 tons of 
structural steel have been closed, with from 60,000 to 70,00c 
still pending. So far the month has also seen about 65,00c 
tons additional rail orders placed on top of previous enormous 
purchases. 

Coke is strong, with the views of operators advancing 
and it is only a matter of a short time before further increas: 
in price will be registered. 

The transportation situation is desperate and will prol 
Shippers of both coke and iron are mucl 
account of 


ably so continue. 
exercised over the condition, and especially on 
the arbitrary ruling of certain roads which will not permit 
equipment to leave their tracks. 


Matthew Addy & Company will say in their weekly 
report: 

It has been another big week in pig iron. More than one 
pig iron record has been made of late. Last month there 
was the greatest production of pig iron that the United States 
has ever known. Undoubtedly this was matched by an un- 
paralleled rate of consumption. The other record that has 
been broken is that of previous buying movements. There 
has been now since the middle of July buying on a very 
large scale. Day by day the purchasing has gone on and the 
tonnage of iron that has been bought exceeds in the aggregat« 
tonnage anything that the country has known before. The 
most remarkable thing about it is that the end is not yet 
in sight. However, there is a limit, as is shown by the fact 
that the furnaces now are nearly filled up for deliveries prior 
to the second quarter of next year. 

The business of this week has been exceedingly general 
in character. Everything has been in demand and everything 
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has been sold, though Basic iron has been the leader. Basic 
is in very short supply. This is natural enough, as all the 
steel mills are going to their full capacity. 

Prices of Ohio irons vary from $17.00 to $17.50, depend- 
ing on the brand and delivery. Southern No. 2 is firm at 
$14.00, and the tendency is toward a higher level. 

There is much trouble over a short supply of coke, or 
rather over a short supply of cars in which to ship coke. 
There is enough coke, but the railroads are not equal to the 
demands on them for cars, and the trade is seriously incon- 
venienced on this account. 


SHEETS. 
John McVoy & Company, Chicago, report as fol- 
lows: 

The outlook is indeed very bright. There is a good de- 
mand for both sheets and tinplate, and exceptionally so, for 
this time of the year. Customers are trying to buy now for 
future deliveries, but the first-class mills will not sell beyond 
There has been no decided change in the market, 
Practically all the 


January Ist. 
except a stiffening up all along the line. 
mills are running full, and are booked well ahead. 

We quote prices as follows: 

Black sheet steel, No. 16 gauge, $2.45; No. 18-20 gauge, 
$2.50; No. 22-24 gauge, $2.55; No. 26 gauge, $2.60; No. 27 
gauge, $2.65; No. 28 gauge, $2.75; No. 29 gauge, $2.95. 

Wood’s smooth, No. 20 gauge, $2.90; No. 22-24 gauge, 
$2.96; No. 26 gauge, $3; No. 27 gauge, $3.05; No. 28 gauge, 
$3.15. 

Wellsville-polished sheet istech 24 gauge, $4.85; 26 gauge, 
$4205; 27 gauge, $5.05; 28 gauge, $5.15. 

Galvanized sheets, regular sizes, 14 and 15 gauge, $2.80; 
18-20 gauge, $205; 22-24 gauge, $3.10; 26 gauge, $2.30; 27 
gauge, $3.50; 28 gauge, $3.70; 29 gauge, $4; 39 gauge, $4.50; 
thirty-six inch wide on No. 20 and lighter, 20c per 100-lb 
advance. On 48-inch wide material, 16 gauge, $3.60; 18 gauge, 
$3.90; No. 20 gauge, $4.55. 
22-inch, painted, No. 28 gauge, $2 

Sheet I 


Corrugated, 
square; galvanized, $3.25 per square. 
Solder, warranted, 50-50, at 20c Ib 


copper, 2 


CHICAGO HARDWARE MARKET. 

It is evident that business is expanding, the fact be- 
ing noticeable in the heavy bank exchanges, in the 
larger movement of commodities and added demands 
for future output in leading manufactures. It is also 
evident from the fact that commodities grow:ng into 
consumption are increasing to an unparalleled extent. 
The greater purchasing power of the people is making 
the season a most prosperous one for retailers. Whole- 
sale operations are being stimulated by the increased 
bookings of traveling salesmen. Supplementary sup- 
plies for strictly fall goods and holiday specialties are 
being received in great abundance. Weather condi- 
tions have been conducive to activity in the retailing 
of hardware specialties. 

While a number of business failures have taken 
place, these indicate the effects of sporadic, impetuous 
dealing rather than poor times. The commercial! status 
of the country is sound and bankruptcy proceedings 
result from individual improvidence or lack of fore- 
sight. 

To the surprise of leading hardware manufacturers, 
the demand for Winter hardware continues heavy. 
Original drders for these products were sent to job 
ago. 


Supplementary orders are now being received in 


bing and manufacturing concerns some weeks 


ARTISAN 


good demand for both light and heavy copper. 


~ 
; 


pound. 
Zine scrap sells at from 4.75¢ to 5 


quoted at from 4.60¢ to 4.75c. 
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abundance, these orders indicating the wonderful con 
sumptive power of the people. 


The stove business is better than for some vears 
and a number of stove manufacturers are behind 
their orders. No particular class of heating and cook 
ing apparatus is in a special demand but as a rulk 
the better grade stoves are selling in a greater abun 
dance. Stove boards are also in great quest, thong! 
prices have not advanced and the marg:n of-profit fo 
manufacturers is said to be inordinately small. 

The market for wire and wire products .continue: 
firm. There is. little shading-of: prices on the pact 


of mills even in the competition districts. Prices o 


{ 
poultry netting have been advanced sl'ghtly in view o 


g 
the increased cost of raw material. It is anticipate: 
that the Spring business in this product will show 
great strength. Prices on wire cloth show a tendenc 
toward advancing but such an advance will probabl 
not take place within two weeks. Wagon and impk 
ment hardware is likew!se in good demand. 

Collections are good in all sections of the country 
Labor is well occupied, there being, on the whol 
more opportunities than men. Few failures are being 
reported and the liabilities in these are not so heav\ 
as a general average would indicate. 

Warren oak cabinets, bases and counters have bee: 
reduced to $1.50, $2.00, $2.50, $3.00, $4.00 and $4.5: 
per lineal foot. ; 

Warren oak drawer cabinets for hardware and bolts 
are $3.50 and $4.50 per lineal foot. Oak sliding glass 


door display wall cabinets are $4.50 per lineal foot 


METALS. 


Prices on copper are firm, domestic consumers bu) 
ing small lots of electrolytic for November and Dx 
cember deliveries on a basis of 1634c. Small tonnag: 
for January and February shipments are quoted a! 
16%c. Smaller tonnages for January and [ebruar\ 


16%2c. In spite of high prices, approximately te: 
thousand more tons or almost seventy thousand tons 
were imported during the first nine months of th 


present year, as.compared with the corresponding 


period of 1904. These figures furnish, it is thought 
conclusive evidence of the great increase in domesti 


consumption. The exports in the first ten m 
this year were two thousand tons mor: 
the corresponding period of last year. 
Pig tin continues to advance, the local underton 
be:ng strong, as a result of continued advances in th 
The 


by heavy purchasing on the part of 


London markets. latter advances were cause 


a bull syndicate 
Local dealers quote at from 33¢ to 33.1242c, but su 


ceeded in selling only a few small lots at the figure 


Prices on tin plates are well maintained and ther 
is a live market. 
The old metal market continues active. There is 


Ola 


lead is scarce and likewise scrap zinc. Light copper 


and bottoms are selling at from I3c to 13.25¢ per 


Light brass is quoted at from &c to &.25: 


/ 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 











ny tee l 
COPPER. ANCHORS. | BEATERS. 
METALS. Lime. 11), sie apie, onda tema Screw Anchors . 


wars ate Spend TIN PIGS AND BARS. ANVILS. agunond'e ices Wine 
. Banca, pigs, per b 35@35hc Trenton, 70 to 8 bs. Woven Wire, No. 4.. 
Straits, pigs, per 35¢ Trenton, 81 to 15v Bs........ ‘99. 
Straits in bars, per b 37 ; ASBESTOS. e 60 Imp Dover 
Board and Paper 0. a 
@0| , LEAD. = so on 
aenctene Bt Pig.. 60@ 44 —~ AUGERS. No. 102 
Boring Machine . i 
Nation»1 (White) brands (in less oe oe a notel tin’ 1% 
| than 100 D. lots), per b Cc Carpenters’ Nut No. 2p0 a. 80 
Sheet. Hollow. No. 202 tinned..... 99 
.. per 100-s. 87 00 . Bonney'’s—list 830.00 Each 
per 100 Bs. 725 -Stearn's, No, 3 No. 300 “ “ mammoth. 2 50 
Post Hole, : a 
Digwell, &inch per doz. 12 530 BELLOWS. 
Iwan’s Post Hole and Weil..40&54| Blacksmiths’ ........ +000 ceveeesee TO 
Iwan's Vaughan pattern, ¢ to Hand. 
9-in., per doz. ve = woieil --per dos. 7 
Rafting. Ae Seabend 
Cokes, 16 Bs........ afting 54) 0 ine®- 
Sunes, SH Re Ship. 12 inch. 13 00 
Ford's, with or without screw 4054 
Snell's, “ a 
Call, 


PIG IRON. P. tind . 2} in. nickeled bell ...per doz. “ 4 
Lake Sup. Charcoal ....$18 50@#19 00! . $ . jin. “ brass bell r 
North'n Coke Fdy.,No. 1 18 75@ 19 25 Blood . in. ' . ~ 
North'n Coke Fdy..No.2 18 25@ 18 50) Coopers’. ’ , " . silver wee =4 a a 
North'n Coke Fdy..No.3 17 75@ 18 90) = “ per do; 
° y 7 Barton's «......- seer seer cree eens Patent asst’d, 1 to4.. 4} in. nickeled brass bell and 
Northern Scotch, No. 1. 18 75@ 19 00) MP 65 90052. sa nemeenes coseesge Harness 
Ohio Strong Softeners, pe > DASE. ........ ++. ++. per dog, 14 58 
i Binss ses 18 80@ 19 05) Ship. 
Ohio Strong "Softeners, are oboctocd sdecdinenenee Pe 
No. 2 18 55@ 18 80} Blood's................. seven 3744 
Southern Silvery, 4 to6 WON o. Aveciten dean se ctacdcbue 
percent Silicon. .... 18 15@ 18 65 ;  WHTroNn 
Southern Coke, No. 1... 18 15@ 18 65) AMMUNITION 
Southern Coke, No. 8... 17 6@ 18 15| Caps, Percussion—per 1.000. No. 2, handled a 
Southern Coke, No.3 .. 17 15@ 17 65 F. L. asa te OU < nten howe No. 1, socket handled. “pers as. 
Southern Coke, No. 4... 16 €5@ 17 15) . tata Bin. nickeled “ “@ ” 750 
Southern Coke, No. 1, , 3 : 3} in. “ « « . 900 
17 G@ 18 15) cartridges. 90, Hand. 
.| Peters Rim Fire Ctgs 34 Hand Bells, polished .. .60@60&10% 
17 65@ 18 15) peters Cent Fire, Pistol and A : White we Sagas sosseecens sesees BOS 
southern Gray Forge .. 15 W@ 16 40) ~—Rifie......... ++ G&Sd * amp Fire, 3 > rdoz. $6 25| Nickel Plated..............0.-.-40% 
Southern Mottled and Peters Cent Fire, ‘Military sk 41b., pte ae dennee > DWI. 5060 cds cccccces codsstoo et 
15 40@ 15€5) and Sporting Ctgs.. - Oued per duz. 785 Silver Chime 22.000 sccecesseveeB8h 
Malleable Bessemer.... 18 50@ 190) peters Blank Ctgs. 22 ree 81 24 Cast Steel, good i. 2 6% Miscellaneous. 
Jackson Co. & Ky. Sil- Peters Blank Ctgs. 32cal. C.F. 460 pioneer.. és 675 Church and School, steel 
very 6% Silicop Peters BB Caps, Round ball 1 80 To 
Jackson Co. & Ky. Sil- P 5 gg Broad. 
very 10% Silicon Peters BB Caps, Conical! ball . taten 40-10854 Farm, Ds.... 
Alabam. Basic Winchester Cent. Fire, Mili- maa We - ee ee Each $1.10 1.301.85 
. tary and Sporting Ctgs ....15&84 ped Warrior ---. .. ia 13 00 ELS, TEE. 
Primers. Stanley's, rosewood handle, 
Berdan Primers ...............81 00 Single Belted (handled). ' new list 
Peters Primers .......+--e000+--20% Giadstone,3 to 4 Bs., per doz. ne = Stanley's iron handle 
. Hunt's * @ a CARTS, 
Winchester Primers........... .20% Lippincott's“ as z — zinc . “ ~ To&10% 
» Shells. Mann's eo ¢ “ 9 00 Brass... puboeled 
Peters Empty Paper Shells, Pioneer e « e 
cs — 





Cow. 
Ordinary Goods 
High Grade ..........+++++.-0&10% 
JOTSCY .....0scecccccccccccee TOM1OG 
Door. 
Bigélow Automiatic..per doz. 80 50 
Rotary. 
3in. bronzedironbell * 5 2 





S$ S52 88% 85 











SFIITSE 


10 and 12 gauge. League..%&2¢ Valley Forge“ 
Peters Empty Paper Shells, Maricopa “ 
16gauge. League .........20&2% Single Bitted (without handles). 
Ideal Empty ................2&7% Gladstone, per doz. 3to4 Ibs. $8 50 
Peters Target and High Gun Hunt's 
Smokeless . ° Lippincott’s “st 
Peters Premier ‘and Ideal Mann's * 
Smokeless,..........40,10,& 10% Pioneer = 
oe 
_ 


9 00 
- 750 Auger. 
Extra Double Spur 70&10 
_Foru’s Car and Mavhine.... 
4 





New Jenning’s........... 

Russell Jenning’s 

Clark’s Expansive 6u% 

Steer's “ Small list, 622.00..30% 
* Deceerst “ $26.0. 


SMOOTH STEEL. 


Wood's Smooth, No. 20......... 
- “ No. 9| Peters Loaded Shells, League 40% Valley Forge 


= * No. Peters Referee Semi-Smoke- Maricopa 
. SO sodess........ see eeee40&23% Doudse mttea (without huadles). 


8 
8 
* aooca-+i 


RRER BSASTAS 


Irwin Car. 


. ” No. Winchester Blue Rivals. t 33; &  Lippincott’s,3 to 4 tbs. per doz. 


PATENT PLANISHED SHEET Winchester Repeater.. 4985% pioneer “ 
STEEL. Winchester Leader Vailey F S ™ 
Patent Planished Sheet Steel. | Winchester Loaded 334 & gprs Bae 
“a' 610 90,-B" wo) “Wo nobester moaded t jig The above prices on axes of 8to4 Ds. 
Dickey Planished heet Steel....8jc ' are the base prices. 
| Gun Wads—per 1.000, 3} to 4} hs. advance 2c. paar sg sna & = 
GALVANIZED IRON. | Peters Gun Wads...........020018% 4105 bs. advance 50c. aR Eee wae 
Regular Sizes. 4} to 5} Ibs. advanve 7c. ne 
‘od Bt. cccces 


No. 16, per 100 bs... --#8 20 Pocoder. Each ~ 
Nos. 18 & 20, per 100 Bs. . . 335, King’s Smokeless, kegs ......811 30 BAGS, PAPER NAIL. Buck Bros.’ Flat..... 2 65 


F Nos. 22 & 24, per 100 Bs i KexgS..002 5 80 Pounds . 10 16 2 & GerMa . ..ceee cece cece 70 


No. 28, per 100 bs ° } kegs.. 297 p Dowel. 
“se er 1,000. .. 00 4.50 5.50 6.09 “owe 
No. 27, per 100 bs 1-D cans.. 51 gs New Jennings. ...........+.-40&10% 


te. =. aoe see aan 1D. “rifle 70 BALANCES, SPRING. Gimiet. 
Nos. 22 & 24 x 36 in., 50-. drum 22.45 Frary’s..... 2.2... ..cccccecce one BOG Stan*ard Nouble Cut 50&5@50&10 
No. 96 x 36 in.. per i 25-D. kegs. 11 85 Pelouze .............sssseeeeeeeee BOG German Pattern 
No. 27 x 36 in., per 100 bs 12}-D. kegs 5 80 M Yona ee 
6}-. kegs. 2 97 BARS, CROW. 


No. 28 x 36 in., per 100 bs 
SOLDER. 1-®. cans.. 51 Pinch or Wedge Point.....cwt. 82 95 Pacman 


XXX Guaranteed & r D. ‘got. c 
Commercial] } & } .. ‘ th ‘ior D. Toe | Drop shot, sizes smaljler than Clothes. — < y ie ' oe” 
No. 1 Plumbers. .... Soenegveee cane 17 B, 25-. bags, per bag 8165 Small Wiliow per, doz. . M4 Standard } Round .... 
SHEET ZINC Drop sbot, B and larger sizes, | Medium * Square ..... 
25- b. bags. per bag 190 Large ° La ’ = German Octayon...... 
Buck Shot, 25. bags. perbag 190 Galvanized Iron. ; bu. 1bu. 1} bu. Screw Priver 
Chilled Shot, 25-B. bags, “ 1 90, Per doz........ & 00 550 70 hound Shank......... 


Winchester YellowRivals it Mann's ° 
9 
oo) 


Center ..... 
Countersink, 


SB vaasa ese 











_— coer 8 
age sss 


SsasRa 


ge 


5 
1&5 


k10% 
b10% 


S waasa sees 
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Round Shank, extra.. 
QUE 20 occcsecs cece * 140 
Square Shank ........ . 110 


BLACKING, STOVE. (See Polish) 
BLADES, SAW. 


a4 


Standard 3 & ijin............@&5¢ 
Clock Spring. ................ 60&5 ¢ 
GPE. tig Abies ot Vide iw dasiede vith 154 
Hack. 
IID save dc ccc cccdaccscaed A5¢ 
CRA ere B5&54G 
BRI babe cc dbnc ccccsgiescéecads 154 
Wood. 
ITED tins 0005 0804 per doz. $2 2 
Disston’s—No. 6,16 26 & 045.. 42 
OS nsaceseccdaatl 64 
W. M. & Co's No. 20..perdoz. 5 & 
BLOCKS. 
Snatch. 
WINS nce Sccece'soisomdess 554104 
Steel ....... ..40&104 
Tackle 
WE 00s. aosistios edddeces 70&5 4 
GREE scien nc cere cstensetcd 50, 10454 
BOARDS 
Me ictiihes 000404 0004300000 bid sens 404 
Wash. 
GG eases Beta eess per < doz. #2 5 
Banner. ;.. ° 2& 
Orystal Glass. ........ “ 34 
ON EF . 34 
Nickel Plate “a Se 
Enamel King......... ” 3K 
BOBS, PLUMB 
Carpenters’. 
8} oz. irom,............ per doz. #0 & 
SEM, Nianaden Gasees . 1 60 
ty "«. 6es4eanp eee es + 1 80 
18 oz. lead .........-... 3 Ov 
6} Oz. Drass........... a 3 30 
BOLTS. 


Carriage, Machine, Etc. 
Carriage §x6 and sizes smaller 
BE lr hc on0s ap ctcsicces T5&5 & 
Carriage, sizes larger and 
longer than gx6 . 
Machine, gx4 and sizes small- 


BUCKETS, 
Pump Rubber. 
Sone cobekes bated per gr. 81 75 
Si asvean ceccse ccee ° . 47% 
Champion ............. cs 750 
Dt hdivebh ¢cocce se es 9 2 
bphdeh sees éeccce coco vas 5 00 
SS ” 6 75 
Well. 
Galv'd Qts..... 10 12 M4 
| ee $2.90 $3.25 883.40 
Wooden, top ear, plain, per doz 8 75 
swivel “ 4 85 
“ gide-strap,plain “ 3 85 
° ? swivel “ 49 
BUCKS, SAW. 

URED 006k is Fests vvcces per doz. #210! 
BURRS, RIVETING. 
Copper Burrs only........... 35- 10&5 4 
Tinners’ Iron Burrs only......... 70% 
BUTTS. 
 _ i  Se 65-1045 4 





Wrought Brass... 154 
Wrought tseel Bright —Nos. 800, 

804, £08, 81 , 8idand 834..75-10&10¢4 

Nos. 838, 8.0 and 842. ...75-10-10&10¢ 


Nos. 822 and 823........... t5-10&744 
Wrought Steel, Japanned. 

Nos. 731 and 727........ 70-10-10&104 
CALIPERS. 
ea aa 60& 12} < 
Inside and Outside............. G0&54 
We Eineccte ccbedceces persed 6U-10&104 
CALKS. 

Logger's Boot. 
(Lufkio R. Co.'s), per M........ #3 75 
Toe. 
Shoenberger.............. per Bb 5c 
Bessemer .... “ de 
SED dans ccccccccccces .. ne 
BORE . 000 cecccccces cscces —— 
CANS. 


Cheese Factory Can Stock. 
Gallons.... 15 20 30 40 
Per set.... $2.85 $3.06 83.25 84.40 


Mik. 
Elgin Pattern. 











er and shorter, . ° -T5&S & 
Machine, sizes larger ‘and 
longer than §x12............ TO&5% 
Machine, longer and larger 
I aiidivte amess ccc sete. ches 
FR cccscce 6005 seve aren 
Pinmndbdede ébtcomecde occas ME10E 
PAT dcccicccece cccece cc0e oocct EE 
cocecces oe ctlOg | 
Wagon Box Strap IEE. 70&10¢ | 
Mo: tise Door. 
i iahibahiewéanese sare wink SOKO | 
i thitnds nade wane sa die lieancioad WO&109 | 
Barrel. 
did thcbnobecenhid baneké ane 
Wrought needa W&54 
x .: cics ceeded T5&5 4 | 
Flush 
_ fA Se 40&5¢ | 
. | 
PG Sobeb cee wootnd cout 75& 104 
* Brass . WD&lv4 
Square. 
SR dette daw edec 000cas coed Sedsed 404 | 
Wrought . 60-10& 10¢ | 
Be wvce coce cocces cccccceres eves T2K44 | 
BORERS 
Angular. | 
Miller's Falls....... per doz, #13 3 


Bung. 
Common ring with handle. 
Pa. watcn-ckoe 1} 1} 2 
Ones wis vead $6.25 7.25 8.5 


Enterprise Mfg. Co., No. 1 List 


$1.50; No. 2, $2 W each..25, 10 & 244 
BOXES. 
Mail, No.... ...... _ 5 10 2 
Per doz.......... $3.50 1050 13.0) 
Miler. 
New Langdon................ 15&5 4 
ER Rite ns 0000008 ches teen log 
inet ckatendécieenannieln 
Seavey’s .......: cesabeuns each $1 3% 
BRACES. 
Barber's ..... -.- WHINE 10Q60& 104 


Fray’s Genuine Spofford's ......00¢ 
--Fray's No. 70 to 120, 81 to 123, 


dtr cancckevce evce teoe 04 
C. E. Jennings & Co............ WW&5S 
Mayhew’s Katchet ea ceeded bu 
Mayhew’s Quick Action Hay 

Pat. . -+02eOG 
Miller’s ‘Falls Dell Braces.. icc MG 

BRACKETS. 
Hay- 
Wenzelmann’s No. 1 per doz. %9 75 
vg No. 2 » 10 50 
Shelf. 

Cast Iron, Japanned..... 50, 10,54 

Stanley's Wrought mde 70-10&24 4 

WED ccd vss --80, 10&54 

BROILERS. 


o svcecces UM1OE 
©rown,Seif-Basting, No. 80.doz. $2 16 








Behe ncce cncb ence 808 810 
Gt eltnscccocance, 10 
PU Gibdes sc ccces $18.00 $23.89 
New Elgin Pattern. 
| Eureka Pump, 5gal.........87 85 
| Wood Jacket. .......... 70, W&10G 
BA + ae oo 105 108 110 
Gal.each.. 5 ~ 10 


Per doz.... 813.75 815.00 814.75 


Iowa Pattern. 
BE Beccduses ccccee 608 610 
8 10 
EP Ecce cccece $18.00 819. 29) 
New York Pattern. 
ieee csidérse QOR 910 
Gal. each........ iy 10 
Pe Gictdvicen ce $22.15 $23.00 
nd Gasoline. 
1 Gal. glass, Daisy....per doz.31 80 
1 cushioned e 3 15 
Star, gals...... 1 2 3 
Per doz........ $1.45 $2.40 83.35 
Per doz 


Sterling Tilting, 5 gallon. ....8 8 00 


“High C’’ Pump, a o---- 13:00 
Eureka Pump a HP 9 2 
Wooden Jucket..... .......@&10¢ 
CAN OPENERS. 
See Openers. 
CAPS, GUN. 


| See Ammunition. 


CARPET STRETCHERS. 
See Stretchers. 


CARRIERS. 
Hay. 


Myers’ Imperial.......... each £3 50 
Pe Clover Leaf...... ¢ 36 


CARTRIDGES. 
See Ammunition. 
CASTERS. 
Acme—Ball Bearing..............33°¢ 


Iron and ‘eons wneets, 
new list. - C05 
Philadelphia Plate, new ‘list. 65&104 
Piartle'S.. ocd sc cccce ccccce - 50-10&54 
PASS wicccce vee. ccoccccscses FO&104 
Tucker's, Wood & Iron Whee! .2545¢ 
“ Rubber Weeel ....... 15% 
CATCHERS, GRASS. 
Bieder’s No.1... ....-- per doz. $5 75 
Bure .... 2.52 cece ccees " 4 
Ideal No. 4.....+.++0++- S 10 30 
CHAIN AND CHAINS. 


Breast Chains. 
Doublesiack ...... doz. pairs 85 75 
With Covert snaps. “ 5 00 
With slide.......... - 3 25 
Without slide...... ° = 2 85 


Bright Ox Chains. 
fe in. 87.25; j in. $5.45 per 100 Ibs. 








Cable Coil Chain. CLAWS, TACK. 

















Inch......: Ys ; i's # Cast, wood bdle....... per doz. 45@6008 
Per 100 Ibs.. $0.30 86.50 $5.40 $1.60 Forged steel, woodhdle “ 80.88 
Inch.......- ; f 2. SEE MINDER ices ocee voces « 1.08 
Per 1(0 lbs. ei $4.30 84.15 — SeuNUiduees tans dite conde e a 
BSD . ods cco i 1 

Per 100 1bs.. $1.00 84.00 x 10 CLEANERS. 

Cab'e Log Chain. Drain, 

Advance 35c per 1001b. on Cable Coil Iwan's Adjustable............-.55% 

Cow Tie Chains. | Iwan's Stationary...........d@&5¢ 
American 2 toggle........... 50&5 4 Pot. 

ve toggle and snup ..50&5@  Wire...+ses-coeees-+-. per doz, 80.58 
oa open & closed ring, W&5% Side-waik. 

Halter Chains. Steel .... .... cecess ceee POT doz. $3.95 

| American, new list..........--333@ KULCR.....ccccccce coe ceceesSkSG 
SR a poses oc covcsscceses 60-10&5% 

Niagara, new list ............... 40&5 CLEAVERS. 

Triumph, ” ecde ene ey: Oe 30% wes . , ’ . 

Picture Chains. wie Etlseeccoes . . 

Light B ass, 3 ft........per doz. o Per doz... +++. 6.50 85.75 06.25 
“ 
Heavy Brase, 3 ft..... . CLEVISES. 
Pump Chain. Malleable ...... Scccsee’ veces per B 3je 
| Galvanized, per 100 Ibs.........85 25 

Safety Chain, CLIPPERS. 

Bn 008 connec cocecoscceccess GOBIOE TGICs 00000 ccc 0006 cccess stce 81.900@#4.75 

Special Steel 4 Chain. | 
Inch ; ; * vs CLIPS. : 
Per 100 s.. . $16.00 813.50 812.50 ee idiites sctodss eebeceensen coed 65454 

Stretcher Chains. Damper, 

f: in. 88.50; § in. 87.75 per 100 Ibs. i coaneectonsans per doz. 656 
: . BECP cece cvce coccce cece ce = Ske 

Tie-Out Chains. Bene e 200 

| Brown's .........00ceccee cece TOG ~ ***eeeeeeeeesscvecccs 

Trace Chains. 

Western Standard. Pe CLOTH. 

Oh— GB.....- 0.4. --per pair 300 DERE. cccovcce coce ccce ccncecee 50k104 
OS ey “ 3 BEA. 50 
PPB Beccectcccceccocccs S ete oe 
i208 \ ait Qe “ BBC Hardware Wire full rolls (100 ft.) 

fm “ 2to* mesh black, per 100sq. [t..81 8% 
7 Bocce cece cece cosece 380 e a — a 5 
"RST °. .@ 2S + 
7-101 a 480 2tos “* oie « . 278 
SW EV £ seers eeeeee eeeeee — oy oe a - 
eh idnnoniasees “ renss * ‘= 
Add 2c per pair for Hooks. Screen Wire. 
Add2e “ for Twist Link. 12 mesh, painted, per 100 sq. ft..81 35 

Waacn Stay Chains. if 1 & 
=e ; Ys i Ere - 5 oo waren 
Per 100 lbs... 96.50 86.00 85.50 COCKS AND FAUCETS. 

Compression Plaiz Bibbs. ..60-10-2)¢ 
CHALK, CARPENTERS’. Lever Bibb Cocks.... —, .. scess- 704 

BRBUD . 6cc cece 0 cece ccce coc per gross 58e Cumpression Hose Bibbs.. eseeed 60-10% 

Bicies bese 000s 2000 seen 98 7 48c Telegraph Faucets (new list)...50-5¢ 

White. - 380 Racking Cocks (new list)....... 70-54 

Common “White “Sch” r Compression Lock C’ka(n’w list)..70¢ 

CRAYOD..ccsccoccosce * 5j0 No. 6 Brass Liquor Cocks, doz.. 60.15 
Guasneas ) Andrew's Biass Faucets ........706 

= barrels. . “ ..-per bu. 220 Angle Plug Faucets, per doz.. 90.85 
© Milk Can Faucets, per doz. . .82.60-4.20 

CHECKS, DOOR. Petroleum Faucets (new list)....70% 

a ad 304 

Blum-Jap’d, $6.25; Brzd., doz. ...87.00 COLLARS, STOVE PIPE. 

III, wh-ane shen din ddaeee 3, 10&5% Inches........ 5 im 7 

van iy Plain Tin .... per gro. 81.60 $2.00 83 00 
_ CHIMNEY TOPS. Japanned Tin “ = 3.0) 3.00 4.25 
Iwan’s Volcano...........00+++00.50 Lacquered Brass “ 240 2.60 3.60 
CHISELS. COMBS, CURRY. 
_: 10 12Ss«ag NOS, 000-20 B21 BBO 417 416 
eons y » } 90 .% 80 1.00 
Round, per doz. #2.10 82.25 $2.75 Ne a " 533 530 535 545 800 
Flat “ 285 3.60 4.20 30 doz $0.96 1.20 1.10 1.85 1.40 1.80 
Cold. — 
Good quality......... per  10@19¢ COMPASSES. i 
» ’ Carpen'ers’ $500 db bose ocecouset 04 

Socket, Framing and Firmer. tencii—Faber's...... per doz. $1.00 
Barton's. --20 
For bevel a ‘back, “add. per doz. .600 COPPER—See Metals. 

Tanged, Firmer. —* 

COPPERS 
With handies, add per doz...... 60c Soldering. 

Choppers, Enterprise Meat, i® josouses per BD 2h 
BOs BB. cccccvcscecesce cece cccces $210 i, D.. 2c 2D “ 250 
WER, BB 0c 0060 ceseccccvensateces 340, 3 Dand larger.... . noe * ec 

CHUCKS, DRILL. nest CORD. 
Goodell’s, for Goodell’s crew jaoure re ™ 
Drivers.............per doz. 86 25 i Wire pees 80-1085 % 
rs 3 Yankee Screw en. 

% a= 2 end oe £ oe 5 Baltic Braided Flax. per BD 20c 

Fetec cocentcoens Silver Iake, white 7-32in. “ 29% 
CHURNS. « _ *- ¢@t3in. “~. Do 

Anti-Bent Wood,Gal.. 5 7 10 
BEBO . 2.0 ccccccccseces $3.90 $4.15 84.40 CORKSCREWS. 

REE TE: te | Humason & Beckley . +++ -88h4 

Common Vash,Gal.. 4 5 Walker's... ++ SORE 
Per GOB .ccceccce vee $7.75 $8.50 oan Williamson's Regular De 

Hero. 000.6600 0606 00 0000 2080 0ee 70% | Williamson’s Forged Worm..... We 

Union, ‘Gal eccece ° 5 7 10 
Bath .0c0 cxvees - 865 $3.90 84.75 COTTERS, SPRING. 

CLAMPS. All sizes—new list...... WK10E 





Adjustable. 


Martin's. ccc coccccccccee col COUNTERSINK. 
Carpenters’ suck Bros. Flat.......-. per doz. 8 ¢5 
Steel Bar..... cccccccccec cece cccckOh 
Hose. COUPLINGS, HOSE. 
Sherman’s, brass, ] in., perdoz..330 grass Pe .. per doz. $1.0 
Double, brass, j in., = 650 brass Plated. ear pt ” . 
Saw Filers. axe 
Disston's list, $30.00........ oo 30G COVERS. WAGON—See Tents. 


Stearn’s, No. 0, $3.50; No.1, De v 
| $11.50; No. 3, $5.50 doz. CRADLES, GRAIN. 
} Wentworth’s.......+s+++ sees eeee@| Morgan's Grapevine. ..per doz. $22.75 
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ORA YONS—See Chalk. 
CROW BARS. 
Pinch or Wedge Point,per100 Ibs.$3.00 
CUTTERS. 
Glass. 


Red Devil 

Smith & Tees Co 

Woodward.. . 
Meat. 

Enterprise Nos. 5, 10, 12, 22, 


Slaw and Crout, 
3 knife Crout. 
1-knife Slaw 
2knife “ whines 
DAMPERS, STOVE PIPE. 


1 & 
$95 
7% 


DIES, STOCKS AND 
Discount . 


“DIGGERS. 





Iwan’s Split Handle.. 
Iwan’s Perfection. 
Iwan’'s Hercules pattern 


See also Augers—Post Hole. 
DOOR CHECKS—See Door. 
DOORS, SCREEN. 

j in. 4-panel painted, per doz. ° = 
14 in. * 
1} in. 3panel natural pine, 
fancy.... -per doz. 11 50 
DOOR HANGERS—See Hangers. 
DRILLS. 





Bit Stock... . 60S S585 4 
Blacksmith's 
Breast. 
ener 
Beh stss @ W'eGlB. 6.000 coves 
Hand 
Goodel)'s Automatic. 
I ol (3 
Per doz..$7.75 $12.50 
Govdel,’s Single Gear per doz. 
Miliers’ Falls “ « 
= “ Double“ 
Reciprocating. 
Gvodell’s......... 
Bit stock. 
Standard List. 


Te riot... 


each, $2 25 


lv 


3 20 
$14.25 $11 00 
15 75 
12 75 
15 25 


.-per doz. $16 50 
60£54@W0E@10% 


DRIVERS, SCREW. 
ree 40-10&104 
Standard.... +++. C5104 
RRS ee [0&5 
Champion oat .454 

“ ; 60, 10&5 4 

. 804 
ir: 
45&54 
24% 
«+--+ SOG 
. 0&104 
.. 0&54 


Pattern . 
Clark's Interchangeable .... 
Edison ....... : 
Reed's Lightning . 
Goodell s Spiral. 
Y ankeo Rute het. 


“ 


: 50. 10, 5 
Spirs ri 
Smith & Hemenway Co. 
EAVE TROUGH. GALVANIZED. 
Territory. Cc. E. 
REE te 
Central.. ..............--75@1IORIOS 
Southern...................TRIDS | 
S, Western. enka - T5&5 FS | 
Terms, 2¢ for cash. ‘Factory ship- 
ments generally delivered. 
See also conductor pipe and elbows. 


EGG BEATERS—See Beaters. 
ELBOWS. 
Adjustable Stove. 





6 7 


| 


Smooth, per doz. $0. 70 $0.75 $1.10) Bulk 


Pilan'd 180 2.00 2.65 
c po gah Conductor. 
5S-inch.......each 60c; per doz, $6.70 
6 “ .* te ° 8.00 
75% discount to dealers on 2-inch* 
8inch and 4-inch plain, round and 
round corrugated elbows. 
Corrugated Stove. 
6 7 

Smooth, per dcz. $0.70 $0:80 $1.30 
‘Pola “ 1.30 140 2.10 


“ 





Schroeder’s..........:.. per doz. 1 4 


Black Diamond 
Disston's. 


Whisson’s Imp 


These goods are suid net this year. 
Barley. 


SSASARRRA 


Coal, Coke, Uottonseed:. 
Hay, 


60% Header. 


Manure. 
Golden — : sade ties 


Spading. 


Hack Saw. 


Buttand Rabbet. 


C, eam / ail, 


DISGCOURE 6 0 co0s cece cccscccceses 35404 


Stanley R. & L. Co.............50&54 


Goons. 
+ 2.00 2.20 8.00: Bright Wire.corceccccscceecs 


Four- Piece Stove. 

7 
$0.40 $0.52 $0.80 
Pol'd 80 1.00 1.20 
Plan'd 1.20 1.40 2.40 


EMERY CLOTH—See Clotb. 
EMERY, TCRKISH. 

5-lb. pkgs. 4 kegs, kegs 
4c de 
3c de 


Smooth. per ¢ doz. 


Frazer 
Hub Lightning «. 
Paragon ... 
Wood Pails. 
Frazer's, 15 tb. 80c; 25 Bb. 81. 
Hub Lightning, 15 B. 55c; 
70c each. 
Tin Cans. 
Chamellene Graphite. 
1 D. POF BTOSS 22.0. cceeecccces $9 50 
8 BD. per gross............+-+.25 0 
5 D. per a 00 


GRIDDLES. 


“ 
eeeee nee 


eRe wee eee ee eee 


size.. 
No. 6010 150, per Db. 6e 


vo 

ENAMEL, IRON. 
tnglish, }-pt. cans...... per doz. # 
Vubian “ " 
Zeerless. Fn 
EXTRACTORS, PIG. 
See Forcips, Pig. 

EYES. 

Bright Wire Screw—See Goods, B. W 
Drifting Pick 
Hooks and— 


Brass . 
Tron. 


FASTENERS, STORM SASH 


od 


1 & 
18 
1 & 


GRINDSTONES. 
ge 


POP BOR 6 2 cece icse dctes 
Mounted. 
Ball Bearing..... we 


Common Bearing.. 2 3 
Each ..........++0+.83.00 2.80 2.65 
GUN WADS. 
(See Ammunition.) 
HAPTS, AWL. 


per doz. 80 19 


“ 


1k 
FAUCETS - See Cocks. 
FILES AND RASPS. 
T0R109 
.. 75&104 
FLUE STOPPERS— See Sieegers 
FORCEPS, PIG. 
per doz. #4 7 
- be 4 


Putent, plain top .... 
“ leather top... 
Sewing. 


Common.. ~ 


FORKS. 


HALTERS. 
9&2) 4 ~ ees -per doz. $0 85 
Wood, 4 tines, per doz........ + $3.2: 


604 


leather tie... . 
HAMMERS, HANDLED. 

Blacksmiths’ Hand, 

Maydole’s ....... --- 40&104 
Engineers’. 

Maydole’s 
Farriers’. 

Maydole’s ........... 
....667&54 Machinists’. 

. G&10¢E Maydvle’s .. 


Nail, 


Diamond, 2 tine............ 
e * 
Golden Eagle, 3 tine 

“ “ 4“ 


-W&104 


3: 
=| 


“ 





“ “ 


Digging. .... .. T8105 


Scoop.... 
. 3554 
Diamond, 3 tine 

re 4 sone cceeescecees 40810E 


Diamond, 4 tine............ 70&104% per doz. $4 00 


r 315 


Diamond Maydole’ 8 
Riveting. 

Maydole’s 
Shoe. 


FRAMES. 
per doz. 75e 


All Iron 
POl'd Irun, Hickory hdl. “ 


ZERS, ICE CREAM. 
Peps - , Mall. Iron, Inlaid....... “ 


1 5 
3 
. $1.00 
per doz. #4 75 
HAMMERS, HEAVY 
Heary Hammers and Sledges. 
Weer B Wesccdcwecscccc veces 
5 ts. and over 
Masons’. 
Single & Double Face. 
HANDLES. 


ca 2 


150 1.80 2.30 
10 12 15 
3.80 4.50 5.20 


2 


White Mountain. 
20 qt., New Piatform.. 
25 qt., 
25 qt., 
40 qt., 


; each $19 10! 
22 60 
43 50 
58 25) 


Sampson Powe r= 


GAUGES. Auger. 
Common Assorted .. 
Peck s Adjustable ... 
Roger’s - eae 
mgs 


-per doz. ® 38 


Stanley R. & L. Co.'s... .20&10&2)¢ “ 2 10 





Fairmont per doz. $3 75 1 3 


Marking, Mortise, etc..... hacebas 


oa 2 Tanged Firmer, Assorted, 
25c; Large, 27c per doz. 
Hickory, Socket Firmer, Assorted, 
18c; Large, 22c per duz. 
Applewood, Tanged Firmer, As- 
sorted, 29c; large, 38c per doz. 
Applewood Socket, Firmer, As- 


Atkin’s, single, 55c; dbl. 80c per doz 
Wire. 


GIMLETS. 


GLASS, WINDOW. 


First two brackets 
Above “ 


GLASSES, LEVEL. File, assorted 13, large 16c per doz. 
Hammer. 
GLUE. 
Biacksmiths’ 
Machinists’ 
133¢ Hatchet per doz. 45c 
15jc Hay and Manure Fork .........W&5é 
HO@ ANE RAKE... 4 cece cceecenses 
- 40% Saw, 
A; PERE veapccccncecbasees:s 
List *A* ee 3744 Varnished 
i ye een 834% Screw Driver. 
Elat EP”: carcvecsoce © cece cotess 254 Asnorved 
: ' f 
- 8520 % morde PIE WER Seana sence vee -- 40% 


B Amber... 
A White ...... 


45c@70e 


per doz. 75c 
80c 


37e 
48¢ 


! 
seer neces A&10E 


per doz. $0 35’ 
53 


| HANGERS, 

Barn Door, 
Monarch .... . 2.4 iss sese ses CORIO 
“Never Jump” Hinge. ......5u&10¢ 
Peerless, Loose Axle .......@&104¢ 
Perfection, Roller Bearing ..27&54 
Phoenix, Roller Bearing. ....704&54 
Prouty, No. 315..per doz. prs. $6 35. 

3 65 

5 50 
Safety Flexible . 6 3 
Wagner's » eigeREE oseeee W&1OE 
Warehouse . cocccecce coco ee 

Conductor Pipe. 

Iwan's Perfection «. ......+..++-WS 

Have Trough. 
Baker's...........++.. Per gro. $2 35- 
Imperial ........ccosccccce soeee- 0G 


Parlor Door. 


Ives’ Improved ........ 
Lane's Standard 
“ New Model..... 
Le Roy Noiseless 
Richards’ .. ...... ses ose0eeM10G5G 


HASPS. 
Hinge, Wrought ... ree eee DORSS 
With Staples—See Staples. 


ee 
MAGE. .stccene coccccce cocececeqc Oe 
Bluvd's 5O 
Cast Claw 

Cast Shingling.. 


eee 


Roger's Ideal per doz. & 2 
Underhill’s Star Lath ........4@0&10¢ 


HAY KNIVES. 
See Knives. 


HAY RACK BRACKETS, 
Wenzleman’s No. 1....per doz.§ 9 75. 
Me. 8..00 . * 10 50 


HINGES. 


. 


Blind. 
Clark's Gravity ...per doz. sets 80c 
), , gg MOTTE ere vee 65% 
Shepherd's Noiseless, for 

Woud casing per doz. 1 05 

Gate. 

Clark’s. : 
Hes & Lich . 


Hinges enty:. Bek’ 
Latches only... 
Knuckle ......... 
Pere 
Superior . 
Spring. 
American... «-20¢ 
Bommer Bros. Ball B' * Floor. 35% 
Bummer Bros. Spring nee. 0¢ 
Chicago. . -- 2585 

Columvia ‘Dbl. 


ese hE 2 3 

..doz, $2.35 260 3.65 

“- 17 19 

©  & 

per doz. prs. $6 00 
S sets 6 7% 

prs. 9 50 


“ 


“Acting... 


Ideal Detac hable. 
Matchless .... 
New Idea. 
Oxford..... onendies 
Wrought Iron. 
New Lists. 
Light Strap Hinges.. p 
Heavy Strap Hinges... oun seu ".T5&:10% 
Light T Hinges.. - 65854 
Heavy T Hinges. ...... 10 10&5 4 
Extra Heavy T Hinges....70-10&54 
Cor. Heavy Strap80 20-10-10-10-10&54 
Cor. Ex. Heavy T 80-20-10-10-10&54 
Screw Hook and Strap. 
6 to I2in... SI IERS 
14 to in ~ 34 
22 to 36 in } 1 
Screw Hook and Eye. 
..per 100 bs. 
a 


+ 
..per gro. 811.10 
er ee re 


. oe 


(_ Saeree 
jin.... 


‘ « - 


3 
ts 
7 
9 


55 
60 
45 


Garden... oe eevee DOSS 


Grub. 
Ajax.... 
Extra. 


wo seee eons ORGS 
«++ TS&10G 


Ladies’ and Boys’. 


Planter’s Eye 
Weed.......-.++. 





HOOKS. 


cone nee DRI0RSS 
--5&104 


And Eyes. 
BAe’... ccccccesee 


Awning.. 

Belt. 
ere eee 
Jones’ . 


+ vene eves WORSE 
+ see vee S5SSE 


Bench. 
l See Stops, Bench. 
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Boz. Sutton ....... ceceseeeeees@aeh 2 60 MACHINES. 
Inch.... ...+.. 6 8 10 13 Boring. Without With 
Per doz....... $1.35 1.65 1.75 2.30 JACKS. Augers Ausers 
Humason & Beckley's, per doz. 2 50| “ocomotive...............++. oes 70G5G| Ajax........ perdoz.% 00 86 25 

(See Goods, Bright Wire.) Wagon. Angular.... “ 3 00 44 

Meekers’............. per doz. 811 00) Boss ....... - ss %® 
Common Axe Handle Miller’s No. 2........ . 775| Upright 23 400 
sqiiebs bane trehes per doz. 87 00@%8 65; Winner .............. “ 7 7%| eather Riv+ting. 
Hamiltvn Pattern..... per doz. 735; Smith & Hemenway Co........%54 Chicago, Pomeroy ....per doz. #9 0 

Chain. Ts. caapein cone ‘2 20 

KETTLES. Hand: ..... e 20 
Inch... 3&5 a vs 4 
Per 100 87.60-8.10 9.75 11.50 12 60 Sis ciitcdh biemieiirbeees ce <ses 006 69 154 Little G jant.. béteciee 0400 - Su 
lothes Line SN nivis tulad oo<eee ae otek btnnd 454 Pony, Pomeroy....... « 72 

Cl s . A a per B. 27} ashing. 

Japanned.......... per doz. 0G MC! vaslin ..........0- 20. .00 cece vere 662%| Buss 1 2 5 
ane mae eeee coee ie RSE 50&5¢| Perdoz...........854.20 56.20 65.2 

Coat a GRD, BIO. 3B nccccc sees per doz. 49 © 
Cast Iron ........ per gro. 72c@#i 5 KNIVES. J K Rotary ' 51 5 
SE ERs ictccdccecicsoaper 75&10€ | Beet To Y Round Wayne « 22 5 

Conductor. Ciyde, 9-in. Scimiter Blade, dz. 88 85} U.S. Steel............ 52 t 
Malleaple........ 5O&1IOE @55K1NKR5SE | California........... 2... cee eeee 340; Advance,f.o.b.Chic’zo “ 21 & 

jet jughbt eee e wwe e we eeee W&10EQWE — "8 Hoop poe Se cces Cocsesceeese 15¢ MAIL BOXES. 
‘orn. ‘orn, ee Boxes. 

Common, unpolished, per doz. $1 40; Ajax.................55 per doz. #2 1¢ MALLETS. 

. pelished.... “ 1 8! Drawing. ‘arpenters’. 

“Cut Easy”............ - hk @  — CR eS. 70¢| Fibre Head, Small .. .per doz. $5 0 
C1YAE"S..-+ 0s 020s venees BW! Adjustuble............. 0.2200 eee 15¢ 7 Medium. “ 57 

Gate. Barton's Carpenters’...........10¢|) “ Large... “ 67 
See Goods, Bright Wire. “ Folding Handle....25&5¢ Round Hickory sevens 17 

Grass. Hay. Lignumvite .. 28 
Common. Nos...... 2 3 1 American, Sickle Edge..doz 810 5 Square Hickory...... : 1% 
SS ae $1.75 1.80. 1.90| . Canton; Sickle Edge..... ~ 825) _ Lignumvite.. 34 
German... ...........- perdoz. 190} Heuth's .................. ad 7 75 yaw tb . < 4 
Little Giant........... ° 2 | Iwan's Sickle Edge...... “ 950 ne SNES woowesecves 1% 
Wood's...... Wedeis séec . 1 30] Iwan’s Imov'd Serrated.“ 1040) | + nmi hep OT . 

Hammock. Lightn'g. Holt’sGenuine “ 6 50) Hickory Sheet Iron.. 15 
With Plate... «+. per doz. Be Lighthmeg Pattern....... “ 5 75) MATS. 

With Screw............ « Wadsworth's Sp’r Point “ = 8 75) 200r. 
Hedge. National Rigid........... 50, 10&5< 

Sarees OF TUAGHED. gut B90, Se hie. ON a ee Der doz. 8 25) Queen Flexible WO 

DENIED pbiteieaecenp 00eane 504 @WK104 = ‘Extra Heavy.. *~ 8 40| ‘tove. 

Potato and Manure............ 65&154 Mincing. Standard Quality...per gross 82 9 

Screw Common, Single ...... “ “| Best “ (Pure) “ 40 
Dic dack 60 cses veneers caves 8020 % Double ..... 7 50| Wire Covered Asbestos, Ex. 

(See Goods, — Wire.) Streeter, 4 Blade...... “ 1 30 BOD “access be dedes per duz. 10 

SPTing . .....+eee00+e++.per B. Sho 6 Blade..... — 20 MATTOCKS. 

HOOPS, TUB. . | TE lari ere a ae tat Se. 654109 

Ready case IPEINNND Gn 'ss00 000 vce - SD tins naw eimiindedein 784 

alta LS aMO Aue sad $170) Goodeil’s........ per doz. 81 30@1 8% MAULS 

HOSE, GARDEN. Russell's........ 1 75@? 26 5 sf es 
. {ron. lbs. 10 13 16 m 621 

3 ply } in. 35 ®. pressure per ft....4]° KNOBS. Per doz. 2.00 3.0 3.8) 4.20 4.6 

3 i“ 5o «++ -6he q Wood face, lbs. 0 HW 12 

272° w* “ “ .+--6§0| Mineral ..... iti ounis per doz. 80 73} Perdoz............. $1.20 4.55 4.8% 

Be Pt heath . Des - “ .--8C] Porcelain ...... cccocee * 83) Wood Choppers’. 

4 ; hey a ~. ec Ol Gitemctatiscossnenss © 83} Lake Super’r & Orevon Pat. 80&10¢ 

4 ~  —° a “ +. Oe LADDERS. MEASURES. 

6 4 7“ es e . ---104¢ | Common Long. } pk. 1 pk. pve 

8 3“ 150 I a. Stancncosdteceotctbied 9e@l4c | Galvanized. per dz. #4 25) 

Cotton} im 75 ®. pressure per ft. fe | Extension. Japanned... “ 81.40 210 2.60) 

i 150 that adccesse combed cnabe 12c METAL. 
HUSKER. Step. Babbitt. 

Boss. Common, per ft........ 2.0. seceee 6ic|} Alm. orm THe | 
Dill cedhthinnaten distin E A B with Shelf, add 10c. Best. paavaaeluadd 13 ¢| 
Sil IS 81.85 2.05 2% IX L, per ft. .19¢ Common. No. 7% ciniciadiaa ne cl « 6hc 
Sngsits Choker utes <dheutes P PSX LANTERNS. Copper Mixed .......... “ 19 ¢ 
BOP GPO 5 concen ee cscese oes $5.40 4.5 | Bull's Bye Police. ED v5 vw cert wweess scence ¢ 9$c 
WEOR. 20. oo cece cece eseces cee 2000 30% | 3-in. Flash Light...... per doz.% 00} See Metals—In first column. 
PIII ds cectr une esos ocsud $3.00 6.7: | 92}-in. Regular......... 400 MICA. 

NOS. . 0000 eeeeeeeeeees 400 O Os 8-in. Regular.......... 9 5 0U/ First Quality.............. ..25¢ 
Per 102... se eeeeceeees $1.15 1.85 1,3 | Tubular. Second Quality.............s0s0.e. 354 

Brinkerhof's. Bids Kdeees seco cuterd 40&10&5 4 MILLS. COFFEE 
STR? chunks oes eurees edpeee an LEADERS. CATTLE. | Sidhe — 

Ideal terp ---254 
Nos 19 101 10 aot bee een e esas bece = 2 3 *arker. . .. 4 

eee eee ee eee eee - P a fr 70 2 75 j _ . 
Per Gos............+.. $1.35 250 2) eee et ee eens eam 

Jehnson'e. a LEATHER, LACE. wih | MITRE BOXES. 

Ge REPU ow aveceeccdes covccceces o6tieee of c5@ | see boxe 
Per gro...... seo havece asada 877 roe a MOPS. 
_ Ex. Quality........... SQ. ft. 200 | Brie. ........ eee seeeeees or doz. $3 15 

See Metals—First colamn. we ~aceaegapscuans Handled Cotton - 

Curling. Valve and Plunger ............. 50% mata * in B.S 3.0 
Common........... per doz. 33e@4% LIFTERS. Meatball tae 
Princéss .............. per doz. $0 6 |&tove Cover. MOWERS, LAWN. 

Ps endtinsk’® deVeer ship as | Japenned............. per gro. $2 65 | 2all- Bearing. 

EE Nine tice pet 66¢6 a OE SE 6 cdo ccscceccs as 365) Inones...... 15 17 19 21 
| RRS AC a 1& | Devore’s.............. e 550| Each...... $7.50 8.50 9.50 10.50 
Tourist, Folding...... a GT GRR. 0 dndec teks coca ance as 4 00| Ch-ap “rades. 

adap ac lig “ 7 | Transom. Inches......12 4 16 18 

Plane. ND, oun sca wene dabbod TO&104 | Each .......82.30 235 235 2.50 
Wood Bench................+. 2054 LINES. 8 Bee 50, 10&10% 
Stanley R. & L. Co. (new list) 25&5¢4 | Chalk. Gerard. 

Sad. ee in 20-ft. banks. . OR cus ccde coagey acts it 16 
Chareodl ...'......<... per doz. $11 OB... +.0+ +00. 6 WB 2 I Each.. --$83.25 3.50 
Common, Polished, per 100 B. 3 1 Per doz...... Ge 120 16c Zle 8c) Priladelphia. 

“ Nickel plated, “ 4 20 bo gees in 50-ft — 2 3 4 | AllStyles Except A&E 60, 10&10¢ 
Chinese Polishing. .... per doz. 7 4 OS... see vere cere Style A.... .cccceccecee eee. ORIOG 
Laundry. No.1 ....... 575| Per doz........... %c Be Be dic] Style E, High Wheel. .60,10,10&10¢ 

“ Petals “ 6 2| Braided in 20-ft. hanks Drevels.. oie ' 
Mrs. Pott's, es seeeeeeeese cers cees pa i. R. ee er Net Prise) 

N 50 J, Enterprise. . t 79 BP GOR onc cc cece cccces sic 
No.5, ec} Masons’, in 100-ft. hanks..doz... 80¢| 5+ greet ‘iat ciate amie 
No. 50 T, > “ ge | Mathes. | Llorse Shoe. MNS i 
No. 55 T. ‘ “ Wc} OOft.Jute............. per doz. 80 80| Ausable ..... 2.00.00. e000 --5SR5¢ | 
No. 50, Howells eB 2 “ 72 SP G.2 “bevcscbksences = 1 NL... ans ckieeincdoes 154 | 
EE tue POX pbsccbes . 6% | 60-ft. S*sal . ir Se... csedvesiones 55&54 
Oe BOA 5 once ccc cvees per BD. 4jc{ Tt 8 cc eceeeeeees y a Re 20-54 | 
“ Geese,.........:. “ 4c] 50ft. Cotton ..... i (oes a aie we 504 

2. 50 ft. Braided Cotton. 7 80! Picture. 

Single Duck Nest. ....per doz. $5 2° LINING, STOVE. Brass Heads .............-.. 60&104 

Double “ - mas 6 25 | in Bricks................ DOP CEBRD GBB! = JUS. 0.0.00 000 ccc cce cece cece 














iehinkcdeunse duet aces 90, 1N&104 
Furniture --TSR1OE 
Wire. 

IIL, «nascnes cocecnnseeed $2 00 

P< psccc.cénndd dhebtsoe 1% 

Cement Coated enemeasinadeeas 1 7% 

NAIL PULLERS. 
See Pullers. 
NAIL SETS. 
See Sets. 
NETTING, POULTRY. 


Galvanized Before Weaving. 80&154 


After Weaving... 80&15¢4 
Cut Pieces. ed'ebec . C6254 
NIPPERS. 
End Cutting. 
Stubb's Pattern. - B0&104G 
End and Diagonul Cutting. 
Swedish Side 75¢ 


Utica Lrop Forge & Tool Co.. .d0¢ 
Hoof. 

Heller's 55454 
V. & B.... 55-5¢@ 
NOZZLES. 

Tose 
Gennine Boston. pe r doz. 83 05 
Genuine Gem 3 15 
Magic...... 3 15 
NUTS, HOT PRESSED. 

iquare dank 

— a - © £2 os “s 
DR. V8 Ge dc Bie 3he Be Be 
quare Tapped. 

In. ; i ; i i 
Db. 1c = Te 5c 0 4je 4 
For 5 ib. boxes add jc per BD. to 
bove prices. 


OILERS. 
‘hase Pattern 


Brass and C aeee : --. 504 
Zinc. . .. 754 
ingineers’ 
Cannon.... , . ... 554 
Tin per doz. 82.v0@8#2.25 
lach. ne, 
BGaG, .... 5. ; per doz. 80 60 
Copper Plated Steel 1 30 
Malleable lron .. 60, 0&54 
BARMicivdcce vee per oz. 35c@45e 
OPENERS. 
Bor. 
Inches.... 10 12 14 
Fiat .per doz $2.8 360 4.15 
Round as 2.10 2.25 3.76 
Can, 
Delmonico..........+.. per doz. 81 30 
Never Slip............ - 0 6% 
Crate. 

Of ae ad 5 75 
OUTFITS, COBBLING. 
Combination ..... per doz. $11 50 
| Economical....... 490 
rr BRAG. oc ccccccces = 10 50 


PADLOCKS. 


~tandard Wrought .. 70, 10&54 
Yaampion os --. 0G 
tureka .. W, 10&54 
Yale... rece bone RS 
PAILS. 
Cream, 
li-gt., without Ga per doz. 82 65 
2 -qt., as at “ 3 25 
20-qt., with Gauge - 400 
Sap. 
10 qt., Galvanized per doz. 1 60 
12-yt., “ . 1 85 
Stock 
Galvd. qts. it 16 18 wv 
P. r doz.......88.50 3.75 4.50 5.00 
Water 
Galvanized, qts 10 12 4 
Per Gos ..<<. . $1.75 9 2.25 
Nord, 
Cable, 2 Hoop. per doz. 81 90 
= 3-Hoop. - 210 
Cedar, 3-Hoop “ 2 85 
Standard, 2 Hoop o 150 
- 3-Hoop... 170 
PANS. 
ripping re . 8010854 
ry. 
Common..-:. ones 80& 10854 
Sen. s00¢ cece 000s cgsneenien 085% 
oda. ing. 
B:ownie.. ..@ach 180@26c 
L. & H “ mMoc@5ic 
PAPER 
Building. 
lain .. per 100 lbs. $1 00 
Tarred see ” 1 © 
Tarred Felt - 1 20 
Diamond A, Red Rosin, pr roll #0 
Leader, Red Rosin. 35 
Sand and Amery. 
RIOR . 2.030 T0&104 
B.& A .. 75S 
Wrapping. 
Grecian Express per BD. 2ie 
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PLUMBS AND LEVELS. 


Ati PARERS. 

Apple. SD stk wile necebaene “eonmne 
eee “per oz, $18 00 COOK'S...... 2.6... cece ceeeeewenees 
Turntable ........... er? grrr ree oa 
White Mountain.... “ 4 50, Davis’ Inclinometer............+. 15% 

Potat Stan'ey's. 

‘orate. Nos. 00S 0s 2S 3S 

Goodsell’ s Saratoga 10} in. dos. 650) Por duz..81.65 $5.20 $7.60 88.65 

5in.. 5 Nos. 30 25 50 35 
PICKS. Per doz.813.25 $17.75 $17.75 $12.35 
POINTS. 

Adze Eye Ore .........+++++ +++» 585% | Drive Well Points..........+. T5&10% 

Drifting and Poll Picks........... Wt POKERS—STOVE. 

Ajax Railiond..............0++ CLINE 

Extra Railroad ................ 70&54| Wr't Steel, str't or bent, pr doz.80. 7 

Surface 55% Wr’'t Sicel, woodhand'ls “ “ -80 

el 2 Nickel pl'td, coil hdl’s.. “ “ 65 
PINCHERS. POKES—ANIMAL. 

Carpenters’, eee iron, > pet. Brown's, wr’t stecl,pcr doz. $5.00@6.00 
stee] jaws. --- 9G POLES—FISHING. 

Blackswith' 3. ccqsecseeceses 45% | Bamboo. 

Ft. 12 18 

Cloth PINS. Be. B00 sevcecdcesiis $2.00 86.00 

8. 
POLISH. 

Common.,........ Lee “per. gro. 80 » Metal. 

HOyt's..-.-+ «+++ oeeee eo Pride of the Bar....,.........-81.60 

v. s. eeeeeeeeee ore ceee a Putz Cream. 

Pts. 1-46 ; i 
: Per doz.:.... $0.80 $1.10 $1.65 

Fluted pease waeie Pts. 1 2 4 8 

BHO seo ce tics see e ee a 1 90 Perdoz 6275 $4.50 87.50 812.50 

Seer bates « White SiJk ualf pints, per doz.32.w 
PIPE. White Silk, 6 oz. cans, per doz, 1.00 
Conductor Wondershine 
; Pts. 14 ; 1 2 
ested. i 

Ce eTy. TOMISS taming | Per doz......80.70 $1.95 $8.25 $3.00 
Central... ....70&7)% Tus) 4 Shoe. 

Southern..... -M&2 4% GO&20E| M. D.C...........- per doz. 36c@50c 

South western..c0&£20¢ CBI0g!| F.C. O....4... 20. Gente 4uc 

Lead Th Miltais eninws eonses “ 650@8i.75 
Pull coils. .........00. s+ per D. 6}. — ms reert BOE GF 2.0.00 SND 
Cut O' . edocceccesesecses 6}: Biack Eagle, 1 Db cans. pr gr..815.00 

Stove. Black Silk— 

Acme—In. 5° 6 7 Lay elgg eer FC 
Smooth, per jt.. 8jc 9jo 10} Paste, 5 oz. cans. Saar doz. 75 
Planished “ ..320 330 4% Paste, 6 oz. cans. 75 

Peerless—Smooth. Tie 8c die Paste, } pt. cans. a 1 Ov 

Polished 1440 15jc 818 | Black and J apanned— 


Plan"hed2%c Sie 35 


Made-up—In. 5 6 7 
Smooth ......... 740 8 88}: 
7to6in. Smooth Tapers, pr jt 13 
6 in. Smooth T’s........... PP 1 
7to6in. Planished Tapers...... t 
Wrought Iron Gas Pipe 
4@}-in., black........ discount, 604 
et * — , ennccace rs « 60, 10&54 
din. to Fin... black. 74 
7 ~ an < 6249 
4@3 “ galvanized “ 424 
§@} “ r 5ug 
. oe e ° 5714 
7 ° 12 = 454% 
PLANES. 
Siegley [ron Bench........... 50&10¢ 
PLANTERS. 
a RN ae per doz..87 7 
Priempe. ..ccccescece e - 6H 
Potato, 
BG phavicedcdéetades per doz..%6 2° 
Challenge............ -: Re 
PLATES, TIN. 
See Metals in Column 1. 
PLIERS, 
Button’s—In. 4} 6 8 10 
Per doz. ....82.40 $2.80 $8.70 $4.6 
Button's Pattern. 
In. 4} 6 . 10 
Per doz..... $2.0) $2.30 83.20 $4.1 
Cutting 
SEE Rs och cosa cc qudvestebesaue 404 
tM ks canbe ne.whee heut 60&10&54 
4 Tube, revoiving...... @ 608 Gs 
Bnd and Diegonal Cutting. 
Swedi-h Side a 


Utica Drop Forge & T Tool Co.. 


Fenci: g. 
Farmers’ Choice.. + per | doz % | 80 
a 8 00 
Flat and Round Nose. 
Bernard's -.404 
CORRE odes Scccw diese siete cade 654 
BAD sister cccdie seas tenth bested 554 
POR, dene ctns cone sdee bens 5O&104 
Gas—In 8 10 12 
Re $3.00 $4.00 $4.00 
Tinner's. 
MR cc etecosne facentah 


Liquid, } pint cans. -— doz $1 ~ 

Liquid, 6 uz. cans. . 

Steel Range Gloss. 1 bo 
Biacken~, 1  cans....pr gro 13 00 


Black Jack,j] Deans... “ 9 25 
Dixon's Curb. c! lron.. “ 5 75 
Nickel Plate......... ° . 450 


POPPERS, CORN. 
Round or Square, | qt. per. az, 75@85- 


Square, 1} qt........... $1 00 
Squure, 2 qt............ e 1 00 
2 qt. Reversible........ “ 1 20 
POTS, FIRE. 
BIG. 6008 c0cc. cc ccccceesesed each 83 85 
Clayton & Lambert's, ea..84 75@0 25 
SED Gs accnce cobapecs over each 6 25 
Enc kine cccces cesweceocnqne -. > 
POWDER. 


See Ammunition. 


PRESSES, FRUIT AND JELLY. 





Enterprise Manufacturing Co....354 
er per doz. $i su 
PRIMERS. 

See Ammunition. Di 
PRUNERS. 

Disston's Pole......... perdoz 6 5 
Henry's Improved ar “ T&10¢4 
Water's Improved..... “ 89,10&5¢ 
PULLERS. 

Cork. 
Baas cs ce odtwcnenecal each 83 1/ 
a” ee “ 1 
Quick und Easy.......... a 2% 
Nail. 

SE nce cece ee ccscse cuabassbased 454 
Giant Pattern per doz......... eS 
Tack—Giant..... © weethedd 5 
SI ioc cbec este cvcv cccnssheseeny 654 
PULLEYS. 
Awning—Jap'd.......40&5@ to 35454. 
GOORIN FRG ie nines cckcin sn ctne 30&104 

lTay Fork. 
iron Wheel, 5in.. a doz. . : 
Wood Wheel, € in. - 
Wood Wheel, 6 in., 
pass knot...... .... e 20 
Hot Basce—Jey es 45&59 
Pecscées* —™ - - cevecensaueudl 45254 
a eee DC ivedece eee 45854 
Sash. 
Clark's. - & 
Common Ser nse, 2 in, ‘ " per doz $0 2z 
* Pattern,3in.. © 1 
Empire... eae « WwW 
* 


PUMPS. 
Pitcher Spout. 
Nos. 1 2 3 4 

Each ...... $.90 1.00 1.10 1.40 
Spray. 

Blizzard. . Presi! doz. $14 50 

Cyclone, tin.. 3 40 

we cupper . vides e 6 75 
RRS Fo 9 00 
Little Giant... ...... cece. each 2 25 

PUNCHES. 
Conductors’ 

Bh Uiwudtd eas saseens per doz. #2 40 
MOCKING .. oo sees ceeecveeee per b. 19 
Saddlers 

Common. .........+ per doz. 60c@70c 

PGE, 00<c'anndes base ors 72e@sic 

POTTY. 
In B' adders. 
Strictly pure........ per 100 Ibs. 2 35 
Commercial......... ° 
RAIL. 
Barn Door. 
Light Wrought.......... per ft. 2le 
Ba8StPoccccceccccacccceses 4jec 


Single Flange . ¢ 
Smith’s Wro't Brac ket, plain 3c 











SASH WEIGHTS, 


See Weights. 
SAWS. 

Back. - 
DisSton’'s .... .-+0 cece cece coe ROMTED 
JACKSON'S. .. 2.000 sees coos cee BOATIES 

Butch-re. 

Disston’s......... cocccccce. SORTIEE 

Oreular 
Disston’s. 9000s cocced stad sence 
Hiles’..... ocees cece oes OU 

C mpass 
Common........ per doz. $1.35@$1.60 
DISSUON’S .....+ ee eeee cece cee ROTES 

Troes-Cut, 


Atkins’....... 
Disston’ 
Pocahontas Bit... 
Pocahontas, Blued....... 


eves ceee MR1OZ RE 
+ eeees per ft. Be 
~ ae 


B.ne- 


Dehorning. 


Atkins’ 


Disston’ 


Hack. 
Disston 


REIT po $5 56 


BS... 5% 


MS. ccccceccccccce cece coed 





Smith's Special ............... 4{C] Keystome..... scce cece ccccce sees DUE 
Smith's “Never Jump’’..... lic 5°% 
Smith's Plain Steel ............ arq| Tons and BY. ois 
Smith’s Milled Steel ........ oo +440 -—+< aaah aguante 
Sliding Door. Dixston’s Nos. 8, D8, 12, 76, 
Painted iron......... ooo per ft. 440 112, D100, and 120..........25&74% 
Bronzed wroughtiron... “ 8! Gornam's Comb. ........... B0&7) & 
RAKES. Key-tone.......... cece eens es DORTES 
Coal or Wood..... eeeeeeDer doz. $5.20) Sam Sickles’, hand....per doz.$4 25 
Garden. “I Will.” hand......... oe" 2% 
Sw el, Draced...... .cce cecese 90&10%) “T Will,” rip.........0 “- 6% 
A ee BNC . 
Malleable Irou, heavy W0&10&5 Keyhole—Disston Biccooece e+ B5RTEE 
Hay. Ait hen. 
Wood.... $1.00@$1 60; Sterling....... © occccce cccc cccesedeh 
Lawn—W 00d One MGR 2... ccccce cece occ 600000 BOG 
Common .... .... +++ per doz. 2 05 
Automatic ............ “ 545 gg 08714 
GE fb kcs ces osbe cccee ¢ 32) ee a ne 
Disston’s No. 7.... ....0+0+--B0&74S 
Jumbo, 36 teeth...... S se Disston’s No. D100. ooese. ++ SOKBS 
RASPS—See Files. Of Wil s.5. 05 soccctevaciocesse 
RAZORS. Pruning. 
WO TOPE 0000 cccvevccccoc cccesecent 5°@| Avery's Duplex.........+--25&73@ 
Red Devil......... cocccccccecccesesOG! Brown's........ r 
REGISTERS. Disston’ Buccomsbossensainensle 
List Lecember 5. 1904. Wood. 
Black and White Japanned. .70&10¢ NG xocies coed isha n 
Nickel Plated.............-.. 70&10¢ | Handy................ “ 60 
Electroplated, Brass, Bronze Happy Medium....... x 7 00 
OF COpper .........csceeeseees 70&10¢ | Wood Sawyers’ Delight 8 3 
RINGS SAW BUCKS—See Bucks. 
Bul, SAW SETS —See Sets. 
Copper......... 2in. 2}in 3in. SAW TOOLS—See Tools. 
Per doz........ $1.00 $1.2 
Kea's Impro'd SAW FRAMES. 
Self Piercing Common, plain....... per doz. $1 20 
copper. pr d’z. 1.50 painted 1 6 
Steel per doz . % 10 SCAL 
Nickel Plated 1.95 . «| Opener, ‘el 
tad Ringers—Hog. PPGIOURO. 202000, 200s ccccce costae 
Blair's Rings ........ per doz. $0 45) piatform,. 
Blair's Ringers. ...... a 4 RARE a 
Brown's Rings........ “ Bu Ong ? <oqei 
Brown's Rinvers...... - 8 Grain. SCOOPS. 
Champion Ringers... ag 1 6 e ~ 
Hill's Ringers” isbesbs ” 45 ~* Bu. Hercules,”. -per doz. $13 7% 
Hill's Ring, boxes..... S 40 15 50 
Major Rings .......... ag oO SCRAPERS. 
Perfect Ringers. ...... Ss 80| Box, 
Wolverine Rings..... - 18% | Stanley’s Adjustable, per doz.$3 75 
Wolverine Ringers... " @| Triangular............ 2 50 
Fruit Jar. Cabinet. ’ 
WILE. 00... 200 cece sevens ere res per doz. $2 15 
Key. Cast Steel... ..<. .00 “ 65c@75e 
Split, round............ perdoz. 17¢} Stanley's No. 80..... ° “ $11 50 
Split, square.......... ? 32¢} Road. 
Ball, Round........... S 32¢ Cubicft. 7 5 8 
RIVETS Without runners, ea.$4.15 3.90 3.65 
and Burrs. With runners.... “ 440 4.15 3.90 
SG FUR as se ccee dees chaden 50k54¢ SCREW. 
Copperas BPO «oo occ cccsdocccces 754 | Bench. : . 
ee RIDE SENOUS ocac co qusishcccben ciel COK5 4 
Tame ...... --per tb. #0 0) Wood, white maple..perdoz. $3 40 
Votted Clinch........ per dvz. 400@45¢ | Jand—Wwood 20% 
Pebuter. eer a er erern treeless +. 
Nos. 1 and 2 assorted sizes, doz. 45¢| Get 177" abatomton 
RIVET SETS. ag or Coach—all sizes, — 
See Sets. ROPE pointed.. ees . H&lve 
Cotton. , a@w— entennial. 
3, 5-16-in. Com. on reels..per DB. 11}¢ Nuw 1 3 8 4 5 6 
},5i%+in.Com.incvils.. “ 1% | Perdoz. 180 2c 26¢ Be 230 25e 
4,5 16Imperialincoils. ““ ag] 004 | 
Sewall & Day Sisal Rope. F. H. Bright Steel..... ..87, 10&104 
ON ONE ey IE oy | B&B. Blvcd Stest......,...+. anaes 
Steal. « H. Jap'd Steel........... 83% &54 
Eugle, rates............. er. 7 *. H. Brass. . - BB&54¢ 
dhe Meeadie, and » 7 = H. Brass. . 90&54 
1A RTE Ras de REG « 11} R. H. Nickel Plated. od 6 bbenbcuny 80% 
RULES SCYTHES. 
Re Fae 70q | ‘ipper, grain..........per doz. $8 15 
vlipper, QTASS .......06 - 6 30 












aa ~~ 
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SHATING SETS. SPRINGS, DOOR. = es ospgehhtamnnne ogee = 
Smith & Hemenw y.......... «+--8604 a eg ; : F ses on rs 
SETS. Bieasaepec . ’ : a 
Nail. Perdoz.... 2c 3c 350 40c er onage = “9 ee 
Round, common.. .... per doz. $0 33) Reliance. double Polatec S0kS 
Square, . “esse * 42} Per doz..... light $1.45; heavy $2.20) OPp°r =e per Bb & 
Octagon “_...... = 33} Star. anvas Nails ‘ TA! 
Square. Buck Bros.. “ 1 30 Per doz...... light 90c; heavy $1.35; ‘lout Nails ; T5&2 
Cup Point, kouried,pr. doz.700@$i.20| Torrey’s..........+-.+. per uoz. $1.25} [ungarian Nails ..............80&. 
Rivet. , Warner's No.......... il 13 TAPES, MEASURING. 
Farmere’.. ..0s.0 cee per doz. $1 45! Per doz................ 75e $1.35) \..es' Skin........ 3 
TIDMOEW . 0000 cece cscs coee oved 50&104 SQUARES. Send Leather............ i 
Saw Stee’ and Trom.......  ..000+ 000 85454 | *atent Leather....... 1b 
Aiken's P vttern.....per doz. $3 50] (aq fur suing, $2.50 per doz., net)| vufkin s Stecl 2 
Common Leuver....... ; x Mitre. sufkin's Metallic. , 2 
Dis-tou 8s Mouarch .. r. Sl Stunley’s No. 18.......0..000 ee: 604 TZ BEV ELS- See Be vels. 
BE, >-200 13 O) Pry. THERMOMETELS. 
German ...... se eeeees “ 105) Stanley's No. 20, new list...45&10€ | »j,, ane pe ion. 80c@31 
Morrill's Oid Style... ° 5 Ov « No. 12 and 14......... 55%) wood Back ae “ $2.w@.2 
“ Pattern.... a 425) Try and Bevel. pa oo oe “i i2 ‘ 
Leach’s.......+++. +00. v EE 55&5¢ ee TIE d . 
Nashe’s Hand........ ° 3 15] Try and Aiter. Dale S. 
we X Cut........ . ey err per doz. $5.75) “o." y 
Stillman’s Lever. .... “ 130} Winterbottom’s................. qq} Single Loop................. Soe 
ae eee “9 SQUEEZERS, LEMON. On ad are cg ever ceee seven eT 
SHARPENERS, SKATE. Common Wood......... per duz. $0 79 e008e. aaw 
DICER gv 'ne5 020-20: Ee: 6S eps Lave, Weed. r . = Atkins’ Dexter ees ¢ doz $4° 
Smith & Hewenway.............. 204 | Boss, mal eab e iron.. in? Reena poe aes. we 
SHAVES. SPOKE. ‘a Pearl, uickel plated... “. 190 realy — ; : 
seco r doz. $1.3@62.7%5|Star, “  “ ...... a 1 ov) . WE occseecececoee ws 
ween OE alae — - 2.75@ 4.75 Little Giant, tin’'d ifon. “ 4 00 Minature. 4 
DalkGesccmmitbiaivansessenbert 50&54 | Drum. japanned......... . 300} Smith & Hemenway 25: 
Can ncdstienésdedesee ccattenn 154 | Drum, nickel plated .... sad 450) TRAPS. 
Stanley's Universal............ BO&54 ae STAPLES. .- F w 
: "ind. alloon . ; “por OZ. ‘ 
Pru SHEARS. ee per B9j@9"c; Harper’s............ ( 
Buckeye No. 1 per ¢ doz. $5 75 g ‘pers 7 Game. 
pt tape 7 40| “ence—less than carluad. Newhoune, ...........000.000-++ 60 
California Put.9in.. “ 320 Polished............ per 100 B $220) New Vivtor..........-00+ e000 Bad: 
“ 4in.. “ 400 Galvanized eee ps 2 & | Mo’e. 
Draw Cut, No. 8...... ~ 13 75| etting conc caukd per doz. $55 
“ Wo.4...... “ 16 50} Galvanized. ........per100B 3% | Wouse andi Rat. 
Henry's Pat. 0 01 14 o12 | Vreught. Wood Choker......... per hole $0 1 
Per doz...... $1.40 $2.10 $2.90 ae “ioe ooten, Beye or ie Choker......... mr 
We easebseites tawaske per woz. $4.00 es, Hasps, Huvks anc lusion...........++. -perdoz. 7 
Sheep —No. BBA. Staples, and Hooks and Imitation Sight, Rat. a 6 
Inches.......... 6} RANGE SE oe. 00000 cccvcecces 810854 | Marty Rat............. S 64 
Reg. Grip...... $11. o5 $11 $12.00 Extra heavy. «++ B5&54 Marty Rat Imitation.. ° 3m 
Nar. G ip, doz. 11.00 11.25 12.25 STEELYARD. Marty Mou-e.......... . 3 Oo 
Tinners’— See Snips. Dis ount 25% r arty Mous” Imitation “ 1 & 
P SHEAVES, SLIDING DOOR. ii STONES. French Automatic.......each 3 3 
‘ommon. . ye 
RT «cies $_- 4 5 | Hindostan.............per® 51@7 | pricy. TROWELS. 
aaa er ee ee eee ve wt 17'¢ | Standard.........c.sseeseeeeees 404 
Per Sb. ...0. 00000 75 1.00 1.60) Bmery............ OK @00859 BEOES Bn. s2uee ones voor evens 15&5¢ 
SHELLS—See Ammunition. Oul—Mount a. BNET Bic cee ves 0500 0060 cece cede WE 
SHELLERS, CORN. Arkansas Hard...... per < doz. #23 00 Beart Coes C00 cocccecccece cocece 25¢ 
WbER . cocescece cocee cece per doz. $6.75) Arkansus Soft....... 15 50) *: : 
a. eerrrrers 60¢ 
SHIELDS. ga LS L's......................08 
Expansion Bolt Shields. ......50&10¢ Asteanene Hard aw oe per ® $2 05 RR 354 
SHOES. Arkansas Soft ......... - 1 10 TRUCKS + 
Sinch.. vos -@aeh 28e; per ¢ doz. $s oa Lily heck nalts tube . “ tie aad OO GOSS VESTS CASE SENS each #1 5, 
qe 880; Queer Creek............ ’ ir aa teens en meswwbes ae... 
604 discount to dealers on oma SI, © tease decd cove i Ba No. OUSE «1... +++. 1 poess _ 3 
Binch and 4 inch piain, round and PE itenced becces cos ° 26 Heit 1 . = Ng Oana ‘ ws 
round corrugated shoes. Sythe. we : I ee r ++ $2.05 0.49 = 
SHOE POLISH—See Polish. Black Diamond....... per gro. 87 75 u — ae vee 9.49 6.7: 
Clear Grit..........s00 = 425 TUBS, WASH. 
SNOE-Ger Atstiunitien. Gem Corundum....... . 7 50| Standard. Ex. 
1a SHOVELS AND SPADES. ates... « gol Now........ cs 1 large 
a . + Per doz....$4.40 $5.20 $6.10 $ 8.2% 
No. 2 Ajax............ per doz. $5 25 dah 
Nu. 4Golds........... 6 % Willoughby Lake “ 62%) Perdoz.... 5.30 620 7.10 9.3 
Ames‘ new list...... hes 1s ee « 3 15| Cedar. 
Neverbreak, hollow bek, blu $18 7 STOPS, BENCH. a ee 
National.. « 14 75|Hotchkiss’.............. per doz. $3 50 er dos. 6.90 7.65 9.30 11.20 
Buckeye ... « e 64 10 0 STOPPERS, FLUE Galvanized. 
Mohawk... “ « « 9 09|Common................ per doz. 80 32 > pers 1 2 3 
Drain, | Crown ..... i. nha - 45 Per doz............$525 $5.75 $3.5 
Iwan’s Perfection...............50% |Gem, flat, painted... 72 utinaniea 
Railroad, hte. Gem. cor'd, decorated.. 65 TWINE. . 
Gold Hibbard’s....... per doz. 9 25)Kirch’s.................. “ 90 : Per D 
C. H. Conover’s...... » © | SMiPoortess.... .... :... 3 . 63) + Ply Cotton Wrapping... ........18 
Beckv ith’s.........+ pe 8 7 7|Skinner sCommon Sense “ —. : ties * = 
Hickory..........+.++. . 6 25 STOVE PIPE—Sce Pipe. - ee as arr > renead = 
Greenlea ‘s............ = 5 75 STOVE BOARDS—See Boards. 4 w vy he - 
Columbus coer cece cceose 5 Ov STOVE POLISH - See Polish. . rapping = tubes . — 
Ames’ new list...... Discount 1244 STRAPS. 3 cones. 2 
w. Dest ccneincseseos ord rs. S195)4 “ “ 7 " 20: 
pe A ot petesevecseos ceed $1.65@$9.00 4 - . oe rik. India Hemp, }-1b. balls............17 
as el.  —— cmon . . Ib. + 16 
D Handle... per doz. $6 00) 1 STRETCHERS. “ “ | Ib.“ doz. 63 
te ry 
Long Handle....... 00)" Bullard’s.............. per doz. $3 90) >-Ply aE bee We 
Cast 2 SINKS. Muzossleior............. 5 25| Sly }.1b. 1 
Pai a Malleable Iron........ “ 70 Jute W rappings, }-lb. balls. . 2ees lh 
é MUO, 0006 ce ceesccsscccccese . Perfection « 6 30 Jute Wool, 1-. balls. mH 
Enameled, White.........60-10&5¢ ee s 4 50) Seine. 
Wrought Steel, wi DAE noc cece coesccsecs es ae | 6 9 12 15 
Painted, néw list.......... 40 10856) SS E1wood's. “ goo] Soft.per® 23 2 2 19 
SLEDGES—See Hammers. O. S. Elwood's.... ° 6 00} Med. " 0, 20 19 
ol SNAPS, HARNESS. Little Giant.. 5 75, Hard 21 21 20 
CUM aaeeritht bo b004dn,0.40be6 0008 654) sar Lever.. 6 2%; Staging, }-Ib. ball, size 21...... Qui 
German Pattern................ W&5E Star Tackle Bl sole. 9 2% ? = : 24 2 
Judd’s Pattern... .....60&10%@70%| Warner's... on : 27 20 
SNATHS. m SWIVELS. Bagging 21c 
Double Ring, Bush. .... per doz. % 75|Malleable Iron...........-. per ® 6jc| 1 3ply “B” in hanks. I8e 
Patent Loop A eee 7 30 WroughtSteel.......... per gro. $4 Su) 4“ “B” . 18¢ 
Grass..... " 5 75 TACKS. me. Spee * 27c 
SNIPS, TINNERS’. American Cut... ........000+ 000. M&54) 3 “ Silver Finish, in hanks....37c 
Hernisoh’s.............0....+- 40&54 American Wire............ ssiasaion| Fodder or Lath 
National .. ‘tt ..40&10% Bill Posters Cut... ; - 908406) 130-strand seen nevada sosen sesieiGl 
SOLDER—See Metals. \Blued Carpet............ 6006 90&15% 200 strand. . .. The 


VISES. 
Ss hace c0ce 00 cues sees . 854 
SRT WO .coeéeccee 04¢ 
burker's Oval Slide 
DO, 10, 24 @ 50 10, 5, 4 
Parker r's : Parallel.. 1I8&204 
Parker's Victor eal .. 154 
Parker's Combination.... . 75% 
solid Box.. ase 80454 
Adam's Mechanics’ .. each 2 6 
Williamson Universal,.... ; - 0O¢ 
WARE, 
Cast-'ron ITollow. 
Sains bebe ds teonceed oes W&104 
Unground - W&54 
Extra Finished .- W&10 
White Enameled........ 60, 10&5¢ 


Tnameled, 
herry Blossom and Chrysolite..504¢4 
WASH BOARDS—See Boards. 
WASHERS. 
standard O. G. cast iron...per DB. 2jc 
v ee ub _ - bulk per b.: 


ae * f ; j 1 
7jc she é Sic Sic sho Bac 
Vrought ste: 1 in 5 b. boxes, per B. 
al Q ; 3 , i 1 
8jc Gic 5c 4jo 40 40 dhe 
WASHING MACHINES 
See. Machines. 
WEDGES. 
BB cvves cccces cecececcec i GGR se. ci 
falling , ..per’D lfc 
TBD 000000 c0cee “ Bic 
WEAN ERS. 
‘alf. 
Fuller's, per doz......$2 00 to 82 50 
Tyler's Satety, per doz i Sto 240 
Carroll's, per doz 2NWto 32 
Standard. per doz..... 2 75 
Hoosier, per doz....... 3 luand 4 15 
WEIGHTS. 
Titching . per BD 2c 
48h —F.O.B. C hicago pr lon 821 


WHEEL BARROWS. 


Common Railroad....per doz. .815 50 
Heavy . © -- 19580 
Railroad, ball be aring - - 90 

| Favorite Sveel Tray.. ; 3 & 

No. 04 Steel Dirt.. .. 470 

No. U4) = S ” . WO 

WHEE L Ss. 

I 70&10&54 

EB sn ciclicicceans ones . .. &54 

Well In. 8 10 12 14 
Per doz. .... $1.90 $2.20 83.00 85.50 

WIRE. 

Barbed Painted. Galv’d. 
Carloads..per 100lbs .#2.10 $2.40 
Less than car © . 8&8 2.40 

Bra a. 

In coils. : nemaces.eo+ ae 

Ini Db spools. new list sucnad W&104 
Broom—Tinned ..00&10&10&104 
Cable—Same price as Barbed Wire. 
Copper. 

In coils : 2 &1043344 

Ini b spools, | new list Sw&klUgS 
Fence—Smooth. 


Nos. 6 to 9, An’eal'd,pr 100 Ibs. $1.95 


Nos. 6 to 9, Galvi'd 2.25 
Hair—New list - ++» W&10¢ 
Market. 

Bright, full bdles . Wk10¢E 

Bright, broken bdles ........... 70 % 

Coppered, full bdiles 0 

Coppercd, brok n bdles. ....65410¢ 

‘Linned, full bdles........ W&54 

Tinned, brokeu bdles 65&104 
Picture—In coils...... 804@» '&10% 

In 5 Bb. spools per D 2c 
Plain—Small lots............... $2.00 

Car lots 1.06 


Small spools 5e per r undred higher 
WR NCHES. 





Acme Standard —— 
Alligator . B&lvV|E 
Always Ready . We 
Bemis & Call No. 2 Improved 
Pipe Wrenches coco Oe 
oe's Standard Wa 104 
rirard’s Agricultural . SKE 
Wi sco.t's “S 434% 
Malleable *S per BD. 05)c 
Malleable “- @ikc 
Stillson Pipe T&5& 
Ree cence cosnne noeeannces 80¢ 
W RINGERS. 
Clothes. 
No. 22, Guarantee per doz. $29 50 
No. 110, Guarantee. 29 WO 
No. 110, Prighion : 18 00 
No, 22, Pioneer a 18 00 
No. 2, Superb . 17 SO 
No 730, Easy “ 21 00 
No. 50°, Royal - 26 00 
No. 350, Universal - 23 50 
No. 300, Novelty......  “ 23 50 
No. 310, Keystone... “ 22 SO 
No. 100, Rival .........  “ 19 
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Lenawee Mfg. Co........... eacostovece 122 
ADVERTISERS’ INDEX. auex Fur. Co 
TSem Mle. Co cn... anes severe oes 
Litehfield, J. M........ceccescsees ooese kl? 
TO BGOS...2.. savcccvcccccccccccse 3 
Lyons Sp -ciaity Co... .......cecececees 12 
ALPHABETICAL LIST. Lufkin Rule Co............seeeseer+0s 116 
Mannen & Kaeriv Co... ......cceeeeneee 118 
Manufacturers’ Stove Repair Co ..... 102 
Marech-Hrownbvack Stuve Cv...... ccoes 
American Fork & Hoe Co............. MeClure Co... cc cce ceccceceeeccceeese 132 
American Lock Nut Uo, ...... ...... MeFariand, J. M.......e0--seeee estos Oe 
Asphalt Ready Roofing Co........... Merchant & Evans Co.........-+++++0++ 110 
Deirins, B. ©. @ Go. .cccee cocccccsccces Meyer Furnace UO ......-.cseeceeeeee 18 
Atias Bolt & Screw Co........ Monroe Fdy. & Furnace Co .......++- 25 
IT sao scccsamasitie Morris, J. L. Stove Repair Co.......-- 102 
Auld & Uonger Co.............+. vueiler, L. J. Furnace Un.......++++ 18-25 
Avery Stamping Co... Naw'l Heating Appliance CC» ~~... 22 
Baker-McMillen Co..... s| Narfonal Sheet Metal Roofing Co ..... lw 
Barneit, G. & H. Co.... ... New White Light Gas Cou.............. = 
Beckman Bros....... ......++- Newport Saud tauk UO. .......--66++ 103 
Beckwith, Estate of P.D.... Niagara Machine & Toul Works ...... 1u8 Ceilings—Metal 
Benbow-Brammer Mfg. Co... Nicke: Pume St -ve Polish Co .... 1%) Berger Mfg. Co., Canton. 0 
Berger Bros. Co .........-.+++ North Brow, Mig. C0. ....... ceeeeseeee 1)4) Burton, W.J. Co., Detroit, Mich |. 
Berger Mfg. (o.. ...... North Western Stove Repair Vo..... lu2} Canton Steel Roofing Co., Canton. 0 
Bergstrom Stove Co ............. Obermayer, S. CO... ....cceeeeeeeeeenes 107 | Friedley & Voshardt, Chicago. Il! 
Bertech & Uo _............ | RTs O'Halloran & Jacobs... .........-seeee+ 108 | [Hinots Roofing & Supply Co., Chicagy, I! 
Bicke/haupt, G. Skylight Wks. ya ddeodes 120 Ohfo TOO CO cccnce cecnewecccneees 116| Kanne erg Roofing & Celling Co.. 
Black Silk Stove Polish Wks.......... W1) Oilver Lo & Stee CO..... cceceeeees 1u5 Canton, O 
Blick-Wiliiams Co...........scccceeee- 117| Ouelda Community....... awabocees -1-126| Keighley Met. Cetling Co. Pittsburg. Pa 
PTD, cus .ceckdcesée cacbesned 1 | OBmoud DEBIE UO P....- cc cceceeeeeeeeee 132| St. a Roofing, Cornice & (rnamen t 
Born Steel Rance (o..... .......-e00- 14| Peck. C. A. Hdw. Co .......4..-2e0eeee 117 : Rt. Paul, rae 
floss Washing Machine Co.... ........ 119| Pittsvurgh stove & Kane Uo...... a Wheeling Corrugat g Co.,Wheeling,W.Va 
Bostwick Stee! Lath Uo...........+05- 1.7, Plume & Atwuud Mig. CO....2000 cove 110 Cement Tools 
Boynton Furnace CoO Q..........eseee- 17} Pose *, J. B. & CO... ase cencccccececees 12 
Brammer H. F. Mfg. Occ ashdoneninill 118 Portemuuth Stove & Range Co,....... 13, Kramer Bros. Fdy. Co., Dayton, O 
Brauer, A.G. ........... aha taal ju2| Powers Bros. ..........++0+ nant Seeks 132 
Bridgeport Chain Co... .......+65+ ees 1) Pritcchard-Strong Cu.......-000+eceeee = Chains 
Bridgeport Crucible Co........... ees 102] Pullman Mfg. O0...... 6c cceeceeeeeene 
Burgess Soldering Furn. Co..........- 115| Quincy Pattern Co.........++.0++e0ee ..102) Bridgeport ChainCo., Bridgeport,Ct 
Bartus, W..d. CO ..ccsccccccccsece vs -7108| Reeves Mfg. Co........0.- +++ 1 4| Unelda Community, Oneida, N.Y 
Canton Stee! Roofing Co .......... coe MT] Heeves. B V.....ccccccccccccees gonetes lu2 » 
Chapinstephens (nm ....... + ebeeee e116) Magaor, Wim & G0... ...ccceeeeeceeeeees 12 Chimney Tops 
Chappell Furnace Co.........006000005 2 | Ruchester Kadiator Co... 26) Iwan Bros., Streator, Il) 
Chicawzo Bra 6 CO ..ccccceces wotcades 110) Royal Mall BX CO ccccccceceeeeeeens 197| Kramer Bros. Fay. Co., Daytoa, O 
Chicago Stuve Wks Cee cecccccccceses 7| Savre Stamping CO.......6+ cceceeeees 108 | Sterling Fdy. Cv., Sterling, Ll) 
Clark, Quien & Morse ..... ..sereeeees 118] SehOfeld @ GU.......6ccceeeeeeeeeeeees 1u3 
Clayton & Lambert Mfg. Co........... 115| schwab, R. J. & Sone Co...... 20-26 Clippers 
Colebrook & Bons....... 0 ccccsecues - 22) Security Lightning Rod Co............ 1” 
Columbian HAW, CO......cccecceeeees 123 | Siwnal Mall Box Uo........ ...6e .++-117| Hotchkiss, Edward 8., Bridgeport, Ct 
OColambus Bolt Works... .. ccc cee ccccne PPS VOT BH CO cicccceccnecee weer coos 34 
Comstock-Caatie Stove Oo...... 6.0006 8| Sliver Leaf Stove Polish Co........++. 1 Clothes Dryers 
GCunaore, Wm. Paint re OO ...ceeeee 1) 8mith & Homenway nar L046 .....0 116! F111 Dever Co., Worcester, Mase 
Cooney & Geiger . : seeseeees 182 Bmith Bros, Mfg. Co... .....+++++-++++s1IT| Mannen & Esterly, Cleveland, O 
Co-operative Fdy. et deasaiivants GB) Saitoh, Chas, UO... 6... cececeees coke me Pry 
Vope, Gov. W. Patvera Works........ 102) Sperry. D. BR. & OO....6 cece ceeeeees eo ADS Coal Hods 
Cortright Metal Rvofing Co.......... 115 | Stanley Rule & Level Co...... éoevee 
Oraig-Reynulds Fdy Oo. .......0000. 16 Stanton Henter Cu......cccceesceeevene 21 | Vietor Stamping Co., Cleveland, O 
Culter & Proe or Stove Co .......6605 i! ! Steritaw Air Kadiator Co........ a" 
Daus, Fel x Dupiteatur Co tree 122 sterting Pdy. Ori..cccccc ceceeee wees Coffee Mills 
Denning Wife @ Fenee Uo ........ 6. 122 Stevens, J.. Arms & Too! Co..........191| Baterprise Mfg. Co. of Pa 
Detrult Heating & Lighting Co........ 18 Stowell Mm. UO... ....ccccccccceeeees Phiiadeiphis, Pa 
Dewsoher, HW. POO. ccc cece cccccnnnnnes 14| wtowell Mfe. & Fdy. Co 
Dieckmann, Feri se seeeeeececces I 86, Paul Roofing, Cornice & Ornament - Conductor Hangers 
Diener, GOO, W. MIB. OO... cece cecee 11D) Gi  cereccccrecccccccccccccccccecce TI 
Dinsvon, Houry @ BOUB.. 6.66 c ccc ceceees 121 Move MK OGK ccc cceececcceeeeeenees jug | Herger Aros. Co., Philadephia, Pa 
Dizon, Jon, Cructhie OO... ...ccccccees 2 Supplee Hdw, Co stag, [Wan Bros, Btreator, Lil 
Dodd & Struthers oe vee NOW Peaprime Wi. Wee cicccc cecseseeeee eve wo 
Diabey WOM ccc cc ccc c cc eceeeeeeeee TID Taylor @ Benet PAV. OO. cccceee iw Conductor Pipe 
Biler. J, MH. & Co seeeeebeenenente 106 Tuttle & Batley Mf. OO cic cccccccees u 
Kmmeimann Bro, Mfg. Oo ...cccc006 110) With Contury oat, ie... sentnnenateenalll igg| Borger Bros, Co., Philadelphia, Pa 
Katerpriee Mumma Oueic cccce cccues Hd U, , Memrmter Oo Md ccc ccccccccnee 6 Berwer Mt. Co., Canwa, VU 
Bovorprine Mf. wo 109! Vedder Pattern WOrki..icccccccecces 1g Bumewiek stool Lath Co., Niles, O 





































Katerprise Mfg. Co. of Pa - Victor Stamping Uo ely 
Bahibit Trading Ou 19) Vows Wrow, MIM. U0 cc cccccccees 8 
Fanver Mw, On 14) Vrooman, fF. Ua TYITITTT TTT 118 
Veadertal stuve Co | Walworth tua Wdy, Ov, o te 
Foiiansdee true, On,, coocee TT) Wardlilukey tee) Vo sone 100 
Forest Oity Vdy. & apne Oeovcccccere 17) Warren, d,D o eens cone tll 
Foster Biuve Vo ve seveeeceee 22) Waverly Woodenware Co 0 
Priediay & VOrWardt oo cccccccccecccee MOT) Welmm, My OU cece ccceeceee cree ue ilu 
Garland Nut & WVOt CO. ccc cccceccee DO) Weller Pattern Uo covccesccooceens oan 
Garry trom @ MiOG! UO... cece cere 106, Wehe & Nellewar Co ; Wi 
Geom Clty BwVE CO. .cccscccccccveeeres 4| Wheeling Vorrugating Co,............412 
Giobe Machine & Stamping Co....... 108 | Whiteore Mfg, U0. bd. Bon ccccccscceee TE) 
Globe Bove & Mange O0,... 6666 e ce ceee 9) Watte Lily WeehO@P U0 «onc cece ccceees DIB 
Globe Venta UO, ccc cccccccenes 142) White, Th mas, ptwve Co,,.......... 6 
Grand Kapide Hand Borew Co....../..117| Willard, Wm, Go.ssececceesc sc eeee ce, 
Green Fdy, & Furnace Works ,,.,... 18| Youngstown Furnace & Bupply Co... 22 
Barrington & King Pertorating Co .,.115 

Haynes Langenberg Mfg, Co,,........ 19 ane 4 

Baer GS Go We GB. ccceccecccces vee 10 

Henry & Bcheibdie Co .. «6. eccccecccees 14 

1 “Aa ~prapheetebnabetnenenanene CLASSIFIED LIST. 
Hoffman, Geo, W 

Home Pride Range Co 

Bus yS?, Us Berccccccccecvccccccccscccees > 

Wotchkies, E.8....... Acetviene Generators 
Howard Thermo. Co New White Light Gas Co, 

Hungerford, U.T , Brass & Copper Co.111 Ash sifters 

(hiinets Kootiug & puppiy Uo......... 182 

tron and Hdw. Mercan.iie Ageney .. 121 Bi Dryer Co., Worcester, Mass 
BOER BESS oc cccccccccccveccsecccccccces 122 Ammunition 

Johnson, B,J. & OO. «occ cecsceceee ++ +108] Stevens, J. Aruis & Tuo! Co. 

Kanneberg Roofing & Celling Co...... 106 Chicopee, Maés 
BOOB, Fe De .veccccccccceccocesooccccces id 
“Keferstein, H. O........0.00c0.0000-, 117 Augers—Post Hole 
Kelchiey Met. Cell.Co . .......... ju6 | [wan Bros., Streator. Il) 
Kellogg-Mackay-Cameron Co........ 21 

Keisey Heating Uv................0000 es 19 Bolts 

SE SOU GED 05565: redidocccdecsece 122| Atlas Bolt & Screw Co., Cleveland, 0 
I Gs cece ccicesuaewetctsdvin 1u4| Colambus Bolt Wks., Columbus, U 
Kinsey Mfg. Co......-..sss0 eccccccece wi 

GRRE, SUM. 0 cc ccccercectassdccesoios 5 Brass 

Kramer Bros. Fdy. Co.........-...005+ 103 | Chicago Brass Co., Chicago, Tl 
Kruse & Dewenter............0.0sceees 21 | Hungerford, W. T., Brase & Copper Co. 
Le Crosse Stee! Kvofing Co........... 107 New York. N. Y. 
Lawler Regulator C0..........0eceeees 24| Merchant & Evans Co., Pulindeipdia. i» 
Lee-Giase-Andreesen Hdw. Co........ 131! Plume & Atwuod Mfg. Co., Chicago, Lil 











Burrs 
Piume & Atwood Wife. Ca., Chicago, Ill 


a Hungerford, U. T., Brass & Copper Co., 


New York, N. ¥ 


Caas 
Stuber & Kuck, 


Carpenters’ Tools 


Ohio Too! Co., Columbus. O 
Stanley Rule & Level Co., N. Britain, Ct 


Cartridges 


Stevens, J. Arms & Tool C 
Chicopee Falls, Mass 


Peoria’ Il! 





Castings 


Taylor & Boggis Fdy. Co., Gileveland, O 








Urark, Quien & Moree, Pouria, ili 
Vriediey @ Vushardt, Chicagy, bi 
Uaerty Lron & eee! Vo., Cleveland, Uv 
La Urcsae Sime! uot, Vo,, La Creane, Whe 
eevee Mra. O.,, Canal Dover, O 
0 Peal ltoodug, Cornice @ Opnemens 
Paul, Mine 


Weils & Nellegar Co.,  onte agu, 1 


Copper 


Chicago Brews Co, Chicago 
Hungerford, U, T., Brass & Copper Co, 
New Yuru, N, ¥ 


Merchant & Evans Co,, Puiimusipuis, Ve 


Corn Cribs 


Denning Wire & Fence Co., 
Cedar Rapids, le 


Cornices 


Berger Mfg. Co., 
Euler, J. H. & Uo., 


Cornice Brakes 
Bertach & Co., Cambridge City, Ind 
Niagara Machine & Tou! Wks., 
Buffalo, N.Y 


Cat Ofs—Bain Water 


Cooney & Geiger, Indianapolis, Ind 
La Crosse Stee! Roof. Co., La Crosse, Wis 
Wheeling Corrugating Co, 
Wheeling. Ww. Va 
Catlery 
Farwell. Ozmun, Kirk & Co., 
St. Paul, Minn 
Ohio Tool Co., Volumuus, U 
smith & Hemenway,Corp.,Ltd.New Yurk 


Canton, 0 
Canwn, O 


Dampers 
Sayre Stamping Co., 


Dies 


Sayre, 0 











Globe Mech. & Stamp Co., Cleveland, 9: 


Door Hangers 


Stowell Mfg. & vey. oe, We 
Door Latch 
Lyons Specialty Co., 
Drain Cleaners 
Streator, Iu 
Duplicators 


Daus, F. C. L., Duplicator Co., 
New York, N.Y 


Eaves Trough 


Lyons, Is 


wan Bros., 


Bostwick Steel Lath Co., Nites, 0 
Eller, J. H. & Co., Canton, O 
Garry Iron & Steel Co., Cleveland, O 


La Crosse Stee! Roof. Co.. La Crosse, Wis 
Reeves Mfg. Co., Canal Dover, 0 
St. Paui Roofing, Cornice & Ornament 


Co., St. Pani. Minn 
Whitacre Mfg. Co.,J.E.. Rockford, 1) 
Egg Beaters 


Taplin Mfg. Co., New Britain, 
Flhowa—Condnactor Pine 
Rostwiek Steel Lath Co., Niles, 0 
Dieckm nn, F., Cinctanati, 0 

Wheeling Corrugating Co 
Wheeling, W. Va. 


Elevators 
Kimball Bros. Co., Counci! Biuffs, le 


Frame!—tron 
Nickel Plate Stove Polish Co., 


Enamel Ware 
Enterprice Ename! Co., 
Wells & Nellegar Co., 


Koameling 
Michigan Enameling Wke., 
* Kalamazoo. Mick 


Farming Tools 
American Fork & Hue Co., Cleveland, O 


Faucets 
Litchfield, J. M., New York, N.Y 
Fencing 
Denning Wire & Fence Vo., 
Cedar Rapids, le 
Files 
Barnett,G.&H.Co., Philadelphia, Ps 
Diseton Henry & Sons, Philadeiphia, Ps 


Flue Stoppers 
Stuber & Kuck, 


Forming Rolls 
Bertech & Oo., Cambridge City, Ine 
Givve Moh, & Stamp. Co., Cleveland, O 
Niagara Mch. & Tool Wks., Buffalo, 8. 


Foundry Supplies 
Obermayer, 8. Co., , Cincinnati, © 


Furnaces—Hot Air 
Beckwith, Ketate, P.D. Dowagiac, Mick 
Rergstrum Stove Oo., Neenah. Wie 
Buynton Furnace Co., New York, N.Y 
Chappel! Furnace Uu,, Morene!, Mich 
Oraly-Heyonoide dy, Vo., Vaywu, VU 
Detroit Heating & eee | 

Om, otrott, Miob 
Deuscher, Ht, I, Ca,, Hamilton, o 
Vaderal Mtove Co., New Vork, N.Y 
Forest Ulty Pdy, & Mfg, Cu,, Clevetando 
Green Kdy, & Furn, Wite,, Vea M: ines, le 
Haynes Langeaberg Mfg, Co., Mt. Loutes 
Henry & Hohelbie Go,, Cleveland. O 
Hamme Pride Range Co., Marion, Ind 
Kelsey Heating Uv, fyracuse, 8. ¥ 
Katey, Juha, Chivagy, tu 
Kruse & Dewenter, Indianapolis, Ind 
Lennux Furnace Co,, Marehalltvwn, le 
Mannenu & Keverly Vo., Cleveland, 0 
March Brownback Btove Co., 

Potwtows, Pe 
Meyer Furn, Co., Peorta, 1) 
Monrve Fdy. & Furn. Co.,, Monroe, Mieb 
Mueller, L. J. Fura. Co., Milwaukee, Wis 
Pittaburgh Btove & Range Oe., 


Chicago 


Rellatre, O 
Chicago, Lil 


Peorta, 


Pittsburgh, Pe 
Schwab & Bons Co., Milwaukee, Wis 
Smith, Chas. Co., Chicago, Iv 


Btunton Heater Co., Martine Ferry,O 
Youngstwwn Fura, & Supply Uo., ° 
° 


Furnace Pipe and Fittings 
Green Fdy. & Furn, Wks., Des Motpes, IB 
Meyer, F. & Bro. Co., Peoria, J 
Mueller, L. J. Furn. Co., Milwaukee, Wis 

Furnace Rings 
Walworth Run Fdy. Co., ‘Cleveland, 0 

Galvanized Tubs and Pails 
Wheel! Currugatt wn 

eee ee eres Wheeling, W. Ve 


Garden Tools 
American Fork & Hoe Uo., Cleveland, O 


General Merchandise 


Lyon Bros., Chicago. Il! 
Hangers—Trouser 
Pullman Mfg. Co., Rochester, BR. 


Taplin Mfg. Co, New Britain, Com 
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Hardware Jobbers 


Peoria, Lil 


t. Paul, Mino 
Lee-Glass-Andreesen Haw. ‘Co. es 


Clerk, Quien & Morse, 


Hay Carriers 
Stowell Mfg. & Fay. Co., Milwaukee 


Heating Appilances 
Nat'l Heatg Appliance Co., Utica, N. Y 


Heaters—Steam and Hot Water 


Boynton Furn. Co., New York 
Craig-Reynolds Fdy. Co., Dayton, O 
Detroit Heating & Lighting Co. 

Detroit, Mich 


Haynes-Langenberg Mfg. Co., St. Louis 
Kellogg-Mackay-Cameron Co., Chicago 
Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wis 


* 


Hinges—Spring 
Sommer Bros., Brooklyn, N.Y 


Hollow Ware 


Avery Stamping Co., Cleveland, O 
Sperry, D. R. & Co., Batavia, 1) 


Hot Water Attachments 


Omith Co., Chas., Chicago, I) 
Household Inventions 
Sliver & Co, Brooklyn, N.Y 


Iee Cream Freezers 
North Bros. Mfg.Co., Philadeiphia, Pa 
Iron and Steel 
Oliver Lron & Stee] Co., Pittsburgh, Pa. 
Kitchen Utensils 


Avery Stamping Co., Cleveland, 0 
Silver & Co., Brooklyn, N.Y 
Tapiia Mfg. Co., New Britain, Ct 


Knives—Pocket 
Keferstein, H. O., Barberton, O 
Lanterns 
Berger Mfg. Oo., Canton, O 
Pritehard-Strong Co., Rochester, N. Y 
Lawn Mowers 
Supplee Hdw. Co., Philadelphia, Pa 


Akron, 0 
Chapin-Gtephens Co., Pine Meadow, Ct 
Too! New York, ¥.Y 
Maniey Rulea Level Co., New Britain.ct 
Lighting Systems 
Deowoilt Heating & Lighting Co., 
Me eee elt, Mick 
Lightning Bods 
Dodd & Mtruthers, Des Motnes, la 


beourity Lighwming Kod Co, 
Burtington, Whe 


Locks 
Vayior & Boggie Fdy, Oo., Cleveland, 0 
Mall Boxes 
Giiek- Williams Co.. Indianapolis, Ind 
Kerlin, Wis, 


Peek, C, A., Hdw 
Hoya) Mall Box Ce... Cleveland, Ohio 
Joliet, 1) 


Signal Mal) Box Co. 
Chicago, 1)! 


Smith Bros, Mfg, Co., 
Meat Choppers 


Smith & Hemenway ,Corp,,Ltd. New York 
Baterprise Mfg. Co. of * 
{ladelphia, Pa 


Metal Lath 
Wheeltng Corrugating Oo., 
Bostwick Stes! Lath Con Ailes 0 
Metal— Perforated 
Harrington & King Perdepating Co., 
Chieago, Il) 


Metal Polish 
Sefman, Geo. W., Indianapolis, Ind 
Metal Shingles 
Burton, W. J. Co., Detroit, Mich 


Cortright Metal Roofing Co.,Philadelphia 
Wet'lSheet Metal Roof.Co,, Jersey City 


Miters 
Whitacre Mfg. Co.,J.E., Rockford. Il! 


Molding Sand. 
Newport Sand Bank Co., Newport, Ky 


Nall Pullers 


Kees, F. D., 


Screen Door Check 
Pullman Mfg. Co., 


Screen Hinges 


Rochester, N.Y 


Beatrice, Neb 





Ohio Tool Co., 


Beckman Bros., 


Berger Mfg. Co., 


Bertech & Co., 


Weiss, H. & Co., 


Nats 
american Lock Nut Co., Oregon, Il) 
Atlas Bolt & Screw Co., Cleveland, O 
Colambus Bolt Works, Columbus O 
Garland Nut & Rivet Co., Pittsburgh, Pa 
Ol Cans 
Cooney & Geiger. Indianapolis, Ind 


Paints 
Connors, Wm. Paint Mfg. Co., Troy, N.¥ 
Dixon, Jos. Crucible Co., Jersey City,N.J 
Pencils 
Dixon, Jos. Crucible Co., Jersey City,N.J 


Perforated Metal 
Harrington & KE. Perfora’ Co., 
- *Uhicago, Ih 


Pistols 


Stevens, J. Arms & Tool C 
Ch jeopes Falls, Mase 


Planes 
Chapin-Stephens Co., Pine Meadow, Ct 
Stanley Rule & Level Co., New Britain,Ct 


Protractor Patterns 
McFarland, J. M., 


Pamps 


Punches 
American Lock Nut Co., 
Cambridge City, Ind 
Globe Mch. & Stamp. Co., 
Niagara Mch. & Tool Wka., Buffalo, N.Y 


Columbus, O 


Los Angeles, Cal. 


Des Moines, la 
Canton, O 
Oregon, 11! 
Cleveland, O 


New York, N.Y 


Screens—Perforated Metal 
Harrington & King Perforating Co., 
Chicago, lll 
Screens — Radiator 
Harrington & King Perforating Co. 
Chicago, Il) 
Screws 
Atlas Bolt & Screw Co., Cleveland, O 
Columbus Bolt Works, Columbus, O 
Screws—Hand 
Chapin-Stephens Co., Pine Meadow, Ct 
Ohio Tool Co., Columbus, O 
Screw Drivers 
North Bros. Mfg. Co., Philadelphia. Pa 
Smith & Hemenway ,Corp.,Ltd.New York 
Scuttle Openers 
Bickelhaupt, G., Skylight Works, 
New York, N.Y 
Shears 
Bertech & Co., Cambridge City, Ind 
Niagara Mch. & Tool Wks., Buffalo, N.Y 
Welss, H. & Co., New York, N.Y 
Sheet Metal Specialties 


Friedley & Voshardt, Chicago, I) 
Kinne Mfg. Co., Minneapolis 
Kinsey Mfg. Co.. Dayton, O 
St. Paul Roofing, Cornice & Ornament 
Co., St. Paul, Minn 
Sheets— Black and Galvanized 
Berger Mfg. Co., Canton, O 
Wheeling Corrugat’g Co., Wheeling, W.Va 
Sheets— Planished 


Ward-Dickey Stee! Co., 
Indiana Harbor, Ind 


Disston, Henry & Sons., Philadeiphia, Pa 


Registers 

Henry & Scheibie Co., Cleveland, O 
Mueller, L. J., Furn.Co., Milwaukee, Wis 
Schwab & Sons Co., Milwaukee, Wis 
Stowell Mfg. & Fdy. Co., Milwaukee, Wis 
Tuttie & Bailey, es York, N.Y 
United States Register C 

Battie Creek, Mich 
Walworth Run Fdy.Co., Cleveland, 0 


Stevens, J. Arms & Tool Co., 
Chicopee ‘Falls, Mase 


Rivets 


Hungerford, U. T., Brass & Copper Ov., 
New York. N.Y 


Atias Mfg. Co., 


Shelving—Hard ware 


Helier & Co., 


Bickelbaupt, G., 


Welss, H, & Oo., 


Shelf-Brackets 


Shovels 
Avery Stamping Co., Cleveland, O 
Sifters 
Btuber & Kuck, Peoria, Ll) 
Skylights 


Bickelhaupt, G., Skylight Works, 


Skylight Gearing 
Skylight Works, 
New 


New Haven Ct 


Mont Clair, N. J 


New York, N. ¥ 


York, N.Y 
New York, N.Y 


Stowell Mfg. Ov., 


r Mfg, Oo., 


Roofing Asphalt 
Asphalt Heady Roofing Uo., New York 


Roofing Iron and Steel 


wick tee) Lath Co., 


Jereey City, NJ 


Canwa, O 
Niles, O 


Slate 
Auld & Conger Co., 
Johneon, BE. J. & Oo., New York, N.Y 
O'Halloran & Jacobs, Pitteburga, Pa 


Soldering Furnaces 


Hickelhaupt. U., Skylight Works, 
New York, N.Y 
Burgess Boldering Furnace Cv., 


Cleveland, O 


Burwa, W. J. Ov., 
Canton Stee! Ruofing Co., 


Detrott, Mich 
Canton, O 


Clayton & Lambert Mfg, Co., 
Diener, Geo, W. Mfg. Ce., 


OCviumbue, O 
Vetrult 
Chicago 


Reeves Mfg, Co., 


Oe., 


Lufkin Rule Co., 


Beckman Bros., 





Smith & Hemenway,Corp,,Ltd.New York 





Foliansbee Bros, Vo., Pitteburgh, Pa 
Friediey & Vosbardt, Chioago, 1) 
Garry Lron & Btee! Lo., Cleveland, U 


Kaenneberg Noofing & Colling Co. 
Jan 
La Crosse Stee) Roof, Co,, La Orosse, Wis 
Nat'l Sheet Metal Roof, Co,, Jersey City 
6t, Pau! Booting, Cornice 4 Ornament 


Wells & Neliegar, 
Rooting Cement 
Connors, Wm. Paint Mfg. Co,, Troy, N.Y 
Garry Iron & Stee! Co., 
Roof Paint 


Conners, Wm. Paint Mfg. Co. Troy, N.Y 
Dixon, Jos. Crucible Co., Jersey City,N.J 
Garry lron & Steel Co.. 
Stowell Mfg. Co., 


Rales 
Chapin-Stephens Co., 


Saw and Saw Sets 


Atkins. E. C. & Co., 
Disston, Henry & Sons, Philadelphia, Pa 


Scales 


Osgood Scale Co. 


ton, O 
Canal Dover, 0 


t. Paul, Mino 
Chicago, Li 


Cleveland, O 


Cleveland, O 
Jersey City, N.J 


Pine Meadow, Ct 
Baginaw, Mich 


Stanley Rule & LevelCo.,New,Britain,Ct| Federal Stove Co., 
Sad Irons 


Enterprise Mfg. Co. of Pa. 
Philadeiphia, Pa Kontay, John, 


Sash Balances 
Pullman Mfg. Co., 


Rochester, N.Y 


Indiamapolis, Ind 


Des Moines, Ia} Pittsburgh Stove & Range Co., 


Soldering Lrons 
Emmeiman Bros, Mfg. Co,, Indian pulls 
Sporting Goods 
Enterprise Mfg. Co Akroa, 0 
Squares, Machinists’ 
Disston, Henry & Bons, Philadeiphia, Pa 
Duby & Sbinn, New York City, N.Y 
Staniey Kule & Level Co.,Now Britain, Ct 
Stampings—Sheet Metai 
Avery Stamping Co., Cleveland, O 


Globe Machine & Stamping Co., 
Cleveland, Oo 


Stoves and Ranges 
Beckwith, P. D. Eatate, Dowagiec, Mich 


Bergstrom Stove Co., Neenah, Wis 
Born Stee! Range Co., Cleveland, 0 
Chicago Stove Works, Chicago, Lil 


Comstock-Castie Stove Co., Quincy, Ill 
Co-Operative Fdy. Co., Rochester, N. \ 


Cutler & Proctor Stove Co., Peoria, Li) 
New York, N. ¥Y 

Foster Stove Co., lronton, O 
Gem City Stove Co.. Daytun, O 
Globe Stove & Range Co., Kokomo, Ind 
_Cnicago, i 


Pittsburgh Stove & Range Co 
Pittaburgh, Pa 


Resor & Co., Wm., Cincinnati, O 
White Stove Co., Thomas, Quincy, lil 
Willard, Wm. G., 8t. Louis, Mo 


Stoves—CGas 


Fanner Mfg. Co., 
Glazier Stove Co.. 


Cleveland, O 
Chelsea, Mich 


Stoves—Oll 


Silver & Co.. Brooklyn. N.Y 
Taylor & Boggis Fdy.Co., Cleveland, O 


Stove Carriers 


Kramer Bros. Fdy. Co., Dayton, O 
Stove Casters 
Kramer Bros. Fdy. Co., Daywa. 0 


Stove Cement 

Dixon, Jos. Crucible Co., Jersey City. NJ 
Stove Clay 

Bridgeport Crucible Ce., Bridgeport. Oi 
Stove Lifters 


Kramer Bros. Fdy. Co., Dayton, O 
Stove Mats 
Stuber & Kuck, Peoria, Li! 


Stove Patterns 


Cope Pattern Wks., Detroit, Mich 
Quincy Pattern Co., Quincy, 1) 
Vedder Pattern Works, Troy, N.Y 
Weller Pattern Co., Quincy, I) 


Stove Pipe 

Kinne Mfg. Co., Minneapolis 
Reeves Mfg. Co., Canal Dover, 0 
Wheeling Corrugat’ @Co.,Wheeling, W.Va 
Stove Pipe Radiators 
Rochester Radiator Co., Roch 

Sterling Radiator Co., Catone in 
Stove Pipe Thimbles 
Stuber & Kuck, Peoria, I) 


Stove Polish 
Black Silk Stove Polish Wks. Sterling In 


Nickel Plate Stove Polish Co., Chicage 
Silver Leaf Stove Polish Co.., 


Indianapolis, Ind 
Stove Repairs 
Brauer, A. G., Bt. Louls, Me 
Kramer Bros. Fdy. Co., Daytoa, 0 
Manufacturers'Stove RepairCo. Chicago 
Morris, Stove Repair Co.. Chicago. In 
North Western Stove Repair Co. Chicago 
Reeves, 8. V., Philadelphia, Ps 
Stove Trimmings 
Fanner Mfg. Co., Cleveland, 0 
Strainers—Sink 
Vrooman, F.H. & KE. B., Chicago, I)) 
Sugar Ketties 
Sperry & Co., Batevia, f)) 
Tanks—Oll and Gasoline 
Smith Bros. Mfg. Co., Indianapolis, Ind 


Te 
Lufkin Rule Uo., Bagivew, Micb 


Thermostate 
Howard Thermo. Oo.,, 
Weat Oswego, N. ¥ 
Tin Perforated 
Harrington & King Perforating Co., 
‘Chicago in 


Tinplate 
Berger Mtg. Co Can wa, 0 
Canton tee! Koofing Co., Cantos, 0 
Biier, J. H. & Co, Canatwa, 0 
Foliansbee Bros. Co., Pitteburgh, Pe 
Gerry lron & Bee! Co., Cleveland, 0 


lilinols Roofing & Bupply Co., Chieago,In 
Lee Glas Andreesen lidw.Co., Omehe 
MeClure Co,, Philadelphia, Pe 
Merchant & Evans Co., Philadelphia, Pe 
Wells & Nellegar Co., Chicago, Lil 

Tinware 
Stuber & Kuck, 


Trowels 
Atkins & Co., Indianapolis, Ind 
Diseton, H. & Bons, Philadeiphia, Ps 


Tubs and Pails 
Wheeling Corrugat'g Co.,Wheeling,W.Ve 


Valve Regulators 

Howard Thermo. Co., 
West Oswego, N. ¥ 
Ventilators 

Friediey & Voshardt, Chicago, 1)! 
Globe Ventilator Co., Troy, N.Y 
Merchant & Evans Co., Philadeiphia, Ps 
Powers Bros., Streator, Thi 

Washing Machines 
Benbow-Brammer Mfg. Co.. 8t. Louls,Me 
Boss Washing Machine Co., ‘Cincinnati, Oo 
Brammer, H. F. Mfg. Co., Davenport, Ie 
Clark, Quien & Morse, Peoria, Ll) 
Vous Bros. Mfg. Co., Davenport, ls 
Waverly Woodenware Co., St Joseph, Mo 
White Lily Washer Co., Davenport. Is 

Wire Anchors 

Lenawee Mfg. Co., Adrian. Mich 


Wire Goods 


Peoria, Iv 








Binghamton, N.Y 


Pittsburgh, Ps 


Denning Wire & Fence Co. ee 


Cedar Rapids, la 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 
PATENT S 


HUBERT E. PECK, 623 F St., N. W., Washing- 

ton, D. C. Consulting Expert ‘in Patent Causes. 

U. S. and Foreign Patents. Send for leaflet on 
Spejected Patent Applications." 


























Wanted—A clean stock of hardware in 
trade for good Southern Minnesota farm. 
Stock to invoice from $3,000 to $7,000. 
Address August Ebert, Truman, Minn. 19 


Wanted—A gocd live partner in the 
hardware and implement business, in a 
live town in eastern South Dakota. We 
are doing a good business and here is a 
good investment for the right party. Ad- 
dress “BB,’’ care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, = 

1 








For Sale—One of the best hardware and 
furniture businesses in lowa. No trades 
considered; a chance to make some mon- 
ey. Owner wants to go into wholesaling. 
Address Box No. 1, Fenton, Iowa. 19 


For Exchange—160 acres of good land 
well improved, level country in northwest- 
ern Ohio, which I will exchange for hard- 
Indiana or Illi- 








ware. Would prefer Ohio, 
nois. Would prefer $5,000 to $6,000 and 
get difference in a town of 4,000 to 5,000. 
Address Ed. Myers, Sherwood, Ohio, R. 
F. D. No. 1. 19 
Fur 8 Sale or ‘Exchange -For good stock of 
implements, hardware and implements or 
hardware and furniture, 240 acres of good 
Iowa farm land, improved. For further 
information address 308 Second Ave., 


West, _Oskaloosa, Iowa. 19 


For Sale—Fine hardware, tinshop and 
furnace business at Baraboo, Wisconsin. 
Well established stock of about $12.000. 
Best location in town with cheap rent. 
Town 6,000 people. Good farming coun- 
try around. aune of sale ane ne 





of the ma ne & pestner. Address P. 
R., care of MERICAN ARTISAN, 
69 Dearborn St., Sidcane. 15u.f.n. 





Wanted—To buy a neat, well selected 
stock of hardware and im pomnente in a 


good town, where the build may be 
rented. Prefer not to laeen a $2,000 
stock in a western town. Address J. W. 
Calnan, Manawa, Wis. 18 





For Sale—A one-half interest in a $4,- 
500 hardware business in northern Illi- 
nois. This business is worth a two-cent 
investigation to any man that considers 
going nto the hardware field. Address 

L. J.,” care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 18 


For Sale—Hardware and stove business 

with good tin shop and plumbing in a 
ood town of 2,000 inhabitants. Am do- 
ng $20,000 a year business. Wish to re- 
tire from business. Stock will invoice 
about $4,000. Have cleared $2,500 clear 
money last year. Full particulars upon 
copyeatne, Address Chas. Teckler, Crys- 
Lake, Ill. 18 


For Sale—A fine clean stock of hard- 
ware, stoves, paints and oils, tin and har- 
ness shop in connection. Best portion of 
harness stock and fixtures invoice about 
$8,000. Good business; good farm coun- 
try and good reason for selling. Located 
in eastern part of South ee county 
seat town. Address E. .. care of 
THE AMERICAN ARTISAN, 69 Deastery 
8t.. Chicago, Il. 








For Sale—Stock of hardware and im- 
lements, buildings and lots in one of the 
est towns in eastern Nebraska. 
farming community. Business conducted 
successfully for gen Beto years by 
present owner. who hes to retire on 
account of old age. Stock will invoice 
in neighborhood of $12,000; buildings and 
lots, $5,000. Don’t write unless you have 
plenty of capital, as this is no tradin 
ye osition Address “Retire,” care o 
HE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. 16 











For Sale—$10 for 20 inch square shear 
in good condition. Lot of other tools 
and machines at very low prices. For 
list and prices address F. B. Karl, Dee. 
ware. 


For Sale—$2,500 stock of hardware in 
a good dairy country about 50 miles from 
Chicago, also a heavy summer resort 
business. This is a snap for somebody. 
Will take $2.500 if taken at once. Rea- 
sons for selling, going west. Address, 
C. G. Nelson, Lake Villa, Ill. 17 


For Sale—Good clean stock of general 
hardware in good section of southeast 
Nebraska. Invoice about $4.500. Good 
building and fixtures. Building, $3,000. 
Leading stock, good town, good trade, but 
one partner wants to retire. Address 
“Partner.” care of HE AMERICAN 
ARTISAN, 69 Dearborn 8t., 17 


For Sale—Good paying job tin shop in 





Chicago. 





Ohio. Chance for hustling tinner with 
small capital. Address ‘‘Tinshop,’’ care 
of THE AMERICAN ARTISAN, 69 Dear- 
born St... Chicago. 17 





Wanted—Tin shop in good location or 
in connection with some hardware store. 


Address G. A. F., care of THE AMER- 
ICAN ARTISAN, 69 Dearborn St., ma” 
cago. 





‘TINNER’ tS) TOOLS. 


For Sale—One complete set of tinners’ 
tools if taken at once, are a bargain. Ad- 
dress Roy Summerfelt, Morrill, Kansas. 4 

1 


For Sale—Cheap, one set of second-hand 
tinners’ tools in good working condition. 
Eugene Polinquist, Spencer, Iowa. 19 


Wanted—A good set of. second-hand 
tinner’s tools. J. Meyers, Bourbon, Ind. 
17 




















Wanted—A complete set of patterns for 
cast steam and water boilers. Send full 
description of boilers and net price com- 
plete. Address ‘‘Foundry,”’ care of THE 
AMERICAN ARTISAN, 69 Dearborn 8t., 
c hicago. 17 


For Sale—20 inch square shear in good 
condition, a bargain if taken at once. 
Address J. J. Amon, Perrysburg. Ohio. 15 


Wanted—A heavy squaring and slitting 
shear, capable of cutting No. 18 gauge 
steel; must be in good condition. Ad- 
ovess Will Griffen, 801 Texas Ave., ae 
port, . 











HELP WANTED. 


Wanted—An experienced foreman to 
take charge of electro-nickel plating de- 
partment. Exclusively stove trimmings. 
Must understand his business and be 
strictly sober and reliable. Good, steady 
job all the year round. Address with ref- 
erences and state salary expected, R. B. 
Fleming, Supt. Northwestern Stove Foun- 
dry, Salem, Oregon. 19 


Wanted—By January ist, 1906, a first- 
class tinner and plumber, capable of do- 
ing hot air, steam and hot water heating; 
also competent to figure from plans and 
specifications. Good wages and a steady 
job. Address Box 57, Rochester, aerees 

9 











Wanted—First-class tinner for roofing. 
spouting furnace and general job work; 
new tools; light shop; nine hours’ work 
and good pay. Address White Plumbing 
& Heating Company, Charleston, Ill. 18 


Wanted—A first-class tinner who un- 
derstands furnace work. Steady ge 





right man. No drunks need a 
dress C. H. R., care of THE x E CAN 
ARTISAN, 69 Dearborn St., Chicago. 





Wanted—Tinner who can do Sane 
and furnace work. Must be temperate 
and ev nnn k's P pey y good wages to 
the rent man. rench, Elk wink, 

‘ 





“‘Wanted—Good all around tinner who 
understands plumbing. J. Meyers, Bour- 
bon. Ind. 17 


Wanted—Good tinners at once that can 
do outdoor work. Good wages and steady 


work. Must be sober and reliable. Ad- 
dress Louis Dush, 223 Poplar St., Mem: 
‘ 


phis, Tenn. 





dolph Hardware Co.. Randolph, Wis. 


Wanted—A tinner who understands fur- 
nace work. Inside and outside work. a 
‘ 


Wanted—Quick, good tinner and fur- 


nace man... Plenty of work and _ good 
wages. Churchill Hard ware Co., Gales- 
burg. Ill. 17 





Wanted—A good all ty Ss tinner and 
sheet metal worker. Must be good fur- 
nace man and make estimate from plans. 
Strictly sober and a hustler. Steady job. 
— oe. Address Stoelsle, arate s — 

ro 


Ohio. 17 





| ritory preferred. 


|Salesman to 





'Co., 


| 








Wanted—Young man in hardware store: 
must speak German; only experienced 
man need apply. State age and sala 
wanted and give references. Address 7 
C. Rendtorff, 152 E. North Ave., 
cago. 

Wanted—Hardware man spendi 
ter on the western coast desires 
line or specialty line on commission. A 
dress W., Lock Box 7, Humboldt, Ia. 


Wanted—Good tinner and furnace man. 
Will pay $19 per week the year round and 
a good chance to learn the cornice busi- 





win- 
ctory 
Ad- 
17 





ness. Sober and reliable man. None 
others need apply. Address Post Office 
Box 657, Turtle Creek, Pa. 


(Pittsbu 
District), R. G. Reid. 5 








Wanted—At once, a good tinner and 
furnace man. Must be sober, honest and 


reliable. State wages and experience. 
Address W. F. Rehbein, Grays ke, Ill. 
17 





Wanted—Modeler for manufacturer of 
sheet metal ornaments and «statu > 
Steady position to the right man. Ad- 
dress Manufacturer, care of THE AMER- 
ICAN ARTISAN, 69 Dearborn S8t., Chi- 
cago. 16 


SITUATIONS WANTED. 


Situation Wanted—By tinner who has 
been in hardware business for 13 years 
and can do all kinds of tin work. ants 
chance to advance. O. W. Ziebarth, =e 
Oak St., Marinette, Wisconsin. 


Wanted— Position as traveling salesman 
for stoves, foundry, or jobbing house in 
hardware or metals, by thoroughly tem- 
perate and very industrious party. Very 
highest reference furnished. LUlinois ter- 
Twenty-five years’ ex- 
perience as retailer in above lines. Ad- 
dress E. M. Austin, Litchfield, ones. . 

tl 




















Wanted— Change of position by thor- 
ough retail hardwareman by January Ist. 
Systematic clerk and accountant. in 
tuilders’ hardware, stoves, windmills and 


machinery. Married: 33 years old. Best 
references. Address M. W. A., Box 96, 
Elk Rapids, Michigan. 19 





Wanted—Position by a man as plumber 
and tinner; would prefer work under a 
good tinner and do the plumbing. For 
particulars address ‘‘Soon,”’ care of THE 
XMERI CAN ARTISAN, 69 Dearborn *. 
Chicago. 


Wanted—Position by a first- class tinner, 
38 years of age, 23 years’ experience in 
all classes of work. Can work from 
plans; make estimates on furnace work, 
also hot water. Been foreman in present 
position for the past five years but for 
certain reasons desire a change. I am 
strie temperate. Address Box 225, care 
of T AMERICAN ARTISAN, 69 Dear- 
born Bt.. Chicago. 18 











SPECIAL NOTICES. 
WANTED 


A-1 Superintendent for Stove De- 
partment and A-1 Superintendent 
for Furnace Department. Address 
‘Superintendent,’ care of AMER- 
ICAN ARTISAN, 69 Dearborn 
St., Chicago. 4t-15 


WANTED 


furnaces. 











sell 
Robinson Furnace 
1t19 


Address 
Chicago, Ill. 


WANTED 


At once; one or two reliable 
stove or furnace repair men in Chi- 
cago, to install and sell Shoals Fuel 





| Saving (fire pot)attachments. Being 


j 


| 





extensively advertised. First-class 
opportunity. Strong company. If 
you want a good thing call at once. 
National Heating Appliance Co., | 
21, 145 La Salle St., Chicago. in 


6 
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5c liquid—3 doz per case 





15c paste—3 doz per case 
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5 Ib pail—6 per case 


SLACK SILK STOVE PoOoLisre 


Black Silk Stove Polish talks 
for itself. Everyone likes it and 
» nearly everyone is buying it. 


WORKS 


at 


Sterling, tll. 


Founded by Lewis D . Wynn. 





10c paste 4 doz per case 











SPECIAL NOTICES. 
WANTED 


A superintendent to take hold of a stove and 
range plant of about one hundred moulders with a 
concern that has a large established busfness. 
Prefer young man. State salary expected. Address 
Box 406, care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago. III. 418 


WANTED 


Foundry foreman for stove works. 
Give references and state wages. Address 
“Foreman Moulding,'’ care of THE 
AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 4118 


WANTED 


Foreman for mounting department in a 
stove foundry. References required. State 
wages. Address ‘‘Foreman Mounting,"’ 
care, of THE AMERICAN ARTISAN, 

















69 Dearborn St., Chicago, Ill. 4t18 
WANTED. 


A stove salesman of years ex- 
perience offers his service to a well 
known trade-mark line for 1906. 
Territory west of the Missouri 
River preferred. Address Box 12, 
AMERICAN ARTISAN. 4t 97 


WANTED. 


To exchange good mill and elevator in 
good location. Want stock of hardware or 


other property. 





IOWA MILL BROKERS, 
417 Independence, Iowa. 





WANTED 
A good, practical furnace 
salesman for western territory. 


MEYER FURNACE CO., 
Peoria, IIL 9t-18 


WANTED 


Two salesmen to represent a repre- 
sentative boiler and furnace manu- 
facturer, on a commission basis. 
One for New England states, the 
other for New York and tributary 
territory. A good opening for 
aggressive salesmen. Address A. 
N. care AMERICAN ARTISAN, 
69 Dearborn St., Chicago. _u.f.n. 


On or before January Ist, 1906, 
several first-class salesmen to rep- 
resent a leading maker of furnaces 
and boilers. Permanent position 
at good salary to right men. Ad- 
dress S. S. care AMERICAN AR- 
TISAN, 69 Dearborn St., Chi- 
cago. u.f.n. 











WANTED 
Two salesmen who have had road 
experience selling furnaces and 
boilers, Must be practical. Address 
L. J. Mueller Furnace Co., Mil- 
waukee, Wis. uin 


WANTED 


Wood Pattern Makers on Stove 
work. Address ‘Pattern Maker,” 
care of AMERICAN ARTISAN, 


u. f. n. 








WANTED 


Position as Traveling Salesman in Illinois 
or Wisconsin for a reputable stove manu- 
facturing company with an up-to-date trade- 
mark line. Strictly on commission. Address 
‘*Competent,’" care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 
Tl 6t 13 


C. N. HOOPER, Dubuque, Iowa, 


VITREOUS ENAMELING 
TECHNOLOGIST 


Designs, builds and starts new plants. 
Improves quality and reduces the costs 
in those already established. 








We are prepared 


to bid on specialties in 
metal work or manufac- 
ture them on royalty. 


KINSEY MFG. CO., DAYTON, OH10 





STANDS 1800 DEGREES. 


SILVER LEAF 
STOVE POLISH 


Lasts Forever, Aluminum Paint 


SILVER LEAF STOVE POLISH CO. 
Indianapolis, Ind. 
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STOVE MANUFACTURERS’ STOVE) Noah Wc 
REPAIRS me Se Rept. Co 


No. 225-235 W. 12th St., 
‘0 CHICAGO 
As.V. REEVES| | 
50 N. 2nd St., PHILADELPHIA Largest and Best Stock 


MANUFACTURER in the World 
The LEIBRANDT & McDOWELL STOVE CO,’S 


On All Our Patterns. STOVES and REPAIRS Repairs for the Oldest 


and Newest Stoves, 


“BRAUER” : Ranges and Furnaces. 
if you are looking 3 ' WRITE FOR SUPPLEMENT TO 


for the best place 5 a ; No. 20 CATALOGUE 


to buy stove 


























dealers’sup- 


plies, cast- va STOVE 
8516-318 North Third St. St. Louis, Mo. f| REE PAIRS 
Range Repairs 
Furnace Repairs 


Stay-In Flue Stoppers) 5. L. Morris 


Brass finisbed. Nicely decorated. Stove Repair Co. 


Cannot be jarred or blown from flue 
hole. Guaranteed to be soot proof. 29-31 So. Desplaines St., 


Perfection Cake Mixer) 


Made of No. 16 steel. It's one 
of the best articles on the mar- 


STUBER & KUCK, Peoria, Ill. MeeaumUltia le 


Manufacturers of Pieced Tinware and all styles of Flour Sifters. 


Champion Stove Clay 


Cor. Brash 
The only Stove Lining made of crucible cole \’ t 0 V e & Westridge 


materials. 


Packed in 2% Ib., 6 Ib. and 10 Ib. paste- Pattern 


board boxes. 
Order it from your jobber. W 0 r kK S DETROIT, 
The best and most refractory lining MICHIGAN. 
made, 


Bridgeport Crucible Co." D ATTERNS 


For Stoves and Heaters 


THE ADV ANT AGE OF a ee af prowmnes pane a gras First-class in wood and Iron. 
paint and good paint 
steel work, metal and wood. || VedderPattern Works, Troy, N.Y. 
FALL PAINTI Niky Write for a copy of the folder 8-18. Established 1835 
"Address PAINT DEPARTMENT, 


JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 
LINGY Par }rERN(‘O 
Five) FA eles) 


When things aren’t going quickly, and you can’t use twine; STOVE PAT TERNS 
When cobwebs gather thickly, just drop us a line. | ~ Olineyv iLL. SS 


C7 INL Ts tN 














QUINCY. ILL. 
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WHO WOULD STOOP SO LOW 


as to use an cetoety Dust when 
they can get a ‘ entury Dust Pan” . 
for 2c, which requires no stooping, 
takes up the dust cleaner, and bei 
made of the best Polished Steel, wil! } 
longer than ten ordinary Dust Pans. The 
people want it, and it pays to supply 
them with what they want. 


SCHOFIELD & CO., MFRS. 
SREEPORT, ILL. 


THE ONLY MOLDING SAND 


that may be used as mined, without admixture 
or previous preparation, ada; ted to the finest 
castings. Produces best work at low cost. 


Highest Award at Worid’s Fair, St. Louis, 
Catalogue and information on request. 


The Newport Sand Bank Co., Newport, Ky. | 
Incorporated 
Chieace Office, 123 Franklin St.. KNAPP BROS., Representatives 
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PEERLESS 
nN eee 


Nickel Plate Stove Polish Co., 


We Make It! 


The BEST Air Drying tron 
Enamel Made. 


Try a !-Dozen Case From 
Your Jobber. 













CHICAGO. 











a Few 
of our 





Just 






We manufacture a large variety 
of them. Also 


Various Other 


Stove Adjuncts 


WRITE FOR CATALOG 









\ 


Uncle Sam Damper 
<== Best and Most Profit Bringing Damper. 


Plate stamped from nickeled steel, corrugated and looped, to add 
strength and to prevent warping. 
which is sharply pointed and can be easily put into pipe. 


SEE OUR CATALOG. 


Sayre Stamping Co., 


Ghe 


Handle rigidly clamped to stem, 


Sayre, Pa. 









The Only Steel 
Range Caster 
Made 


Ge GILBERT 


; Adjustable 
Steel Range 
Caster 


View showing caster under Range. 


Price per dozen Set, $12.00 





Manufactured by 


The Kramer Bros. Fdy. Co. 


Dayton, Ohio 





Ghe GEM 










Ghe GEM 


Roller Bearing 
CASTER 


Price per doz. 
set $9.00 


SOLD BY 
se “|OBBERS 














ALL 










Ball Bearing 
CASTER 


Price per doz. 
set. $.800 
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FLAT CRIMP EXPANDING ELBOWS 


No, 3 PATENTED JUNE 4, 1895 


Made of One Piece 


None Genuine 
Without Signature 


“ on 
Polygon Sausre“p” _— Station B, CINCINNATI 


DOVER PATENT NESTED STOVE PIPE 


Guaranteed to be the Most Practical Stove Pipe on the Market. 





ge oe 
RP SS ee 





| teenie See 








a 


i ag ian i aca = ipl 
- = =+° —— 


All rolls are - tial = 25 joints shipped 
wrapped in pa- ——— | «6in a wooden 
per and labeled, 

giving size. 


i dgat aati a 
Sa 
= oe 


Requires no tools to put it together and can be re-shipped to your customers in original package. 
Also Manufacturers of 
DOVER STOVE PIPE ELBOWS, GALVANIZED EAVES TROUGH, CONDUCTOR PIPE, 
CORRUGATED IRON, STEEL ROOFING, ETC, 


A postal card will bring you our catalogue and prices. 


THE REEVES MANUFACTURING CO., Canal Dover, 0.| 
HANDY NESTED STOVE PIPE T JOINT 


Saves 90 per cent of room. 

Saves 75 per cent of freight SEE TRAT DOUBLE 
Does not damage in shipping. FLANGE JOINT 
Is stronger and neater t a hand made riveted T. 

Is always ready for use. 

Fastens together with two bolts. 

Is a perfect fitting joint. 


Never the rusty and unsightly T Joint usually offered for sale. Always 
neat, clean andsalable. Packed ten 12-inch joints in a crate 7x8 inches 
and 14 inches long. Weighing 15 pounds. Made in Common, Polished 
Blue Steel and Planished Iron. 


ASK YOUR JOBBER FOR THEM. 
KINNE MANUFACTURING CO., - - Minneapolis, Minn. 


<Yankee” qm MANUFACTURERS 























EQVALS. 
No. 11—RATCHET, Right and Left Hand and Rigid. 
Water Powers, Coal Fields, tron Ore 
Send for —— es — the best means of transportation to 
Tool Book. No. 3!— hd hd Heavy Pattern. 
MARVIN HUGHITT, Jr. E. D. BRIGHAM, 


Screw Drives ... crcconer wm ouvsece,| | ne West should take a 
THEY ARE = 
SOLD BY ~ $< heticalllga GEE 
LEADING | Chicago & North-Western Ry. 
Ranges, Hard & Soft Lumber Districts 
the markets of the world. For fur- 
No. 20—- * 6 Right Hand only (3 sizes). 
Freight Traffic Mor. Gen. Freight Agt. 


HAVE NO 
JOBBERS. No. 15—RATCHET, With Finger Turn ee Blade. WHICH REACHES THE FAMOUS 

of the West and Northwest, and affords 
a Yankee @ No. 30—6PIRAL RATCHET, Right and Left Hand and Rigid. ther particulars apply to 
North Bros. Mfg. Co., Philadelphia, Pa. CHICAGO, 
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Berger’s “Classik” Steel Ceilings 


AWARDED THE ONLY GOLD MEDAL AT THE ST. LOUIS FAIR 
You will profit by handling our ceilings. Write us for further information. 


ty L 
| J t } 




























Our 
Prices Will 
Command Your Orders 


The Berger Mfg. Co. 


CANTON, OHIO 


New York 


Philadelphia 
St. Louis 










Boston 


























. | Art. 11-11-5  : 7 


Guaranteed Rehammered Charcoal Iron 


Eave Trough, Conductor, Tin Plate, Roofing, Siding, etc. 


Spanish Tile, Metal Shingles; Roll Tin Roofing; Eave Trough Hangers, Conductor Pipe Fittings, 
Black and Galvanized Sheets, Corrugated Iron, Tin Plate, etc. 
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Gothic Design—One of the great 


variety of our 


a + 
Art Metal Ceilings 
We manufacture and always have 
on hand a large stock of 
All Kinds of Sheet Metal Goods 
for building purposes, in artistic designs 
| and of first-class material. We furnish 
ESTIMATES AND PLANS FREE OF CHARGE 
Write for catalogs and price list. 
Kanneberg Roofing®@ Ceiling Co. 
CANTON, OHIO, U. S. A’ 








Lock-Joint 
Metal Ceilings 


are easily erected by any 
mechanic, at a saving of 
nearly 50% in labor and 
furring. The edges are 
formed on the plates and 
we furnish (without extra 
charge) the special tongs 
for: tightening the joints. 
Only 4 nails to the plate. 
“Absolutely Dust - Proof.” 


Write for Catalogue D. 


S. Keighley 


Metal Ceiling & Mfg. Co. 
Pittsburg, Pa. 


WASHINGTON BALTIMORE 
1335 F St., N.W. 510 W., Pratt St. 

















_Wyour RECORDS * 


WiICL SHOW IT PAYS 





) wre & ¢ 
mars OF METAL CEILINGS 


EAVESTROUGH , CONDUCTOR PIPE , SOLDER, 
STEEL ROOFING’ SIDING ETC: CANTON, OHI° 

















Lots 
and Lots 
of People 


are so extremely conservative, 
so forgiving in their nature, 
that heaven and earth can’t 
pull them from houses to which 
they have given thcir patron- 
age during the past and to 
which they cling at the present 
in spite of continually delayed 
shipments, poorly filled orders 
and inferior material. They 
bark till they’re blue in the 
face only to send their next 
order to the same destination. 

We are proud to say that no 
barking at us has everresulted 
in a complaisant attitude on 
our part. Weare most prompt 
to investigate all source of er- 
ror and otfer due reparation. 
But we haven’t had accasion 
to do much investigating. Al- 
most every order is shipped 
quickly, correctly and the ma- 
terial has almost never been 
found lacking. What is more 
—we do an immense business 
and can give the lowest possi- 
ble prices. 

Our stock of Conductor 
Pipe, Eaves Trough, Gutters, 
Roofing, Siding, Corrugated 
Iron, Tin and Terne Plates, 
etc., is varied and thorough. 
You can find anything you 
want and what’s more we wall 
get it out foryou the same day 
the order is received. 


B\Garry 
Iron & Steel 


Company 
CLEVELAND, OHIO 
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By SPECIMEN OF 


Bostwick Steel Lath 


Stiff, Strong and Fireproof. 


Economical in the use of Plaster. 
Desirable to the Builder in every way. 


We manufacture them in great varieties, which are fully described in our 
catalogs. Jobbers will find it to their advantage to 


WRITE FOR CATALOGS. 


Dept. M. Mention The American Artisan. 


THE BOSTWICK STEEL LATH CO., - -_ Niles, Ohio 





HE largest producers in the west solicit 
the orders of the trade for Art Metal 
Ceilings, Architectural Ornaments, Roof- 
ing, Corrugated Iron, Galvanized Iron, 
Corrugated Conductor Pipe, Finials, Weath- 
er Vanes, Cresting, Etc., Sheet Copper. 
Galvanized Steel Tanks for All Purposes. 


FRIEDLEY @ VOSHARDT 


194-202 Mather Street : : : CHICAGO, ILL. 


STEEL CEILINGS! arms 
ROOFINGS CORNICES! New Cat!! 
EAVE-TROUGH-CONDUCTOR SKY LIGHT S! 


QUICK SHIPMENTS!!! 


La Crosse Steel Roofing & Corg. Co., La Crosse, Wis. 


























lf You Want Quality 





]* plumbago get a sample of 
our No. 702 Pure Ceylon 


a A Plumbago, test it—we don't 
; re you inte- care how severe the test is—it 
rested in good Metal Ceilings will do all we claim, and more. 


66 TT +E 
CA ™N © Pe SUCCESSFUL _foundrymen 
ME TAL CEILING S everywhere use our No. 702. 


Are you successful ? 


are the best yet. Far ahead of any- 

thing on the market in construction. 

Get our new book “Hi,” devoted entirely 
to Art Metal. just Out. It’s Free. 


May we send you a sample ? 





THE S. OBERMAYER CO. 


THE CANTON STEEL ROOFING Co. CINCINNATI 
CANTON, OHIO. ~HICAGO PITTSBURG 


**The House of Quality and Service."’ 
New York Office, 157 W. 23rd St. 











You do not have to paint 
Arrow Brand Asphalt Ready Roofing 


When laid ac- 
cording to di- 
rections it will 
need no care 
for many 
years. 


Asphalt Ready Roofing Co., 136 Water St., N. Y. 
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ROOFING SLATE E- J- JOHNSON @ CO. 


SLATE BLACKBOARDS 


38 PARK ROW, NEW YORK 
Quarries: PENNSYLVANIA AND VERMONT 


Prices quoted delivered anywhere. Booklet and complete 
Price List on application. Wireinquiries given quick attentior- 





The ,Best Chimney Cap 


This cap as illustrated below is made of 
cast iron and is designed to replace the old 
style galvanized sheet iron hood. The 
Best will last a lifetime, for cast iron will 
last longer than any other form of iron or 
steel when exposed to the weather. 


It is made in three sizes and the legs are adjust- 
able. The legs project inside the chimney to pre- 
vent the cap from blowing off. It is not necessary 
to use mortar or cement to fasten this cap to the 
chimney as the legs will keep it in place. 


This is a Good Thing. Has Merit. Write for Prices 


Put up in half doz. and one-third doz. crates. If 
your jobber does not handle the Best write to us. 


STERLING FOUNDRY COMPANY, STERLING, ILL. 




















SMALL RIVETS 


FOR ALL PURPOSES 


SELECTED MATERIAL 
UNIFORMITY 
GOOD APPEARANCE 
SQUARE CUT-OFF 
QUICK SHIPMENTS 


SMALL BOLTS 
AND 


PUMP CHAIN 


GARLAND NUT & RIVET CO. 


PITTSBURGH, PA. 


US. jNFALLIBLE 
METALPOLISH 


Highest Award:—Chicago World’s Fair, 1893; Louisi- 
ana Purchase Exposition. St. Louis, Mo.. 1904. 














IN PASTE, LIQUID OR POWDER 


FOR ALL KINDS OF METALS 


Best, p Cheapest, Goes Farthest. Never dries 
up orshrinks. Money makers for everybody. 
Sold by the susing trade. Samples free by 


mail. Addre 
GEO. W. HOFFMAN, Manufacturer 


295 E. WASHINGTON ST., INDIANAPOLIS, IND. 
BRANCHES 
i Park Row, NEW YORK CITY. 
119 East Madison St., CHICAGO 
38 Montgomery. Ave., SAN PwAHCISCO, caAL. 
lished 12 Years. 





k 
We also make 


O’HALLORAN & JACOBS, 


ROOFING SLATE 


SLATERS’ SUPPLIES. 
829-830 Park Building, PITTSBURG, PA. 





ee 
4 Trains a Day 


via the 


MONON ROUTE, 


and C. H. & D. Ry 
Only 8 Hours 


from 


CHICAGO 
CINCINNATI 


BY DAY, Parlor and Dining Care 

BY NIGHT, Palace Sleeping and 
Compartment Cars. 

GHAS. H. ROCKWELL FRANK 1. REGS 
Traffic Manager. Gen. Pass. Agt 
200 Custom House Place, CHICAGO 


ROOFING 
SLATE 


We operate our own oe 
manuiacture and sell all wh ters 

of Siate,Roofers’ Supplies, Tools, 
Cement, Nails, Felt. Write for 
delivered prices. 


THE AULD & CONGER CO. 
CLEVELAND. O. 





BURTON’S 
E-sehake Shingles 


Have been on 
fl buildings for 17 
yy years, in good con- 
dition yet. Better 
than any metal, 
” slate or wood roof- 
ing sold. Write 
for catalog. 








The¥ m= J. Basis Co. 


DETROIT, MICH. 











LET US BE YOUR FACTORY! 


ALL KINDS OF MANUFACTURING TO ORDER. 


»s, Novelties or Appliances manufactured to order 
»dels or pertect drawin 


Write 


Special Device 
Send nm 
Dies an 


gs for estimates 
for our Booklet 


contract 
d Stamp XS 


THE GLOBE MACHINE @ STAMPING CO. 


971 HAMILTON ST., CLEVELAND. 








TOOLS FOR SHEET METALS 


INCLUDING 
Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses and 
Dies, Can-Making Machinery 
MADE BY 
NIAGARA MACHINE & TOOL WORKS, Buffalo, N. Y. 
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DODD & STRUTHERS 




















@ This Dealer is Happy— 


=~, You would be, too, had you 


GOT MERE FIRST Jars. %} done as he did— 


He wrote a contract with us a year 
ago and sold our Lightning Rods as a 
Side Line. Now he has “footed up” 
and finds he has doubled the money he 
invested in Dodd & Struthers’ Lightning 
Rods. ‘Tis the best line he had. 

No wonder he feels good. He ought 
to, for it is like finding the money. 

His customers feel good, too, for 
they got the best Rods on the market, 
from their regular dealer and at a 
reasonable price. 

Would you like to Know what kind of a 
proposition he had? We will make you 
the same offer. 

He “Got Next” by answering an ad in 
The American Artisan. 





DODD @ STRUTHERS, Inc. 
690 Sixth Avenue, 
Address Dept. “A DES MOINES, IOWA. 


Mention this paper. 











LOCATIONS 
FOR INDUSTRIES 


ERIE RAILROAD SYSTEM 
CHICAGO TO NEW YORK 


The Erie Railroad System's Industrial 
Department has all the territory traversed 
by the railroad districted in relation to 
resources, markets and advantages for 
manutactaring, and can advise with manu- 
facturers of specific products as to suitable 
locations, furnishing them with current in- 
formation of a comprehensive nature, deal- 
ing with the project in its full relation to 
manufacture and commerce. 

The Erie is one of the greatest of trunk 
lines. Its own rails connect the two largest 
cities of America. 

Every section of the System has its par- 
ticular merits. It has great general and 
coal, oil and natural gas resources. 

It is important in this age of modern 





THE BIRTHPLACE OF 
STEEL CEILINGS 


in the Northwest and the factory in which their wonderful 
possibilities have been developed and adapted 
to all kinds of buildings. 






























ST. PAUL ROOFING CORNICE & ORNAMENT CO. | 


ST. PAUL, MINN. 


The Leading Sheet Metal Plant of the Wes 
aerate  emageencemmin: 


Designs and estimates gladly furnished. Working plans and 
simple instructions go with every order, so any 
ordinary workman can erect them. 


IT WON'T BE LONG BEFORE 
YOU'LL WANT “EASY BEAD” EAVE TROUGH 


t 








facilities for manufacturers to locate where 
they can obtain side tracks so as to receive 
from and ship directly into cars at the fac- 
tory. Information can be promptly fur- 
nished in this connection about every point 
on the system between Chicago and New 
York, 

Manufacturers’ inquiries as to locations 
are treated in strict confidence and abso- 
lutely reliable information, so as to promote 
permanent traffic, is furnished. Address 


LUIS JACKSON 


Industrial Commissioner 
Erie Railroad Company 


21 Cortlandt Street, NEW YORK 


Have You Subscribed? 





















Great Assortment of 


Ears. Knobs and Handles 


Leading Supply House in America for this class of goods, 


Ask for samples, catalog and prices. 


BERGER BROS. CO., Manufacturers 


Office and Stores 237 Arch Street. Warerooms: 100-02-4 Bread 


Street. Factory: 3114-16-1820 N. 17th Street. 
PHILADELHPYA. 
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CORNICE COPPER 


Soft and Cold Rolled—all sizes. Boiler Sheet Copper and Bottoms. 
All kinds of Tubing, Rod, Sheet and Wire in Copper and Brass 


Send for Stock List of what we carry in our store. 


CHICAGO BRASS COMPANY 


Successor to Benedict & Burnham Brass and Copper Co. 
211-213 LAKE STREET, CHICAGO 








SHEET BRASS, All Tempers. BRASS and BRONZE DRILL RODS. 
BRASS and COPPER WIRE. GERMAN SILVER SHEET and ROD. 
BRAZED and SEAMLESS TUBING. 


Eagle Brand Copper Rivets and Burrs 


Brass Escutcheon Pins 


Desk Narrow, Broad Middle, 
Brass Butts, ~* Ball Tipped and Water Closet 


Brass and Iron Jack Chain, Brass Safety Chain, Etc. 


Catalogues on Application. 


wew york THE PLUME & ATWOOD MFG. CO. 








CHICAGO 





Skylight Lift 


A new device 
whereby a skylight 
can be raised or 
lowered as easily as 
a weighted window. 
Constructed ofsteel 
and malleable iron; 
hasa movable slide- 
holder to adjust it- 
self, and can be 
opened to any dis- 
tance desired. Al- 
ways locks auto- 
matically, open or 
shut. Can be ap- 
plied to either hip- 
ped or flat skylights 
easily and quickly. 

SEND FOR 
PAMPHLET 


'G. Bickelhaupt Skylight W’ks 


243-245 West 47th St., NEW YORK. 
Trade “G. B.” Mark. 














Trade Mark 


The “STAR” Ventilatorn. 


Storm Proof, Effective. For ventilation of all ¢ 
kinds of buildings, both public and private. 


Merchant's Metal “Spanish” Tiles and 
“Gothic” Shingles 


Are the most Ornamental Roofing made in metal. We are 
makers of High Grade Roofing Tin 


iMustrated Booklets of TILES and VENTILATORS 
will be maiied free upon application 


MERCHANT & EVANS CO. 


Philadelphia, Chicago, New York, 
Successors to MERCHANT & CO., Inc., Sole Manufacturers. 


Brooklyn, Baltimore, Kansas City. 











Lightning Conductor 
Ground Rod 


(Patented April 30, 1905.) 
With Automatic Water Supply 


The ground rod is the most important part 
of the rod. Sometimes the ground is perfectly 
dry, and the deeper the harder the ground is 
in some localities. By our invention you can 
be sure of two feet or more of water all the time 
in the rod and moist earth around the point in 
the ground. It is made of 58-inch pure copper 
tube. We want to furnish it to a responsible 
dealer in every town or city in the United States. 


Write for Catalogue. 


The Security 
Lightning Rod Co. 


Burlington, Wis. 


20 CLIFF ST., 
NEW YORK 


H. WEISS & CO., 
Skylight Gearing and Chain Lifts 


Tincmithe’ : and 
umbers’ Tools. 
worntee  ~epeed 


Cooperamiths 

Too! 

Pipe Threading 
Machines. 


Second- Hand 


Punch, Shear and Bender Combined for <" Iron 





SHEET aol tess 


METAL SHINGLES 
WM & TILES @ 


OD a ‘TIN , GALVANIZED 
TIN AND COPPER.&E 


REQUIRE NO PAINTING 
OR AFTERCARE HEE 


ag 


ee) ONIZOO" 


339 - GRAND 


4. ° » ©. a 


‘THE NATIONAL 








Ghe Dunlap Mfg. Co., 
Dunlap, lowa, write: 
“We find much that is of interest 
and value to us in THE AMERICAN 
ARTISAN.” 
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Seamless Brass Condenser Tubing. 

Seamless Brass and Copper Pipe, Iron Pipe Sizes. 
Seamless Brass “Plumbers’ Fine Thread” Tubing. 
Seamless Brass Condenser Ferrules. 


Seamless Copper Flue Ferrules. 


Brass Fittings, Iron Pipe Sizes, Rough, Polished and Nickel 


Plated. 


Brass Fittings, for Plumbers’ Fine Thread Tubes. 


The STAR BRAND” Products 





Brass, Copper, Bronze, German Silver, 
Oreide, Platers’ Metal, Yellow (Muntz) 
Metal, Tobin Bronze, etc. 





receipt of order. 


OVER 1,500,000 POUNDS 


is carried in our New York warehouse subject to shipment on 
These products consist of the best material, are 
made in various forms, and by highest skilled labor obtainable. 


THE FOLLOWING ARTICLES ARE INCLUDED IN OUR STOCK 


Seamless Brass and Copper Tubing. ° 


Brazed Brass Tubing, Round, Square, Rope, Reeded and 


Rectangular Patterns. . 


Channel Brass. 
Angle Brass. 


Brass Door Rail. 


Brazed Bronze Tubing, Round, Hard. 


Combination Gas Fixture Brazed Brass Tubing. 
Iron Lined Brass Tubing. 





Brass, in Rolls, Flat Sheets, Strips, Drawn 
Bars, Channels, Angles, etc. 


Soft Low Brass, in Rolls and Fiat 
Sheets. 


Sign and Engravers’ Brass. 
24 x 48 in. Printers’ Brass Sheets. 


Hoop Brass. 
Platers’ Metal, Brass, Oreide and Ger- 
man Silver. 


Brass Rod, Round, Square, 
and Rectangular. 


Hexagon 


Bronze Rod and Bars. 

Soft Sheet Bronze, in Rolls. 

Hard Bronze, in Flat Sheets. 
Oreide Metal, for Spinning, in Rolls. 
Phosphor Bronze. 

Corrugated Copper Gaskets. 
Sheet Zinc. 


German Silver, 18 %, Softfand Spring, 
in Rolls and Flat Sheets. 


German Silver Wire. 

Yellow Metal Rod, 

Tobin Bronze Rod. 

Copper Rod. 

Brass Wire, Soft, Hard and Spring 
Soft Low Brass Wire. 

Copper Wire. 

Brass Brush Wire. 
Noa-Corrosive White Metal. 





Sheet Copper. 
Copper Flats. 
Copper Rod and Bolt. 


Soft Spinning Copper, in Rolls. 
Spring Brush Copper, ino Kolls. 
Yellow Metal Sheathing. 

Yellow Metal Dimension Sheets. 


Yellow Metal Rods. 
Yellow Metal Nails and Spikes. 
Yellow Metal Bolts and Nuts. 





Soldering Coppers. 
Copper Hammers. 
Copper Nails and Tacks. 
Brass Nails. 

Brass Upholstery Nails. 
Baxter's “S” Wrenches. 


Star Brand Copper Rivets and 
Burs. 


Brass and Copper Wire Cloth. 
Brass Key Checks and Tags. 


Wrought Brass Butts. 
Brass and Iron Jack Chain. 


Brass and Nickel-Plated Safety 
Chain. 

Brass “S” Hooks and Split Links. 

Brass and Iron Wood , ad Machine 
Screws. 

Brass Chisel Handle Ferrules. 


Copper Brazier Rivets. 
Brass Strainer Cloth. 


Brass Curtain Rings and Screw 
Rings. 


Brass and Iron Escutcheon Pins. 


Chace’s Patent Oilers, Brass, Copper 
Tin and Zinc. 


Zinc and Brass Can Screws. 
Blake's Belt Studs. 
Barnard’s Lamp Trimmers. 


Brass and Zinc Siair Treads and 
Nosings. 





Brass Spelter Solder. 
% and % Solder. Silver Solder. 


Percussion Caps. 
VU. S. Ammunition. 


Pig Tin. Ingot Copper. 


Pig Lead. Spelter. Antimony, etc. 





Copper Leaders, Gutters, Eave Troughs, etc, 





“Dirigo’s” Solderless Copper Floats, 5 in. Diameter. 





In addition to sizes carried in stock, our facilities enable us to make reasonably prompt mill shipments of Special Sizes and Shapes 
in Brass, Copper, Bronze, German Silver, Yellow Metal, Tobin Bronze, Oreide, etc., etc. 
Our Stock Catalogue mailed on request. 





U. T. Hungerford Brass and Copper Co. 


Pearl and Park Streets, NEW YORK, N. Y. 
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ALWAYS IN THE FRONT RANK AND LEADING 


WHEELING CEILINGS MADE OF STEEL 
WHEELING CORRUGATING CO. 


WHEELING, W. VA. 
Branch Offices and Warehouses 
New York City - - - - 47 Cliff Street | Philadelphia - - - 402, 404, 406 Race Street 


Chicago “wan ° 45 and 47 Lake Street Boston, Mass. . - ° 132 and 134 Pearl Street 
St.Louis - - - 112, 114, 116 South Eighth Street Chattanooga, Tenn. 


Wheeling Ceilings 


MADE OF STEEL 





ARE 


FIRE PROOF. 

EASIRY APPLIED. 

PRACTICALLY INDESTRUCTIBLE. 

THE MOST ARTISTIC INTERIOR FINISH. 
DESIGNED FOR ROOMS OF ALL KINDS. 
MODERATE IN COST. 


Send plan or sketch showing detailed meas- 
urements and we will be pleased to furnish 
Drawings and Estimates for rooms of any size 
or shape. 


Large Stocks of all our Products are 
Carried at the Factory and in 
all the Warehouses. 





CEILING DESIGN No. 1245. 











IMPROVED 


picKiey Hammer | gtscat 
pLANisHeE : 
pee ~Planished 


MANUFACTURED. I a] J. M. LITCHFIELD 
ty BY & n the essential] .,, warer ST.. NEW YORK 


VO ties that 
STEEN M  e ior looks, |THE PETERSEN 


INDIANA HARBOR IND. work and wear, 
= it has no equal. 





SOLD TO RETAIL TRADE ONLY. 


T ; > 
Patented July 19, 1904. 
Gauges No. 18 to The best steel barn door latch and holder is the 


‘: ~ oh Be PETERSEN. Is double acting. will hold a barn 
28 inclusive . ora oe door open or shut, has no spring about it to give out; 
is warranted for W years. Made by the 


LYONS SPECIALTY CO., Lyons, Iowa 
Write for a Sample Dozen. 


PORTABLE ASPHALT ROOFING 


Ward-Dickey Steel Co. |*essisscmmresc™ 
INDIANA HARBOR, IND. 


290 33 257 
THIS SIDE UP 





Manufactured by 
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Vrooman’s Peerless 


VITREOUS ENAMELED STEEL 


SINK STRAINER ~* 


THE FAVORITE ONE 















































it is NOW in order for Dealers and Jobbers to buy 


VROOMAN’S 


Enameled Steel Sink Strainers 
FOR THE HOLIDAY TRADE. 


Its Utility and Superiority are well known. 


NOW made in attractive colors. 
Beautiful TURKoise Exterior 


WITH ABSOLUTELY PURE WHITE LINING 
ALSO ABSOLUTELY PURE WHITE 


inside and outside. 
It is ever appropriate as a present 





It is ever appreciated by the happy recipient. 
WILL LAST A LIFE TIME. 


Order from your 


or from ie ah) cee 4 e 4 e MOOHtInSs 
325 Dearborn Street, CHICAGO 


pe McFarland’s Metal Workers Protractor Pattern 



































-————k « « a 


















































RK 
—— 
= 
) | Providing the shortest accurate way known to lay out sheet metal elbows and making it unnecessary to draw diagrams 
of required deflections or describe and space arcs to obtain geometrically correct angles in pipes. was sugested from finding 
as shown in Fig. 2 of this illustration, that lines drawn from center to the same height on tangents to ares described with 
unequal radii will cut corresponding perpendiculars through are divisions at an equal distance from a base line. 
Fig. 1 in illustration shows one-sixth size of Protractor Pattern, consisting of a card-board upon which is printed a 90 
deg. are of 12 in. circle divided into six equal spaces tangent to arc and perpendiculars through division points numbered 1, 
2, 3, 4, 5 and 6 ona base line measuring 12 in. from pivot center in a movable straight edge or blade. 
Pipe sizes from 2 to 24 in. are marked above base line on perpendiculars which would be tangent to corresponding 
circles if described from pivot center in blade. 
In illustration Figs. 1 and 2 arcs are divided into three spaces, 1, 3 and 5, which is usually sufficient for accuracy in 
laying out angles for pipes less than 15 or 20 in. in diameter. 


-Y. On Protractor Pattern the are is divided into six spaces to meet requirements for large pipes. 

is the Fig. 3 in illustration shows quarter pattern for 30 deg. angle in a 3% in. pipe; three 30 deg. angles make a four piece 
a barn 90 deg. elbow; four 22% dey. angles make a five piece 90 deg. el bow. 

reams; To lay out a 30 deg. angle for 3% in. pipe draw circumference line 11 in., mark middle 5% in., quarters 2% in., divide 


each quarter into three equal spaces and draw cross lines as shown on quarter pattern. On perpendicular in Fig. | marked 
334 in. pipe take distance with compasses from base line to edge of blade marked 30 deg., move compasses along horizontal 
seme dotted line and set off distance on tangent to arc from center in base line marked 1. Blade would then be moved upward 
ING to cross point of measurement as indicated by its dotted line above. With quarter pattern Fig. 3 as guide set off distances 
1, 3 and 5 on circumference line. ; 
Fig. 2 shows identical measurements, lines from center to same height on tangent to those ares cutting corresponding 
perpendiculars at an equal distance from base line. 
For convenience in using the Protractor Pattern a 180 deg. sector with 6 in radius is defined on opposite side from blade. 


Price o' Protractor Pattern with rules for tapering elbows, by mail, $2.00 


J. M. McFARLAND. 713 North Grand Ave., Los Angeles, Cal, 
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The Genuine One-Piece Miter 


Patented Sept. 2, 1890 


Is manufactured by 


J. E. WHITACRE MFG. CO. 


It consists of one piece. of metal specially prepared. Is true to size, 
shape and 


FITS ALL STANDARD GUTTERS 


Our products consist of the best materials, are made by highest skilled 
labor, and are subjected to processes which make them withstand the attacks of 
the elements for years. One of the features peculiar to our miter is the bend 
which has more space than in the ordinary miter. This prevents the overflow 
so common with other makes. 


There are many imitations but our secret processes and well protected in- 
ventions do not permit too close approach to the original. Infringements on 
our rights strictly forbidden. 


Dealers can get our miters at all jobbers in metals and roofers’ supplies and 
will find them good sellers. Write for catalog. 


J. E. WHITACRE MFG. CO. 


ROCKFORD, ILL. 
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ASK YOU 
FOR 


St 
Soldering 
Furnace 


AND 
You 
WILL 
MAKE 
NO 
MISTAKE 


R DEALER 
THE 






Always Ready —No S§moke—Ne Odor— Neo 
Nolse—t » sxeelled—Unequalied—Un- 
rival: +—Nafe—Sure—Durab.e, 
GALVANIZED TRON, BRASS OR 
COPPER RESERVOIR, 
Equipped with Cylindrical Slotted Barner, 


MADE ONLY BY 


BURGESS SOLDERING FURNACE CO. 


COLMMRHe OWN. ULB. A, 





‘Honor Bright, Hope to 
Die, Cross my 


Heart, Etc. 


The No. 31 Torch is the best 

aie torch on earth and we 
don't need to prove it by 
Bill Jones as it is easy 
to convince even the 
man from Missouri. We 
only need the chance to 
show him. Why not 
order one or more? 
Test them carefully and 
if you do not agree with 
us drop us a card and 
No. 31—$2.50 Net We will refund full cat- 
alog price if necessary 

to please. Jobbers supply at factory price. 
Our catalog is free. It is worth dollars to you. 


Clayton & Lambert Mfg. Co. 


Detroit, Mich., U. S. A. 





mheHarringion & King Perforating Co. 


} | 


1h \wal y 


N FOR ALL PURPOSE ) 


AND FOR SCREENS OF ALL KINDS 


Lii4 LiDERTY S17.) 
NEW YORK 











You can save the price of a No, 10 
Furnace in one year’s time in the sav 
jag of gasoline over other styles; also 
meny dollars’ worth of time. 


gNOISELESS, NO ODOR, NO SMOKE 


More Heat with Less Fuel. 
Greatest Range of Heating, 3 to (2 Ibs. 
Copper Indoors or on a Roof. 

Order direct of your jobber, or we will ship direct for $6.60. 


GEO. W. DIENER MFG. CO.,217 E.Lake St.,Chicago 


fomeg, |INNERS 


















LIGHTNING PORTABLE HAND PUNCHES 





Manufactured by AMERICAN LOCK NUT CO., Oregon, Ill. 


Send for catalog and price list to-day. 








CORTRIGHT METAL SHINGLES 


Tinners: 


# Couldn't you lay these Metal Shingles as pro- 


fitably as a plain tin roof? Certainly. Write us. 
Cortright Metal Roofing Co. 
Philadelphia ; Chicago 








8-inch Shear 








. We build acomplete line of Shears, Punches 
and Forming rites for either hand or belt power. 
RTSCH & CO., Cambridge 


i City, 





SPERRY’S STEAM KETTLES 


Made from very thick metal, with- 
out Stay Bolts, joint packed in such a 
manner as to never need repacking. 
A little higher priced than some, but 
they are safe and tight. 


D.R.SPERRY @ CO. *°rdcnoexs*” Batavia, Ill. 














Perhaps you find your Insurance costs you more than it should—because you use old- 


fashioned Fire Pots! 
flying sparks. 


No danger with the Gasoline Soldering Iron— because there are no 
Then, too, it’s so light it can be carried in any Tool Kit—costs less to 


operate than a Charcoal furnace — it’s fitted with two Coppers—use it for a Blow Torch 


by removing the Copper. 


Our booklet shows the Gasoline Soldering Iron and Blow Torch in actual use. Ast for the booklet and prices. 


EMMELMANN BROS. MFG. CO. - - 





INDIANAPOLIS, IND. 
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New Universal Square 


Made in Three Sizes 
No.1 6inches - $0.65 
No.2 10inches «- 1,00 
No.3 i3inches - 1,50 











ea ee 


Always ready, nothi 
adjusted. Made of he bes 
steel and of light weight. 
Absolutely trae. 


Combination Tri, Pitch-Cut 
Hip, and Valley cut 

and Mitre Square, 
drawing cir.les, 
gauging lumber, oc- 
tagonal cu laying 
out a mortise an 
4 \ tenonsand innumer- 
. able other 








THE DUBY @ SHINN MFG. CO. 


INCORPORATED 


Nelson Bid, 19 Park Place, New York City 


(Please mention The American Artisan.) 


$25 ON 5 TON 


Is what you can save 
We make all kinds of 
SCALES. 


WRITE FOR PRICES 
Also B. B. PS and WIND MILLS 


BEGKMAN BROS., Des Moines, la. 
HOMESEEKERS EXCURSIONS 


mune, reeees* WIRGINIA 
Via NORFOLK & WESTERN RAILWAY 


For allinformation as to Rates and Tickets and for 
LAND PAMPHLETS and descriptive matter, address 


ALLEN HULL, D, P. Agt., Columbus,Ohio 














GENUINE GIANT NAIL PULLERS 








, 





“Swedish Electro BO-RAS-IC Steel. Toughest metal known. This 
is the material Giant Nail Pullers are made from. They are imitated 
by many, but equaled by none. Our process is a secret. 

Ask Your Dealer or Jobber for G/ANT NAIL PULLERS, 
or Write for Green Book, 
Sri Te & HEMENWAAY COMPANY 
Manufacturers Cutlery and Hardware 
Dept. iG 2oGcG Broadway New York 

















Samples, by reg. mail COMBINATION 


$2.00 each. at U L E 


CUTS |-4 SIZE. Spirit Level, 


Right Angie 
Triangle, etc. 


iades deileiaael { Bhe CHAPIN-STEPHENS CO. 





~—sseoeeeeerrereeereeereeee 
PBB BPBP PPP PDP PP PPP PP PPP PPD PPP 


Lock Drawer 13. PINE MEADOW, CONN., U. S. A. 














‘““Qhio” Wood Planes 


Are and have been | ery by skilled mechanics 
for years as “The Best.”” Every plane titted 
with our High Grade Thistle Brand 
Plane Iron, fully guaranteed. 


We also make a full line of Iron and Wood 
Bottom Adjustable Planes, Chisels, Drawing Knives, 
Gouge, Auger Bits, Spoke Shaves, Bench and Hand 


Ohio Tool Company 


FACTORIES: Columbus, Ohio 
Auburn, N, Y. 






We Do Not 
Sell Catalogue 
Houses. ‘ 














THE ECLIPSE AKRON SPIRIT LEVEL 





Sent to all dealers on 
approval. Write for our 
new illustrated catalogue 
and prices. 


Manutecere’ THE BAKER-McMILLEN COMPANY. Akron, Ohio 





STANLEY RULE AND LEVEL CO. 








IMPROVED CARPENTERS’ TOOLS 








Sold by All Hardware Dealers NEW BRITAIN, CONN. 












Magie Pattern Rule 





Will Lay Out Patterns 


for any size and angle of elbows in three minutes’ time. Can also be used as Straight-edge Rule, 
Circumference Rule and Trammel. Should be in every Tinshop. ‘Will save its cost in a 
few weeks. Thousands are in use and every one giving excellent Satisfaction. 


Price, complete in a nice wooden box with Chart, $4.00 net cash. 


LUFKIN RULE Co., Saginaw, Mich. AMERICAN ARTISAN.) 
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Hustle 


the mail-box business. 


Gem Boxes please 99 per cent of 
box-buyers and they yield a mighty nice profit. 
They are strongly built, fine-appearing boxes and 





make it easy for you to get other business. 


CUSTOMERS 


Sell them Blick No. 3 boxes. , 
mech petit Ane oom Don’t let your customers be 
19 inches, Made of heavy Sf ar swindled by a peddler. 
galvanized steel. Pai = 
green, the new Government : a rr, med 
color. Same shape and col- 
or as city boxes. Have Pos- All jobbers handle ‘‘The Gem Line”’ 
itive-Loc Flag Signal, 
Automatic Latch, Water- 
+ Every box 
ht,every 
hey will 
the business. You r 
getthem. Order now. 


$5.88 per Doz. BOSS, THE CHEAPEST BOX 


Bie uck-witiams co. |! INDUSTRIES ARE FOR RURAL FREE DEL. 
OFFERED LOCATIONS 


wiTH BOSS 


Satisfactory Inducements, 
Favorable Freight Rates, 
Good Labor Conditions, 
Healthful Communities, 


ON THE LINES OF 
NO BETTER BOX for CUSTOMERS. 
THE ILLINOIS CENTRAL R. R. Large enough for apy family. Made of 
AND THE heavier galvanized steel than round or half 
round boxes. Furnished with the lock sig- 


YAZOO & MISSISSIPPI VALLEY R. R. nal as shown, or Smith's Automatic Signal, 


which raises with cover. Water and sleet 


. | proof. Each box tested and warranted. 
a ee eee ae What's the use paying more, $5.25 per doz. 
- = is enough. Order at once. Stencils fur- 
J. C. CLAIR, Industrial Commissioner, | nished free. 
SIGNAL MAIL BOX CO. 1 Park Row, CHICAGO. SMITH BROS. MFG. CO. 


106 Benton St., Joliet, Illinois 206-284 E. Kinzie St., Gamense 



































For the Hardware Trade 
A YOUTH’S 


= MANVAL 
— - TRAINING 
ALUMINUM FINIS B BENCH 


ms, 8 No ——_ Edges. 

n uble seamed on. . 

The Best Box Made. A Sample will Convince. is an Article That Can't Be Beat. A Useful Article in Any 
te 


Immediate Shipments. Home. A Perfect Gift for the Boy. 
ROYAL MAIL BOX CO. 


a 2 THE SAME BENCH WE FURNISH THE 
BEST MANUAL TRAINING SCHOOLS 


POCKET K N | VES Strictly high grade in every respect. Sold at a price that 


Nes-ctitiied, tikbeahibie sted! hacdie. places it within the reach of all. It sold like “hot cakes” 
PATENTED last Christmas. Get it on your list for this year. Write 


for full information and prices. 
Extra good, strong three-inch blade. 


Sead ter tee naple $1.2 persox.ve (Grand Rapids Hand Screw Co. 


yeey® 6 Be 160 South Ionia Street, GRAND RAPIDS. MICH. 
Hi. 0. KEFERSTEIN, BARBERTON, O10 Largest-Manufacturers of Benches in the World. 




















q 


RON Bape te 
pagan ee. ae TT 
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A Satisfied Customer 


is exemplified in every user of a 


“BB or Schroeder 


Roller Gearing Rotary Washer 


What does it mean?—More sales of 
course. This is but one reason 
why you should handle one or both 
of these machines. 

Further particulars well 
writing for. 


BENBOW-BRAMMERMFG.CO. 


ST. LOUIS, MO. 


worth 





HOTCHKISS 
CLIPPERS 


Standard Quali 
and Workmanship 
Guaranteed. 


creme Shipment. 
Prices Right. 


Simple in Design. 
Elegant in Finish. 








Send for Descriptive Catalogue pam Prices. 


EDWARD S. HOTCHKISS, 


IRANISTAN AVE., BRIDGEPORT, CONN, 








Don’t wait until some other Hardware 
Merchant is selling all the O. K. Washing 
Machines in your vicinity. 

Take up their sale now—before some of 
your competitors—and you'll have the 
prestige of being first to sell the O. K. 
Washing Machine. The O. K. Washers 
are a little better, and a little different 
from other Washing Machines. 

Our little booklet tells all about them. 
Free on request. 


Hi. F. BRAMMER MFG. CO., Davenport, lowa 








acre 


THE SMILE 


THAT WONT COME OFF 


Is always worn by the THRIFTY HOUSEWIFE 
who usesa 


WHITE. LILY 
|} WASHING MACHINE 


WHITE LILY WASHER CO, 


TOLEDO, OHIO. DAVENPORT, IOWA 














The “Manest” 
Laundry Dryer 


is for family use. It boils 
the clothes, dries the 
clothes, and heats the irons 
with one frre. 


Good Profits to Agents. 


THE MANNEN @ ESTERLY CO., - - Cleveland, Ohio 


Sole Manufacturers. 














P. E. D. UNDERWOOD, Sullivan, Ill., writes: 


‘I value your paper very highly 
as authority on the subjects it treats.” 














1905 
Ocean Wave Washer 


With Covered Gear 


You want the exclusive agency? 
WRITE US. 


VOSS BROS. MFG. CO. 


Davenport. Iowa 





Peoria Washing Machines 


Best In the Market— Made 
With Ball Bearing 


Send for Catsiogue. 
CLARK, QUIEN & MORSE - 


PEORIA, ILLINOIS 
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WAVERL 


Easiest Operated 
Easiest SOLD 









































CERTAINLY LOOKS GOOD 


Works Better 
Sells BEST 


“NO COGS ON OURS” 


Thousands of People will Buy 


THE WAVERLY 


“It’s so different”’ *“So EASY” 
Who will not buy any other 





“THERE’S A REASON” 


gous THE {seis Get in Line—Get a Postal—Get the Profit 
iInckeases | DUSINESS|SatisractroriLy 
That’s WHY Waverly Woodenware Works 
WISE Dealers “Push the Green Machine.” ST. JOSEPH, MO. - U.S.A. 





“BOSS” Washing Machines 


Illustrations represent our two best selling Washers. 


They are non-competitive, therefore most profitable to handle 


and sell. 


Write at once for catalogue and price list, also our nearest dis- 


tributing point to your location. 


The only line of Washers not found in the catalogues of cata- 


logue houses, therefore appeal to every dealer for support 


*’ Boss Double 


This Machine is built 
on the true principle 
of rubbing clothes, 
similar to rubbing them 
on the old fashioned 
board, only that it rubs 
a quantity at a time 
and without the slight- 
est injury to the finest 
of fabrics, including 
laces. 





ol ae ADDRESS 

IMPROVED BOSS ROTARY r . 

Mae Conn feleteopie dasher vor Boss Washing Machine Co. 
Has laree Cypress tub and rub-block. 

po essed Glany saw. Cincinnati, Ohio. 
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Full length window screens keep out all 
the flies and protect the windows. Screens 
attached with 


GOSSETT’S 
Detachable Suspension 
HINGES 


are easily put up or removed—no tools or lad- 

der necessary. Write for free sample pair. 
Sold by Hardware Jobbers and Dealers. 
Manufactured by 


F. D. KEES. Beatrice. Neb. 


THE TAYLOR & BOGGIS FOUNDRY CO. 


CLEVELAND, OHIO 
MANUFACTURERS TIGHT GRAY IRON CASTINGS 





Dover Egg Beaters stands for 
THE TAPLIN MFG. CO., New Britain, Conn.,U,S.A 
1565 Chambers St., New York. 

















Builders’ Hardware, Dampers and Damper Clips, 
Oil and Gas Stoves, Furnace Lamps, Molasses 
Gates, Letter Boxes, Hardware Specialties. 


mo 


Coal Hods should be made to last. They should be strong and 
durable. They CAN be made to last, but the 


cas~s 
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Wise? VICTOR COAL HOD 


WWKTED STATES AMERICA 
GREAT B RI TAIN 
CANADA 


SAURAN TEED THE 


is the only one that WILL. It is provided with a reinforced bottom. 
This bottom not only renders practically everlasting the most vital 
part of a coal hod, but strenghiens the whole structure. 

We make other kinds of tin and galvanized ware, including the 
popular Victor Water Pails and Wash Tubs. 


THE VICTOR STAMPING CO., 


BROADWAY, 
LOVELAND, OHIO 





ELLER’S 
[ reeks " 
HEY ae 





The World’s Standard 


“Pullman” 


Coil Door 
Maleable es 
i. Springs 


No. 209 
Japanned 
Screw Eyes 


We are booking orders 
now for Spring Delivery 


Price uaranteed 
to date of shipment 


PULLMAN MFG. CO., Rochester, N. Y. 





No Dust, No Dirt 


Pleases ——+ 
everybody 


Quick Seller 
Order at 
once to 
insure 
prompt 
delivery. 


Send for prices. 


HILL DRYER CO. 


Worcester, Mass., U.S. A. 





From Ogden Johnston @ Co., Carbondale, Ill: 


Please take our advertisement out. 
Long may it flourish! 


reaches the craft. 


We -have secured results. Your paper certainly 

















ee 
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Cement Tools 4 


The same careful workmanship and unflagging industry in the 
selection of materials, which have resulted in making the name 
of DISSTON famous in this and other continents, have Does used in 


the construction of the 


Western 
Plastering 
Trowel 


It is made of the highest grade crucible steel tempered by our own 
improved method. “The blade is accurately ground, extra thin. It 
is fastened with seven rivets to the long mounting, with shield. The 
end of the handle is beveled for thumb rest. Easy, comfortable 
grip, strong and durable. Note reinforcing post at end of handle. 
WRITE FOR CATALOGS. 
HENRY DISSTON @ SONS, Inc., 
Keystone Saw, Tool, Steel and File Works, PHILADELPHIA, PA. 


66 99 This Agency issues as complete and reliable book of credit ratings fo 
this special branch of trade as has ever been published, containing about 


400,000 rated names of wholesalers, retailers and manufacturers, covering 

















































the trade thoroughly. The ratings are conservative and very reliable. The 
paying record is based upon ledger experience of credit men every- 
where. 

You buy credit information. Isn't it the part of a good buyer to post 
OF Tae himself thoroughly on the merits of a book of ratings, gotten up especially 
for his trade by men with ample capital and who are thoroughly trained in 

this class of work and who make a specialty of it? 

Iron, Steel, 
Hardware, 


Terms of subscription can be had by addressing Executive Office 


Stoves, Tinware, 
Iron and Hardware Mercantile 


Plumbing, Etc., Agency. 


Trades. 157 Federal Street. BOSTON, MASS. 





AZURELITE 


A NEW BLUE AND WHITE 
MARBLEIZED— White Lined 


LIMONITE 


A GRAYISH-BROWN WARE Either 
White or Dark Lined-—Tough Enamel 


ENTERPRISE ENAMEL CO., BELLAIRE, OHIO 
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Our a acloey Brands 


Being our Standing Guarantee of 
Uniform Quality, Style and Finish. 


‘“‘NEVER-BREAK’”’ 





Steel Spiders Garden Trowels 
Griddles Post Hole Diggers 
Kettles Fence Posts 

Maslins Wrought Hook Plates 
Scotch Bowls Felloe Plates 





‘“‘NEVER-BREAK”’ Shovels, 
Scoops. 
“NATIONAL” Shovels, Spades and Scoops. 
“BUCKEYE” Shovels, Spades and Scoops. 
“MOHAWK” Shovels, Spades and Scoops. 
“KNOX-ALL” Extra Heavy Railroad 
Shovels. 
“ALASKA” Steel Snow Shovels. 
“TROPIC” Ash or Furnace Shovels. 
“KLONDYKE” Sidewalk Cleaners. 
“SOLID-STEEL” Sidewalk Cleaners. 


The AVERY STAMPING CO. 


CLEVELAND, OHIO. 
Catalogue. 


S@ ELEVATORS 
serrate 


=| KIMBALL BROS. CO. 


1031 Ninth St., —e BLUFFS, IA. 
KIMBALL ELEVATOR ©O., 189 Vincent 8, CLEVELAND, @ 


What Is Daus’ Tip-Top? 


TO PROVE that Daus’ “Tip Top” is 
the best and simplest device for 
100 Copies from pen-writ- 
ten and 50 from writ 
ten ori 7 < will ship 
complete duplicator, cap 
WP cutheot dapecii, On ten 

8” trial. 
discount of 334% or $5 het 
Phe Fetix C. L, Daus Dup. Uo,, Daus Bidg, 111 John St.,N.Y¥.City 


Spades and 

































Write for Our Girculars 


and we will tell you 


what’s doing in the 


Fence Anchor business. 


SHAUN 


eat sa 





The only Anchor made 
for between the posts 
and for corner posts. 


LENAWEE MFG. CO. 


ADRIAN, MICH. 




































































Wholesalers Are Placinz Their Orders Now 
To insure Supply for the Fall and Winter Demand. 


GAS BURNERS °: HEAT ~ LIGHT 


At Cost of LIGHT ONLY. 


FITS ANY GAS FIXTURE—HEATS AND LIGHTS ANY ROOM. 
RETAILS AT @1.25—Good Margin for Jobber and Retailer—Big Seller. 
For fuller particulars, address, 


20TH CENTURY MFG. COMPANY, {9 Warren Street, N. Y. 
Manufacturers of the Famous Bicycle and Automobile Headlighis 


Fer this Fall & Winter 





















YOUR STOCK ORDER for SPRING GOODS 


should include Iwan Post Hole and Well Augers to 
save delay when the spring rush starts. 
them anyway, so kindly favor us by placing your 
order with your jobber quickly. 

The thousands of dealers selling these augers will 
please take notice. 
most largely sold, and the most prominently adver- 
tised earth auger on the market. 
reaches all classes of consumers who have use for a 
post hole auger. 

Three full turns of the auger, and it is full of 
earth, and lots of it. 
quickly; empties eo and is very durable. 

Sizes: 3, 4,5, 6, 7, 


Don’t neglect to include them in your stock order 
IWAN BROTHERS, 


Manufacturers of Post Hole Augers and Diggers, Ditching Hoes and Spades, Hay Knives, 
Revolving Chimney Tops, Etc. 


You'll need 


The Iwan Post Hole Auger is the 


Our advertising 


Makes a hole smoothly and 


8, 9, 10, 12 and 14 inch, 


Streator, Il. 











The Fence That Suits 


ote 






Your Customer 


is the one for you to handle 


Woven Field Fencing 


Both Single and Double Strand. 


JUMBO POULTRY turns everything. 
Lighter Poultry for less money 
of Various Weights. 

Lawn and Cemetery Fence, 
Barb Wire, etc. 


SEND FOR CATALOGUE. 
THE DENNING WIRE 


& FENCE CO. 
CEDAR RAPIDS, - 


IOWA 





TH = 


“BIG FOUR ROUTE” 


passes through an interesting 
Country every mileof the way 


CHICAGO TO 
INDIANAPOLIS 
CINCINNATI 
LOUISVILLE 


and all points 


SOUTH 


AND 


SOUTHEAST 


Buffet Parlor Cars or Dining Cars on day 
trains, and Pullman’s finest Compartment 
and Standard Sleepers on night trains. All 
trains run solid, Chicago to Cincinnati. 
The only line from Chicago connecting in 
the Central Union Depot, Cincinnati, with 
C. & O., Q. &C., L. & N. and B. & O. S. 
W. Rys. For reservations, etc., call on or 
address 


I. P. SPINING, G. N. A. 
238 Ciark Street - <- - CHICAGO 
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To the 
Tin Shop and Hardware 
Dealers 


We want your inquiries and mail orders to our full line of 


Galvanized and Nellegar’s Old Style 
Black Sheets and Triumph 


Eave Trough Tin Plates 
Conductor Pipe, Elbows Solder, Copper 


Hart and Cooley's Sheet Zinc, Lead Pipe 
Steel Registers and Sheet Lead 


We are the Chicago quick shippers. Our prices are right; our goods are the best. Write 
~. for prices and samples of our Tin Plates and Planished Iron. Telegraph orders tous at our expense. 








Our new 1400-page catalogue, 9%"x11”", will be ready soon. Each customer will receive one with 
first order for one hundred dollars’ worth of Hardware, Metals, Stoves and Cutlery, etc., Ammuni- 
tion, Guns, or the line generally. 

REMEMBER THE NAME AND PLACE 


WELLS @ NELLEGAR COMPANY 


72-74-76 Lake Street, CHICAGO, ILL. 













~>COLUMBIAN 


Wy SCREEN DOOR vx 


@ 
toy SPRING HINGES S$ the clean cut 





A aot 
steel spring 
hinge having a 
powerful triple coiled, 
smooth - acting spring 
which swings the door 
quickly and evenly from 
any angle. Shuts the 
door and keeps it 
shut. 

















symmetrical appear- 
ance of the hinge. 
The edges of flanges are 
bent down at_ right 
angles to form a bead,: 
all around, thus giving 


a neat, beveled effect, 

























Broad bearing surfaces 
increase the efficiency of 


strengthening the flanges 


and leaving no raw edges 






the hinge and prevent 
sagging of door. The 
‘Columbian’ is simple, 
rigid, compact and ‘ 
: CG 
practically un- Ay 


to be torn or bent. A 





good looker and a 
























fine wearer at 








Send for Free Sample 


and Our Catalog No. 14 of Ag 


ra a popular 


breakable. Cy ea ee ee | Cee” 7 price, 
describing our complete line of screen door hinges, < 
<= screen door sets, door springs, door pulls, etc. 407 
o> The COLUMBIAN HARDWARE CO. “ez. 





»— Manufacturers High Grade Hardware. CLEVELAND, OHIO 
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y STAMPED, 
LISK’S 2s. ROASTER 
AL SELF-BASTING 
The Most Perfect Roaster in the World 


IMPERIAL GRAY ENAMEL 

















For Roasting Meats Its Simplicity, Durability 


Game, Poultry, and and Economy Appeal to _ 


Baking Bread, Beans, Every Lover of the Culi- 





Etc., Etc. nary Art. 
































” 
WARRANTED FOR TEN YEARS 
Sizes 
No. 2 No. 3 No. 4 
Size, 10x16, 7% inches high Size, 11x17, 8 inches high Size, 12x18, 8% inches high, 
For 12-pound Roast. For 16-pothd Roast. For 20-pound Roast: 


Sold in the United States by over 30,000 Dealers in High-grade Hardware 
Send for Booklet 


THE LISK MFG, CO. 


(LIMITED) 


CANANDAIGUA, N. Y. 











NEW YORK OFFICE: 32-38 FULTON STREET Telephone: 2487 John 
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A SQUARE DEAL 


—_FOR—— 


Square Dealers 


Square dealers, we take it, are those who try 
to give their customers goods that are 
“square ”—honest all through. For 

forty years we have been 

giving all dealers the 


“ENTERPRISE” hardware 


specialties just as good as we 


know how—then we go out and tell 
the public, of all the world, about their 
merits. Square Dealers distribute them—they 
are already Sold. Just ahead is the big demand for 


“ENTERPRISE” 


Meat and Food Choppers and “ ENTERPRISE” Sausage Stuffers, 
Lard and Fruit Presses. They are being widely advertised now to the public. 
Write for our literature about them, including our new catalogue of all the 
“ENTERPRISE” specialties. Get ready for the biggest season you have ever 
seen on “ENTERPRISE” goods. We are ready. Get your share. 


Increase your sale of ‘‘Enterprise’’ Meat and Food Choppers 
by using our new booklet: ‘‘The Cook, Her Critic and—’’. 
We will send you a supply of these on request. 


The Enterprise Manufacturing Co. of Pa. 
on Philadelphia, U.S.A. “rs 
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Niagara Dog Leads 


and Kennel Chains 


SUPERIOR TO ALL OTHERS 

















Niagara Dog Leads ana Kennel Chains 


are recommended by people who own and make a specialty of breeding fine dogs 
as being the strongest, handsomest and most convenient chains on the market. 







A Hardware Dealer’s Stock is not complete unless 
he carries a full line of these Dog Chains 





MANUFACTURED BY 


ONEIDA COMMUNITY, Lrp. 


ONEIDA, NEW YORK 
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You can fool part of the people all the time, all the people part of the time, 
BUT 


YOU CAN’T FOOL ALL THE PEOPLE ALL THE TIME. 


No one realizes this as much perhaps as the big establishments with 


The Brands that 
Represent It. 


Our large organization is in the market not for a short time, nor does it con- 
fine itself within small limits. Its transactions extend to all parts of the 
world. Its dealings are carried on with all peoples, and its activities are to 
cease never. In order 


To Have and To Hold 


the trade, in order to exist and prosper, we must put forth our efforts to 
turn out the best products possible and the brand upon our products is 
a guarantee of the qualifications of our goods. 


The American Fork & Hoe Company 


The largest manufacturers in the world of all kinds of 


HAND FARMING AND GARDEN TOOLS 


Are constantly endeavoring to turn out the best products that modern in- 
dustry can. Our facilities are the greatest. We employ highest skilled 
labor, directors and specialists of years experience, use material the best 
the markets can afford. 


We maintain a standard of excellence 
which makes them and will keep them famous the world over. 


The tools that Bear The Brands. 


ELY OTSEGO HARRIMAN BATCHELLER 
GENEVA JACKSON COLUMBUS PHILADELPHIA 
BOLLES UTICA ASHTABULA FORT MADISON 


Are well known and will ever remain known for their excellence and perfection 
— within human limitations. Better tools cannot be made no matter 
ow they may be branded. 


WRITE FOR NEW CATALOGUE, 


American Fork & foe Company 
Cleveland, Ohio. 
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> Nothing but 
- best steel 
and 
malleable 
iron used 
in their 
construc- 


The Greatest Line of Hay Tools 
On Earth 


Get the exclusive agency now. 


Send for sample order and you are 
our customer. 


Complete Catalogue FREE. 


J. E. PORTER CO., 








Ottawa, Illinois 


Verdict of 
Dealer 


and 
Farmer: 


SIMPLEST,  “* ** 
STRONGEST, 
BEST. 
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Lewis ano CLARK CENTENNIAL EXPOSITION 


DEPARTMENT OF PUBLIC WORKS 


PORTLAND, ORE., Sept. 2 , 1905 


HONEYMAN HARDWARE CO., 
Pertland, Oregon. 





Gentlemen: 
The Great American Lawn Mowers 
purchased of you for use on the 


Fair Grounds have proven entirely 





satisfactory. They have been in 
use ten hours a day during the 
entire season, and have never 
required resharpening or cost one 


cent for repairs. 


‘Yours truly, 


Head Gardener. 


bt GREAT AMERICAN MOW.- 
ERS referred to in letter to our 
Portland Agents, copy of which is 
printed herewith, cut more grass in a 
single season, than if used on a private 
lawn for ten years. The Department 
of Public Works bought six machines 
from each of the three leading Hard- 
ware houses in Portland. In less than 
a month the only Mowers in use were 
the Great American and these six did the entire work for the balance of the season. You 
can’t judge a Mower by the price or paint. Buy one with a reputation. 








Supplee Hardware Company 


PHTLADELPHIA 
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Ba LEADINGMALLE A HOME 


eee 


PRIDE 


Is the 


LEADING MALLEABLE 


because it has 
the only 


HOT BLAST 





Heavier material. 


More thoroughly lined with steel and 
asbestos. 


No competitor in the smooth nickel finish 
on copper. 


Highest and most commodious oven. 
Ask for catalogue. 


If you haven't the agency, GET IT NOW. 


HOME PRIDE RANGE CO. 


MARION, IND. 
WAREHOUSES: Lincol#i; Des Moines and Minneapolis. 


ee oe 
a 
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_ On the numerous shelves and in the almost numberless bins and cases of the 


LEE-GLASS-ANDREESEN 
HARDWARE COMPANY 


are some of the following 
COLD. WEATHER SPECIALTIES: 


Skates, Stove Boards, 

Skate Buckles, Stove Backs, 

Snow Shovels, - Stove Brushes, 

Sleigh Bells, _ Stove Pans, 

Sleds, Stove Pipe and Elbows, 
Shot Guns, Stove Pipe Dampers, 


Horse Blankets, Coal Hods, 
Weather Strips, Coal Shovels, 
CHRISTMAS CUTLERY OF ALL SORTS. 
They are ready for shipment at a moment's notice. 


LEE-GLASS-ANDREESEN HARDWARE COMPANY 
OMAHA, NEB. 































Ste VvVyENS 


SMALL SHOTGUNS 
Just the Thing for Small Game 


Favorite Shotgun 
No. a 


A Small Shotgun at a Nominal Price 


Made in .22 and .32 calibres. Specifications same as our Favorite Rifle 
No. 17, excepting smooth bore. List Price, $6.00. 


GenTLemMEN:—The .32 calibre Favorite Shotgun that I have been using for sometime is a ‘'Marvel of efficiency."’ It is a 
terror to rats and hawks around the barn. Up to 20 yards I do not consider it has an equal in such a small bore. 
Yours truly, J. VON LENGERKE, New York City, 
















Stevens-Maynard Jr., t3ie—Ltet 
Price, .22 a ty 35.00 

ACCURATE, SAFE and DU RABLE- the 
STEVENS-MAYNARD, JR., No. 15% andthe 
STEVENS CRACKSHOT No. 16% are similar 
to STEVENS RIFLES Nos. 15 and 16 respect 
ively; however, equipped with smooth bore 
barrels. 





Stevens Crickshot No. 16%—List Price, .32 Calibre, $4.00 














Your Jobber Cari Supply you | Send for Our Complete Catalog | 


J. Stevens Arms @ Tool Co. 


No. 460 MAIN STREET 
CHICOPEE FALLS, MASS. 
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Good Roofing Tin The Catchy Line 


Not the imaginary kind of goodness but the real thing that mm .) 


you can see and feel when you examine and work the tin, P flue Pe e r’ Ss 


Samples and prices yours for the asking. 

hal The McClure Co. pe 

ill Celebrated Fishing Tackle 
A tempting bait, a strong hold, a po wer. 


Pittsburgh Philadelphia 
ful line, a multiplying reel—and the game is 


| 
| NOTICE! 
bagged. 


St Di ain ‘sl aed 
> eee x 
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We have exceptional facilities for handling American 
products: Hardware, Sanitary, Heating and Ventilating 
Goods. Branches in England and Continent. References 
furnished. Address 


i EXHIBIT & TRADING CO.. Main Office, 72 Henry St., Liverpooi, England 


Pflueger’s Celebrated Fishing 
Tackle is. easily the most extensive 
line manufactured. Every kind ang 
size of hooks, flies, trolls, Spinners, 
phantoms, reels, furnished lines, etc,, 
are included—everything which any. 
body would want and many things of 
which most people have never heard, 
We have the largest manv. 
facturing facilities of | this 
nature in the country. 





NOTICE—Free to any Dealer in Sport 

; Sitseened Cocdaaee tot Fla ruins 

| FOLLANSBEE Sign and Window in Scale 
BROTHERS Lithograph. 





COMPANY, 
Pittsburgh 


Tinners Find Employment 


By advertising and using 





The Enterprise Mfg. Co. 


AKRON, OHIO 





The “CENTENNIAL” 
RAIN-WATER CUT-OFF 


The strongest, most Gur. 
able and cheapest CUT 






















FRR a 
apm % 





THE 
POWERS pe 
CHIMNEY T 


STREATOR, ILL. 
This cut free to 
dealers. 





OFF on the market. 
The only single cut-off 
made to fit CORRUGATED 
and pipe and which 
can be used without ex- 
tra pipe or elbows, 









applied for. 
Manufact 


only by 
COONEY 
& GEIGER, 
19 and 21 
East Sout’ St., 
INDIANAPOLIS, IND. 






0SG00D 
STANDARD 


employ: For sale by all lead hasa stiff brace in the angle ands 
| ment mating ing jobbers. full rolled thread and lower hook 
the dealers profit Patent will spring and not deface wall 


Ask your jobber about them. 


Coat & Hat Hooks 














The Bradley “Metal Clasp” 





ATLAS MFG. C0. 
New Haven, Conn., U.S.A 





The “GLOBE” Ventilator 


in BRASS,COPPER,GALVANIZED IRON 
and with Glass Tops for Skylight purposes 


or Perfectly Ventilating Schools, Churches, 
Halls, Mills, Factories and Audience 
Rooms of Every Character. 


SMOKY CHIMNEYS CURED 


“GLOBE” Ventilated Ridges. 
Send for Pamphlet. 


Manufactured by 


GLOBE VENTILATOR C0... Troy, N. ¥. 


a 











Need Heater Pipe Tin in a Hurry? 
We're here to make immediate shipments. 
Our stock is still complete enough to take care of ordin- 
Ley | | ary demands, with promptness. 

If you'll need Heater Pipe Tin in a week or so, better 
place your order now, and we'll ship whenever you say. 

We carry all sizes—to make up 7 to 12 inch pipe. 

Get our Price List of Tin Plates for all purposes. 


ILLINOIS ROOFING & SUPPLY COMPANY “ 
23 Lake Street, CHICAGO 


The Verdict 


of the trade is practically unanimous in ascribing 


ore RE Cag har eM ale sere 
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: A 
incontestable superiority to the Atkins Celebrated 
High Grade Hand and Cross-Cut Saws. Fifty A 
years of experience, the finest of crucible steel, patent gas temper, improved methods of manufacture and expert work- a 





manship are cardinal points of excellence in the make-up of an Atkins Saw. Every Atkins Saw sold from your store goes f 
Atkins Saws are a profitable line to handle. 






out as a silent but effective salesman for your whole line of goods. 










CATALOG AND DISCOUNT SHEET ON APPLICATION 




















Branches: ve Branches: 
wiu.e che CC. ATKINS & Co., CHICAGO.LL 
NEW YORK CITY PORTLAND, ORECO' 
TORNOTO, CANADA TTLE, WASH. 


FRANCISCO, CA 


Indianapolis, Ind. ; 


MINNEAPOLIS, MINN, 





